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MANAGEMENT 


Receivers and Executors for 
Lumber Manufacturing Plants 
and Timberland Estates can 
confidently entrust the suc- 
cessful solution of their prob- 
lems to us.'. We have the or- 
ganization for undertaking the 
entire burden of managing 
and operating. 








James D. LA * E Y &© 60. 


Timber Land Factors 


Established 1880 
CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave, 626 Henry Bldg. 
NEW ORLEANS JACKSONVILLE 
Pere Marquette Bldg. Barnett Natl. Bank Bidg. 
MONTREAL MEMPHIS VANCOUVER 
Castle Bidg. First Natl. Bank Bldg. Vancouver Block. 

















WISCONSIN 


HARDWOODS 
* HEMLOCK 
PINE 
KorrectrMake 
MAPLE AND BIRCH 
FLOORING 





For Early Shipment 


The following items will appeal to North- 
ern Hardwood and Hardwood Flooring buy- 
ers who are on the lookout for good values: 


300,000 ft. 4/4” No. 3 and Better White Pine 
30,000 ft. x4” No. 2 and Better Spruce 

30,000 ft. 1x6” No. 2 and Better Spruce 

25,000 ft. x8” & Wdr. No. 2 and Better pore 
200,000 ft. 4/4” No. | Common A. D. Bire 

150,000 ft. 4/4” No. 2 Common K. D. Birch 
100,000 ft. 4/4” Ne. | Common K. D. Birch 
50,000 ft. 4/4” Ne. 2 and Better Soft Maple 
50,000 ft. 4/4” No. ; Common Basswood 

. | and Better Soft Elm 
50,000 ft. 6/4” No. 2 Common Soft Elm 


“KORRECT-MAKE” MAPLE FLOORING 


50,000 ft. 25/32x2%4” Second Grade 

Hy 000 ft. 25/32x24%4” Third Grade 
7,000 ft. 25/32x12” First Grade 

3, 000 ft. 25/32x1/2” Second Grade 


“KORRECT-MAKE” BIRCH FLOORING 


25,000 ft. 25/32x2%4” First Grade 
18,000 ft. 25/32x2%4” Second Grade 
40,000 ft. 25/32x2/4” Third Grade 
30,000 ft. 25/32x!/2" First Grade 
10,000 ft. 25/32x1%2” Second Grade 


NEELAND-McCLURG 


LUMBER COMPANY 
Mills at 
Morse,Wis.- Phillips, Wis. PHILLIPS,WIS. 









The Fastest Selling 
Steel Windows Made 


Vento Steel windows sell fast because they 
save builders money. They’re easy to install— 
no puttying expense. Open full wide below or 
above. Ventilates without rain coming in. 


Hundreds of dealers sharing Vento’s suc- 
cess. 100% distribution through dealers. 
Write for new two-color Vento broadside and 
learn about these windows other dealers are 
making money on. 





a 


Tune in on your 
radio and listen 
to the Vento pro- 
gram over Station 
WMSG of New 
York City, four 
times weekly. 


4 


Vento Steel 
Sash Co., 


Muskegon, Mich. 











U. S. Pat. 3-4-24—Other Pts. Pend. 


Vento 


is Puttyless 











Detroit, Mich. ‘E) 
Please send FREE 


















Profitable 
in Many Ways 


For heavy duty ripping, x 
crosscutting, bevel ripping, Made In 
etc.; making salable special- 5 sizes 
ties from scraps, and odds 
and ends; handling special 
cuts when desired. Makes 
friends of customers by 
allowing them to use your 
machine. Reduces in- 
ventory by enabling you 
to cut smaller sizes, 
when ordered, out of 
other stock. 











CATALOGUE and prices. 
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READ WHEREVER LUMBER IS CUT OR 
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AS AUTHORITY IN LUMBER MATTERS 











; Boao ooo ooo Oooo cbr bcbeoeoeoe oc cor ; 
b iF 
, iF 7 5 
+ Index to Advertisers 
y y 
1 2 
i" Lumber and Wood Products 84-85 f 
bs 4 
=} Machinery and Miscellaneous 85 : 
# Lr 
: : 
= 

Don’t fail to read the messages of © 
h] the advertisers. It will be time 
" profitably spent 4 
5 -f 
: : 
oy ' 

















Farm 

















Published Weekly— 
In Its Fifty-sixth Year 














Where You Will Find It This Week 


Editorial 
Farm Relief Should Help Lum- 
RN IE 0 sa -onite Wei. hin dibs 30 
Quality as the Foundation for 
Nk: 3 sn il a's pin a Aleka 30 
Cutting to Sell vs. Selling the 
in ieksbis ws hihi Guae nek wens 30 
Query and Comment........... 32 
Review of Current Lumber 
Trade Conditions............. 33 
Of Special Interest 
Production Leads; Shipments 
Exceed Bookings Ci sttnetanse 31 
Stressing Quality and Uni- 
formity of Products Helps the 
Entire Industry............ 34-35 


Relief Agencies Soon to 
Begin Functioning Under New 
PD UN 6.504 wks sheouaes 36-37 


Provision of Agricultural Relief 


Measure Considered (from 


Viewpoint of the Farmer. . .36-37 
AMERICAN LUMBERMAN-_ House 
I aa 40 


New Shed Is Conveniently 


Exporters’ Association Operat- 
EET EEO ER Le eee 51 
Improved Insulating Material.. 58 
Departments 
Business Changes, Incorpora- 
Me GO. ck cis. ents oe ees 65 
Filey Se AMS... 5.28 SRS 32 
Foreign Fields..............06: 73 
SOUS ke Seka sues eeeeebo 64 
Se Sas halo das oo 54> hae ee 31 
Local and Personal........... 72-73 
Lumber Statistics..........03 46-47 
I, Wn ok eee de hows ++ 74-78 
CRN? oo Sane pins bane eeateiee 80 
Ce ere tare 57 
Poet, The Lumberman.......... 59 
Realm of the Retailer......... 38-40 
Retailers’ Idea Exchange...... 42-43 
This Week’s Timely Tip....... 42 
Trade-Mark Department........ 79 
Transportation, Lumber........ 60 
Trouble and Litigation......... 64 
Washington, Notes from....... 60™ 


Association Activities 


Coming Conventions........... 55 


PEF ee rT 41 Chicago Wholesale Lumber As- 
Defiberizing Wood—A New I. hc 5d nen eink ceeelen ws 52 
| fie SR RRR ree eRe cet ey 44, Wholesale Sash & Door Associa- 
News of Interest from Eastern oie ia oinan dibie Vea cect eae 
ECF Peery 44. Lumbermen’s Golf Association 
Wayside Stands Make Good ee eer eee 53 
Market for Lumber..,....... 45 Northern Hemlock & Hardwood 
Trade Extension Activities Pro- Manufacturers’ Association... 54 
COE FOS von se 00s Heraeus 48-49 Pennsylvania Lumbermen’s As- 
Hand-Made Hay Press Monu- SII vii 6.02 's & aterte te Atigenbb ati 55 
SOE CE UUM oan naccadxnes 49 What the Associations Are Plan- 
Happenings of Interest in the ning and Doing............56-57 

WE oh 808 604g deda vig tk cb I he beeen niaenntvnene 57 

News of the Lwmber World 

Aberdeen-Hoquiam, Duteth, Minn: ..... 2... 68 Philadelphia, Pa. ....... 71 

ME 6h oetacweasabess 7S ee We. We bids cess o2 . Pittsbureh, Pa. :.........: 70 
Albuquerque, N. M...... 71 Jacksonville, Fla. .....63, 69 Portland, Ore. ......... 66 
[a ee 63, 71 Kansas City, Mo........ 7 St. Lowe, Moa........06%. 68 
Baltimore, Md, ......... 63 Louisville, Ky.:......... 62 San Francisco, Calif..... 78 
Birmingham, Ala. ....... CO”. “Sipe Mes oi cee ce GB, TO (SURE, WER. ios oss cine 66 
a 70 Memphis, Tenn. ......62, 64 Shreveport, La. ......... 79 
Boston, Mass. ........63, 71 Milwaukee, Wis. ........ 6? . Spokane, Wash. ........ 67 
Brookhaven, Miss. ...63, 71 Minneapolis, Minn. ..... 67 Tacoma, Wash. ........ 66 
"3 SOS wre 62 New York, N...¥...;.0+-5 70 Toronto, Ont. .......... 73 
Cincinnati, Ohio ........ CS” TIGERS OO os cde veces 68 Vancouver, B. C........ 67 
Dever, GOne.--s4.6.. 0.000% 67 Warren, Ark. ....... 63, 68 











Se ep Ne 


30 AMERICAN LUMBERMAN 


June 22, 1929 





Farm Relief Should Help Lumber Industry 


LSEWHERE in this issue appear analyses of the farm relief 

( . law recently enacted by Congress. A careful reading of the 

analyses will enable the individual lumberman to determine 
how and to what extent he and his community are likely to benefit 
from the aid extended to farming interests under the operation 
of the law. While provision is made for the construction of physical 
facilities, presumably warehouses or elevators for the storage and 
handling of grains etc., there are certain limitations and restric- 
tions on the use of funds for this purpose that make any extensive 
building program unlikely. 

In a general way it is to be expected that the lumber industry 
and other industries will be only indirectly benefited through the 
operation of the farm relief measure. In agricultural communities 
especially, where dependence is primarily upon the prosperity of 
the farmers, anything that makes farming more profitable or that 
makes the income of farmers more regular and stable, will help 
all other classes of people. The same will be true but less directly 
of the country as a whole; for after all, the prosperity of the entire 
population is based upon a profitable and sustaining agriculture. 
If, therefore, the farm law shall serve to put farming upon a profit- 
able basis the country as a whole will be benefited. 

There are several provisions in the law that clearly are designed 
to require a more orderly conduct of the farming business than 
has prevailed in the past. The purpose of these provisions 
is to bring to the farming industry, not alone the financial aid of 
the Government in the marketing of its products, but the guidance 
and direction of the best intelligence to be found among farmers 
themselves. It is to be hoped that the study and consideration of 
the farmers’ problems by members of the farm board, with the aid 
of the various advisory committees, will lead to a better conception 
of farm needs. With a proper understanding of these needs should 
come greater confidence in remedies proposed for relief. 


Quality as the Foundation for Sales 


N THE OPINION of the whole world, the United States is 
J a country in which the standard of living of the great 
majority of the people is not only already high but is 
constantly rising. Each succeeding generation is provided with 
more comforts, more conveniences and greater luxuries than the 
one before, and the younger part of each generation demands higher 
grades and better qualities than are deemed necessary by the older. 
Styles can hardly change often enough, quality can hardly be too 
high and the cost can be hardly any deterrent to the young people 
who are constantly striving to look better and live better. 

Whether the rising standards of living in the United States are 
due to increased earnings and greater general prosperity or to 
the ingenuity of inventors and the enterprise of salesmen and 
merchandisers, the fact is that all go together, and the industry 
that does not adapt its manufacturing and merchandising methods 
to conform to the new situation that exists can hardly expect to 
share in the prosperity that is disseminated. It is only by empha- 
sizing quality, style, modernity, convenience and comfort that the 
ears and eyes of the buying public can be reached. 

The lumber industry often is charged with selling almost wholly 
on price, with little regard to real values. The current stock 
sheet, rather than the intrinsic values of the stock on hand, is 
said to dictate the price at which lumber is sold, particularly by 
the mills. It is believed that the time has come or that it soon 
will come when these charges are not or will not be true. It is 
believed that lumbermen in all branches of the industry are acquir- 
ing a higher regard for their product and that they have begun 
to see that better methods of manufacture, greater care in prepara- 
tion supplemented with more skillful merchandising can do more 
to increase sales, and therefore profits, than can mere cutting of 
prices. They find also that by subordinating price and emphasizing 
quality they raise wood in the public’s esteem and consequently 
add to its prestige generally. 

In view of the significance of the changed attitude of lumbermen, 
particularly of producers, it was thought that it would be interest- 
ing to get from representative manufacturers statements of their 
opinions and experiences in basing their sales arguments on quality 





rather than on price. Therefore, a series of questions along this 
line was asked of a number of the larger producers. The state- 
ments of several concerns received in response to these requests 
appear elsewhere in this issue. It is believed that they reflect the 
experience of the industry generally, at the. same time that they 
suggest the direction that manufacturing and merchandising de- 
velopments in the lumber industry may profitably take. 


Cutting to Sell vs. Selling the Cut 


© omne IN a broad general sense it may be said that the 





character of the tree determines the grades and qualities 
of the lumber cut from it, there is nevertheless opportunity 
for the exercise of judgment and discrimination in converting logs 
into lumber. Every sawyer is presumed to know how to handle 
each log to get the greatest percentage of higher grade, and the 


skillful man may be trusted to make the most economical con-. 


version that is practicable. When, however, this policy results in 
the accumulation of a surplus of certain grades, the next step is 
likely to be a cut in price to reduce the surplus; so that what is 
gained in economical conversion, without special consideration for 
the state of the current market and the condition of supply, is 
sacrificed in price concessions. 

There can be no denying the fact that mill stocks largely and 
inevitably reflect the run of the timber during any given period. 
For this reason the lumber manufacturer is at a disadvantage as 
compared with producers in some other fields. Still, there are 
so many advantages in controlled lumber production that the mill- 
man can well afford to study its possibilities in order that he may 
cut what the market wants so far as practicable. Unquestionably, 
an industry that can alter the quantity, quality and character of its 
product to meet shifts and variations in demand is in an enviable 
position. Nevertheless, this trimming of the sails of production to 
correspond with the veering currents of the market is a modern 
policy. In an address before the northwestern shippers’ advisory 
board recently Ray M. Hudson, assistant director of the bureau of 
standards, said this newer policy is a result of lessons taught by the 
depression of 1921 and 1922. He said: 


In consequence, there has been almost a complete reversal 
of managerial policy from the old program of making the goods 
first and finding a market for them afterwards, to the new 
program, which calls for a complete knowledge of the market 
first, and then producing the kind, character, and quantity of 
goods that the market wants or will absorb. What the public 
wants—and how much it wants of any one class of goods—is 
indicated by the goods and services for which it spends its 
money. The heaviest competition today is between com- 
modities and the industries producing them; not between the 
individual firms in the same industry. 


Pursuing his subject further, Mr. Hudson showed that a scientific 
sales program begins with a study of the consumer’s purchasing 
power with a view to determining what share of the consumer’s 
dollar the given industry is entitled to and then laying plans to 
secure it. He said: “In this new program greater attention is 
being given to merchandising as an art and as a science. The art 
of merchandising lies in so preparing and presenting a product 
for sale that price becomes secondary in ‘buyer appeal’ to quality, 
design, style, or any of them. The science of merchandising con- 
sists in so thoroughly examining, through research, all the facts 
which can be ascertained in relation to grade, quality, design, style, 
color, service etc. that the seller can be reasonably certain the 
buyer will want and will take the product offered.” 

It hardly need be said that much of the foregoing that properly 
applies to other industries is not so applicable to the lumber in- 
dustry. Nevertheless, some manufacturers of lumber realize that 
they can with advantage direct their manufacturing with a greater 
regard for the condition and demands of the current market. They 
can also carry production somewhat farther at the mill, diversifying 
théir product and increasing the number of its sales points. Dif- 
ferentiation and discrimination in production give distinctiveness 
to products and thus distinguish the products of one manufacturer 
from those of another. Already a number of lumber manufac- 
turers have lessened sales resistance and have stabilized demand 
for their products considerably by distinctive methods of manu- 
facture, by individualized packaging and otherwise giving individ- 
uality and identity to their products. 
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Report Hardwood Stocks Depleted 
[Special telegram to AMERICAN LUMBERMAN] 
Pine Biurr, Ark., June 19.—The West Side 
Hardwood Club met here today at the Hotel 
e Pines and after a very delightful fried chicken 
s dinner the business session was called to order 
by President W. H. Brooks, who introduced 
y J. H. Townshend, executive vice president of 
ad the Hardwood Manufacturers’ Institute, 
© Memphis, Tenn. Mr. Townshend made a very 
e interesting and instructive talk, giving an out- 
‘ line of the fine work being carried on by the 
; institute and especially the work being done by 
n the trade extension -bureau of the National 
S Lumber Manufacturers’ Association, whose 
3 Memphis office is in charge of Donald R. 
> Brewster. 
A roundtable discussion developed the fact 
S 


that while business has fallen off some during 
the last three weeks, there is no cause for the 
1 producers of hardwoods to get panicky. Practi- 
cally all the mills in this territory have badly 
depleted stocks and a good many of these mills 
y have been running from hand-to-mouth for the 
last two or three months, due to floods. Prices 
have remained remarkably firm up to this time. 
The only thing that can bring about a really bad 
condition now would be for the mills to run 
long hours and pile up too much lumber. 
Statistics taken showed that 22 mills report- 
ing had on hand 5,600,000 feet of green oak 
and 4,900,000 feet of dry oak, with orders at 
2,700,000 feet. This covers flooring oak only. 
Orders for other woods totaled 10,000,000 feet; 
logs on hand 5,000,000 feet; total lumber on 
hand, 59,000,000. 
The club will continue to meet during the 
. summer months and the next meeting will be 
held Wednesday, July 17. 


“ 
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Coast Vessels Lose Cargoes 
[Special telegram to AMERICAN LUMBERMAN] 


PorTLAND, OreE., June 18.— The steamer 
Laurel, which left here last week for Phila- 
delphia with a cargo of 4,500,000 feet of lum- 
ber, drifted ashore during a storm immediately 
after leaving the Columbia River and broke 
in twain. The steamer Multnomah, bound for 
California ports, lost a lumber deckload in the 
same stoftm, at the same time, early Sunday 
morning, and limped back into port. 


) Prominent Retail Lumberman Dies 


St. Louis, Mo., June 19.—John A. Reheis, 
for forty-four years a retail lumberman in 
St. Louis, and a director of the St. Louis 
Lumber Co., of which he was president until 
he retired on account of ill health last Novem- 
ber, died in Barnes Hospital, at 11:45 Tuesday 
night after an illness of more than a year. He 
had. been confined to the hospital since last 
Christmas. Mr. Reheis at one time was a di- 
rector in the National Retail Lumber Dealers’ 
Association. He also had served as president 
of the old St. Louis Lumberman’s Club and 
as a director in the St. Louis Lumber Trade 
Exchange, and was a member of the executive 
committee of the St. Louis Hoo-Hoo Club. He 
was for many years a member of the Mul- 
lanphy Fund, created by the late Bryan Mul- 
lanphy to aid emigrants. Controlling interest 
in the St. Louis Lumber Co. was sold Nov. 15 
1928, to Charles M. Huttig and his associates, 
but Mr. Reheis remained a director in the com- 








any. 

John Alois Reheis was 62 years old. He was 
born in St. Louis County, Feb. 8, 1867, the son 
of Jacob and Susan (Ziegler) Reheis. He was 
educated at St. Vincent’s schools, St. Louis, 
until he was 13 years old when he began his 












business career in a hardware store. After 
two and a half years there and another two 
and a half years with a photographic supplies 
store as a clerk, he entered the lumber business 
in 1885 at the age of 18. 

Mr. Reheis’ first work in the lumber business 
was as an assistant bookkeeper of John J. 
Ganahl Lumber Co., with which company he 
was connected for fifteen years, the last ten as 
vice president. Mr. Reheis then organized the 
Reheis-Rolfes Lumber Co. in 1900, and in 1903 
consolidated it with the Eau Claire-St. Louis 
Lumber Co., of which he was vice president 
until 1905, when he became president. He 
sold his interest in the company in 1906, and 
organized the Wilson, Reheis & Rolfes Lumber 


— 


THE LATE JOHN A. REHEIS 


Co. of which he was president until August, 
1908, when that company consolidated with a 
number of other lumber concerns as the St. 
Louis Lumber Co., of which he was president 
until he retired as stated, in November, 1928. 

Mr. Reheis is survived by his widow, Mrs. 
Emma Doehrer Reheis, and one daughter, Mrs. 
Phil Scherer. 








Wood Shingles Stand Fire Test 


Peru, ILL., June 17.—In the presence of fire 
chiefs from several of the surrounding cities, 
members of fire prevention committees, build- 
ing inspectors, contractors and lumber mer- 
chants from different parts of the State, a 
demonstration of the fire resisting qualities of 
the various types of roofing material used in 
the residential areas of municipalities and towns 
in La Salle County and surrounding territory 
were demonstrated in the public square, here, 
opposite the fire station last Saturday after- 
noon. 

The tests were conducted under as nearly 
actual conditions as was possible, the various 
sections of roofing being constructed as roofs 
are made in this locality and of eleven dif- 
ferent types of material. The demonstration 
was arranged for and conducted by the Red 
Cedar Shingle Bureau, and it is stated that the 
results were similar to those obtained from 
other demonstrations of the same character, 
held at various points throughout the country. 

Those who witnessed the demonstration ex- 
pressed surprise at the manner in which un- 
treated red cedar shingles resisted the fire 
brand, which was for a greater length of time 
than any other roofing material tested at the 
demonstration. The tests also developed the 
fact that composition roofing over old wood 
shingles is more of a fire hazard than any of 
the other types of roofing construction tested 
at the demonstration. 

Demonstrations indicating distinctly that edge 
grain red cedar shingles are less of a fire 
hazard than many of the roofing materials listed 
by the underwriters’ laboratories under class 
“C” rating, have been held in various parts 
of the country by the Red Cedar Shingle 
Bureau, which will be glad to arrange for a 
demonstration of this character wherever de- 
sired. The next one is to be held on June 22, 
at Muskegon, Mich., under the auspices of the 
Michigan Retail Lumber Dealers’ Association. 


WITHIN THE next few weeks 1,200,000 trees 
will be planted in the Thessalon district near 
the Soo by the forestry department of the On- 
tario government. This is the largest refores- 
tation venture so far made by the provincial 
department and it is largely experimental as a 
guide to schemes under contemplation for the 
future in different parts of Ontario. 





Production Leads; Shipments Exceed Bookings 


[Special telegram to AMERICAN LUMBERMAN] 


Wasuincton, D. C., June 20.—Five hundred and fifty-five softwood mills of eight associations 
for the week ended June 15 reported to the National Lumber Manufacturers’ Association produc- 

















tion aggregating 360,726,000 feet, shipments 356,134,000 feet, and orders, 345,515,000 feet. The 
week’s figures for production, shipments and orders follow: 
No. of 

Softwoods— Mills Production Shipments Orders 
rere rrr TT ri re 154 70,973,000 67,085,000 61,097,000 
West Coast Lumbermen’s Association........... 208 193,880,000 202,241,000 203,997,000 
Western Pine Manufacturers’ Association....... 37 39,327,000 35,950,000 35,092,000 
California White & Sugar Pine Mfrs.’ Assn...... 19 23,651,000 18,320,000 20,263,000 
Northern Pine Manufacturers’ Association....... 9 10,127,000 10,798,000 5,616,000 
Northern Hemlock & Hardwood Mfrs.’ Assn..... 33 8,789,000 4,192,000 3,352,000 
North Carolina Pine Association..........e.eeee0. ~ ae 10,384,000 9,148,000 6,582,000 
California Redwood Association...........-+.-06. 14 8,595,000 8,400,000 9,516,000 

Totala, SrECtWOOdS 2... wcccccscccsccvesccecces 551 360,726,000 356,134,000 345,515,000 

Hardwoods— 
Hardwood Manufacturers’ Institute...........5.. 213 35,831,000 39,849,000 37,462,000 
Northern Hemlock & Hardwood Mfrs.’ Assn..... 33 8,207,000 6,018,000 5,107,000 

Totals, hardwoOo0ds ......cccccccssccccccsess 246 44,038,000 45,867,000 42,569,000 
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Excelsior from Gum and Polar 


We would like to get some information on 


the manufacture of excelsior. Can it be made 
from gum and poplar as well as from pine? 
What amount in weight will a standard cord 
produce? What is the average selling price 
per ton or per hundred pounds? How many 
tons will a single machine turn out per day 
of ten hours?—INQuUIRY No. 2,321. 

[This inquiry comes from Virginia. The 
softer, whiter woods are most commonly 
used in the manufacture of excelsior. Or- 
dinarily the wood must be white and odor- 
less, and must not stain the materials packed 
in it, or the materials in which it is stuffed 
when used for upholstering. Popple, cotton- 
woods, aspens, basswood and the soft pines in 
the past have been used most largely, but 
Douglas fir, southern and western yellow 
pines and to some extent other woods includ- 
ing red gum have been used. The kind of 
wood used is determined by the demand and 
the use to which the excelsior is to be put. 

Prof. N. C. Brown, in his book, “Forest 
Products, Their Manufacture and Use,” 
states that a 20-machine plant, requiring an 
initial investment of about $10,000, will turn 
out 60 to 100 bales of 200 pounds each 
daily. Wood used for excelsior must be 
thoroughly air dried. The bolts are brought 
to the mill in 37- to 56-inch lengths, are al- 
ways barked and when more than 6 inches 
in diameter are commonly split into smaller 
billets. They are also cut into lengths of 
from 15% to 24 inches. The amount per 
cord produced varies from 1,650 to 2,300 
pounds. 

Excelsior is manufactured in various 
grades, that is to say the shavings are of 
varying sizes, according to the use intended. 
There are two types of machines, the ver- 
tical and the horizontal, and the factory 
equipment necessarily includes cut-off saw 
and baler. Sometimes excelsior is manufac- 
tured in connection with veneer plants, the 
cores left by the veneer lathes being con- 
verted into excelsior. Much additional in- 
formation on this interesting subject is given 
in the book referred to.—EbirTor.] 


Plans for Wayside Market Stands 


Have you any designs or literature relative 
to roadside market stands? What I have in 
mind is a small stand that would be suitable 
for a farmer to display his products to pas- 
sersby. Any literature you can furnish me 
relative to stands of this nature, or sources 
from which I could secure the information 
desired, will be appreciated.—INQuiry No. 
2,322. 

[This inquiry comes from Ohio. From 
time to time the AMERICAN LUMBERMAN has 
published pictures and descriptions of way- 
side refreshment stands, filling stations and 
similar structures, but few of any simple 
display stands. Some years ago the Art 
Center, of New York, in co-operation with 
the American Civic Association, of Wash- 
ington, D. C., under the patronage of Mrs. 
John D. Rockefeller, jr., supported by contri- 
butions from the Adolf Gobel Co., conducted 
several wayside refreshment-stand competi- 
tions. At the time of the announcement 
of these competitions and the awarding of 
the prizes, news articles regarding them 
were published in the AMERICAN LuMBER- 
MAN with pictures of some of the prize win- 
ners. Evidently, these stands were much 
more elaborate than the present inquirer has 
in mind. 

The request made by this inquirer directs 
attention to a matter that should receive 
considerable attention from retailers and 
from lumbermen generally. There is no 
denying that many of the so called refresh- 
ment stands, wayside market stands and 


similar structures designed to catch the at- 
tention and patronage of passing motorists 
are little short of architectural monstrosities 
that constitute blots upon the landscape. 
Just why it is that anybody with anv notion 
of merchandising methods and principles 
should adopt means that are really calcu- 
lated to repel self-respecting motorists, it is 
hard to understand. Since nearly everybody 
travels to some extent by motor, nobody 
needs to be told or reminded of these road- 
side disfigurements which he would perhaps 
be glad to forget. Secretary Ray Lyman 
Wilbur recently in a nationally broadcast 
address urged the importance of improving 
the architecture of wayside stands. Part of 
his address appears on page 38 of the issue 
of June 15 of the AMERICAN LUMBERMAN. 

There is no great difficulty in planning or 
building a stand that would be attractive, 
and if it is built of wood it need not be be- 
yond the means of the builder in cost. In 
this connection the matter of signs deserves 
consideration. One tasteful and artistic sign 
properly placed will be much more effective 
in attracting trade than a dozen disfigure- 
ments that serve to advertise the proprietor’s 
illiteracy and lack of taste. In fact, it is 
hardly putting the matter too emphatically 
to say that signs are effective in inverse 
proportion to their number. It seems to~ be 
true that the worse the signs are individ- 
ually, the more there are likely to be of 
them. 

It is hoped that this inquiry will come to 
the attention of readers who have built or 
have supplied the plans and materials for 
market stands that will interest this in- 


quirer, whose name and address will be sup- 
plied on request. rman) 


Specifying Kiln-dried Hardwoods 

Will you kindly help me to get a scientific 
specification for the purchase of kiln-dried 
cabinet woods such as oak, walnut, chestnut, 
beech, ash, tulip and the like? I read in your 
May 4 issue that Arthur T. Upson has pro- 
posed to the Lumber Trade Extension Bureau 
a standard specification for lumber. Is it 
available?—INQuUIRY No.2,320. 

[ This inquiry comes from an importing 
concern in Belgium. The proposal of Mr. 
Upson referred to was that provision be 
made by the TX for standard purchase-and- 
use specifications. That is, he suggested 
that, as nearly as practicable, sizes, grades 
and moisture content etc. be determined, 
and that purchases be made in accordance 
with those specifications when such use was 
intended. 

With regard to a scientific specification for 
kiln-dried lumber of the species mentioned, 
it is assumed that what the inquirer has in 
mind is moisture content. If he knows the 
use to which each of the woods is to be put 
and knows also the moisture content requi- 
site for that use, he can specify that mois- 
ture content in placing his orders and the 
stock can be dried in accordance with his 
specifications. This practice is not unusual 
at the present time and it promises to be- 
come even more common. Some of the soft- 
woods associations have written specifications 
for moisture content into their rules, and it 
is practicable to buy on those standards.— 
Epitor.] 
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The Intelligencer, published | ports from the log camps are | pineries. 


It is endowed by na- 


at Seattle, Washington Terri-| to the effect that on a good| ture with the facilities, and is 


tory, in noticing a Wisconsin 
big log story asks: “What 
would they think back there to 
see one of our big rafts in 
which there may not be a log 
of less than a thousand feet, 
and in which there may be sev- 
eral logs of three, four and five 
thousand feet each?” 
** * 

The Coudersport (Pa.) En- 
terprise says: “Within the 
radius of two miles from our 
court house there are five saw- 
mills and at the present time 
not 2,000 feet of hemlock lum- 
ber can be bought at these 
mills combined. This looks 
rather strange in a hemlock 
country like ours where every 
week during autumn hundreds 
of feet of valuable timber are 
burned up in fallows.” 

* * * 

The Beaumont = (Texas) 
Lumberman says: “The Reli- 
ance Lumber Co. is progressifg 
finely with its repairs. It is 
putting in new boilers and a 
steam feed and will be o. k. 
by the time it can get logs. 
Barnard Milmo’s mill had up 
steam one day this week to see 
how things would work. Re- 





rise at least 40,000 logs will 
come down.” 
* = * 


William H. Russell, agent 
for Dodge & Co., left Wil- 
liamsport last week for 
Georgia, with a company of 40 
men who are to get out lumber 
for his firm. The men receive 
$32 a month. It is difficult to 
get men in Georgia for this 
kind of work, as the laboring 
men of that region have neither 
the experience nor the dispo- 
sition for hard labor. 


* * * 


A careful estimate of the 
quantity of pine timber in 
sight on the Wisconsin River 
and tributaries leading to 
Wausau places the same at 
5,000,000,000 feet, or a supply 
of 50 years at the rate of 100,- 
000,000 a year. The hemlock, 
suitable for lumber, is esti- 
mated at 3,500,000,000, while 
the railroad ties and tan bark 
are practically beyond estima- 
tion and _ inexhaustible for 
years to come. The city of 
Wausau is situated nearly in 
the geographical center of Wiis- 
consin and is the base of sup- 
plies for the Wisconsin River 





destined to be the place where 
these immense quantities of 
timber will be manufactured 
and distributed to the world. 
Wausau has a population of 
about 3,500, and within a 
radius of about three miles are 
located eight sawmills with a 
capacity of over 100,000,000 
feet a year; ten shingle mills, 
with a capacity of 50,000,000, 
eight planing mills and other 
manufactories of minor impor- 
tance. 
* * ¢ 


The new mill at Duncan 
City, Mich., being built by 
Thompson Smith, will be the 
largest mill in that section and 
we doubt if there are much 
larger mills to be found any- 
where. The main building is 
65x180 feet, with two wings, 
one 28x100, and the other 
28x60 feet. The entire frame 
is constructed in the most sub- 
stantial manner and no pains 
spared to make all arrange- 
ments as perfect as possible. 
It is designed to accommodate 
two circular saws and two 
gang saws, with the necessary 
edgers, trimmers and other ma- 
chinery. 
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Southern Pine Bookings Continue Less Than Output 

Southern pine trade has continued dull, bookings in the 
week ended June 15 having been 14 percent below pro- 
duction, with shipments only 5 percent below production. 
There has therefore been a further decline in files of un- 
filled orders and an increase in stocks. City yards are tak- 
ing only small amounts, but middle West country yards 
have been in the market for a good many mixed cars, and 
prospects are improving in the South. In the East, busi- 
ness is dull. Shortleaf mills appear to be getting a.poorer 
share of the orders than longleaf. Quotations appear to 
he holding up fairly well. Domestic buyers are disinclined 
to place orders as long as they can hope to buy for less, but 
overseas markets have increased their takings, evidently 
believing that bottom has been reached. There is a grow- 
ing sentiment in favor of curtailing production. 


Arkansas Pine Trade Slower But Prices Fairly Firm 


Arkansas soft pine mills still have fair order files and 
are shipping a good volume of lumber. While there has 
been some pressure for price reductions, this has met with 
strong resistance. Reports for the week ended June 15, 
however, show that No. 2, 1x8-inch shiplap and No. 3, 1x8- 
inch boards are a little off, though most items of dimension 
remain firm. Finish and edge grain flooring have also 
declined a little, but other uppers are steady. Of 150 cars 
shipped that week, Illinois, Indiana, Michigan and Ohio 
took 45; Kansas, Nebraska, Iowa and Missouri, 18; Texas 
and Oklahoma, 35; New York and Pennsylvania, 18, and 
New England, 18. Country yards are buying a fair num- 
ber of mixed cars, but there appears to be less straight- 
car buying for the larger city yards or industrial con- 
sumers. The mills have low stocks and feel confident of 
an early improvement in the demand, so that very little 
business is being accepted at reduced prices. 


West Coast Orders Exceed Increased Production 


Reports from 208 West Coast mills show that bookings 
were 5.22 percent in excess of production during the week 
ended June 15, although production reached 79 percent of 
capacity, compared with 74 percent the preceding week. 
The mills are keeping themselves in a strong position sta- 
tistically, as orders for the first 23 weeks of the year, ended 
June 8, were 6 percent above the production, and shipments 
only 3 percent above it, so that unfilled orders on the date 
mentioned amounted to 52 percent of gross stocks. The 
necessity for the current curtailment is shown by the fact 
that identical mills in the 4 weeks ended June 8 cut only 
9 percent less than in the corresponding period of 1928, 
while their bookings were 16 percent less. 

The demoralization of water rates is an unsettling in- 
fluence. While the rate to Japan has been around $11, in 
recent weeks space ‘has been offering at $8, and no one 
seems sure that it will steady on that basis. In the inter- 
coastal trade, space is now about $12, against the previously 
prevailing rate of $14, and some factors believe thag.a $11 
or $10 rate may be reached. The uncertainty as to rates 
leads to postponement in purchasing, because of hopes for 
lower delivered prices, but the reductions are stimulating 
the offshore movement. 

Of bookings for the week ended June 15, 38 percent were 
rail, the same as the week before; domestic cargo, 35 com- 
pared with 34 percent; export, 18 compared with 20 per- 
cent, and local, 9 compared with 8 percent. California 
bookings for the week ended June 1 were almost as large 
as those for the Atlantic seaboard, which bought a good 


Lumber Statistics Appear on Pages 46 and 47 ; Market Prices and Reports on Pages 74 to 78 


amount from Canada. Of total May waterborne, two-thirds 
was domestic and one-third foreign, and of the offshore 
shipments Japan took 42, China 18, Europe 16, Australia 9 
and west coast of South America 8 percent. 


Larger New England Spruce Mills Are Curtailing 


The market for eastern spruce is somewhat weaker, for 
tight credits in the East have tended to slow up building 
consumption. The fact that vessel freights on competitive 
fir from the West Coast have been sagging is unfavorable 
to eastern spruce. The larger New England mills are 
shutting off about one-third of their production and have 
maintained dimension quotations on a basis of $42, but 
small mills have been offering their product at $40. Ship- 
ments of random dimension from the Maritime Provinces 
have shown a seasonal increase, and quotations on the 
New England market are a bit soft, but trade within 
Canada appears good. Dry boards and clapboards con- 
tinue in light supply and remain firm. Lath are weaker. 


Western Pine Trade Slower; Prices Well Maintained 


In the 4 weeks ended May 11, identical Inland Empire 
mills produced 7 percent more and sold 4 percent less than 
in the corresponding period of 1928, while identical Cali- 
fornia pine mills produced the same amount as they did 
last year and sold 18 percent less. The general market for 
western pines is disappointing for this season, and prices 
are inclined to softness, as production is at a rather high 
level, and mill stocks are rapidly getting into shipping con- 
dition. While business in the East is slow, the middle 
West is taking increasing amounts, and prospects in the 
Northwest grain States are encouraging. 

Unfilled orders of 37 Inland Empire mills on June 8 
amounted to only 16 percent of their gross stocks, but of 
course the mills in this region make the bulk of their cut 
during the summer. Undoubtedly, however, order files are 
uncomfortably thin, and some mills have been willing to 
grant concessions from list, which has femained un- 
changed. Sales reports for the week ended June 12 show 
slightly better prices than in the preceding week. 

California pine mills reported that on June 8 their stocks 
were 8 percent lower than on the corresponding date of 
last year, but unfilled order files must be rather low. 
Cumulative reports for 23 weeks of this year show that 
cut was 6.4, shipments 9 and orders 7.8 percent larger than 
in the corresponding period last year. Prices for the week 
ended June 11 show little change from the previous week. 
small declines on some items that move in volume being 
offset by advances in others. 

Consolidated grading rules of the Western and Cali- 
fornia pine associations become effective July 1. 


Hardwoods Moving Fairly Well at Steady Quotations 


Southern hardwood sales exceeded the production in the 
jweek ended June 15 by 4.5 percent, but shipments were 
larger than the orders. Production has remained rather 
low, but there are prospects of an increase in the northern 
part of the belt. Export demand is good, and extension of 
the 30 cent ocean rate favors this business. Automotive de- 
mand has declined, but there has been improvement in the 
movement to furniture plants and millwork manufacturers. 
Southern prices are on a lower level than recently but 
remain rather steady. Trade in northern hardwoods is 
somewhat slow but quotations are firmly held. Prospects 
for maple are good, as northern flooring plants on June 1 had 
5.3 percent less stock and 43.9 percent more unfilled orders 
than on the same date last year, while May sales prices 
had been 16.4 percent higher than in May of 1928. 
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Stressing Quality and Uniformity of 


Producers Declare That Accuracy in Sawing, Drying and Finishing 


Throughout the lumber industry at present greater emphasis is placed upon merchandising than at any for- 


mer time. 


With this increased emphasis upon selling has come also greater emphasis upon methods of manu- 


facturing, because the quality and the condition of the product sold largely. determine the method of selling it. 
Not alone in the lumber industry, but in most other industries, quality and uniformity of product are essential 
in order that sales arguments may be definite and that they may have cumulative value. The product must be 
all that is claimed for it and its quality must always be the same. This implies perfect control of manufacture to 
assure, in the case of lumber, accuracy in sawing, definiteness in drying and smoothness in finishing. 


While it was realized that many manufacturers had definitely aligned themselves with the program for pro- 
moting uniformity in lumber manufacture, seasoning and grading, the effect of this policy on sales, it was 


thought, was not so widely known as was desirable. 


In other words, while there could be no doubt that the 


stressing of quality in manufacture and in selling would pay in the long run, it was not clear that the benefits 


of such a policy had already become apparent. 


Therefore the AMERICAN LUMBERMAN asked a number of rep- 


resentative lumber manufacturers for their opinions as to the present and prospective effects of carrying out 
consistently and permanently a policy of emphasizing excellence in quality and condition of lumber from the 
mill through distributers to users. Several of the responses received are printed on this and the following pages: 


Intangible Benefits Already Apparent 


While we have entered upon a program for promoting uniformity in 
lumber manufacture, seasoning and grading, the plan has been under 
way for such a short time that it is too early to give any tangible re- 
sults, although we know there has been intangible benefit. 

Buyers do appreciate well manufactured lumber. Our salesmen and 
sales representatives have been able in many cases to make sales by 
stressing quality and reliability. In fact, we endeavor to place emphasis 
on those features rather than upon price. 

The saving in freight largely repays the cost of kiln drying when 
the stock is dry. The use of well manufactured and properly dried 
lumber adds to the prestige of wood and benefits accrue to the entire 
industry. But air dried and kiln dried lumiber have their proponents 
and if lumber is properly air dried, it is better, but the process takes 
longer and more_ stock. 

We feel that 4 determined and consistent policy of improvement in 
methods of manufacture will build up a sound and permanent founda- 
tion of good will. Such has been the policy of the St. Paul & Tacoma 
Lumber Co. for nearly forty years and we expect to continue that 
policy. E, G, Grices, President, St. Paul & Tacoma Lumber Co., 

Tacoma, Wash. 


Better Drying, More Knowledge Needed 


I believe that careful manufacturing, seasoning and -grading bring 
repeat orders and that all buyers do appreciate well-manufactured lum- 
ber. I do not believe many of them appreciate quality as much as they 
should and buyers of lumber, like buyers of other merchandise, are 
very often prone to sacrifice quality to price, at ledst to some degree. 
Our salesmen do frequently secure orders which they could not secure 
except on the basis of a known quality of material and the reliability 
of our company. I believe that is true of all companies that have a 
reputation for good manufacturing and have been in business for a 
period of years. We all have some customers who buy service and 
reliability. What we need is more of this same kind of customers, and 
I believe with the national advertising program carried on by the Na- 
tional Lumber Manufacturers’ Association and all the other work that 
is being done to educate the buyers that we will have from now on a 
more intelligent class of customers and more of those who will not put 
the price as a first consideration. 

As to drying, I believe that almost without exception the industry 
pays too little attention to drying and spends too little money on the 
drying of its product. I do not know of a sawmill that I think could 
not make money by adding more dry kilns and lengthening the time of 
drying lumber. Users and manufacturers of kilns alike put too much 
emphasis on speed. I know from actual experience that this is wrong 
and that the longer the time (within reason) the better the job of kiln 
drying, if control of circulation, humidity and temperature is properly 
handled. - 

I believe the greatest need in the marketing branch of the industry is 
for our salesmen and sales managers to learn more about the product 
they are selling. We are going to have to learn more about lumber in 


a technical sense before we can get for our product what it is really 
worth. We sell too many boards and 2x4’s to our customers and not 
enough information as to the wonderful qualities of wood and all the 
things that can be best done with it. We will progress as we improve 
our manufacturing processes through better drying and as our selling 
forces know more about the product they sell. 


A. C. Drxon, Manager, The Booth-Kelly Lumber Co., Eugene, Ore. 


Raising Standards of Merchandising 


I am glad that you realize the extra efforts being put forth in the 
merchandising of lumber. You know this effort has been badly needed 
in the past and yet is not up to par. There are big advantages in uni- 
form manufacture and uniform grading. This fact has been realized 
by the best retail dealers and it has really been a demand from the 
dealers. We are paying more attention to grading lumber than we ever 
did before, as well as the merchandising of it, in trying to direct the 
use of lumber where lumber is advantageous as building material and 
to prevent abuses that perhaps have been practiced where people had 
no interest further than the sale of lumber; and our best efforts are to 
prevent the use of lumber when not advantageous to the builder and, 
therefore, raise the standards of merchandising and promote the suitable 
and satisfactory use of our product. 

Along the above lines we have made some progress, but there is yet 
room for improvement. The policy is being adopted by all the larger 
manufacturers and I believe they realize their business is running along 
a great deal more satisfactorily. 


A. J. Peavy, President, Peavy-Wilson Lumber Co., Shreveport, La. 


Co-ordination of Production and Sales 


The time is not long gone when the mills all produced stocks without 
regard to the trade requirements. The policy of the manufacturing 
end was to secure volume, with the responsibility of finding a market 
tor the surplus stocks resting entirely with the sales department. Lit- 
tle thought was given to the prospective purchaser’s actual require- 
ments or the purpose for which the lumber would probably be used. 
Today the picture reflects a different story. 

Although other woods have made their appearance in the southern 
yellow pine fields by virtue of their delivered prices only, southern 
yellow pine still reigns supreme as the structural wood of the world, 
and continues to remain the standard of comparison. As such, it be- 
hooves the manufacturer to prepare the wood with all the artifice and 
skill at his command. 

Competent inspectors employed by the mill, supplemented by South- 
ern Pine Association inspection service monthly, insure the proper 
manufacture and uniformity of correct grading. Adoption by the 


mills of standardized moisture content applicable to the various grades 
is in keeping with the times and removes the element of haphazard 
drying which prevailed in the old order of things. These additional 
features, although adding to the cost of manufacture, do not affect the 
selling price. They do, however, emphasize the superiority of southern 
yellow pine, which in turn promotes sales and makes satisfied customers. 
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Of no less importance in making the sale is the responsibility of 
satisfying the customer. This can only be accomplished by the co- 
ordination of the sales and manufacturing departments to the end that 
the customer receives lumber refined in a manner that is best adaptable 
for his individual requirements. 


O,. H. Campsett, Assistant Sales Manager, Great Southern 
Lumber Co., Bogalusa, La. 


Lumber Suffers from Poor Merchandising 


Methods of manufacture have improved ten-fold in the last few 
years; however, there is still great need for improvement in this de- 
partment. This was brought out very forcibly in the Sawmill En- 
gineering Conference held last summer at Longview, Wash. Fabrication 
of lumber is an important development and is in its infancy. 

I doubt that very much improvement in merchandising or methods 
of selling has been made during the last ten years. Large manufac- 
turers have spent hundreds of thousands of dollars in trying to de- 
velop a real selling organization. It seems to me that very little head- 
way has been made. We are impressed that the serious inroad on 
lumber consumption made by substitutes is the result of inadequate 
merchandising or selling methods. 


B. A. Cannon, General Manager, Sugar Pine Lumber Co., 
; Pinedale, Calif. 


More Lumber Bought on Quality 


We have always found it absolutely necessary properly to manufac- 
ture, dry and pile our lumber here at Lutcher; while there may be a 
small percentage of the trade that buys on price, the percentage is very 
small, and even though they buy on price, they insist on quality when 
the lumber is received. Careful piling and stripping of lumber is a 
necessity and in our opinion all upper grades should be properly kiln 
dried. A difference of a very few hundred pounds weight will pay 
for kiln drying and guarantee a satisfied customer, and the lumber will 
be a credit to the producer and to itself, no matter what wood is 
manufactured. The method of manufacture determines the sales re- 
sistance. 

A. G. GEARHEARD, Vice president and Manager, The Lutcher & 
Moore Cypress Lumber Co. (Ltd.), Lutcher, La. 


Increased Appreciation of Good Lumber 


I believe the lumbermen and consumers of lumber throughout the 
country are beginning to recognize more than ever before the difference 
between good and poor lumber, or “just lumber.” We have for several 
years past, as you know, been stressing this in our efforts in manufac- 
turing and selling our product. In the last year or two we have 
made considerable progress in the proper drying of lumber for differ- 
ent purposes. Instruments have been invented to determine accurately 
the moisture content and we have known, for many years, that the 
inability to determine the moisture content of lumber accurately had 
handicapped greatly its use for certain purposes. 

Now since we have dry kilns so regulated as to dry to almost any 
moisture content desired and instruments to determine accurately the 
moisture content of each piece it is possible ‘to serve the consuming 
public with lumber that better fits its needs than has ever been true 
before. 

Much improvement has been made in determining the difference in 
stress and strength of not only the different species but within the 
same species so that the manufacturers are now in position to furnish 
more dependable and a superior grade and quality of lumber and tim- 
ber for various purposes than has ever been true in the past, notwith- 
standing the fact that a considerable portion of our virgin forest has 
been depleted. 

There are, however, many buyers and consumers of lumber who have 
not yet been educated to the latest developments and they are buying 
and selling lumber under the oki methods that do not consider many 
of the factors entering into the value of lumber products as they 
are now manufactured and sold and they are still pursuing the policy 
of selling lumber on price regardless of quality, tabooing, so to speak, 
the new ideas and the real merit or worth of quality lumber. 

While there are quite a number of live, aggressive lumber merchants 
throughout the country who are taking hold of quality lumber and 
following the new methods of merchandising there is yet much educa- 
tional work to be done. It is even more difficult to promote than a 


Products Helps the Entire Industry 


Promotes Sales, Creates Good Will and Adds to Wood’s Prestige 


lot of new things coming on the market because of the influences and 
prejudices that have grown up through generations in the past. I think 
before a great while you will find buyers and consumers of lumber 
using more discretion. 

There will always be a demand for “just lumber” because there are 
many purposes for which a cheap, low grade item of stock will answer 
the same purpose as a higher grade. We are now in a somewhat transi- 
tory stage but we are making some progress. 


M. B. Netson, President, Long-Bell Lumber Co., Kansas City, Mo. 


Uniformity of Product Required 


We have been grade-marking all of our yard lumber at our southern 
mills for several years. We met with some sales resistance in various 
territories when we embarked upon this program but we would not 
think of abandoning it now. Since the Southern Pine Association has 
adopted a definite moisture content for lumber, we have subscribed to 
this program and we feel that this is one feature of lumber manufacture 
and merchandising that has been neglected in the past. Grade-marking 
and definite moisture content make uniformity in lumber, and that is 
what is greatly needed. 

There is still a long way to go, however, in the matter of refine- 
ment. Unfortunately some of the competing materials have led the 
way in this question of refinement, uniformity and merchandising, but 
lumber is doing its best to modernize itself. The adoption of Amer- 
ican Lumber Standards has also been a big step in the right direction. 

The saving in freight by kiln drying goes a long way toward off- 
setting the cost, but the history of the lumber business has been that 
whenever a saving of this kind is effected, sooner or later it is trans- 
ferred to the buyer and the manufacturer gains nothing financially from 
the venture. 

There is no question but that poorly dried lumber has been and still 
is one of the greatest drawbacks in the use of wood. Improperly sea- 
soned lumber is unfit for use in practically all forms of finish or semi- 
finish wood, and this also applies in a large measure to framing and 
sheathing uses. 

With the adoption of more modern methods of manufacture and 
refinement, there must go proper merchandising and trade promotion. 
The old story that the world will wear a path to the mouse-trap manu- 
facturer providing the mouse-trap is a good one, is outofdate. The 
lumber industry must tell the world what it is doing and there must 
be more unified effort throughout the industry in carrying on the mod- 
ern manufacturing activities that a few of the retailers of the industry 
are trying to promote. 


R. B. Wuite, President and General Manager, Exchange 
Sawmills Sales Co., Kansas City, Mo. 


Well-Manufactured Lumber in Demand 


We are thoroughly sold on the idea that careful, complete and proper 
lumber preparation pays both directly and indirectly. 

It pays directly because we are able to get a better price for our 
product than for improperly prepared stock. It pays indirectly because 
properly prepared lumber is serving to put lumber back in its proper 
place in the consumers’ estimation. 

We find that in every section of the country there is considerable 
demand for quality lumber and people are willing to pay a price for 
it. We also find that this demand can be largely increased where we 
are able to get the enthusiastic co-operation of the retail lumber dealer. 


Harry T. Kenna, General Sales Manager, Central Coal & 
Coke Co., Kansas City, Mo. 


Good Lumber Adds to Wood’s Prestige 


In my opinion the methods of manufacture largely determine the 
matter of merchandising. Salesmen can close sales by stressing quality 
and reliability, as all buyers appreciate well manufactured lumber. 

I am confident the use of well manufactured and correctly dried lum- 
ber adds materially to wood’s prestige and, therefore, benefits the en- 
tire industry. I am further convinced that by a determined and con- 
sistent policy of improved methods of manufacture, a permanent 
foundation of good will can be built up for lumber. Naturally, a les- 
sened resistance in merchandising will follow. 

R. W. Futrerton, President, Bradley Lumber Co. 
of Arkansas, Warren, Ark, 
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domestic markets and prevent such surpluses from causing undue 


board in handling things generally, being ready to advise and assist 
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Wasurineoton, D. C., June 18.—With the agricultural marketing act The Federal farm board is at the top. It will consist of the no} 
on the statute books and an appropriation of $151,000,000 provided secretary of agriculture and eight members appointed by the the 
by Congress to place its initial features in operation, President President. The success of the program rests largely upon this bu’ 
Hoover and leaders in Congress are hopeful that the foundation has board. For this reason President Hoover is exercising the greatest ele 
been laid for a national program which in time will enable the possible care in choosing the personnel. He is earnestly concerned dis 
farmers themselves to place agriculture on an economic equality that the program, which is along the lines of his own recommenda- ’ 
with other major industries. Its best friends do not claim perfec- tions to Congress, shall be crowned with success. The country can La 
tion for the new law, while even some members of both branches’ rest assured that Mr. Hoover will not be content with merely ap 
of Congress who fought bitterly for the debenture plan concede that choosing a Federal farm board and turning the job over to its ou 
it is the most important piece of farm legislation ever enacted into members. He will stand squarely behind the board until it gets the pu 
law. job well in hand and then keep in close touch with its work at all co 
It is a constructive measure and the full power of the Federal times. gC 

Government under the direction of President Hoover will be placed Advisory commodity committees will consist of seven mem- 
behind it with a view to producing affirmative results as quickly as bers. The board will designate a commodity coming under the w 
possible. Those who take a reasonable view of the matter have provisions of the law. The seven members of the advisory com- pl 
excellent reason for believing that the machinery provided for in mittee will be named by the co-operatives handling that commodity, at 
the measure will work with the proper directive force behind it, and on invitation of the board. At least two of the seven members E 
they are depending upon Mr. Hoover to furnish that force. must be handlers or processors of the commodity. Pp 
A ae is 

Main Provisions of the Law ; Advisory Committee Initiates Action 
The new law proposes to bring about equality of agriculture ‘ i : ; 

with other industries by minimizing speculation; by preventing in- When an advisory commodity comnuittee finds it necessary to 
efficient and wasteful methods of distribution; by encouraging the apply the provisions of the law, it will call upon the Federal farm 7 
organization of producers into effective association or corporations board to recognize a stabilization corporation, or selling agency, : 
under their own control for greater unity of effort in marketing and which the co-operatives in that commodity must incorporate. Mem- : 
by promoting the establishment, and financing of a farm marketing bership in the stabilization corporation will be limited to the co-op- ; 
system of producer-owned and producer-controlled co-operative erative marketing associations of the commodity. In other words, | 
associations and other agencies, and by aiding in preventing and the corporation will be in the hands of those who best know the t 
controlling surpluses in any agricultural commodity, through commodity and the situation of those directly interested in it. Of . 
orderly production and distribution so as to maintain advantageous COUrse, the advisory committees will co-operate with the farm 


and excessive fluctuations or depressions in prices for the com- 
modity. 

The declaration of policy in the law gives this definition of a 
surplus, which is especially important to wheat and cotton but 
applies to certain other major crops: “There shall be considered a 
surplus, for the purposes of this act, any seasonal or year’s total 
surplus produced in the United States and either local or national 
in extent, that is in excess of the requirements for the orderly 
distribution of the agricultural commodity or is in excess of the 
domestic requirements for such commodity.” 

The law provides for setting up the following agencies: A 
Federal Farm Board, with broad supervisory and regulatory powers, 
but with no power to initiate action; advisory commodity com- 
mittees, with no regulatory powers, but which must initiate the move 
to place the machinery in operation to extend Government aid to 
the commodity; stabilization corporations to act as marketing agen- 
cies for co-operative associations and of central sales agencies for 
the several commodities. 


at any time. 

Provision likewise is made in the law for the creating of clear- 
ing house associations in which all directly interested in the pro 
ducing and marketing of a commodity may be represented. The 
underlying theory behind the clearing houses is that they will be 
forums where things can be talked over, suggestions made and 
assistance given toward the solution of problems as they arise. 


Current Wheat Surplus First Problem 


The present wheat surplus is the immediate problem demanding 
solution. It may be assumed, therefore, that as soon as the farm 
board is organized it will call upon the wheat co-operative associa- 
tions to appoint an advisory committee for that commodity. This 
committee, in turn, will advise the organization by the co-opera- 
tives of a wheat stabilization corporation, which the board must 
recognize. 

This wheat stabilization corporation will be a central sales 
agency for the handling of the commodity. It will have authority 


Provisions of Agricultural Relef Measure ( 


{The following analysis of the farm relief 
bill as finally passed by Congress and signed 
by President Hoover, and how it will operate, 
was prepared by the Washington representative 
of the Prairie Farmer, and through the courtesy 
of that publication the American LUMBERMAN 
is privileged to present this analysis to its 
readers. Every lumberman, especially those 
located in the agricultural districts, is vitally 
interested in helping to bring about prosperity 
among the farmers, as they are the largest con- 
sumers of lumber, and it is felt that readers 
of the AmericAN LUMBERMAN generally will be 
interested in this analysis made from the stand- 
point of the farmer—Eprror.] 


The bill is to be Known as the Agricultural 
Marketing Act. It declares it to be the policy 
of Congress to promote the “effective merchan- 
dising of agricultural commodities in interstate 
and foreign commerce, so that the industry of 
agriculture will be placed on a basis of eco- 
nomic equality with other industries, and to 
that end to protect, control and stabilize the 
currents of interstate and foreign commerce 
in the marketing of agricultural commodities 
and their food products.” The bill then states 
the ways of achieving this end to be: “By 
minimizing speculation, by preventing inefficient 
and wasteful methods of distribution, by en- 
couraging the organization of producers into 
effective associations or corporations under their 


own control for greater unity of effort in 
marketing and by promoting the establishment 
and financing of a farm marketing system of 
producer-owned and producer-controlled co- 
operative associations and other agencies.” An- 
other method authorized is “by preventing and 
controlling surpluses in any agricultural com- 
modity, through orderly production and dis- 
domestic markets and prevent such surpluses 
from causing undue and excessive fluctuations 
or depressions in prices for the commodity.” 
The declaration defines a surplus as follows: 
“There shall be considered as a surplus for the 
purposes of this act any seasonal or year’s total 
surplus produced in the United States and 
either local or national in extent, that is in ex- 
cess of the requirements for the orderly dis- 
tribution of the agricultural commodity or is 
in excess of the domestic requirements for such 
comu.odity.” 


The bill provides for a Federal Farm Board 
of nine persons with the secretary of agricul- 
ture as a member ex-officio. The President is 
directed to consider the major agricultural com- 
modities in making appointments, but otherwise 
his power of selection is not limited. All 
members must be confirmed by the Senate. 
Each member will receive a salary of $12,000 
a year and, after the board is in full operation, 
the term of office will be for six years. 


The Federal Farm Board is directed to invite 


the agricultural co-operative associations han- 
dling any commodity to establish an advisory 
commodity committee of seven persons. Two 
members of this committee, in the case of each 
commodity, must be “experienced handlers or 
processors.” Members of these advisory com- 
mittees will draw only $20 a day for each day 
they serve. The commodity committees are to 
meet not less than twice a year. They are 
given the right to call upon the board for in- 
formation, to co-operate with the board in de- 
vising suitable production programs. They are 
also to have certain advisory functions. 


Here are the special powers of the board: 

1. To promote education in the principles 
and practices of co-operative marketing of 
agricultural commodities and food products 
thereof. 


2. To encourage the organization, improve- 


ment in methods, and development of effec- 
tive co-operative associations. 


3. To keep advised and make reports as to 
crop prices, experiences, prospects, supply 
and demand at home and abroad. 


4. To investigate conditions of overpro- 
duction of agricultural commodities and ad- 
vise as to the prevention of such overproduc- 
tion. 


5. To investigate and publish reports 
upon: Land utilization for agricultural pur- 
poses; reduction of the acreage of unprofit- 
able marginal lands in cultivation; methods 
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unctioning Under New Federal Law 


to market for its members. It can buy wheat from members or 
non-members. It can borrow such money as may be required from 
the revolving fund, which for the present is limited to $150,000,000, 
but will ultimately reach $500,000,000. It can buy, build or lease 
elevators or other storage facilities, and sell, hold or otherwise 
dispose of wheat. 

Farm teaders from the wheat growing sections extending from 
Canada to Texas, spent several days here before President Hoover 
approved the farm bill, seeking to work out a program. They worked 
out the outline of a national wheat co-operative association for the 
purpose of bringing together the existing local and regional wheat 
co-operatives and pools. They had their differences, but apparently 
got together in reasonably good shape. 

The great problem staring the wheat growers and dealers, as 
well as the President of the country, in the face is the present sur- 
plus and just what to do with it. Many suggestions have been 
advanced. Just how the problem will be solved remains to be seen. 
Existing terminal elevators and warehouses are now largely occu- 
pied with this surplus from the last crop, and the new wheat crop 
is coming on, with the first of it under harvest. 


May Provide for New Crop First 


Many feel that the real problem first to be tackled, however, is 
the new crop that is coming on and provide for taking care of it 
before it gets off the farm. With large supplies in Europe nothing 
would be gained by rushing this crop to the export ports like New 
York, Baltimore, Norfolk, Galveston and Houston. Therefore, the 
thing to do would seem to be to hold as much of the forthcoming 
crop as possible on the farms until the present surplus is reduced 
to reasonable proportions. As soon as wheat goes to terminal 
storage it becomes part of the visible supply. When the visible 
supply is away ahead of the demand the price is certain to weaken. 
So long as a large quantity of wheat is retained on farms the actual 
volume remains more or less a matter of guesswork. The grain 
speculator, ever eager to make money on either a rising or a falling 
market, remains more or less in the dark so long as the farmers hold 
their grain or a considerable proportion of it. 


Possible Increase of Farm Storage 


This, in turn, probably means that many farmers will elect to. 


obtain loans on the crop and provide storage bins and granaries on 
their farms. How extensive this practice will be, of course, awaits 
developments. The wise farmer, however, would do well to consider 
the advisability of providing such storage as he may require rather 
than run the risk of rushing his grain to terminal elevators, even 
though he retain title under warehouse receipts. 

It is considered doubtful that the wheat stabilization corpora- 
tion which is to be organized will attempt to purchase the existing 


surplus. It is expeeted to announce its intention to purchase a 
large amount of wheat. This may ‘have the effect of stiffening 
prices and keeping them at a reasonable level. If not, the corpora- 
tion doubtless will go into the market and take over a considerable 
part of the existing surplus, to be held for profitable disposition at 
some future date. The fund already appropriated was intended 
primarily to take care of the wheat situation. The expectation 
seems to be that instead of attemping to corral the entire present 
surplus, the corporation, if compelled to purchase from these stocks 
at all, will take only such volume as may be necessary to strengthen 
the market and ‘hold it at a fair level. After that it would likely 
seek to prevent aggravating the existing. surplus by extending loans 
to farmers to provide their own storage where necessary, mean- 
while purchasing daily surpluses as they are offered and taking 


care of them. 
Regional Differences Adjusted 


There have already been antagonisms between different wheat 
producing sections. All these are understood to have been ironed 
out, with the wheat farmers now an absolute unit. If this is true, 
the problem so far as this commodity is concerned should prove 
much easier of solution. 

It should be stated that the Federal farm board has no authority 
to dispose of the revolving fund. That is not its job. It can expend 
only the funds provided by Congress for administrative expense. 
Of the initial appropriation of $151,500,000, only $1,500,000 is for 
expenditure by the board for administrative purposes. It can 
make loans to the stabilization corporations, give them advice and 
make rules and regulations for their conduct, but neither the board 
nor any other Government agency assumes responsibility for their 
operations. In other words, the Government will own none of 
their stock and they will not be governmental instrumentalities. The 
success or failure of the program of farm relief outlined in the 
law, therefore, will depend largely on the working of the stabilization 
corporations. Wisely managed, it is believed, they will start agri- 
culture on the road toward prosperity and equality with other 
industries. The farm board, as well as the advisory committees 
and the co-operatives themselves will act as checks upon the stabil- 
ization corporations to a greater or lesser degree, but the corpora- 
tions will be the real business organizations handling the different 
commodities. 

The National Lumber Manufacturers’ Association got into the 
wheat surplus situation weeks ago and developed and distributed 
plans for the most economical types of grain bins and farm gran- 
aries. The National association is prepared to meet any demand for 
assistance that may come from farmers or farm organizations in 
meeting their local storage problems in all wheat growing sections. 
A start was made in the Southwest because of the fact that the 
first wheat harvest comes there. 


. Considered From Viewpoint of the Farmer 
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of expanding markets at home and abroad; 
methods of developing by-products and new 
uses for agricultural commodities; ‘transpor- 
tation conditions and their effect upon the 
marketing of agricultural commodities. 

The board is given $1,500,000 for adminis- 
trative expenses during its first fiscal year and 
a half billion dollars to use as a revolving fund 
to be used in various ways, such as loans for 
surplus control for acquisition of physical prop- 
erties and for insurance of crop prices. 


How Revolving Fund May Be Used 


Here are some of the ways that the balf- 
billion dollars may be loaned to co-operative 
associations : 

1. For merchandising of agricultural com- 
modities. 

2. For construction or acquisition of physi- 
cal properties. 

3. To aid in forming a clearing house as- 
sociation composed of co-operatives and inde- 
pendent dealers in agricultural commodities. 

4. For promoting membership. 7 oe 

5. To loan a greater percent of the market 
value of a commodity than is practicable 
under other credit facilities. 

But the bill places certain restrictions around 
the loans. Among them are: Every loan must 
be deemed to carry out the declaration of policy. 
No loan for acquisition or construction of a 





physical facility can be made in excess of 80 
percent of the facilities to be purchased or 
acquired. The board must also find that the 
purchase price is reasonable. And here comes 
a very important restriction: “No loan for the 
construction, purchase, or lease of such facili- 
ties shall be made unless the board finds that 
there are not available suitable existing facilities 
that will furnish their services to the co-opera- 
tive association at reasonable rates; and in 
addition to the preceding limitation, no loan 
for the construction of facilities shall be made 
unless the board finds that suitable existing 
facilities are not available for purchase or lease 
at a reasonable price or rent.” When a loan 
is granted, it is to be repaid on the amortization 
principle; that is to say, in equalized payments 
graduated over a term of not to exceed twenty 
years. 

Just what is in the mind of Congress in 
putting these limitations upon loans remains 
to be seen. Restrictions of such a character 
will make it difficult for co-operatives to avail 
themselves of this type of assistance. For it 
is conceivable that a co-operative might find it 
good business policy to put up a new plant and 
the owner of a nearby plant, not suitable for 
the co-operative’s purposes, might claim that 
he would sell. It. would then be up to the 
board to make investigations to determine 
whether it should require the co-operative to 


take the choice of buying the plant it did not 
want or doing without the loan. Perhaps, after 
this bill gets into operation, it may be possible 
so to amend it that the right principles of credit 
can be applied by the board. Interest rates on 
these loans and the loans to stabilization cor- 
porations are not to exceed 4 percent per 
annum. 
Surplus Control Machinery 


Now we come to the heart of the surplus 
control machinery of the bill. After an ad- 
visory committee has applied for it, the board 
may recognize as a stabilization corporation 
any corporation that is duly organized under 
the laws of any State, if all of the voting stock 
and membership interests in the corporation 
“are and may be owned only by co-operative 
associations handling the commodity.” Such a 
corporation must also agree to make any 
changes in its by-laws from time to time as 
the board may designate and must allow other 
co-operatives to become stockholders or owners. 
The stabilization corporations are then allowed 
to become virtually central selling agencies for 
their owning co-operatives with the right to 


own and operate facilities, or they may become: 


surplus-control agencies authorized to buy and 
store and later dispose of the products of per- 
sons who may not be identified with the co- 


(Continued on page 47) 
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A Veteran Talks of the New Retailing 


Some of the Whys of Modern Service—Price Cutting Gets in Its Dirty W ork— 
Aspects of Volume Sales—Great Journalist Passes 


J. W. Paddock, of New Orleans, R. M. 
Williamson, of Dallas, and this department 
sat together some weeks ago in the lobby 
of the Marion Hotel, in Little Rock. Mr. 
Paddock is a member of a family of lum- 
bermen well known in Illinois. He for- 
merly lived in Pana. For several years he 
has been associated with the Southern Pine 
Association, and many readers of this de- 
partment have heard him speak at retail 
conventions. Mr. Williamson is well known 
by name to readers of the Realm. 

We talked of the ups and downs and the 
ins and outs of retailing and especially of 
the changes that have come in the last few 
years. In answer to some of Mr. William- 
son’s questions and 
his comments upon 
the reluctance of cer- 


sales included more than just lumber and in 
fact more than a general line of building 
materials. He sold complete house jobs. He 
took the general contracts, himself. I asked 
how the contractors liked this idea, and he 
said at first they did not like it at all. They 
thought he was breaking into their special 
field and were inclined to fight back. But 
by talking with them and especially by 
proving his points in experience, he soon 
persuaded them it was for their good. In 
the first place, he sublet the contracts for 
carpenter work. And in the second place 
he proved that he could sell more jobs than 
the contractors themselves could sell. 
“There has been a general idea that con- 








tain dealers to see 
the changes that are 
upon them, Mr. Pad- 
dock told of some of 
his experiences. He 
believes that lum- 
bermen are going to 
find it advisable and 
indeed necessary to 





take over more of = - a 
the functions of the — a 
builder. It does not ac 


follow that a dealer 
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who has done little 
except sell lumber 
and a few associated 
building materials 
must at once pull his 
services to pieces 
and begin competing 
right and left with 
established merchants and mechanics in 
other lines. There are natural ways of 
working into those associated lines and 
services that are not being well handled or 
that are handled in such a way that they 
take away from the lumberman the control 
of his own business. But Mr. Paddock 
thinks there is a steady setting of the tide 
toward a more and nfore complete building 
service. 


Service in a Small Town 


“Some time ago,” he said, “I drove into 
a little town in a section that was not very 
rich in natural wealth. The country was 
hilly and the soil rather poor. I found a 
lumber yard that at first glance looked much 
like the country. I did not expect to find 
much worth remembering; but I was there, 
and so I went in and found the manager. 

“T asked him how business was going, 
and he said it was fine; better than the year 
before. Presently I asked him what his 
sales had amounted to the year before, and 
he said $300,000. I must have looked my 
surprise, for he went on to explain that his 








“He went on to explain that his sales included more than just lumber, and in fact more than a 


general line of building materials” 


tractors are the best of salesmen for retail 
yards; that they come into contact with 
prospects the dealer never hears of. It may 
be true when the retailer makes no effort 
at all to find prospects that the contractor 
can beat him in selling. But really selling 
a house job consists of more than merely 
finding a family that has persuaded itself 
on its own power that it is ready to build 
a house. If the dealer is offering a well- 
rounded service, and if this fact is known, 
any number of people who would feel un- 
able to build on the old basis of financing 
themselves, finding their own plans, hiring 
a half dozen different sorts of work done 
and the like, will come in to see if perhaps 
the new and more complete service will 
not make it possible for them to own a 
house. Salesmanship on the part of the 
dealer consists of considerably more than 
canvassing the community and arguing on 
the vague basis that the prospect needs a 
house. The prospect knows that without 
argument. He wants to know how to get 
it and how to get one that will suit his 
needs and his earning capacity. A dealer 


who is prepared to answer these questions 
will be a better salesman than will a con- 
tractor who can not answer them. 

“The contractors soon found that they 
had more work and that they were getting 
it at figures which left them some profit. 
It was not long until they were glad to 
have the dealer make the sales. 


Buys Out Competing Lines 


“T asked this dealer if he furnished build- 
ing hardware, and when he said he did I 
asked him how the local hardware dealer 
felt about it. He answered that the hard- 
ware store had made so little profit the 
owner was glad to sell out to the lumber 
yard. The _ lumber- 
man was the hard- 
ware dealer and mak- 
ing fair profit from 
that department. He 
was also the plum- 
ber and the paint 
dealer. He was 
financing his  cus- 
tomers. Finally I 
asked him what the 
competing lumber- 
man thought of all 
this, and he said he 
had bought out the 
competing yard. 

“It may not follow 
that this same thing 
could be done every- 
where in just this 
way. Everybody 
knows it couldn’t be. 
But I hear over and 
over that this new 
service may be all right for cities but 
that it’ll not work in small towns. This is 
a place where it will work and is bringing 
in a big volume of trade at a fair profit. 
You can’t always tell by looking at a busi- 
ness how profitable it is. I had an illustra- 
tion of this in another field not far from 
this yard I’ve been talking about. I crossed 
a little ferry operated by a woman with the 
help of one or two colored men. The in- 
vestment was a commonplace boat worth 
but a few hundred dollars. And yet this 
woman, by keeping the boat running stead- 
ily and working long hours, to be sure, wa3 
making a profit of more than $20,000 a year. 

“Lumber dealers, like everybody else, do 
some queer things. They get their atten- 
tion set on certain things and can’t seem 
to see anything else. This matter of com- 
petitive bids is a case in point. I know of 
one good sized town where competition had 
forced the prices down to a ruinous level. 
All the dealers said they couldn’t make a 
profit, because the other yards always: cut 
under their figures. An exact check showed 
that in this town 80 percent of the bills 
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presented for figures were figured by but 
one dealer. This percentage is rather higher 
than the average; but none the less these 
dealers were allowing the 20 percent of the 
bills that were figured by two or more deal- 
ers to set the price levels for all the sales. 

“T heard a story for which I can’t vouch 
personally, though I have reason for believ- 
ing it is true. A dealer who employs sales- 
men found out that a certain man was 
planning to build a house. He went to this 
prospect, found the rumor was true and got 
a copy of the material list. He submitted 
a figure. One of his own salesmen, hearing 
of the prospective sale through an inde 
pendent source and not knowing his chief 
had already made a bid, went to the pros- 
pect, got the lists and also made a bid. The 
buyer, not feeling obliged to tell all he 
knew, told the salesman his bid was 


high. The salesman promptly cut a little - 


off. The next move was to tell the dealer 
that he was high; whereupon he notched 
his price. The game went merrily on until 
the bill had been cut $300. Most dealers 
would accept such cuts as part of the game 
if they were made by rival yards. When 
they are made by members of the same firm, 
it begins to appear that this is a poor way 
to handle business. Of course the dealer 
and the salesman should have known what 
they were doing. But 
after all that’s a 
minor point. The 
big point is that 
price cutting is an 
inefficient and dis- 
astrous way of mak- 
ing any sales. If no 
other way is in- 
cluded in the yard’s 
policies, it’s time to 
take a look at these 
policies. 

“T had some train- 
ing in architecture 
in school before I 
went into the retail 
business. Some time 
after I began work- 
ing in the yard a 
contractor came in 


might be useful in making sales. I found 
it was. It wasn’t long until people began 
coming to the yard because I could give 
‘them this help. I found it easy to sell prac- 
tically as many of the building jobs in that 
community as I felt it was practically wise 
for me to sell. I think I can say that a 
large number of the bills that went else- 
where I deliberately let go in order to 
avoid trouble with my competitors. I didn’t 
force prices down. On the contrary I prob- 
ably raised the level of prices, and most of 
the large jobs came to my yard without real 
competition. 


Profits Maintained on Smaller Volume 


“We had-a curious and illuminating ex- 
perience one time; one that taught me quite 
a bit about the lumber business. One of 
our yards had had a bad season, through 
no fault of the local manager. Conditions 
were such that practically no new houses 
were built, and the yard’s sales had fallen 
to a rather low level. I went over there at 
the end of the year to take the inventory 
and to find out if we’d made any profits 
and if so how much, All the officers of the 
company knew about. conditions and were 
prepared to find that the yard had made 
no money and perhaps had gone into the red. 

“The first: thing I discovered was that 








and asked me to go 








with him to look 
over a job. A school 
house had _ burned, 
and the district was 
asking for bids. We 
went out, measured up the foundation and 
got the specifications which were rather 
simple and general; a certain size, a cer- 
tain number of rooms, a few details of 
interior arrangement and materials to be 
used and the like. I took these things back 
to the office and rather for practice made 
some scale drawings of the floor plan and 
the front elevation. I got interested in the 
matter and took off the material bill. This 
I checked with care. 


Sales Without Competition 


“When the contractor came back I gave 
him the drawings and then told him I'd 
taken off the material bill which he could 
have if he had confidence in my figures. He 
took the list promptly and said he had more 
confidence in my list than he would have 
in his own. With this material bill he 
promptly sold the job. 

“This gave me the idea that some such 
service, which was unusual at that time, 








“One of his own salesmen * * * got the lists and also made a bid. * * * The game went merrily 


on until the bill had been cut $300” 


sales had been about 60 percent of the sales 
of the previous year. This I expected. The 
next thing I discovered; and this was wholly 
unexpected, was that the yard had made as 
much net profit on this 60 percent of sales 
as it had in the previous year on 100 per- 
cent. But, after all, the explanation was 
rather simple, and I imagine you have 
guessed it. The 40 percent of gross sales 
that had been lost consisted almost entirely 
of new jobs of considerable size; houses and 
barns. These bills had been peddled around 
sufficiently, or we thought they were going 
to be peddled around, so that we had priced 
them at a figure that left us no real profit. 
We had been making all our profits on 


pick-up orders, remodeling and repair jobs; . 


and we had handled the new buildings at 
cost. Conditions simply cut off that un- 
profitable volume, and we still had as many 
dollars of net profit from 60 percent of sales 
as we had had the previous year from 100 
percent. I think this experience taught me 





something of considerable value about the 
management of our yards.” 


Reputation for Excessive Prices 


This department hears such stories over 
and over. Dealers get so engrossed with 
inter-yard competition that they forget the 
fact that this is but one factor in a com- 
plicated sales pattern. There is, of course, 
something to be said on the other side. If 
a yard consistently bids high and loses all 
the bills on which there is real competi- 
tion, it presently has the reputation for be- 
ing consistently out of line on prices, and 
the non-competitive bills stop coming in. 
It is scarcely less disastrous to. bid low on 
competitive bills and high on non-competi- 
tive. And in fact it’s pretty hard to tell 
which is which. Mr. Paddock’s answer, as 
indicated above, is to rearrange the sales 
service so that price becomes but one factor 
in a group of service factors instead of the 
single point of contact. This naturally calls 
for considerable rearrangement of policies 
in a yard that has followed the older plan 
of waiting for customers to ask for some 
thing and then offering little except lum- 
ber at a price. Often, as Mr. Paddock’s ex- 
perience with architectural service indicates, 
a single added service will turn the scale. 

In the effort to convince dealers of the 

- folly of bidding for 
volume at any cost, 
some retail leaders 
have probably leaned 
a little too heavily 
on their statements 
that net profits and 
not volume consti- 
tute the thing to be 
sought. Understood 
correctly, the 
statement is true; 
and there has been 
a need for some mis- 
sionary work against 
profitless volume. 
Sometimes as a mat- 
ter of policy it may 
be necessary to trim 
net profits to the 
quick; and under or- 
dinary conditions a 
sale that does not 
carry a profit is a 
dangerous thing. But 
in their campaign 
a gainst profitless 
volume some leading retailers may have 
given the impression that volume in any 
situation is a minor consideration. This, of 
course, misses the mark. 


DEALER 


Target Is Volume at Profit 


It is better business for a yard to sell 
a single dollar’s worth of goods at a 
fair profit than to sell two dollars’ worth 
at cost. But it is still better to sell 
the two dollars’ worth at a fair profit. 
This hardly needs to be said. But the newer 
sales policies are aiming at that sort of 
thing. Their target is volume at a profit. 
Reducing volume to get a net profit is bet- 
ter than getting no net profit at all. But 
rearranging policies so that volume may be 
increased or at least maintained and so 
that these volume sales may return their 
fair margins of net profits is the object of 
the newer retailing. This may seem so 
obvious that it need not be stated. But we 
have heard so many chance remarks indi- 
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cating a misunderstanding of this fact that 
it has seemed worth while to make the 
statement. 


An Old Friend Passes 


Several weeks ago the news came in that 
C. H. Ketridge had passed on. This veteran 
lumber journalist, the dean of the corps, 
was a valued and intimate friend of this 
department. He was a close friend of Met. 
L. Saley, who for so many years wrote these 
columns. “Kit’ was wonderfully kind and 
courteous.to us when we were undertaking 


the hard task of succeeding Mr. Saley. His 
mind retained its remarkable power of un- 
derstanding and analyzing the lumber field 
that changed in a revolutionary way after 
he had accumulated his experience in Ne- 
braska retailing. 

We recall vividly our last meeting. 
“Kit” sat with the other reporters at 
the press table at the Wisconsin meeting 
and did his share of the work, despite his 
eighty-two years. He was much saddened 
by the death of Frank Crowley which had 
occurred a day or two before. He took a 


keen interest in the meeting. “I’ve noticed,” 
he remarked to us between sessions, “that 
at the meetings I’ve attended lately the lum- 
ber dealers make the most practical 
speeches. They talk the language of their 
fellow dealers. The other speakers are all 
right, and they have valuable things to say. 
But there’s such a thing as getting the hay 
so high in the rack that the sheep can’t 
reach it.” 

In the passing of. “Kit” the industry has 
lost a brilliant writer and an understanding 
friend. 


American Lumberman House Plan No. 168 








Complete list of material, specifications and working 
drawings for this very attractive design for a five-room 
bungalow may be obtained from the American Lumberman 
at $3.50 per set. Electrotypes of the elevation (four inches 
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wide) for newspaper or other advertising use may be had 
at $3.50 each; and electrotypes of the floor plan (same size 
as cut) will be sent for $2.25 each, postpaid. This little 
house is of the popular, moderate-cost type. 





Two Retail Yards Are Merged 
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of this size. 


Mippceport, N. Y., June 17.—-Announcement is made of the merg- 
ing of the retail lumber yards conducted by the George S. 
; Bennett Estate and the Robertson Lumber Co., both of this place. 
ie Officers of the consolidated concern will be Robert Stilts, presi- 
é dent; Mrs. Roger Kingsley, secretary and treasurer. Austin 
Spaulding, one of Middleport’s veteran lumbermen, will remain in 
the organization, coming in through the Bennett concern. 

The transfer of the lumber business of the George S. Bennett 
Estate comes as a result of the death last fall of Mr. Bennett, who 
was one of the leading lumber retailers of this section, besides © 
being prominent in local and community affairs. The Bennett con- 
cern enjoyed the reputation of promoting the building of more 
new homes than almost any other lumber firm located in a village 


No definite decision has yet been reached as to which yard will 


be abandoned. 
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New Shed 


LouisviLLe, Ky., June 17—The Frey Plan- 
ing Mill Co., one of the oldest and largest re- 
tail lumber and woodworking concerns in the 
city, has recently completed extensive improve- 
ments, these including a new shed at the com- 
pany’s receiving and storage yard. This yard 
covers an entire city block, and is all under 
roof, with a private switch off the main line 
of the Louisville and Nashville Railroad. 

The main office, planing mill, sheds for mill 
stock, dry kiln, sheds for retail stock, garages 
and stables are located on a boulevard, having 


Is Conveniently Equipped 


ducting of the business no distinction is drawn 
between the retail lumber and building material 
trade, and the company’s manufacturing opera- 
tions, all of the business being handled by the 
same office—with, of course, such segregation 
of the various departments for bookkeeping 
purposes as are necessary for sound account- 
ing practice. 

The Frey Planing Mill Co. was organized 
40 years ago, starting with a small mill and 
office building at its present location. James 
M. Power, secretary of the company, men- 








I'ront of new storage shed of the Frey Planing Mill Co., Louisville, Ky. 


a frontage of 173 feet and a depth of an entire 
block, all within five minutes’ drive from the 
center of the business section of the city. 


The new shed, which is illustrated in the 
accompanying photographs, has a frontage of 
68 feet and extends 144 feet in depth. The 
building is 24 feet high in the center and 20 
feet high at the eaves, and is double-decked 
for the purpose of utilizing all possible space. 
This yard is used principally for storage of 
yellow pine framing and timber for general 
building purposes; also a few cars of hard- 
wood are stored in this yard until ready to go 
into the dry kilns and mill, 

The conveyor system shown in lower photo- 
graph is the well-known “Logan” product, 
manufactured by the Logan Company, of 
Louisville, whose lumber conveyors are widely 
used throughout the country. Mr. Power ex- 
plains that the company had these conveyors 
made in sections suitable to make turns at 
any desired angle, which with the trestles that 
can be raised or lowered to any grade or in- 
cline gives the conveyor great flexibility and 
adaptation to requirements of the individual 
dealer. In the Frey plant these conveyors are 
used in unloading from the cars to a certain 
section of the shed, and also from the dry kiln 
to the planers, sometimes requiring 200 feet 
of conveyance, with two curves. 

The company maintains another storage yard, 
situated about one block from the mill, where 
hardwoods are stored for seasoning until time 
to manufacture the stock into the finished prod- 
uct. This yard is 108 feet by 161 feet. 

The mill is a two-story brick structure, 
equipped with automatic sprinkling system. All 
machinery is electrically driven, with motors 
arranged so that one machine or several may 
be operated from the same motor. The ma- 
chinery is all of the best and latest type, and 
the plant is capable of handling hundreds of 


thousands of dollars’ worth of millwork in 


the plant at a given time. 

The Frey company is engaged in the retail- 
ing of lumber for building purposes as well 
as in the manufacture of sash, doors, frames, 
moldings and millwork. In the practical con- 


tioned the interesting fact that the combined 
services of the officers total 194 years, rang- 
ing from the 40-years’ record of President 
J. F. Frey, down to 14 years’ service of one 
of the other officers. 

“This company,” Mr. Power said, “has main- 
tained its leadership in this rapidly growing 
city through the expert management and com- 
bined co-operation of its officials. All of the 
executives have been brought up in the lumber 
and millwork business, and have worked to- 
gether as one family to gain a well-earned 
recognition for service and quality of material 
offered to the public.” 

The roster of officers follows: J. F. Frey, 
president; H. J. Shoo, first vice president; 


William G. Koshewa, second vice president; 
A. L. Zaepfel, treasurer; James M. Power, 
secretary ; Louis R, Loeffler, assistant secretary ; 
Leo M. Muessle, superintendent. 

Mr. Power said that the policy of the com- 
pany has always been to render the fullest 
degree of quality and service, regardless of how 
small an order might be. “For instance,” he 
added, “it has always been our rule to sand- 
paper all interior trim before it leaves the plant, 
whether destined for a little bungalow or a big 
office building.” 

Pointing to the record of achievement of the 
company, Mr. Power said that a few steps in 
any direction in the city would put one ‘in 
touch with some residence, church, factory or 
office building in which lumber or millwork sup- 
plied by the Frey Planing Mill Co. has been 
used. “We made all of our own material in 
the way of millwork,” said he, “and we cater 
to the smallest as well as the largest kind of 
job requiring both millwork and lumber. We 
do a large amount of business with individuals 
who are building homes, garages and other 
buildings, as well as with the architects and 
builders who erect the larger types of struc- 
tures.” 

The new Holy Cross Catholic Church and 
the new Holy Trinity Church offer two recent 
local examples of the quality of material and 
workmanship represented by this company’s 
products. The company’s trade territory, how- 
ever, has expanded during the 40 years that 
it has beén engaged in business until it now 
ships millwork to all parts of Kentucky and 
surrounding states... Among the larger jobs re- 
cently completed by the company in Kentucky 
are: Lumber and millwork for the Kentucky 
State Board of Charities and Corrections at 
Frankfort; luntber and millwork for a number 
of residences at Shelbyville; lumber and mill- 
work for a bank at Danville; millwork for the 
Eastern State Normal School, at Morehead; 
millwork for the Junior High School and filter- 
ing plant for the city of Bowling Green, and 
material going into many other public build- 
ings, churches, residences etc. 


THE HIGH school class of 1909, of the Downs 
(Kan.) high school, held a reunion last week. 
Two members of the class are lIumbermen, 
Walter Lutz, of DuBois, Neb., and Perry M. 
Rathbun, of Rosalie, Kan. 
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Retailers’ Idea Exchange 














Announce “Clean Yard” Contest 


Toronto, Ont., June 17.—The Eastern On- 
tario Retail Lumber Dealers’ Association has 
issued circulars announcing its annual Clean 
Yard Contest. Entries will be received up to 
Aug. 1. 

The schedules have been rearranged this year, 
so that yards will be competing only with 
other yards which do about the same amount 
of business. “Class A” will be for yards with 
an annual turnover of $75,000 or less. “Class 
B” will be for yards with an annual turnover 
of $75,000 to $150,000. “Class C” will include 


yards with an annual turnover of $150,000 or 
over. 

Each yard will be carefully inspected and 
rated by an inspector of the Lumber Mutual 
Fire Insurance Co. of Boston as soon as pos- 
sible after the entries close. Two prizes will 
be awarded in each class. The above insur- 
ance company is donating $100 toward the 
prizes. 

The schedule upon which the inspection will 
work out each yard’s score is divided into four 
parts. Two hundred and fifty points are to be 
alloted for interior of storage buildings and 
sheds, the important points being neatness in 





used in loading full loads. 








This Week’s 


Saves Labor in Handling Lumber 


A unique labor-saving device used for storing lumber on the second 
and third decks was recently observed by an American Lumberman 
representative in the shed of the M. D. Greene Lumber Co., Auburn, N. 
Y. Besides being used for storing lumber on the upper decks, it also is 


A substantial railing, of wood, runs along both sides of the air shaft, as 
shown in the picture. This railing is crowned with an iron rail, on which 





the rail, stopping directly in front of the pile where the lumber is to be 
stored. Two racks are always used, so that one man is at the bin load- 
ing the rack and the other is in the shed unloading into the bin. In this 
way only two men are needed to unload and store a car of lumber. Only 
the slower turning items are stored above the first floor. 

In another of the sheds, which also is a three-decker, in which the 
same method of storing is used, another feature not generally seen was 
observed. Instead of the floors being solid they are constructed of two 
by fours placed on edge and spaced about three inches apart, thus allow- 
ing free circulation of air. Every pile of lumber in the entire plant is on 
sticks, and each stack rests on crosspieces placed six to ten inches above 
the floor, so that each piece of lumber has free circulation of air, a feature 
which Mr. Greene considers very important. 


Timely Tip 


runs a carriage somewhat sim- 
ilar to a sawmill carriage, the 
wheels of the carriage being 
flanged on both sides, as 
shown. The rack seen in the 
picture is a separate unit. It 
fits a wagon body. When un- 
loading a car, the rack is put 
on a wagon and loaded direct 
from the car. The wagon is 
then hauled into the shed, 
under the shaft. At the side 
on the first floor is a hand 
windlass, the cable of which 
will be noticed in the cut. This 
cable runs over a pulley fast- 
ened at the top of the shed. 
Four chains are hooked into 
the four uprights of the rack, 
which then is hoisted to the 
floor desired. The carriage is 
run under it and the load is 
lowered on the carriage. Then 
the carriage is pushed along 








the storage of lumber, millwork and other lines 
of stock, and general cleanliness of buildings. 
Two hundred points will be alloted for the 
exterior of storage buildings and sheds. 
Three hundred and fifty points will be allotted 











“Signs of the 
Times” 


The sign appearing below was reported by 
May M. Gray, on letterhead of the Hunter-Gray 
Lumber Co., Moundsville, West Va., as having 
been observed on a filling station near there. 

It has nothing to do with lumber, but the 
girls in the American Lumberman office got 
quite a kick out of it, and perhaps those in 
your office may do likewise. Then, too, rayon— 
the modern substitute for silk—is made from 
cellulose, a wood product, so “here goes”: 





“Silk stockings give you 
a run for your money” 











Readers are invited to send in copies of espe- 
cially interesting signs (including billboards 
and bulletin boards) observed in lumber yards 
or elsewhere, on their travels or at home. The 
AMERICAN LUMBERMAN will pay $1 for each one 
published. Fifty cents additional will be paid 
for a good kodak picture (suitable for repro- 
duction) showing the sign described. 











to the condition of the piling grounds and yards, 
and 200 points for the exterior and interior 
condition of the office. 
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To Cut, or Not to Cut 


This clever parody on the immortal soliloquy 
of Hamlet, appearing in a recent issue of Tires, 
sets forth the delusive allurements of price- 
cutting, and the sure finish of the price-cutter, 
in a specially. effective manner : ; 


To cut or not to cut, that is the question; 

Whether ’tis not better in the end 

To let the chap who knows not worth, 

Sell the goods at cut-throat prices, or 

Take up arms against this competition, 

And, by opposing, cut for cut, end it. 

To cut—and by cutting put the other cutter 

Out of business—’tis a consummation 

Devoutly to be wished. To cut—to slash— 

Perchance myself to get it in the neck—- 

Aye, there’s the rub; for when one starts 

To meet the other fellow’s prices, ’tis like 
as 

Not he’ll find he’s up against it hard. 

To cut and slash is not to end confusion, 

And the many evils the trade is pestered 
with; 

Nay, nay, Pauline, ’tis but the forerunner 

Of debts and mortgages such course portends, 

’Tis well to get the price a thing is worth, 

And not be bullied into selling it 

For what So-and-So will sell it for. 

Price-cutting doth seem unseemly, and fit for 
the man who knows not 

What his goods are worth, and who, ere long, 
by very stress of ‘ 

Making vain comparison, ‘’twixt bank ac- 
count and liabilities, 

Will make his exit from the business. 





June 























June 22, 1929 


AMERICAN LUMBERMAN 


43 





AN APPRECIATED SERVICE 


Retailer Provides Conference Room for Use 
of Contractors and Other Customers 


The time and money spent in preparing a 
conference room for the use of customers is a 
good investment for a retail yard, according 
to the experience of the May Lumber Co., of 
Flint, Mich., which is furnishing this kind of 
service. ‘Necessity prompted it, and utility 
maintains it. 

A. J. Monahan, secretary-treasurer and man- 
ager, told how the idea was born. 

“When we were in our old office across the 
street,” said he, “we had no place for our 
customers to talk in privacy with us or with 
their contractors. They had to do their plan- 
ning right out in front of everybody, customers 
and all, which sometimes was both embarras- 
sing and confusing. About a year ago, when 
we built this new office, we determined to 
overcome that difficulty. We borrowed an 
idea from the bankers, who provide such rooms 
for their depositors and investors to confer 
with each other in the bank, where an official 
may be called upon for information or advice 
if necessary.’ 

The room that the May company prepared 
for this purpose is on the second floor, just 
above the lobby of the office. It is equipped 
with a desk, chairs and other necessary office 
equipment. It is wired for a telephone, and 
Mr. Monahan said that he plans to have one 
installed, as it is sometimes needed. The room 
is often used by contractors—several of whom 
have no offices of their own—to talk over plans 
and estimates with customers. If quotations, 
or advice on lumber, should happen to be 
needed, as it usually is, some official or em- 
ploye of the May company is within call, 
ready to give personal service. 

Our customers appreciate this, Mr. Monahan 
said, and our trade is growing. We have more 
than $100,000 worth of lumber in our sheds 
now, and we are building another shed, to 
enlarge capacity, at our Clio branch. We be- 
lieve the reason for this growth is that we 
sell good lumber and give good service. Of 


enameled and the birch panels stained and var- 
nished. 

The May Lumber Co. has three yards, one 
in Flint, another in Clio and the third in 
Mount Morris. C. H. Reynolds, of Detroit, 
is president of the company, Roy R. Mona- 
han, of Flint, is vice president, and A. J. Mona- 
han is secretary-treasurer and manager. 


Occupies Newly Acquired Yard 


One of the accompanying pictures shows the 
new office and display building of the Kingston 
Dry Dock & Construction Co., Kingston, N. Y. 
K. H. Wood, manager, is seen standing in front 
(with hat on). The general office is in the 
center of the building, with private offices on 
the right; while on the left end is located a 


GIVES “INSTANT SERVICE” 


Meeting Special Requirements of Large 
Buyers Builds Business 


The Wallis-Walling Lumber Co., Denver, 
Colo., does not cater to the “one board” cus- 
tomer, but seeks the larger orders, and gives 
special service to customers who might be said 
to be somewhat exacting, or even eccentric, in 
their demands for immediate service. There 
are many of such people in this world, and, as 
a rule, they make life burdensome for shipping 
clerks. They are the folks who phone for 
materials and ten minutes later call up again 
and want to know where in h—— the stuff is. 

“We give such people instant service,” says 














New office and display building of the Kingston Dry Dock & Construction Co, 


large display room where built-in woodwork 
features and other items of stock are on display. 

Quite recently the above concern, which re- 
tails lumber and building materials, acquired 
the Walter S. Darling yard in Kingston, taking 
possession of same about May 15. This yard 
will be operated along the same lines as those 
followed by Mr. Darling. Acquisition of this 











Concrete scow in foreground proves wisdom of “using wood where wood is best” 


course, this room is just one part of our 
service. We employ the other usual aids to 
good lumber retailing. 

The May company’s offices are across the 
street from the yard. They are conveniently 
arranged, with offices on the ground floor and 
display rooms on the second floor. The counter 
and other trim is of lauan, or Philippine ma- 
hogany, and make a good display of utility 
and beauty of this wood. 

Customers are able to see for themselves 
what the various grades of oak flooring look 
like when in use, for the lobby is laid with 
first grade flooring, the customers’ room with 
second grade, and the estimators’ room with 
third grade. 

The beautiful grain of good birch is shown 
in the doors used on the second floor. These 
are of the “Miracle” type, with stiles and rails 


yard gives the Kingston Dry Dock & Con- 
struction Co. two complete lumber and building 
material yards in the city of Kingston, as well 
as a wholesale and retail paint store, handling 
a complete line of standard, nationally adver- 
tised paints and varnishes. 

“The lower cut presents a rather picturesque 
view from the company’s yard, with a glimpse 
of the high bridge over the Hudson at the ex- 
treme left. The main reason why the AMERI- 
CAN LUMBERMAN representative snapped this 
view, however, is the concrete scow seen in 
the middle foreground, which he thought 
afforded a pretty good argument, or object 
lesson, favoring the “Use of Wood Where 
Wood is Best”. This is one of the scows con- 
structed of concrete by the Government dur- 
ing the war, which did not prove practical. 
This one is a total loss, having never been 
used. 


L. H. Wallis, of the firm, “with the result that 
we are getting more and more of such cus- 
tomers on our lists. 

“They usually order in large amounts,” he 
continued—“if not this time, at another time, 
so that it pays to cater to them. Building 
superintendents are good examples of particular 
customers. They have gangs of men waiting 
and must have materials quickly in order that 
losses may not result because of idle time. 
Then, too, such activities do not permit having 
on hand large amounts of materials, inasmuch 
as the main activity of such customers is some- 
thing other than construction. It may be a 
tire factory, or almost any sort of plant or 
establishment. The building superintendent may 
be called upon to make a change in partitions, 
erect a permanent or temporary addition, “or 
do something else that is needed to facilitate 
factory operations. His employers demand 
speed, and, harrassed by the speed idea, he ex- 
pects us to respond just as quickly to his 
S.O.S. for materials. 

“That means that we must have the delivery 
equipment. We do. It is not tied up with a 
multitude of small orders going hither and yon, 
but practically every truck that leaves our yards 
has a full load on. 

“Furthermore, we have a rule that all orders 
received must go out the same day, so our 
drivers work through the noon hours, if neces- 
sary, to give the customers their materials as 
quickly as possible. Also, we work Saturday 
afternoons if there are orders still to be filled. 
The drivers may take their lunch hours later 
in the afternoon, but it is sometimes more im- 
portant for a customer to have the material he 
ordered on the job by one o’clock that it is for 
the truck driver to have his dinner by that 
time.” Saaeeaaaaaaan 

THE FINANCIAL RECOVERY of Europe is evi- 
denced by the fact that 28 countries (exclud- 
ing Germany) between 1922 and 1927 increased 
their imports from the United States 23 per- 
cent and those from each other and the rest 
of the world 31 per cent; their exports to the 
United States increased 33 percent and to 
other countries, 30 percent. 
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Defiberizing Wood—A New Process 


A number of requests have come to the 
AMERICAN LUMBERMAN for information about 
a new product that has aroused considerable 
interest, this being a wood concrete—a prod- 
uct that is made from wood and cement or 
other cementitious material. For the benefit 
of these inquirers, U. S. McMillan, inventor 
of the process, who recently has organized 
in Chicago the McMillan Fireproof Fibre 
Co., was asked to give some information 
concerning this product, how it is manu- 
factured and the purposes for which it is 
to be used. In response to this request, Mr. 
McMillan said: 


Among the many uses developed by the in- 
ventor for “defiberized’”’ wood, is one that will 
be of lasting benefit to the American people 
generally—as well as to the world at large. 
He has worked out a process which unites 
the vegetable with the mineral—a process by 
which the defiberized wood can be fully im- 
pregnated and be made an integral part of, 
or homogeneous mass with, cement, gypsum, 
magnesite and various other cementitious 
mineral substances, which renders the wood 
fibres produced by his process fire-proof, rot- 
proof, vermin-proof, rodent-proof and equal 
in specific gravity to the mineral substance 
with which it is impregnated, so that when 
plain water is added for making a mortar, 
which can be molded into any form, the result 
is a fireproof cast of any desired detail en- 
tering into the construction of a building— 
not to mention the multitudinous number of 
specialty. products that can be made of this 
material, which is composed of 75 percent or 
more of wood aggregate, replacing sand, gravel 
or crushed stone wherever cement, gypsum, 
magnesite and other mineral substances of a 
kindred nature are now used, and this new 
aggregate will inevitably be the means of 


increasing the uses for all of the aforesaid .- 


materials. 
wasted. 
The so called “despised” or non-commercial 
softwoods will be mainly utilized. These 
woods will be cheaper and, in some respects, 


And none of the tree will be 


better. Long distance haulage will be elimi- 
nated, as this wood can be drawn locally 
from each community zone in which a manu- 
facturing plant is established. 

The very best kind of forest conservation 











Sales and Advertising 


The manager of one of the 
large industries of the middle 
West recently was asked about 
his advertising appropriation 
and how it is determined each 
year. He replied that it auto- 
matically takes care of itself. 
This concern has established a 
policy of setting aside 2 percent 
of gross sales for advertising. 
This being a fixed policy, there 
is no difficulty about making the 
appropriation each year. If the 
sales increase, the advertising 
appropriation automatically in- 
creases, and vice versa. 











is utilization, and for every foot of timber 
chopped down that is saved and utilized the 
same measure of the standing tree is con- 
served for the requirements of future gen- 
erations. There will be no timber wasted by 


the McMillan process, as it utilizes all of the 
tree except the twigs and leaves. 

The McMillan Fireproof Fibre Co. has un- 
dertaken a big job. What the Ford car is and 
has been to the automotive industry, the Mc- 
Millan fireproof fibre and the various finished 
products made from it will be to the building 
industry of this country and other countries, 
thereby making it possible for people to live 
in fire-proof, rot-proof, vermin-proof, sanitary 
and fully insulated homes at a cost well 
within the reach of all. The McMillan fire- 
proof fiber not only makes a fire-proof, rot- 
proof, and sanitary finished product of high 
insulation value, but it materially lightens 
the weight of the mineral substance with 
which it is made an integral part—without 
sacrificing either tensile or crushing strength 
of the neat material with which it is made a 
homogeneous mass. 

Future plans as well as the policy of the 
MeMillan Fireproof Fibre Co. are as broad 
and simple as the process itself. Manufac- 
turing plants will be installed in each local 
community zone where there is softwood 
available nearby. Local capital will be given 
an opportunity to participate, and the capital 
required to install a fireproof fibre manufac- 
turing plant will be less than is now required 
to carry a small stock of building materials 
manufactured and hauled from a long dis- 
tance. 

The machinery required to set up shop and 
start doing business will consist of a McMil- 
lan defiberizing machine and a rod mill (im- 
pregnating machine), both of which are manu- 
factured and sold outright by the Allis-Chal- 
mers Manufacturing Co., at Milwaukee, Wis. 
The MeMillan defiberizing machine is fully 
covered by letters patent granted by the 
United States, Canada and other foreign coun- 
tries, while patents have been applied for and 
the case is yet pending on the impregnating 
process. 


PASS SESE SSE EE EE ES 
THE NEW, SMALLER SIZED CURRENCY to be 


issued in July will not entirely displace the 
older size for about a year. 


News of Interest From Eastern Centers 


To Discuss Wood Preservation 


PHILADELPHIA, Pa., June 18.—Lumber will 
have a prominent place on the program of the 
thirty-second annual convention of the Ameri- 
can Society for Testing Materials, which will 
be held next week at Atlantic City. The third 
session Tuesday afternoon will be devoted to 
preservation and fireproofing of wood. Un- 
usual interest is being manifested in these sub- 
jects and if the new methods for treating 
lumber are economically feasible, its use will 
be greatly extended. 

In the report of Committee D-7 on timber, 
Chairman Hermann von Schrenk will present 
a set of tables of volume and density correction 
factors for creosote oil. He will recommend 
minor revisions in the standard method of test 
for distillation of creosote oil and present new 
definitions of terms relating to structural tim- 
ber. He will also include in his report the 
progress made in the work on methods for 
determining moisture in lumber and on speci- 
fications for structural timber. 

The report of the committee on fire tests 
of materials and construction will be made 
by Chairman R. P. Miller. The report details 
progress made in the development of methods 
and apnaratus for conducting fire tests of wood, 
applicable both to treated lumber and lumber 
in its natural state. Following this survey, 
T. R. Truax will talk on “Standard Tests for 
Fire-Retardant Treated Lumber.” Among the 
highlights of his paper will be a description 
of the development of the Dunlap apparatus, 
presenting results of detailed investigations of 
the influence of various factors. Mr. Truax 
will also present results on lumber treated with 


a 


different quantities of one semi-fire retardant 
chemical and on specimens treated with the 
leading commercial materials used. 


Short Wave Radiotelephone Station 


New York, June 17.—Another channel was 
added to the radiotelephone service of the Bell 
System between America and Europe with the 
recent opening of the new short wave radio- 
telephone station at Lawrenceville, N. J. The 
new circuit will be supplemented later in the 
year by others which will provide ample facili- 
ties for a rapidly growing telephone traffic be- 
tween the two continents. 

Another development in which the Lawrence- 
ville Station is involved is the establishment of 
radiotelephone service with South America. 
This is also expected to take place some time 
this year. 

The station at Lawrenceville is the short 
wave transmitting center for overseas telephone 
service of the Bell System, the receiving center 
being at Netcong, N. J. When Lawrenceville is 
in full operation, there will be four circuits 
between America and Europe, one long wave 
and three short wave, and a short wave circuit 
to Argentina, South America. 

Since its inauguration in January, 1927, the 
overseas telephone service of the Bell System 
has grown rapidly. At first confined to com- 
munication between New York and London, 
it now inter-connects practically all the tele- 
phones in the United States, Cuba and impor- 
tant cities of Canada and Mexico, with the 
large majority of all instruments in western 
Europe. The extent of the service is indicated 


by the fact that it embraces circuits stretching 
from Mexico and California to Norway, Aus- 
tria and even Africa. 

With the extension of the service, commer- 
cial use of it has greatly increased. In the 
early stages a large majority of the calls were 
curiosity or “stunt” calls. Gradually it came 
into use for business purposes until today the 
majority of the conversations are in that classi- 
fication. 

In the past year the traffic has increased 300 
percent. The business users contributing to 
this increase cover a wide field. Exporters of 
food stuffs, manufactured products and raw ma- 
terials have used it to close deals on shiploads 
of goods. Bankers have arranged financing and 
traders have handled huge transactions over it. 
It is significant that a substantial proportion of 
the calls have come from the smaller business 
houses, indicating that the service has already 
had wide acceptance as a means of handling 
transactions quickly and efficiently. 


To Boycott Defective Materials 


Wuirte Ptiarins, N. Y., June 17.—In order 
to boycott building materials that do not come 
up to specifications, the building officials sec- 
tion of the Westchester County Planning Fed- 
eration has been organized. Building materials 
of faulty character have been flooding the 
county for the last three months, in the opinion 
of the building inspectors and ‘superintendents 
of various municipalities in the county. Thus 
far twenty-seven of the forty-four communi- 
ties in the county are represented in the fed- 
eration. 
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Will Cut Tropical Hardwoods 


PENSACOLA, FLA., June 17.—G. V. Patterson, 
secretary-treasurer of the Weis-Patterson 
Lumber Co., of this city, large manufacturer 
of cypress and hardwoods, has announced 
that plans have been completed for the pro- 
duction by his company of mahogany lum- 
ber and probably some other tropical vari- 
eties from logs originating in Honduras and 
other Central American countries, Mexico 
and Cuba. Discussing this new develop- 
ment, Mr. Patterson said: 

While mahogany is the basis of this addi- 
tional activity, we expect to feature, for vol- 
ume, another Central American hardwood of 
cabinet quality, known as Santa Maria. It 
is a beautiful wood and our investigation in- 
dicates a perfect adaptability for cabinet and 
trim uses. 

It is not the intention of the company to 
reduce the volume of its domestic output, 
and it will continue to produce tidewater red 
cypress, tupelo and hardwoods. Its plant 


Wayside Stands 


New Orveans, LA., June 17.— Rapid de- 
velopment in wayside marketing of farm vege- 
table and fruit products points the way to 
increased sales for the progressive retail lumber 
dealer. Dotting the highways and byways 


from the Atlantic to the Pacific and from 





] 








Farmers are the owners of many of the road- 
side gasoline service stations 


Canada to the Gulf are thousands of small 
buildings and stands from which the farmer 
cries his commodities to the passing motorist. 

While on an automobile trip of some 3,000 
miles recently a field representative of the 
Southern Pine Association took occasion to in- 
vestigate the possibilities of a lumber market 
based on the use of this material in these way- 
side stands. It was found that although the 
amount of lumber used in only one such build- 
ing is more or less neglible, when taken in the 
aggregate of the number of wayside stands now 
in use and being constructed the total runs into 
millions of feet. 





The retailer is urged to go out and sell the idea of the money-making 
opportunities in operating a roadside stand 


is modern in every respect and is exception- 
ally well located in regard to shipping fa- 
cilities, both rail and water. Mr. Patterson 
said further: 

Naturally we are proceeding cautiously, and 
the same conservative policy that has chac- 
terized this company’s activites throughout 
its existence will continue. It is our purpose, 
however, to develop and increase the volume 
as fast and to such extent as the market and 
general conditions will permit. 


A small cargo of Cuban mahogany logs is 
expected to reach Pensacola this week, and 
the first cargo of Honduran mahogany will 
be received in late July. 





Real Service on Small Shipment 


Extrop, ALA., June 17.—Much has been said 
and written within the last year or two con- 
cerning quick service being given to ship- 
pers by the railroad companies. In this 
connection it may be of interest to note that 
the Pioneer Lumber Co., of this city, has 


just received service which W. M. Nichols, 
the general manager, says “comes pretty 
close to being the record.” On the after- 
noon of Thursday, June 6, the Anaconda 
Wire & Cable Co., of Sycamore, IIl., shipped 
to the Pioneer Lumber Co., by 1. c. 1. freight, 
a reel of large electric cable. This shipment 
moved to Chicago via the Chicago Great 
Western railroad, and from Chicago south 
via the Chicago & Eastern Illinois to Tamms, 
Ill.; thence to Elrod over the Moble & Ohio, 
and arrived at Elrod in the evening of June 
9. Mr. Nichols said of the shipment: 

Considering that this shipment had to be 
transferred in Chicago, we think it is a won- 
derful record, and we deeply appreciate the 
service given us by the railroads on this 
small shipment, as it was essential that we 
have the wire in order to get our new plan- 
ing mill started. 

The new planing mill of the Pioneer Lum- 
ber Co., built to replace the one destroyed 
by fire, has been erected in record time in an 
effort to interfere as little as possible with 
full and regular service to patrons. 


Make Good Market for Lumber 


In reporting his observations to the Southern 
Pine Association this representative said that 
many of the stands had been found to have been 
erected by their owners on a temporary basis. 
However, when it was seen that this method of 
marketing farm products was profitable deci- 
sions had been made to construct permanent 
structures. In almost every case lumber was 
the sole building material. He continued: 


With the development of the hard surfaced 
roads and the consequent increase’ in 
traffic along these highways, the farmers, 
and especially the women, have been quick 
to see the possibility of supplying the pass- 
ing motorists with the products of the farm. 
Roadside selling has become common. In 
some cases, one finds a stand or small way- 
side building of attractive design with an 
appeal to the passerby. But in other in- 
stances, these farm commodities are offered 
for sale on the ground or from rough 
benches. This method of marketing does 
not carry the same appeal. 

Here is an opportunity for every retail 
lumber dealer located in or near a rural 
community to do some effective trade promo- 
tion work which will be directly reflected on 
his sales sheet. “very farmer whose land 
adjoins an improved highway is a prospect 
for a wayside stand or small building from 
which he may sell his vegetables, fruits, 
canned goods, honey, melons and flowers. 


The lumber list on a number of these struc- 
tures, say fifty in any one large area, will run 
into a sizable quantity which if brought to the 
attention of the retailer as a single order, cer- 
tainly would not be overlooked in his sales 
effort. However, just because this same quan- 
tity is split into fifty parts, it is now too often 
being passed up as unworthy of business notice. 
It is not exaggeration to say that ‘there are 
easily fifty such farm sales prospects in the 


trade area of every retail dealer serving any 
kind of a rural district. 

In dealing with the wayside marketing stands, 
no consideration is given gasoline filling sta- 
tions, roadside restaurants and rest stations and 











An attractive wayside stand for marketing farm 
products 


other buildings for similar uses. These are 
usually of more auspicious size and require 
individually a much larger amount of lumber 
than the usual stand. A merchandising field is 
open in this direction too, for as this report 
stated, “these structures demanding more siz- 
able attention are springing up at almost every 
cross-roads.” These too, are to be, can and 
should continue to be built of lumber, if the 
retail dealer in such an area will only look 
after his business interests enough to stimulate 
latent possibilities. 

In instances such as these, even, he suggests 
that the retail dealer could have plans already 
prepared and a list of materials with which 
to build. 

















A typical example of the progressive farmer who is directing some of 
his efforts toward roadside marketing 
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National Production, Shipments and Orders 


Wasuineton, D. C., June 17.—Following is the National Lumber Manufacturers’ Association’s report for the week ended June 8, 1929, and 
for four weeks ended that date, covering mills whose statistics for both 1929 and 1928 are available, and percentage comparisons with statistics 
of identical mills for the corresponding periods of 1928: 


ONE WEEE 


Softwoods: 
Southern Pine Association 


ee ee ee ee 


+e ee eee 


Western Pine Manufacturers’ Association..... 
California White & Sugar !"ine Mfrs.’ Assn... 
Northern Pine Manufacturers’ Association.... 
Northern Hemlock & Hardwood Mfrs. Assn.. 
North Carolina Pine Association 
California Redwood Association 


ee ee 


eee eee eeneee 


Total softwoods 


Hardwoods: 
Hardwood Manufacturers’ Institute.......... 
Northern Hemlock & Hardwood Mfrs. Assn... 


Total hardwoods 

Grand totals 
FOUR WEEES 
Softwoods: 
Southern Pine Association.........cccccccess 
West Coast Lumbermen’s Association........ 
Western Pine Manufacturers’ Association.... 
California White & Sugar Pine Mfrs.’ Assn.. 
Northern Pine Manufacturers’ Association.... 
Northern Hemlock & Hardwood Mfrs. Assn... 
North Carolina Pine Association 
California Redwood Association 


ee 


ee 


Total softwoods 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 
Northern Hemlock & Hardwood Mfrs. Assn.. 


Total hardwoods 
Grand totals 


ee 


ee 


ee ee ee ee 





No. of 
Mills Production 
125 56,382,000 
82 91,336,000 
35 37,671,000 
17 21,779,000 
9 11,003,000 
29 3,541,000 
36 7,071,000 
14 7,715,000 
347 236,498,000 
199 31,540,000 
29 9,009,000 
228 40,549,000 
546 277,047,000 
466 217,755,000 
328 354,504,000 
140 146,460,000 
91 128,594,000 
36 41,667,000 
123 15,467,000 
147 26,489,000 
55 32,421,000 
1,386 - 963,357,000 
794 132,674,000 
123 33,956,000 
917 166,630,000 
2,180 1,129,987,000 


Pet. 
Change 
from 
1928 

— 6 

— 7 


—15 


— 6 
+15 
—3 
— § 





Pct. Pct. 

Change Change 

from from 

Shipments 1928 Orders 1928 
53,499,000 — 6 46,644,000 —~23 
104,172,000 —18 106,488,000 —13 
33,102,000 — 9 33,466,000 +1 
17,234,000 — 7 13,844,000 —20 
9,233,000 —3 17,385,000 +57 
3,987,000 —ll 2,783,000 —28 
5,856,000 —15 5,960,000 —28 
9,682,000 +76 9,617,000 +54 
236,765,000 —11 236,187,000 —10 
40,756,000 +16 35,561,000 — 1 
6,365,000 —s9 6,197,000 —50 
47,121,000 +12 41,758,000 —14 
283,886,000 —s8 277,945,000 —ll 
219,488,000 — 14 199,481,000 —1? 
425,434,000 —10 404,219,000 —-16 
136,410,000 — 1 125,794,000 — 4 
100,928,000 +1 87,537,000 —18 
36,616,000 — 9 37,559,000 + 5 
15,547,000 —10 11,549,000 —30 
27,106,000 t) 20,538,000 —27 
34,006,000 +15 33,213,000 +17 
995,535,000 — 8 919,890,000 —i4 
160,255,000 +15 147,469,000 + 8 
24,287,000 —10 23,003,000 —-29 
184,542,000 +11 170,472,000 +1 
1,180,077,000 — 6 1,090,362,000 —12 





Relation of Unfilled Orders to Stocks 


Wasurncton, D. C., June 17.—Following is a statement for five assuciations of the footage of 
gross stocks on hand June 8, and the percentage relationship to these of the unfilled orders: 


ASSOCIATION— 
Southern Pine Association..........ccccccecees 
West Coast Lumbermen’s Association.......... 
Western Pine Maaufacturers’ Association...... 
Northern Pine Manufacturers’ Association 
Hardwood Manufacturers’ Institute 


Orders to 
No. of Gross Unfilled Stocks— 
Mills Stocks Orders Percent 

110 645,136,000 181,723,000 28 
139 1,088,647,000 566,725,000 52 
37 827,186,000 130,832,000 16 
9 333,806,000 64,931,000 19 
163 805,264,000 239,459,000 30 





West Coast Review 


[Special telegram to Amertcan LumBERMAN] 


SEATTLE, WaSH., June 19.—The West Coast 
Lumbermen’s Association reports that 208 mills 
—all those reporting production, shipments and 
orders—during the week ended June 15 gave 
these figures: 

Production.. . .193,880,000 


Shipments ...202,241,000 


4.31 over production 
CO ea 203,997,000 


5.22 over production 


A group of 273 mills, whose production re- 
ports of 1929 to date are complete, reported as 
follows: 

Average weekly operating capacity .277,184,000 
Average weekly cut for twenty-four weeks— 
Phiete dk te reke bad bdauceee mekien 200,688,000 


Pp Pe rere eee ee ee 195,392,000 
Actual cut week ended June 15, 1929.219,780,000 


A group of 207 identical mills, whose produc- 
tion for the week ended June 15 was 193,690,000 
feet, reported distribution as follows: 





Unfilled 
Shipments Orders Orders 
Sere 82,327,000 76,284,000 ‘215,762,000 
Domestic « 
cargo ... 73,656,000 71,908,000 292,218,000 
Export .... 27,513,000 37,187,000 236,908,000 
Local 18,618,000 18,618,000 ' 
202,114,000 203,997,000 744,888,000 


A’ group of 112 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1928 and 1929 to date, reported as 
follows : 


Week Aver. 24 Aver. 24 
ended June weeks June weeks June 
15, 1929 15, 1929 16, 1928 


Production 120,044,000 
Shipments. 128,615,000 
Orders... ..131,014,000 


108,345,000 115,732,000 
115,055,000 121,502,000 
116,460,000 125,503,000 








West Coast Analysis 


SEATTLE, WasH., June 15.—The West Coast 
Lumbermen’s Association furnishes the fol- 
lowing supplementary analysis of domestic 
cargo business for the week ended June 1: 

















Washington British 
and Oregon Columbia 
92 Mills 18 Mills 
Orders on hand first of 
week— 
COE ce scsees 101,207,591 1,914,397 
Atlantic Coast ....123,739,206 13,012,097 
Miscellaneous ..... 5,377,740 9,060,199 
pa 230,324,537 23,986,693 
Orders Received— 
eee eee 19,681,611 494,995 
Atlantic Coast . 17,558,074 3,624,934 
Miscellaneous ..... 2,533,800 5,306,020 
Geos ewnes 39,773,485 9,425,949 
Cancellations— 
ee ee 
Atlantic Coast .... 186,000 2,210,177 
Miscellaneous ..... «sesceses 268,824 
 odbme bees 1,505,614 2,479,001 
Shipments— 
Califotmia ..cccce. 25,003,789 660,168 
Atlantic Coast . 19,769,723 5,476,000 
Miscellaneous ..... «..seeee- 1,921,821 
MEE . catuwadese 44,773,512 8,057,989 
Orders on hand end of 
week— 
California ........ 94,565,799 1,749,224 
Atlantic Coast ....121,341,557 8,950,854 
Miscellaneous ..... 7,911,540 12,175,574 
TE pee nes oe 223,818,896 22,875,652 
Total domestic cargo— 
’” Orders on hand first of 
DE: Sa eRMG ONS c.060 cee xed 254,311,230 
Orders received ........... 49,199,434 
EE die oa pale awiesa 3,984,615 
is dau gman aou eons 52,831,501 
Unfilled end of week....... 246,694,548 


Northern Pine Distribution 


MINNEAPOLIS, MINN., June 17.—-The follow- 
ing statement by the Northern Pine Manufac- 
turers’ Association shows the carload distribu- 
tion by States during March, April and May 
of this year: 








Northwest— 
Mar. Apl. May Total 
Minnesota ........+. 2349 292 248 789 
North Dakota ...... 1 3 1 5 
DE sdexeanricen 250 295 249 794 
Lake States— 
ES Pep 361 392 424 1177 
re 36 39 40 115 
DE. “oa c code ds 128 108 138 374 
SE, chhwédge sce naan 147 123 138 408 
ENE 6 ce kascwus 338 361 367 1066 
NY ins wiienen sR ae 1010 1023 1107 3140 
Middle West— 
LS eis aie «tek wok ah 53 47 55 155 
Sree re 1 oa 1 
Pe <cuKesevess dé 8 10 7 25 
ees ee wa 1 i< 1 
eee ee a 61 59 . 62 182 
New England— 
Connecticut ........ 4 ¢ 8 19 
DE -acuwa bees eews F 1 3 4 
Massachusetts ..... 9 11 16 36 
New Hampshire .... .. 2 2 4 
Rhode Island 4 oe 4 
WOEGRORE ciccveccccss 1 1 2 
ee 13 26 30 69 
Eastern— 
| rere ree 1 aa 2 3 
AS eee 1 es 1 
WOW SOTHEF cc cccses 23 26 31 80 
re 128 83 92 303 
Pennsylvania ....... 26 20 36 82 
PRE “Seuss cecees 178 130 161 469 
Appalachian— 
TONNBOO.§ cceciccices 1 * 1 2 
EL: - keh ey o.0.9 6.0% _ 2 1 3 
West Virginia ...... 1 2 4 7 
Total Guill i-a He 2 4 6 12 
ge i REELS SRS - Se 156 192 175 523 
EE Cae 0 uns Kos so 5 0) uae 11 5 8 24 
Grand totals ..... 1681 1734 1798 





5213 














ee ed 


SS § Nee ww 





June 22, 1929 


AMERICAN LUMBERMAN 


47 








Western Pine Summary 


PorTLAND, OrE., June 15.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended June 8 from 








37 member mills: Per 
cent 
Percent Ship- 
Production— Carst Feet ofcut ments 
Normal* ..... 34,750,000 ws 
pS ae 39,104,000 es 
Shipments (car).1, 303 33,878,000 ie 
Local deliv. .. 738,000 od 
Total shipm’ts 34,616,000 88.52 .. 
Orders— 
Cancelled ... 12 312,000 
Booked (car). 1,302 33,852,000 
a Sere 738,000 
Total orders.. 34,590,000 88.46 99.92 


On hand end 
WHE. venous .5,032 130,832,000 


Bookings for the week by thirty-s -seven iden- 
tical mills were 90.84 percent of those for 
the previous week, showing a decrease of 
3,489,000 feet. 

¢Car basis is 26,000 feet. 


*Normal takes into consideration mill ca- 
pacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is constant throughout 
the year. 

During the week production was 112 per- 
cent, shipments 100 percent and orders 100 
percent of normal. Averages for the corre- 
sponding week of the preceding four years 
were as follows. Production, 103 percent; 
shipments, 89 percent, and orders 88 percent 
of normal. 


Production is so seasonable that during 
winter months actual production amounts to 
less than 50 percent of normal while during 
peak summer months the production increases 
to well over 100 percent of normal. 


Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for May, 1929 and 1928, based on re- 
ports of the same seventeen member mills: 





May May Percent 

1929 1928 increase 
Production ..... 5,625,000 5,141,000 9.4 
Shipments ..... 6,848,000 6,245,000 9.7 
GUE teccnecee 6,336,000 7,004,000 *9.5 

End Month— 

Orders unfilled. .13,104,000 9,105,000 43.9 
re 22,230,000 23,484,000 *5.3 


*Decre ise. 


Average Value, 25/32x2%”, First, Second and 
Third Maple f. o. b. Michigan and Wisconsin 


May, May, Percent 
1929 1928 increase 
io rere $73.85 $63.43 16.4 


The following are percentages of stock sold 


on June 1, 1929: 

Maple-Beech 

Birch Maple Maple, 244” 
We. scchianege 59 72 126 
SS ear 62 67 97 
._ _ eras 53 54 108 
P'S. eee 59 67 112 





Hemlock and Hardwood 


OsuxkosH, Wis., June 17.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the week 
ended June 8: Percent 


of Ca- 
Hardwoods— Total Per Unit* pacity 
Capacity, 65 units*.13,399,000 


Actual production. .10,956,000 168,000 80 
Shipmentst ....... 534,000 131,000 62 
Orders received... 7, 094,000 109,000 52 
Orders on hand....60,058,000 924,000 re 


Hemlock— 


Capacity, 88 units*.18,606,000 210,000 100 


Actual production.. 4,243,000 48,000 22 
Shipmentst ....... 5,310,000 60,000 28 
Orders receivedy... 4,044,000 46,000 21 
Orders on hand. *25, 002,000 285, 000 


*Daily 10-hour ‘peodestive capacity of 35, 000 
feet is considered one unit. The production 


is based on mill log scale, and lumber cut 
overruns this by 20 percent. 

tLumber fabricated at mill and used in con- 
struction work is included in total orders and 


California Redwood 


San Francisco, CAuir., June 15.—The fol- 
lowing information is summarized from the 
reports of 14 mills to the California Redwood 
Association for the week ended June 8: 


Redwood White- 
Percent of wood 











Feet production Feet 
Production ..... 7,715,000 100 1,450,000 
Shipments ...... 9,682,000 126 2,225,000 
Orders 
Received ..... 9,617,000 124 2,466,000 
Chi REE. 6's 0.0: 38,276,000 5, 552, 000 
Detailed Distribution of Siemens 
Shipments Orders 
Northern California* ..... 2,029,000 2,543,000 
Southern California* ..... 3,358,000 1,528,000 
pon aa t's» beeaame 303,000 179,000 
EE | sawn! abla annie ote 1,975,000 1,980,000 
a Ee eee paras 2,017,000 3,387,000 
9,682,000 9,617,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Southern Pine Barometer 


New Ortveans, La., June 17.—For the week 
ended June 8, Saturday, 150 mills of total 
capacity of 180% units (a unit representing 
output of 1,500,000 to 2,000,000 feet between 
Nov. 1, 1925, and Oct. 31, 1928), report as fol- 
lows to the Southern Pine Association: 

Percent Percent 


3-year Actual 
Production— Carst Feet Av. Prod. pet 
Aver. 3 yrs.. .... 76,420,972 
Fees .... 65,915,948 86.25 
Shipments* 3,034 62,646,032 81.97 95.04 
Orders— 
Received* . 2,636 54,428,128 71.22 82.57 
On hand en 


weekt a, 209 231,443,432 s+ 
*Orders were 86.88 percent of shipments. 


TBasis of car loadings is April average, 
20,648 feet. 


tOrders on hand showed a decrease of 3.43 
percent, or 8,217,904 feet, during the week. 


West Coast Waterborne 


SEATTLE, WASH., June 15.—Following is a 
report of May cargo shipments of lumber 
from the Pacific Northwest, totaling 549,768,345 
feet, as compiled by the Pacific Lumber Inspec- 
tion Bureau: 





Domestic 

INTERCOASTAL— 

Po SS a ee ee er 184,216,533 

PE SH. 6 6 ob ook bh ve es bee 11,877,673 
CoasTWIsSE— 

IR? ona ud of Gras as ob: we wt Be 161,315,695 

EY Wiest sa de 5 doled 's aa ae 8a PRC 748,114 
OTHER— 

DEPOT TOPOMGS. occ ciccccccsess 6,388,198 
Pg eS Peer ere 730,934 
RE ASR ae 151,185 
ee NED: «seals vadiwescucdon 365,428,332 
Export 

AUSTRALASIA— 
I niin 6:ken dye nal be 4c bos © Ae ee 17,365,809 
ae on as hes cate eae 2,038,633 
eee 928,361 
LATIN AMERICA— ~ 
South America (east coast)...... 1,625,708 
South America (west coast)...... 14,689,592 
WE SEE GAabha oh seed > be woaee 3,566,841 
D.. Sa PN Se oud Rook kee bbevcce 571,831 
ORIENT— 
Ee ee eet See Bee pe 33,168,134 
EE Faia «: sp/n:u ily Gre th, asset D> cee tedhln Soadei bee 77,999,226 
I fa Lite Sik ahi i city a iide ola tt (kate Aa 482,908 
United Kingdom and Continent..... 28,696,564 
TE a re aCe 3,206,406 
ee 184,340,013 


District of origin of shipments are given as’ 
follows : 











shipmenta, 


Lumber 
cr A _ Logs 

Domestic Export and Bolts 

British 
Columbia .. 55,102,272 35,489,265 7,076,994 
Washington ..218,802,598 96,739,615 16,024,144 
fo 91,523,462 52,111,133 2,709,389 
TUOR. wwaiky 365,428,332 184,340,013 25,810,527 


North Carolina Pine 


NorFoLk, Va., June 17.—The North Caro- 
line Pine Association makes the following 
analysis of figures from seventy-nine mills for 


the week ended June 8: Per 
Percent Percent cent 
Aver.* Actual Ship- 


Production— Feet Cnet mei ments 
Average* .12,306,000 
Actual ....10,809,000 "88 
Shipments .. 9,349,000 76 "87 we 
Orderst - 8,899,000 72 82 95 
Unfilled 
Orders ..60,291,000 


tAs compared with preceding week there is 
an increase in orders of 16 percent, nine more 
mills reporting. 


*“Average” is of production for the last 
three years. 


Data on Walnut 


The American Walnut Manufacturers’ As- 
sociation has compiled the following data: 





May, April, May, 
Lumber— 1929 1929 1928 
Manufactured... 4,508,300 3,723,600 2,894,200 
Shipments ..... 3,823,000 4,002,700 3,388,200 
bcc corks s 11,970,400 10,544,200 13,264,800 
Purchases ..... 3,735,000 2,899,100 2,971,600 
Made into lumber 
and veneer... 3,005,400 2,799,100 2,768,600 
I as hacen 1,897,100 1,151,800 3,009,300 





(Continued from page 37) 
Provisions of Agricultural Relief 


operatives owning the stabilization corporations. 
To do this the corporations may borrow from 
the board funds for marketing and for working 
capital. If the stabilization corporations make 
any profits, they are required to set aside each 
year not less than 75 percent of their profits 
to create a merchandising reserve fund for each 
corporation. 

After this reserve is deemed by the board to 
be sufficient, the segregation may cease. Out 
of the remaining profits, the corporation may 
repay any loans; and in the event all loans have 
been paid, it may distribute its profits on a 
patronage basis to the stockholders. 


Stockholders Not Liable for Losses 


All losses of the corporations are to be paid 
from the reserves. If all of the reserves and 
capital stock are wiped out, a provision of the 
bill states that the stockholders of the corpora- 
tions shall not be liable for any losses incurred 
in surplus control operations. This means that 
the Government will bear such losses. 

The bill authorizes Federal recognition and 
registration of producer-controlled industry 
clearing houses. These clearing houses are to 
be authorized by the board upon direct appli- 
cation of co-operatives or of independent pro- 
ducers whom the board may deem to be repre- 
sentative of the commodity, Membership in 
the clearing houses is to be open to independent 
dealers in and handlers or processors of the 
commodity. The policy of the clearing houses 
must be approved by a committee of producers. 

Another section of the bill makes provision 
for the board to issue insurance against market 
price decline. 

The “final important phase of the bill deals 
with so-called “avoidance of duplication.” The 
board is authorized to avail itself of the serv- 
ices of any existing executive branch of the 
Government. The President is then authorized 
to transfer to the board and retransfer- from 
“(1) any office, bureau, service, division, com- 
mission or board in the executive branch of the 
Government engaged in scientific or extension 
work or the furnishing of services, with re- 
spect to the marketing of agricultural com- 
modities; (2) its functions pertaining to such 
work or service; and (3) the records, property, 
including office equipment personnel and un- 
expended balances of appropriation, pertaining 
to such work or services.” 

It will be noted that the conferees eliminated 
from the bill the Senate provision that loans 
on physical properties might be made to co- 
operative purchasing associations. 
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Trade Extension Activities Proceed Apace 


Reports Indicate Good Results from Publicity —“Transformation” Film Has Many 
Bookings—Modern Home Interiors Booklet Finds Wide Acceptance 


FIRST MONTHLY SUMMARY 


National Association Publishes Bulletin 
on Publicity and Advertising Work 


WasuincTon, D. C., June 17.—The publicity 
department of the National Lumber Manufac- 
turers’ Association sent out to trade extension 
subscribers last week the first monthly sum- 
mary of the work of that department. This 
summary carries the caption “Trade Exten- 
sion High Lights” and covers publicity, ad- 
vertising and information. This form of re- 
port was devised to meet the criticism of sub- 
scribers who complained that they were re- 
ceiving too large a volume of material. A 
return postcard is attached so that subscrib- 
ers who desire more information can indi- 
cate the number of the article or publication 
they want. In this way it is hoped both 
classes of subscribers will be satisfied. 

The last of the four pages of the summary 
gives a number of examples of advertising, 
with illustrations, that appeared during May. 
Heretofore headquarters had been sending out 
400 reprints of all advertisements. This got 
to be a burden and an expense. The expecta- 
tion is that the symposium on page four will 
meet the need for information concerning cur- 
rent advertising, making it unnecessary to send 
individual reprints. 

Reports received by the publicity depart- 
ment show that 942 articles were published in 
daily newspapers during May. It is quite pos- 
sible that a larger number were printed, but 
those so far reported reached 942, a very en- 
couraging figure. These articles were based 
on material furnished by the information serv- 
ice Of the National Lumber Manufacturers’ 
Association. 

Since Jan. 1 to varying dates in April and 
May 533 showings of “The Transformation,” 
home modernizing film, -were reported. In 
many instances the film is booked for a stated 
period and the number of showings not re- 
ported. It continues to draw crowds and 
favorable comment wherever shown. 

Advertising inquiries received to date as a 
result of the 1929 campaign total 6,483. In- 
quiries received as the result of publicity to- 
taled 1,429. Little advertising appeared before 
April. 

**e** 8 


Begins Work on Automotive Trade 


WasuHincton, D. C., June 17—Donald R. 
Brewster, of the Memphis office of the Na- 
tional Lumber Manufacturers’ Association, has 
begun his special duties by work with auto- 
mobile manufacturers and body builders. Mr. 
Brewster will continue on this assignment for 
an indefinite period. He was chosen for the 
work because of his familiarity with the prob- 
lems involved. 

Mr. Brewster also will devote his attention 
to airplane plants, rendering all possible as- 
sistance to manufacturers in solving their 
problems and seeking to promote the use of 
wood in this young but rapidly expanding in- 
dustry. He is a member of the body division 
of the Society of Automotive Engineers. 

In making this announcement the National 
association stated that the Memphis office will 
continue its active co-operation with the Hard- 
wood Manufacturers’ Institute. 

Mr. Brewster will contribute his utmost in 
technical information and service to automo- 
bile manufacturers and seek to make it easier 
for them to retain wood profitably, Likewise, 


he will seek to find ways of using wood which 
will make it more desirable than the metal 
which has replaced it, or which may now be 
under consideration for replacement. He will 
concentrate on: 

1. Moisture content control and the mois- 
ture-proofing of lumber. 

2. Gluing materials and practice. 

3. Control of decay. 

4. Strength selection of lumber—hardness, 
nail-holding capacity etc. 

5. Economics of lumber purchasing (small 
dimension vs. cutting grades). 

6. Joints and fastenings. 


- 


7. Resiliency of wood bodies. 
*_ * * * 


National Appoints Forester 


Wasuincton, D. C., June 17.—Franklin W. 
Reed has been given the designation “Forester 
of the National Lumber Manufacturers’ Asso- 
ciation.” His activities will become an inde- 
pendent department of the association, with es- 
pecially close co-operation with the tax and 
publicity departments. 


*x* * * * 
Completes Work of Solicitation 


Wasuincton, D. C., June 17.—Harry L. 
Knappen has completed his personal solicita- 
tion work with the National Lumber Manu- 
facturers’ Association in connection with the 
trade extension campaign. Mr. Kinappen will 
either enter the employ of some well known 
concern in the lumber industry or return to 
the motion picture industry, from which he 
took leave of absence to undertake the work 
for the National Lumber Manufacturers’ As- 


sociation. 
* * * * 


Retailer Thanks TX Experts 


WasuHincrton, D. C., June 17—The National 
Lumber Manufacturers’ Association has re- 
ceived the following self-explanatory letter 
from a lumber dealer in Lorain, Ohio: 

Through your kind efforts I am in receipt 
of wires from both your Mr. Simcoe and Mr. 
Westover, who hasten to explain and clarify 
the building code situation in this city. A. L. 
Ford, of the AMERICAN LUMBERMAN, Chicago, 
should be thanked along with Mr. Simcoe and 
Mr. Westover for their instant response and 
efforts aimed to put Lorain dealers on their 
guard against possible damage from some 
prejudicial matters that almost surely would 
creep into this particular code, as in some 
other cities. 

Further, I believe the National Lumber 
Manufacturers’ Association should be compli- 
mented, and its officials, for the efforts and 
instant response wherever help seems to be 
needed by its friends. 


* * * *& 


Will Standardize Go!f Clubs 


Cotumsus, Onto, June 17.—As a result of 
the conference of hickory golf shaft manufac- 
turers, held here last week, golf clubs are to 
be standardized and the different qualities of 
hickory shafts indicated by the words, “Goose, 
Owl, Lark and Falcon.” As can be noted, the 
initial letters of these words spell golf, and 
the degree of stiffness in a club will follow the 
position of these initial letters. For example, 
the “goose” shaft will be the stiffest and the 
“falcon’ the least stiff. One advantage of this 
standardization and this designation is that 
club makers and professional players will be 
able to make surer selection in manufacturing 
clubs to the individual requirements of every 


‘player, and shafts can be carefully matched as 


to stiffness in accurately balanced sets. 


MODERNIZING BOOKLET WINS 


Chicago Retailer Sends Copies to High 
School Technical Teachers 


WasHrncTon, D. C., June 17.— “Modern 
Home Interiors,” attractive and practical book- 
let published‘ by the National Lumber Manu- 
facturers’ Association as part of the trade ex- 
tension campaign, continues to receive high 
praise in many quarters. 

The inspiration which it gave W. G. Moel- 
ing jr., vice president of the Sterling Lumber 
& Supply Co., Chicago, furnishes a fine illus- 
tration of the timeliness and popularity of this 
publication. Mr. Moeling promptly ordered 
500 copies when the booklet came to his atten- 
tion. Next he sent a telegraphic order for 
1,000 copies. 

This indicated that this progressive lumber- 
man had devised means of distributing the 
booklet where it would be helpful all around. 
Mr. Moeling sent a copy to A. G. Bauersfeld, 
director of the bureau of technical work in 
the Chicago high schools. Mr. Bauersfeld, in 
turn, was captivated by the booklet and im- 
mediately complied with a suggestion of Mr. 
Moeling that he furnish names and addresses 
of teachers to whom “Modern Home In- 
teriors” might be sent. In doing so, Mr. 
Bauersfeld stated that he felt “the material 
therein contained is valuable for pupils taking 
architectural drawing and the_ carpentry 
course.” He added that in distributing the 
booklet to the teachers Mr. Moeling might 
state that it was sent at his suggestion. A large 
number of copies were thus disposed of to 
teachers in the technical departments of Chi- 
cago’s senior high schools. 

In a later letter Mr. Bauersfeld said: “I 
am sure that the teachers and pupils in the 
technical department of the Chicago senior 
high schools will derive great benefit from the 
copies which you have so generously fur- 
nished.” 

In a letter to the Adams Construction Co., 
217 Clarkson Court, Chicago, Mr. Moeling 
said : 

We are mailing you under separate cover 
what we consider to be the greatest incentive 
for home modernizing we have ever seen. 

You, as a contractor, will appreciate the 
value of this book. Primarily, the purpose of 
the book is to create an interest on the part 
of the home owner to improve his dwelling, 
and this of course is a very important step 
toward getting you more business. 


Mr. Moeling enclosed a form for the names 
and addresses of persons the Adams company 
thought might be interested in home modern- 
izing. 

Similar letters were sent to other persons. 
The result was the telegraphic order for 1,000 
additional copies of the booklet. ' 

The requests for copies of this publication 
are not confined to any one section, or even 
to the United States, many persons in foreign 
countries having written to the National Lum- 
ber Manufacturers’ Association expressing 
their interest and requesting that copies be sent. 


* * * : 


Gives Thanks for Co-operation 


Kansas City, Mo., June 17.—E. E. Woods, 
secretary of the Southwestern Lumbermen’s 
Association, has received a letter from W. F. 
Shaw, trade extension manager of the Na- 
tional Lumber Manufacturers’ Association, 
thanking him and the members of his associa- 
tion for having furnished materials for the 
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construction of two wooden grain bins at the 
Kansas State Agricultural College. 

The bins were desired for experimental work. 
They are similar to Plan No. 5 in the leaflet 
recently distributed by the National associa- 
tion, as part of the campaign to relieve the 
grain storage situation in this region. 

The Southwestern Lumbermen’s Association 
has been co-operating actively in this work, 
and the furnishing of materials for the two bins 
is just one practical example of this co- 
operation. 

** * @ 


Headquarters at New Orleans 


New Or-eEAns, LA., June 17.—W. H. Scales, 
while en route to this city from Dallas to take 
over the new district office of the National 
Lumber Manufacturers’ Association in the In- 
terstate Bank Building stopped at Houston, 
San Antonio, Waco, Beaumont, Lovett and 
Lake Charles to consult on several engineering 
projects. ; 

In addition to managing the New Orleans 
office, Mr. Scales will continue to supervise 
and direct the work of the Dallas office. 


* * * * 


Lumber for Stadium Seats 


As the result of the receipt of many inquiries 
concerning the species of lumber best suited for 
use as seats in open air stadiums, the Forest 
Products Laboratory is sending out a lengthy 
questionnaire with a view to ascertaining how 
different woods used for this purpose are hold- 
ing up. 

W. E. Griffee, of the central office, Nationa! 
Lumber Manufacturers’ Association, obtained 


the data desired on Soldiers’ Field, Dycke 
Stadium at Northwestern University and Stagg 
Field at the University of Chicago. 

At Soldiers’ Field 2x12-inch clear heart 
Douglas fir was installed, with holes at stated 
distances for drainage. All seats received a 
priming coat and three coats of oil paint be- 
fore installation and are painted about every 
two years. The seats were installed in 1924 and 
there have been practically no replacements. 

The seats in Dycke Stadium, now in their 
fourth year, are of clear heart edge grain red- 
wood. No paint or finish was used. There 
have been practically no repairs. 

In Stagg Field the seats are of clear cypress 
and the slats painted. No failures have been 
reported so far. These seats were installed in 
1927. 


Will Grade-Mark Hemlock 


Neopit, Wis., June 17.—A. B. Finney, sales 
manager of the Menominee Indian Mills, has 
announced that beginning July 1 all of the hem- 
lock produced by the Menominee Indian Mills 
will be grade-marked. The car or tally card 
recommended by the Northern Hemlock & 
Hardwood Manufacturers’ Association is now 
being included in all of the hardwood shipments 
from these mills. The Menominee Indian Mills 
operate on timber located on the Indian reserva- 
tion, under the jurisdiction of the Department 
of the Interior. This plant is uptodate and 
modern in every respect, and produces white 
pine, Norway pine, basswood, rock elm, soft 
elm, birch, maple, hemlock, oak, ash, shingles 
and lath. 


Ask Courts to Enforce Orders 


Wasuincton, D. C., June 17—Daniel R. 
Forbes, counsel for the Philippine Mahogany 
Association (Inc.), has prepared for the trade 
press the following important notice to the 
woodworking trade: 


With the consent of the Robert Dollar Co., 
Thomas E. Powe Lumber Co., Indiana Quar- 
tered Oak Co., Jones Hardwood Co., Kirsch- 
mann Lumber Co. and Hammond Lumber Co., 
under a stipulation entered into with the Fed- 
eral Trade Commission, the commission has 
filed petitions in several circuit courts of ap- 
peals, asking these courts to enter orders en- 
forcing orders of the commission. 

It will be recalled that the commission had 
directed the companies named to abandon the 
use of the terms “mahogany” or “Philippine 
mahogany” in advertising and selling any 
wood or wood product not produced from trees 
of the Meliaceae family. 

The commission does not charge that any 
of the companies have violated the orders, but 
is merely following its routine. Since all of 
the companies have been and are complying 
with the orders of the commission, although 
still maintaining that such orders were and 
are unjustified, the present routine proeeeding 
will make no change in the situation. The 
orders are binding only upon the companies 
specifically named, and have no force or effect 
as against any of their customers or against 
others who are dealing in Philippine ma- 
hogany. 

In the meantime every effort is being made 
to expedite the progress of a new proceeding 
involving the right of a manufacturer to use 
the term “Philippine Mahogany” in advertis- 
ing and selling furniture made of that wood. 
Developments in this case will be watched 
with interest by the entire woodworking in- 
dustry. 


Hand Made Hay Press Monument of Service 


SACRAMENTO, CALIF., June 15.— 
What is considered one of the 
most “unique hay presses in the 
history of the West” and what 
might be termed an unusual and 
fitting monument to the important 
part played by wood when Cali- 
fornia pioneers were making his- 
tory, stands today in Sutter’s 
Fort, here, a strikingly well pre- 
served machine that was only re- 
cently taken out of service. 

The press is one of the exhibits 
found in the fort which first heard 
of the discovery of gold’ in Cali- 
fornia, 1848, and which has been 
preserved by the State as a tribute 
to the memory of Gen. John A. 
Sutter, one of the most famous of 
California pioneers. The fort was 
erected in 1844. 

According to information fur- 
nished the fort authorities by Mrs. 
Lillian L. Grove, of Sacramento, a 
daughter of the man who manu- 
factured the device, the work on 
the press was started in 1868 by 
A. J. Weidon, then living on a 
ranch near Quincy, Calif. 

Mr. Weidon, after having de- 
cided that such a press was nec- 
essary, and aided by his son, John, 
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Hay press, made of oak sixty-one years ago, that played an interesting 
part in the early history of California 


month, he 
would serve the purpose, and after 
laboriously dragging it back to the 
ranch, Mr. 


found a tree that 


wood, held 
Weidon secured the 








which the screw passed. This 
was made of two pieces of soft 
together 
wooden pins. The uprights and 


made” bale of hay. The machine 
was declared a “huge success.” 

After this trial, the press was 
kept busy supplying baled hay for 
use at the mines in Virginia City, 
Nev. The bales, weighing from 
nae 100 to 165 pounds each, were 
| loaded on the backs of pack mules, 
each animal carrying two, and 
transported across the mountains 
to the bustling mining settlements. 

In 1877, the press was sold to 
George Penman who removed it to 
a farm near Spring Garden, Calif. 
It was later re-sold and taken to 
the Mohawk Valley where it re- 
mained in constant service until’a 
few years ago when it was pre- 
sented to the State by W. D. 
Thomas, of Sacramento. 

The press as it stands today is 
practically in as good condition as 
the day it first was placed in serv- 
ice. The oaken screw is particu- 
larly well preserved despite the 
fact that the press has been un- 
protected from California sun and 
rain for the last sixty-one years. 

The original press was made en- 
tirely by hand and, with the ex- 
ception of four brace rods, was 
all of wood. Since that time a 


by four 





started to search the mountains 
for an oak tree that was straight, 
and of the proper size and length 
and which was free from decay, 
knots, wind checks and other im- 
perfections. An almost perfect 
piece of wood was necessary in 
order that the thread, the most 
important unit of the whole ma- 
chine, would stand the tremendous 
pressure necessary for producing 
the compact bales of hay. 
After looking for almost a 


services of Sam Dorithy, a car- 
penter, to aid him in hewing the 
log into a perfect cylinder. 
Finally the piece of oak was 
made perfectly round, and follow- 
ing plans which Weidon had con- 
ceived, the tedious task of cutting 
the screw threads with crude, 
hand-made tools, was begun. This 
job required several weeks, but 
was finally completed to Weidon’s 
satisfaction, and the then began 
making the huge block through 


heavy skids were soon completed 
and hay box built. 

When Mr. Weidon declared that 
the machine. was ready for. its 
first trial, his neighbors gathered 
at the ranch to view the “experi- 
ment.” Two capricious mules 
were hitched to the long “sweeps” 
for motive power; the box was 
filled with new-cut hay, and fol- 
lowing an expectant “giddap,” the 
mules turned the screw down to 
press out the district’s first “home 


few iron braces and hinges have 
been added, as minor repairs were 
found necessary, but, as a whole, 
the press is just as it was sixty- 
one years ago, including the 
wooden pins which were used 
throughout in joining the different 
parts together. Even now, the 
press could be used as a baler 
with the addition of the sweeps 
which were broken off when the 
machine was being transported to 
Sacramento. 
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Happenings of Interest in the West 


Appoints Nail Distributers 


SEATTLE, WASH., June 15.—The Stronach 
Nail Co., of Pittsburgh, Pa., manufacturer of 
patented non-splitting nails, has recently estab- 
lished four distributing centers on the Pacific 
coast, where the nails are now in stock. 

Harry Stronach, the inventor of this nail, 
has recently come to the Coast, representing the 
company, and announces the following distribu- 
ters, which already have a stock of the nails 
on hand: Excel Shingle Co. (Inc.), Seattle, 
Wash.; John Dower Lumber Co., Tacoma, 
Wash.; Charles R. McCormick Lumber Co., 
San Francisco, Calif.; Charles R. McCormick 
Lumber Co., Los Angeles, Calif. 

These nails, where introduced, have met with 
flattering reception. Cabinet makers and mill- 
work manufacturers particularly have expressed 
gratification at being about to get a nail which 
would eliminate their troubles from splitting 
lumber. The principle involved in the Stronach 
nail is a triangular end instead of a diamond 
shape point. The triangular end cuts the wood 
fibers, punching a hole ahead of the nail body. 
This eliminates the splitting which so often 
comes from the ordinary pointed nail which 
pulls the fibers apart. 


Mill at Onalaska Makes improvements 


ONALASKA, WASH., June 15.—The Carlisle 
Lumber Co. is spending $100,000 to improve its 
mill here. A new power plant is being built, 
sheds will be erected to cover practically all the 
lumber produced in the mill, and other improve- 
ments will be made. 


Lumbermen at Regional Board Meet 


Tacoma, WAsH., June 15.—Wéith more than 
400 manufacturers, shippers and railroad men 
present, among them many of the leading figures 
in the lumber industry, the Northwest Regional 
Advisory Board held its quarterly meeting at 
the Hotel Winthrop here yesterday. 

The principal speaker at the morning session 
was Col. W. B. Greeley, secretary of the West 
Coast Lumbermen’s Association. His subject 
was “Trends in the Forest Industries of the 
Northwest.” 

Col. Greeley declared that times have changed 
and the lumbermen now face totally new condi- 
tions. They have to study the markets, learn 
the needs of their customers and cut the trees 
to meet these needs. The utilization of all waste 
and the development of new uses fer woods 
are a part of their activities. He said fir is now 
used for 200 products, Sitka spruce for 100, 
hemlock for 80 and cedar for 80. 

The peak of the lumber payroll, Col. Greeley 
said, was reached in 1925 and since then it has 
declined $5,000,000. But in the meantime new 
uses are being found for forest products. The 
pulp and paper industry alone has built twenty- 
five new mills producing $29,000,000 worth of 
material annually. 

Ernest Dolge, chairman of the board’s com- 
mittee on lumber and forest products, gave the 
probable car requirements for the Northwest 
industry for the third quarter of the current 
year. His estimate was 72,740 cars of lumber 
and 77,200 cars of logs for the three months 
beginning July 1, an increase of 5 percent over 
the 1928 shipments. During the third quarter 
of 1928 there were 72,017 cars of lumber and 
76,440 cars of logs handled. 

Mr. Dolge also read into the record the dis- 
tribution of lumber from the Northwest for 
1928, segregated by States. This information 
was prepared by the railroads and gave the 
lumbermen their first accurate information on 
this important point. The report showed that 
there were 254,414 cars of lumber and 25,790 
cars of shingles shipped during the year from 
the Northwest and showed where all of this 
material had gone. These figures included the 


shipments of both Douglas fir and Pondosa 
pine. 

An exhibit showing the widely diversified 
uses of w was given by the lumbermen in 
a bungalow constructed on the roof of the 
hotel. Particular attention was given to the 
hundreds of new articles now being made from 
scrap wood, sawdust, bark and other by- 
products. 

Reports from the representatives of other in- 
dustries indicated that the average business for 
the third quarter of the current year will be 
slightly ahead of last year. 


Saaaaaeaaaaae 


Who Carved This Bust? 


San Francisco, Cauir., June 15.—Some time 
during the Civil War, prior to 1864, the deft 
fingers of a Confederate soldier carved from a 
solid block of American walnut the bust of 
that beloved leader of the southern forces, 
Gen. Robert E. Lee. Long and diligently he 
must have labored over that stout block of 
walnut, for his keen jackknife reproduced 
faithfully and in unerring detail every feature 
and line in that face, which has come to be 
loved and honored by every true American in 
this country. 

His patriotic labor of love completed, it is 
to be supposed that the loyal southern sailor 
either presented the bust to the commander of 
his gunboat, or else kept it among his treas- 
ured effects. At any rate, it fell into the hands 
of a Union soldier as one of the spoils of 











Bust of Gen. Robert E. Lee, carved in Ameri- 
can walnut some time prior to 1864 


war, and he, apparently, treasured it, even 
though it was the likeness of the commander 
of the enemy forces. 

Little of the actual history of this relic is 
known. A battered gunboat, raked and shat- 
tered by Union fire, drifted helplessly upon a 
sand bar off Natchez’ during one of the his- 
toric engagements on the broad Mississippi. 

Once aground, her crew put up a brief but 
fierce resistance to the onslaught of the Fed- 
eral forces. But the odds were against them 
and before long the Union troops had boarded 
the little vessel and captured her. 

There, half buried in the litter of battle, but 
its sturdy outline unharmed and unmarred, one 


‘of the Union forces found this bust—a mute 


tribute to the esteem in which the commander 
of the Confederate forces was held by his men, 


and also to the hardness and stoutness of the 
good ‘American walnut from which his like- 
ness was carved. 

Who the artist was—for he surely was an 
artist—who carved the likeness was never 
learned. It probably never will be known, for 
the ranks of the veterans on both sides are 
pitifully thin now. Those veterans of the 
southern cause who are still alive and who 
were privileged to look upon the noble coun- 
tenance of the immortal southern commander 
have testified to the fact that the likeness, con- 
sidering the method of its reproduction, is a 
faithful one. 

And not only is the identity of the carver 
unknown, but the name of the Union man who 
captured the bust is equally shrouded in mys- 
tery. Today it reposes in the collection of 
Joseph M. Ames of Wilmington, Mass., but 
pictures of it have reached San Francisco and 
have created much comment among artists and 
Civil War veterans in California. 

The word is being passed among the veter- 
ans of the Civik War all over the country in 
the hope that, by the merest chance, there may 
yet be one alive who can throw some light 
upon the origin of the relic. 


To Specialize in Moldings 


PorTLAND, OrE., June 15.—The Harty Manu- 
facturing Co. has leased the plant formerly 
occupied by Wood Structures (Inc.), here, and 
will specialize in the manufacture of pine mold- 
ings, besides making some fir moldings, gutter, 
fir columns, and some other items. George M. 
Harty is president and James G. Browne is 
secretary of the new firm. 

The Harty family has been engaged in the 
lumber re-manufacturing business since 1888 
when members started a pine molding mill in 
Chicago when that city was the great lumber 
distributing center for the pine from the North. 
Their plant at Tacoma was destroyed by fire 
last year, and they moved to Portland because 
they will be able to get pine from California in 
that city on the new milling-in-transit rate that 
will be effective July 3, besides an adequate 
amount of high grade fir needed in their opera- 
tions. 

Their new property consists of a 2%-acre 
tract, with a 2-story building containing 25,000 
square feet of floor space, which will be added 
to as needed. Some of their old crew will 
move to Portland and work in the new plant. 


(@e@aeeeecaaeaean: 


To Co-operate in Wood Utilization 


Los ANGELES, CALiF., June 15.—Co-operation 
of California in the efforts of the National 
Committee on Wood Utilization of the Depart- 
ment of Commerce, to bring about a more uni- 
versal adoption of lumber standards, the system 
of grade-marking lumber and the use of sea- 
soned lumber, as advocated by the committee, 
is assured by the action taken at the meeting 
of the California Chamber of Commerce, 
known also as the California Development As- 
sociation, at its meeting held in Los Angeles. 

The chamber’s endorsement of the commit- 
tee’s program followed an address by Axel H. 
Oxholm, director of the committee, in which 
he outlined the activities of the committee, and 
stressed particularly the standard building prac- 
tices covered in the handbook, “Wood Construc- 
tion,” just issued by the committee. It was 
agreed by the development association council 
that these practices should be adopted as a 
basis for improving wood utilization practices 
in California. To this end, therefore, the as- 
sociation decided to conduct an educational 
campaign in co-operation with the National 
Committee on Wood Utilization and the Na- 
tional Lumber Manufacturers’ Association, in 
the interests of good wood-using and building 
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practices. This action on the part of the as- 
sociation is especially timely in view of the fact 
that building codes in California are being made 
more rigid in an endeavor to eliminate shoddy 
construction resulting from slipshod building 
practices, such as the use of lumber of mixed 
grades. 

There is indication of a widespread interest 
in California in the latest publication of the 
committee, “Wood Construction,” which is a 
handbook of the properties of wood and its 
uses for building purposes. California authori- 
ties plan its use as a basis for building code 
work. It will also be used as a textbook by 
western universities. The need for greater at- 
tention to the best wood-using practices in Cali- 
fornia will be apparent when it is remembered 
that Los Angeles harbor alone is handling in 
excess of a billion feet of lumber annually. 


Seek Protection of Western Forests 


SEATTLE, WASH., June 15.—Trustees of the 
Seattle Chamber of Commerce have adopted 
resolutions urging Congress to institute a pro- 
gram for the protection of western forests. 
The program urged was developed by the State 
development committee of the chamber assisted 
by northwestern authorities. It specifies: 

i—Passing of the Englebright bill appro- 
priating $4,500,000 annually for trails, tele- 
phones and other improvement to aid fire 
fighting. This bill is now pending in Congress. 

2—An allotment of $100,000 a year for the 
Pacific Northwest experiment station, this 
money to be expended for a survey of forest 
resources of Washington and Oregon. It is 
estimated to take a total of $390,000 and is 
now being carried out at the rate of $50,000 
a year. 

3—The sum of $5,000 a year for the assign- 
ment of a forest entomologist for research 
work on forest pests. 


Go East on Tariff Question 


SEATTLE, WaASH., June 15.—A group of 
Puget Sound and western Washington lumber- 
men are leaving this week for Washington, 
D. C., to appear before the Senate committee 
on finance June 20. They will try to keep the 
25 percent tariff on cedar lumber and shingles, 
provided in the tariff. bill as it passed the 
House and endeavor to get protection extended 
to fir, spruce and hemlock. 

The party includes R. W. Condon, Republi- 
can national committeeman, H. J. Bratlie, ot 
the Bratlie Bros. Mill Co., Ridgefield, Wash., 
who is especially interested in shingles and 
cedar lumber tariff; Joseph Irving, of Everett, 
who will present the log tariff problem; J. D. 
Tennant, of the Long-Bell Lumber Co.; Frank 
Lamb, of the Northwestern Mill Co.. Ho- 
quaim; A. C. Edwards, of Everett, shingle and 
cedar lumber tariff proponent; Charles E. Dant, 
of Dant & Russell, Portland, Ore.; a special- 
ist on foreign tariff and shipping as connected 
with tariff problems; a representative of the 4 
L organization to present labor views; and in 
all probability a lumberman from Idaho to 
represent that State. Mayor Frank Edwards, 
of Seattle, and Ralph A. Horr, King County 
Republican chairman, will also attend the hear- 
ing. 





Call in Conan and Contractors 


Denver, Co1o., June 17.—Improvement of 
modern homes and the utilization of the best 
materials were subjects of discussion at Fort 
Morgan Thursday night at a banquet meeting 
held at the country club by the McPhee & 
McGinnity Co., of Denver, distributers for con- 
struction specialties and supplies as well as lum- 


r. 

About fifty contractors, lumbermen and car- 
penters were guests of the company for the 
evening. The meeting was presided over by 
Allan Flint, of the McPhee & McGinnity Co. 
The purpose of the meeting was to familiarize 
builders with the products of various manufac- 
turers who are working to secure for the mod- 


ern home the latest advancements in the field 
of construction engineering. 

R. W. Sweeney, of Eternit (Inc.) of, St. 
Louis, Mo., addressed the meeting and empha- 
sized the asbestos shingles which his company 
makes and which are used upon the Burlington 
depot at Brush, Colo. 




















W. A. Duncan, of the C. A. Mauk Lumber 
Co., Seattle, Wash, in an alley of the yard at 
Morton where its “Homestead” brand hem- 
lock lumber is drying in the rough. The com- 
pany specializes in 6-inch and wider sizes, and 
lengths up to 26 feet, surfaced after drying 


Gene Wright, of the Wood Conversion Co., 
of Cloquet, Minn., also addressed the meeting 
and demonstrated Balsam-Wool and Nu-Wood, 
new insulation materials. A small house was 
po in demonstrating how the materials were 
used. : 

Mr. Flint in opening the discussion for the 
evening told of his company’s plan to make 
dealers and contractors familiar with the spe- 
cialties and create an appreciation of the defi- 
nite uses to which they are fitted. 

R. E. Lunchhaught, district salesman of the 
McPhee & McGinnity Co., was among those 
present. The company plans to hold similar 
meetings in other towns and cities of the state. 


Form Lumber Institute 


St. Louis, Mo., June 17.—Retail lumbermen 
who have signed the Southern Pine Associa- 
tion trade-marking and grade-marking service 
contracts, which were outlined in the AMERICAN 
LUMBERMAN of last week, met at the Missouri 
Athletic Association last Friday evening, with 
A. C. Gauen, of the Gauen Lumber Co., Col- 
linsville, Ill., as chairman. 

Mr. Gauen announced that the group had 
decided to form an organization to be known 
as the Mississippi Valley Lumber Institute. 
The new organization starts with a member- 
ship of forty-two yards in the St. Louis indus- 
trial district, the limits of which were defined 
in the AMERICAN LUMBERMAN of last week. 

The grade-marking and trade-marking of all 
southern pine lumber by the members of the 
group will begin July 1. Officers will be 
elected at the next meeting. 


Tue Harvarp Economic Society’s weekly in- 
dex of wholesale commodity prices has risen 
to 96.9 for the week ended June 12, 1929, from 
95.9 for the week ended June 5, 1929. 


Exporters’ Association Operating 


SEATTLE, WASH., June 15.—With 25 percent 
of the producers of export lumber in the region 
it will cover now enrolled and indications that 
a large majority of the cargo mills will join, 
the Northwest Lumber Exporters’ Association 
on Tuesday of this week began active opera- 
tion. Formed to do business under the Webb- 
Pomerene Act, the organizers of the associa- 
tion constituting an executive board appointed 
R. R. Fox, president of the Washington Lum- 
ber & Spar Co., of Renton, manager of the 
group. Mr. Fox and the three district man- 
agers constitute the executive board. L. L. 
Chipman, manager of the export department 
of the Long-Bell Lumber Co. at Longview, 
will represent the Columbia River district; S. 
M. Anderson, of the Anderson & Middleton 
Lumber Co. at Aberdeen, is district manager 
of the Grays Harbor and Olympic district ; and 
A. E. McIntosh, of the Clark-Nickerson inter- 
ests at Everett, the Puget Sound district. 

The association will in no way conflict or 
compete with the Douglas Fir Exploitation & 
Export Co., also operating under the Webb- 
Pomerene Act. 

Offices of the association have been estab- 
lished at 554 Stuart Building with H. R. An- 
derson, formerly with the Skinner & Eddy 
Corporation, assistant to Mr. Fox and in charge 
of office detail. 

Mr. Fox declared today that mills now en- 
rolled in the association during 1928 produced 
500,000,000 feet of lumber for export. Under 
the Webb-Pomerene Act individuals, corpora- 
tions or groups may associate for export sales 
trade purposes, such groups being regulated by 
the Federal Trade Commission. Hence mem- 
bership in the new export association is con- 
fined to those engaged in export trade in lum- 
ber and other forest products or by-products 
and shall be evidenced by non-transferable 
certificates of membership. 

The association will obtain and disseminate 


among its members information relative to or 
of value in promoting export trade in lumber 
with an entirely legitimate desire to show a 
fair profit to the members at the end of the 
year. The association may also buy, sell, or 
otherwise deal in lumber and other forest prod- 
ucts or by-products in export trade for its own 
account or for the account of any of its mem- 
bers; and it recognizes the fact that millmen 
must do more to extract real values from their 
products. 


Members of the association will be required 
to sell on a basis not below minimum figures 
fixed by the association and determined by field 
men employed by the association. These men 
will grade each mill’s product according to 
standards of the West Coast Lumbermen’s As- 
sociation. Member mills may well direct to 
wholesalers at prices, terms, and other condi- 
tions satisfactory to the export association, 
providing of course, such lumber is exported, 
Mr. Fox declared. 


One of the activities of the association will 
be the development of new markets and in this 
connection Mr. Fox commented on the grow- 
ing demand for Northwest lumber for use by 
foreign countries in the construction of air- 
plane fields, hangers etc. At the present time 
the association will not do any selling on its 
own accord but will sell directly to exporters. 
“We want the mill owner to obtain a fair price 
for his product,” Mr. Fox said. 


The. Northwest Lumber Exporters’ Associa- 
tion is not limited to mills. Logging com- 
panies, veneer and box organization exporting 
lumber are eligible to membership. The three 
district managers of the association will keep 
in close touch with member mills in their terri- 
tory and in other ways advance local interests 
while at the same time co-operating with the 
Seattle office from which the field men will 
work, 
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Chicago Wholesalers Form Association 


Wholesalers of Chicago have 
formed an organization, to be 
known as the Chicago Wholesale 
Lumber Association, which, ac- 
cording to the statement of pur- 
pose, is not for pecuniary profit 
but to promote better trade rela- 
tions. Although the association 
was started by hardwood whole- 
salers, it is not planned to limit 
membership to them, but rather to 
include all wholesale interests in 
Chicago. The hardwood men took 
the initial organization steps Mon- 
day at their weekly luncheon at the 
Boston Oyster House, and decided 
that the new association should be 
incorporated. 

V. J. Euler, head of the V. J. 
Euler Lumber Co., who has been 
chairman of the hardwood group, 
was elected president. For vice 
president, G. A. Vangsness, of the 
Vangsness Lumber Co., who has 
been a leader in the organization 
plans, was chosen. A. H. Ruth, 
manager of the Chicago office of 
the G. W. Jones Lumber Co. and 
representative of both wholesale 
and manufacturing interests, was 
named secretary-treasurer; he, too, 
has taken a prominent part in the 
group’s activities. The five men 
chosen to act as trustees for the 
first year were: J. A. Gorman, of 
the Winegar-Gorman Lumber Co.; 
L. J. Pomeroy of the Landeck- 
Pomeroy Lumber Co.; John Han- 
sen, of the John Hansen Lumber 
Co.; George D. Griffith, of the 
Griffth-Hubbard Lumber Co.; and 
E. A. Thornton, of the E. A 
Thornton Lumber Co. 

Plans for the new organization 
have been “on the fire” for several 


weeks. A month ago Chairman 
Euler appointed a committee, com- 
posed of Mr. Vangsness as chair- 
man, Mr. Gorman, Mr. Hansen and 
Mr. Thornton, to draw up a suit- 
able plan and to “name the infant.” 
At Monday’s session Mr. Thornton, 
as secretary of the committee, made 
a report, and it was unanimously 
adopted, in full. The purpose of 





V. J. EULER 
President 


the association, as stated in his re- 
port, is: 

“To foster and promote, by 
moral and social influence, the gen- 
eral welfare of the lumber and al- 
lied industries of the city of Chi- 
cago and adjacent territory, and 





. A. VANGSNESS 
Vice President 


to inculcate just and equitable 
principles and ethical standards in 
the lumber and allied industries. 
“To make and enter into lawful 
contracts of every sort and kind, 
as may be deemed expedient . 
for the accomplishment of any of 
the objects and purposes herein 
set forth, and to exercise 
any and all rights, privileges and 


A. H. RUTH 
Secretary-Treasurer 


powers conferred by the laws of 
the State of Illinois upon voluntary 
associations organized not for pe- 
cuniary profit.” 

Mr. Vangsness and his committee 
were authorized to continue with 
their work and draw up by-laws 


and other necessary papers and 
rules, for the consideration of the 
association, and later to take steps 
to have the organization incorpo- 
rated. Those present were confi- 
dent that when the benefits were 
made known, practically every 
wholesaler in the Chicago area 
would be willing to join. Eight 
members signed up at the first 
meeting, and others signified their 
intention of doing so. 

Trade relations formed a major 
part of the subjects under discus- 
sion, and President Euler appointed 
E. A. Thornton chairman of the 
trade relations committee. Serving 
with him will be Mr. Griffith, Mr. 
Gorman, Mr. Vangsness and W. H. 
Copeland, of the C. H. Worcester 
Co. These men will meet with a 
committee from the Northern 
Hemlock & Hardwood Manufac- 
turers’ Association, in the near 
future, to formulate plans for im- 
provement of relations between the 
wholesalers and the mills. It was 
agreed by the members of the as- 
sociation, and those who expect to 


‘be members, that the program of 


the Chicago Wholesale Lumber 
Association should be one of co- 
operation rather than opposition, 
and there was a general feeling 
of optimism that such a plan would 
meet with success and result in 
greater happiness and profit for all 
concerned. 

The next meeting will be held 
Monday, when at the usual lunch- 
eon further details of the organiza- 
tion will be perfected, and it is 
expected that the membership will 
be considerably swelled at that 
time. 








Millwork Industry Joins TX Campaign 


At a general meeting of the Wholesale Sash 
& Door Association, held in Chicago on June 13, 
attended also by representatives of some of 
the millwork manufacturers’ organizations, 
action of importance not only to the sash, door 
and millwork industry of the country, but to 
the entire lumber industry, was taken. This 
action was the decision, reached at above meet- 
ing, to co-operate financially in the trade pro- 
motion campaign in behalf of wood sponsored 
and being carried forward by the National 
Lumber Manufacturers’ Association. 

After consideration of the proposition, as set 
forth by Secretary S. D. F. Meffley in his re- 
port, the assembled distributers, members of 
the Wholesale Sash & Door Association, voted 
to underwrite an annual fund of $75,000—this 
amount, contributed by the wholesalers’ or- 
ganization, to be matched dollar for dollar by 
the manufacturers of sash, doors and millwork 
through their own organizations (the National 
Door Manufacturers’ Association, with head- 
quarters in Chicago, and the Western Door 
Manufacturers’ Association, with headquarters 
in Tacoma, Wash.)—the total of $150,000 thus 
pledged to be in turn matched, dollar for 
dollar, by the National Lumber Manufacturers’ 
Association, thus providing a total of $300,000 
tO be expended annually, exclusively for pro- 
moting markets for millwork products. 

While, naturally, the details have not as yet 
been fully worked out, it is understood that the 
funds contributed by the millwork interests 
will be expended under the direction of a com- 
mittee representing those interests, solely for 
promoting millwork, and not be merged with the 


general lumber promotion funds or spread over 
the entire lumber field. 

In presenting the proposition for considera- 
tion at the meeting in Chicago last week, Sec- 
ertary Meffley said: 

Now is the psychological moment for us 
to undertake trade extension endeavor. The 
tide is turning toward wood and wood prod- 
ucts. We should ride with it from the start. 
There are two ways that we might do this. 
We might undertake a complete independent 
campaign in which we would. carry on a com- 
plete research, promotion and publicity enter- 
prise of our own. On the other hand, we might 
choose to unite our forces with the magnificent 
organization the National Lumber Manufac- 
turers’ Association is building up through 
integration and affiliation for the general 
championing and defending of wood and wood 
products. 

If we choose the latter course, as I be- 
lieve we should, we will avoid a great dupli- 
cation of effort in research and of overhead 
in publicity and administration. If we unite 
with the National Lumber Manufacturers’ As- 
sociation we will thus have the maximum of 
funds we subscribe available for the further- 
ance of our particular purposes and interests. 
We will have more of them applied on the 
firing line and less in the supporting service 
behind the line. In other words, the latter 
will be largely supplied by the National Lum- 
ber Manufacturers’ Association, and we can 
mainly concentrate our funds, in harmony with 
their general plan, and taking advantage of 
their experience, in advertising and the fol- 
low-up of such advertising. We will come 
nearer to getting a full 100 percent efficiency 
out of every subscribed dollar in this way 
than in the other, and we will contribute to 


the general strengthening of the whole wood 
trade-position improvement movement. Such 
a contribution means more to us than the 
almost purely vanity of individualistic appeal 
of a separate endeavor. I believe that we can 
co-operate with the National Lumber Manu- 
facturers’ Association and maintain all of the 
advantages of individuality and independence 
and at the same time profit by the always valid 
message of the old proverb—that in union 
there is strength. 


The National Lumber Manufacturers’ Asso- 
ciation is spending about $400,000 a year in 
various forms of publicity and publications. It 
is spending $600,000 a year in fundamental 
and applied, t hnical education, popular in- 
struction, and ._search, merchandising forms 
of trade extens:on and general administration. 
It has organized the main army and Created 
the shock troops of wood’s gallant efforts to 
regain its old position. It has built up a 
splendid staff of architects, engineers, mer- 
chandisers, statisticians and publicity men. 
It has established a dozen branch offices 
throughout the country and it is working ener- 
getically, systematically, and is unquestionably 
achieving substantial results. 

It will certainly strengthen and encourage 
this advance, which can not but benefit us and 
at the same time enable us to do more for 
ourselves than we can do alone, if we will 
sympathetically and enthusiastically enter 
into an alliance with the National Lumber 
Manufacturers’ Association and the group of 
lumber and lumber based industrial associa- 
tions that have already enrolled in what might 
be called the allied army of wood. 

Matching the manufacturer dollar for dollar 
is right from every business viewpoint, and 
the millwork dollar becomes that much bigger 
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and heavier when tossed into competitive 
whirlpools where only the strongest and best 
survive. : 

In co-operation with the present program of 
the National’ Lumber Manufacturers’ Associa- 
tion overhead costs would be held to a min- 
imum, since established field men and field 
offices may be used constantly now located 
at Chicago, New York, San Francisco, New 
Orleans, Memphis, Kansas City, Indianapolis, 
Pittsburgh and Minneapolis. 

Personal contact with specifying consumers 


, and users of millwork has no substitute and 


is the surest, safest known way of extending 
millwork markets. There would always be 
the possibility of reaching an architect or 
owner within twenty-four hours after his at- 
titude is known to be favorable to other mate- 
rials, and always the possibility of reaching 
him before anyone knows anything at all re- 
garding his attitude toward millwork. 

The tie-in with the building code staff of 
the National Lumber Manufacturers’ Associa- 
tion alone would be worth all that it would 
cost the millwork industry. No one who has 


not actually observed the effect of effective 
building code work on markets can even hazard 
a fair estimate of the value of this work to 
the millwork industry. 

There is a certain satisfaction derived from 
personal participation in a nation-wide pro- 
gram on behalf of a nationally advertised 
product. 

Under a co-operative plan, such as is pro- 
posed, a compact millwork group would see 
“millwork funds” contributed by millwork 
manufacturers and distributers used under 
direction of a committee and expended for 
millwork promotion and not scattered over 
the entire lumber field. 

Now is the best time ever offered for. launch- 
ing such a program, which may be made to 
reach actual users direct, through salesmen, 
local advertising, “spot’ news house organs 
etc. 

I recommend an assessment spread upon 
our membership sufficient to raise $75,000 an- 
nually, to be matched dollar for dollar by 
the sash, door and millwork manufacturers, 
giving us a total fund of $150,000 raised by 


our own subscriptions, to be matched dollar 
for dollar by the National Lumber Manufac- 
turers’ Association, giving us a total annual 
expenditure for trade promotion of millwork 
products of approximately $300,000 annually. 

I recommend that our president be author- 
ized and directed to select and appoint a trade 
promotion committee of five representatives 
of the entire country and that the entire ques- 
tion of trade promotion be placed squarely be- 
fore the sash, door and millwork manufac- 
turers, with the suggestion that they take sim- 
ilar action immediately; the joint committee 
to be authorized to collect the necessary funds, 
promote, approve and adopt a practical and 
workable trade promotion program in co-oper- 
ation with the National Lumber Manufac- 
turers’ Association, and that it be further au- 
thorized to make necessary expenditures to 
carry out said program. 

I urge upon you the effort to solve our 
problems, not only in our own behalf but on 
account of all industry, in the line of indi- 
vidual self government, a selfish unselfishness 
operating in the way of intelligent self control. 


Chicago Golfers in Twenty-third Tournament 


The twenty-third annual tournament of the 
Lumbermen’s Golf Association of Chicago 
started off at the Acacia Country Club, Tues- 
day, June 18, in the usual Chicago weather— 
clear sky and cool wind. For some reason the 
players were unusually slow in starting off, but 
before the first starters got around 75 players 
had teed off on the long 36-hole journey. After 
finishing the first round, the players congre- 
gated in the dining room of the club house, 
where an excellent luncheon was served. By 
4:30 the first starters began turning in their 
final score cards, and from then on until 7:30 
the players met in groups and talked over the 
day’s sport. Probably one of the most unique 
features of this tournament was the four prize 
winners in one foursome, consisting of John M. 
Simpson, W. J. Foye, W. W. Brown and F. E. 
Wellman. Among the out-of-town players were 
G. F. Eller, of Milwaukee, John M. Simpson, 
of Paris, Ill., and W. J. Foye, of Omaha, Neb. 
At 7:30 the players sat down to an excellent 
chicken dinner. Community singing was en- 
joyed, led by song leaders and an orchestra. 

Following the conclusion of the dinner, Pres- 
ident A. H. Ruth called the business session to 
order. He made a plea for a drive for new 
members during the coming year so that the 
association would be in a position to provide 
more prizes. The president then called on Peter 
De Vries, secretary and treasurer, for the 
treasurer’s report, which showed the association 
to be in the best financial condition it ever has 
been. At this point the president asked the 
members to stand. in silence, in respect to the 
members who had turned in their final score 
card of life during the last year, these mem- 
bers being Herman H. Hettler, R. H. Adams 
and F, J. Ansley, Jr. 

W. J. Foye, John M. Simpson and George 
Eller gave short talks, each one telling how 
much fun he had at the Chi?®so tournament. 
A letter from one of the chatter members of 
the association, “Jim” Lane, was read and was 
greatiy appreciated. N. A. Gladding, of E. C. 
Atkins & Co., of Indianapolis, sent a telegram 
wishing everybody luck, saying he was sorry he 
was unable to attend. 


Officers Elected 


The nominating committee was then appointed, 
consisting of E, A. Thornton, A. J. Barker and 
E. W. Kettlety, who presented the following 
ticket, which was elected unanimously : 

President—C. W. Jacob. 

Vice president—J. A. 

Secretary-treasurer—Peter De Vries. 

Directors—A. H. Ruth, W. B. VanLanding- 


ham, Jack Willis, Frank Collins and H. H. 
Jarvis. 


Gorman. 


There being no further business, the prizes 
were then awarded to the various winners. 
Peter De Vries acted as master of ceremonies 


and in a very humorous way presented the 
trophies. “The championship, 36 holes, medal 
play, was won by John M. Simpson, of Paris, 
Ill., this being his fifth successful attempt on 
the championship out of six trials, his score 
being 76—78—154. The W. J. Foye cup, match 
play against par, 36 holes three-quarter handi- 
cap to apply, was won by W. L. Godley, Jr., 
6 down to par. The AMERICAN LUMBERMAN 
cup, lowest gross score 18 holes, afternoon play, 
was won by C. E. Foster, low gross 87. The 
Bolling Arthur Johnson cup, lowest net score 
36 holes, full handicap to apply, was won by 
David De Vries, 72—73—145. The Lumber- 
men’s Club of Chicago cup, the lowest net score, 
18 holes, afternoon play, full handicap to apply, 
was won by Peter De Vries, 97—24—73. The 
Edward Hines trophy, lowest net score, 18 





J. M. SIMPSON 
Paris, I11.; 
Champion Golfer 


PETER DE VRIES 
Chicago; 
Secretary-treasurer 


holes, afternoon play, full handicap to apply 
(only players having a handicap of 10 or more 
and 45 years of age or older being eligible in 
this event) was won by W. W. Brown, of the 
Northern Hardwood Sales Co., Chicago, with a 
score of 109—30—79. The Old Boys prize, 50 
yéars or over, medal play, full handicap to 
apply, was won by E. A. Thornton, 92—11—81. 


Four Flight Events 


There were four flight events, medal play, 
full handicap to apply, afternoon play, the first 
flight consisting of players with a handicap of 
1 to 10. First prize in the first flight was won 
by G. G. Estes, with a score of 89—10—79. 
Second prize was won by G. F. Eller, with a 
score of 92—11—81; and third prize by W. J. 
Foye, with a score of 88—5—83. 


Second flight, first prize, was won by C. D. 
Russell, 98—20—78; second prize, C. B. Gorin, 
98—16—82; third prize, H. J. Brand, Jr., 99— 
16—83. 


Third flight, first prize, was won by Lowell 
Dowdell, 90—20—70; second prize, H. F. 
Hooper, 101—24—77 ; third prize, D. F. Koehler, 
98—20—78. 

Fourth flight, first prize, was won by R. A. 
Lounsberry, 104—30—74; second prize, C. W. 
Jacob, 107—30—77 ; third prize, F. E. Wellman, 
111—30—81. 


The president then adjourned the meeting 
until next year, the players leaving for their 
various homes feeling that renewal of old ac- 
quaintances and the making of new friendships, 
together with the fun, were worth the time and 
effort, each one vowing to be back next year 
and bring a new member with him. 


Finds Grade-Marking Endorsed 


WasuHuinocton, D. C., June 17.—Enthusiastic 
endorsement by lumber consumers as well as 
dealers, of the system of grade-marking lumber 
advocated by the National Committee on Wood 
Utilization of the Department of Commerce, 
is reported by Axel H. Oxholm, director of 
the committee, now on a tour of the lumber 
districts of the Pacific coast. 

“Grade-marking is being enthusiastically ac- 
claimed,” declares Mr. Oxholm, “as an impor- 
tant factor in improving conditions in the build- 
ing industries. It is expected that Pacific coast 
lumber mills will furnish grade-marked lumber 
in increasing supplies. It is gratifying to note 
the keen interest manifested in the committee’s 
work in standardizing wood-construction prac- 
tices, particularly as applied to the standardiza- 
tion of sizes and grades of lumber.” 

One of the principal objects of Mr. Oxholm’s 
trip to the Coast is to confer with those in 
charge of the committee’s tests of Scandinavian 
gangsaws at the Tumwater Lumber Mills, 
Olympia, Wash. These tests are being made 
to determine whether small logs can be cut 
profitably and accurately with the Scandinavian 
type of machinery. “Lumber cut with Scandi- 
navian gangsaws under committee auspices is 
now arriving on southern California markets,” 
Mr. Oxholm reports, “and is pronounced the 
best manufactured stock ever seen in this part 
of the country. On account of the accurate 
saWing it is possible to make with the gang- 
saw, the’ lumber cut with it will greatly assist 
in the advance of American Lumber Standards 
and the accurate dimensions required to comply 
with these standards.” 

Mr. Oxholm has addressed meetings of archi- 
tects, builders, contractors, engineers, and lum- 
ber dealers in southern California since he 
arrived in the West early in June. 
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To Confer on Wording 


MILWAUKEE, Wi1s., June 20.—A five-cornered 
conference of interested groups, to decide on a 
wording of a car-card which shall be acceptable 
to all concerned, was virtually assured for the 
near future, as a result of action taken by the 
Northern Hemlock & Hardwood Manufacturers’ 
Association at its postponed spring meeting, 


held there Wednesday at the Schroeder Hotel. 


About two-thirds of the production was repre- 
sented by the fifty men present. It was also 
decided to abandon the “S” mark on hemlock 
after July 1 and to designate that grade as No. 3 
hemlock. 

The matter of the car-card conference was 
brought up by Secretary O. T. Swan, of Osh- 
kosh, Wis., who read a letter from W. W. 
Schupner, of New York City, secretary-manager 
of the National-American Wholesale Lumber 
Association, in which it was stated that the 
officials of that organization believe the present 
wording of the card tends to confuse the buyer. 
Mr. Schupner stated that his association does 
not believe the northern mills are intentionally 
causing such confusion, and advocated, as the 
best means of removing the objectionable fea- 
tures, a joint conference of committees from 
the Northern Hemlock & Hardwood Associa- 
tion, the National-American Association, the 
National Hardwood Lumber Association, and 
the Hardwood Manufacturers’ Institute. 

After some little discussion the members 
agreed to this proposal, with the express stipu- 
lation that the conference shall be for the sole 
purpose of deciding on the wording of the car- 
card, and several expressed the belief that such 
a meeting will iron out many of the difficulties 
in the path of universal adoption of the card. 
In the unanimous approval of the idea of the 
conference, however, it was added that the 
National Lumber Manufacturers’ Association 
should also be invited to send representatives. 
President John M. Bush, of Negaunee, Mich., 
appointed as the members of the committee the 
following men: A. L. Osborn, of the Scott 
& Howe Lumber Co., Ironwood, Mich.; W. B. 
Heinemann, of the B. Heinemann Lumber Co., 
Wausau, Wis.; Edward Hines, of the Edward 
Hines Lumber Co., Chicago; G. N. Harder, of 
the I. Stephenson Co. (Trustees), Wells, Mich.. 
and W. A. Holt, of the Holt Lumber Co.. 
Oconto, Wis. The committee was urged to seek 
an early date for the meeting. 


To Abandon “S” Mark on Hemlock 


Abandonment of the “S” mark on the special 
hemlock sheathing was caused by a letter from 
a furniture company, which complained that 
this designation is too wide in scope, and de- 
ceives the public as to the nature of the lumber 
on which it appears. When this phase of the 
marking was mentioned to the millmen, they 
readily consented to drop the mark in question, 
and to designate the lumber in question as No. 3 
hemlock, after July 1. This change will not 
apply to Wisconsin, however, until after the 
matter can be brought before the Wisconsin re- 
tailers, at whose request the “S” mark was 
adopted. It was believed, though, that this 
would be a matter of only a short time, as it 
was the consensus at the meeting that hemlock 
is now so well known as to be able to “stand 
on its own feet,” and there would be surely no 
objection to dropping the mark, which was used 
only to introduce that particular grade to the 
public. 


Must Maintain Inspection Standards 


There was considerable lively discussion of 
the question of grades, and it was agreed that 
everything possible must be done to keep the 
grades up to standard, as noted on the car- 
cards. To do this, competent supervisors of in- 
spection are necessary, it was brought out. Fort 
this reason the members were unanimous in the 
decision that there must be no reduction of the 
supervision force, and authorized the officers 
to hire another inspector, as soon as a compe- 
tent one can be found, to take the place of J. D. 


Culbertson, of Antigo, Wis., who has been 
forced to retire from the work because of ill 
health. 

Mr. Hines was one of the leaders in the dis- 
cussion on this question, and stated in a forceful 
manner that the car-card system is going through 
a period of severe test, when every person in- 
terested in lumber is waiting to see whether or 
not the plan will work. Lumbermen, he ex- 
plained, are carefully checking the cards with 
their own tallies, and any deviation from the 
straight and narrow path will be taken up by 
those opposed to the plan. 

Mills, he said, are by the use of the car-card 
showing the consumer that they are paying 
more attention to grades. “We do not say,” he 
explained, “that we are making better lumber, 
but that we are making our grades uniform.” 
He took advantage of several opportunities to 
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show some of the advantages of grade-marking. 
trade-marking, and the use of the car-card, and 
urged a more universal adoption of this plan. 


To Use More Birch Advertising 


Much thought was given to the problem of ad- 
vertising the wares of the hardwood mills. Mr. 
Swan, in his report of the advertising commit- 
tee, told of what has been done to date. This 
includes the erection of 250 large fiber signs in 
Wisconsin and a like number in Michigan, espe- 
cially in the neighborhood of Grand Rapids. 
Supplementing these are a booklet, copies of 
which were to be off the press this week, for 
distribution to customers, and another booklet, 
in colors, to be distributed among the architects, 
telling them of the uses and special qualities of 
birch. A four-page letterhead, three pages of 
which will consist of advertising, will also be 
used. 

W. B. Ear!, of the Wisconsin Land & Lum- 
ber Co., Hermansville, Mich., told of the need 
for more money for the proper advertising of 
birch, and stated that further contributions or 
assessments should be forthcoming. The cost 
of advertising, he explained, is mounting, but 
the number of operators to pay for it is de- 
creasing. 

“If you could only realize how much adver- 
tising means,” he continued, “I don’t believe you 


of Car-Card 


would hesitate a minute to make the necessary 
expenditure. The returns from what advertis- 
ing we have done have been wonderful, but we 
must keep up the work. For an idea of what 
it all means, take the case of ‘St. Jacob’s Oil.’ 
A few years ago, when this medicine was adver- 
tised in every magazine and newspaper, it was 
a household word. Everybody used it. It would 
cure anything—or at least we thought it would. 
Then the manufacturers decided the product was 
so well known that they didn’t need to advertise 
any more. They’re not in business now. And 
lots of other companies have gone the same way. 
We've got to keep our product before the 
people.” 

Others were strong in support of the adver- 
tising program, and showed willingness to help 
the cause. 

“Why, it’s not like spendifiig the money,” de- 
clared Mr. Hines. “We just take it out of our 
right pocket and put it in our left. We get it 
all back, in increased sales.” 

Decision as to just what would be done about 
raising more money was referred to the adver- 
tising committee for study and report. Their 
recommendations will be sent to each member, 
and if 75 per cent of the production agrees to 
the proposed raise in assessment for advertising 
promotion, the committee will report to the di- 
rectors. A special meeting of the directors will 
be held, early in July, to make a complete can- 
vass of the business situation of the association, 
and to consider appropriations in other lines 
besides birch. The directors will then be in a 
position to bring some definite information be- 
fore the membership at the summer meeting and 
picnic, which will be held somewhere in the 
northern part of Wisconsin or Michigan. As 
usual at this picnic, wives and children of the 
members will be welcome. 


Proposed Slashing Bill Dropped 


Mr. Osborn reported that the proposed bill, to 
force lumber mills to burn their slashing, had 
been dropped by the Wisconsin State Legisla- 
ture. Instead of this, the matter will be studied 
by a joint committee of the manufacturers, the 
Forest Service, and the conservation commission. 
In this connection Mr. Osborn highly praised 
Dr. Raphael Zon, director of the Lake States 
Forest Experiment Station at St. Paul, Minn., 
whose influence did much to defeat the proposed 
bill, Mr. Osborn characterized Dr. Zon as a 
“true friend to lumbermen.” 

Mr. Swan reported on the progress of the 
proposed bill for a tariff on birch and maple im- 
ported from Canada. He said that he had spent 
considerable time in Washington, working in 
favor of the bill, and stated that Judge W. S. 
Bennet, of Chicago, legal advisor for the Ed- 
ward Hines Lumber Co., and W. B. Heinemann, 
of Wausau, Wis., had filed a brief with the 
finance committee of the Senate. In the brief 
were mentioned the contentions of the associa- 
tion, that the cost of manufacturing this lumber 
in the United States is greater than in Canada, 
because the Canadian lumber, sold by the Gov- 
ernment, is tax-free, and also that the welfare 
of the farmers in the northern territory depends 
on the welfare of the American mills, as many 
farmers work for the mills during the winter 
season. As the farmers use, as a rule, prac- 
tically no birch and maple but only hemlock (on 
which no tariff is asked) the tariff asked would 
be of considerable benefit to the men on the 
farms, the proponents of the bill declare. The 
association agreed that there would be no objec- 
tion to the importation of white birch tax free, 
as this is not suitable for fine cabinet work. 


A compPounn 4-cylinder locomotive capable of 
developing 2,800 horsepower, which has fre- 
quently hauled trains of 500 to 600 tons at an 
average speed of 50 to 60 miles an hour, on a 
normal non-stop schedule of 175 miles, has 
been perfected by the French Railroad of the 
East. 
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Tell of Financing Plan 


PHILADELPHIA, PA., June 17.—A special meet- 
ing of the Pennsylvania Lumbermen’s Associa- 
tion was held in the Hotel Ben Franklin last 
Thursday at which time the results of the 
financing service were discussed by those who 
have adopted the plan. President C. C. Rosser 
called the session to order. 

The discussion was opened by G. A. Pettibone, 
of the Merchants & Manufacturers Securities 
Corporation, Chicago, who said that dealers who 
have adopted the financing service are meeting 
with unusual success. He said that while the 
lumbermen have not sent in a tremendous 
amount of paper to the securities concern, the 
financing plan has drawn a great deal of busi- 
ness to the dealer in cash sales. In fact, stat- 
istics show that one deal out of four which 
have been brought by the finance appeal has 
resulted in a cash sale. 

Mr. Eberts, of the Brown-Borhek Co., was 
the next speaker, giving an interesting report 
of the progress his company has made with 
the financing plan. He said the company felt 
it necessary to adopt some plan to finance home 
building; that it is one of the things that go 
hand in hand with this revolutionary period 
through which the lumber business is passing. 

The lumber dealer’s greatest opposition, he 
said, comes not from his competitor, but from 











Fifty Years a Subscriber 


Not many business publications can 
boast subscribers who have taken the 
paper for 50 years. One day last week 
the American Lumberman had the pleas- 
ure of a call from N. T. Hand, of Chi- 
cago, who came in to renew his sub- 
scription and make a special visit. 

It was the 50th consecutive annual 
subscription to the American Lumber- 
man. The subscription began in the 
name of his father, and has been con- 
tinued by the son. While the latter has 
been engaged in various lines of busi- 
ness, he still retains the enthusiasm of 
his youth for the lumber business. He 
believes in it—and he believes in the 
American Lumberman. 











the automobile, radio and other luxuries and 
the reason for this is that these businesses 
have a financing plan to offer the public. 
Considerable business which has come to us 
recently was created by the attraction of the 
financing scheme. We have established a 
home builders’ department in which we do 
more than actually financing; we will take 
over the whole job. It is the duty of this 
department to promote building. An exten- 
sive advertising program has been adopted. 
We furnish plan books, plans and specifica- 
tions, help the home builder find the proper 
location of the lot and we contract for the 
whole job. It requires a general knowledge 
of the lumber and millwork business, the 
real estate business, some knowledge of 
architecture, law and financing, and consider- 
able knowledge of general contracting. An 
actual construction corps is not maintained. 
When we take over a job we give it out for 
bids to the contractors. 

When a man comes into our office and asks 
us to furnish a bill of lumber and to carry 
that account, unless we know him we must 
be very careful and look into his credit stand- 
ing very carefully. When a man asks us to 
finance his whole operation we must be doubly 
careful. We must picture what his financial 
condition is going to be during the next five 
years or more as well as his moral standing. 
We must look into the possibilities of his 


losing his job. He may work only half time 
—may have a lot of sickness in the family. 

As far as the second mortgage is con- 
cerned, we always have felt that the hardest 
job the lumberman could have would be to 
Place the second mortgage, but. with Mr. 
Pettibone’s plan, the second mortgage is 
rather easy. Then the question that arises is 
whether or not the lumberman can place his 
first mortgage. We must take the equity 
which the prospective home builder has and 
add it to the percentage which we think we 
can get on the first mortgage and then carry 
the balance in the second mortgage. 

The matter of contracting is a big subject, 
but it means that that method of operating 
is selling homes instead of 2x4s. The great- 
est advantage to the lumberman is that he is 
dead sure to get his money; he has control 
of the entire job without’ competition and it 
means that the contractors’ accounts are kept 
down to the minimum. It means that the 
contractor comes to the lumberman for busi- 
ness instead of the lumberman going to the 
contractor. It also helps combat the ready- 
cut competition. 


How Plan Is Presented 


Mr. Eberts then explained how the plan is 
presented to the home builder, saying that 
we present it in a different way than we 
present it to the contractor. We tell him the 
services of our entire department are open 
to him and that when he contracts with a 
reliable lumberman, he contracts with a re- 
liable house instead of a contractor about 
whom he knows little and from whom he is 
not sure of getting a good job. 

Alterations, repairs and garages, Mr. 
Eberts said, have been found to be a very 
profitable business. The average home owner 
has a mortgage of some form on his house 
and of course we see how his home is fi- 
nanced, but in many cases we handle these 
jobs by means of a judgment note and as a 
rule the judgment note is safe. However, 
by the time the average man wants to mod- 
ernize his home he usually has his mortgage 
down to a safe place. 


The meeting was thrown open at the close 
of the talk and a number of questions were 
asked Mr. Eberts. 

Mr. Smith: “In contracting for these homes, 
do you see the job to completion or do you 
draw a definite line on the materials entering 
into the operation? That is, there are a lot 
of materials which of course you do not 
handle. Do you contract for just the ma- 
terials you handle?” 

Mr. Eberts replied that when a man de- 
cided on a certain plan of house, his concern 
took the plans and gave them to contractors 
for bids. “We get a bid of $5,000 to erect 
a certain house and we then assume the en- 
tire responsibility for its erection. For this, 
we expect to be paid, so we take this figure, 
add a certain percentage to it and requote 
the owner.” 

Mr. Smith asked if Mr. Ebert’s company 
secured a double profit on the stock which it 
handles. 

Mr. Eberts: “Yes. We must to cover the 
overhead of this department.” 

“Since you have been operating this fi- 
nancing proposition,” Mr. Pettibone inquired, 
“do you note a decided increase in consumer 
contact?” 

“Yes, decidedly,” Mr. Eberts replied. 

Mr. Penrose: ‘How do you distribute jobs 
among contractors?” 

Mr. Eberts explained that the actual man 
who gets the job is not mentioned in the 
contract. A separate contract is made with 
him. “The contractor arranges for all the 
sub-contracts, plumbing, plastering etc., sub- 
ject to our approval. We have a man in our 
department who makes some changes on 
plans when desired, but when radical changes 
are wanted we turn the work over to a local 
architect. We feel that there will be consid- 
erable advantage in doing this as there is 
some unpleasantness on the part of the archi- 
tects on account of the distribution of plan 
books.” 


At the close of the morning session, the hun- 
dred delegates enjoyed luncheon in the Ben 
Franklin Hotel. 
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HIGH QUALITY 
FIR FINISH MILL 


‘Wants equally high grade 


sales connections in Pro- 
tected Territories! 





Our comparatively new, and thoroughly 
modern, large capacity plant has an ade- 
quate, long time supply of proper raw 
material. 





We kiln dry all our lumber and manu- 
facture perfectly machined old growth 
fir finish, mouldings and gutter, as well 
as ceiling, flooring, and special orders. 





We can ship plywood or shingles or other 
items to help fill out cars when necessary. 





We have much to offer you, and we will 
expect much from you, 





Write us now, saying what territory you 
really cover, and the potential business 
you have. 





Address— 


WEST COAST FIR FINISH MILL 


Box “E. 160,” American Lumberman 





SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; Hints toLum- 
oer — Me , 

easure; Speed o 
Circular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; d 
Measure; ages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
and Canada, 
SENT POST- 
PAID FoR DO Cents 


S. E. FISHER, P. 0. Box 197 


ROCHESTER, N. Y. 




















Fix Your Credit Loss | 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 

* nothing can increase it. 

The cost of Credit Insurance is small 

compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
OF NEW YORK 

511 Locust St. 220 So. State St. 

St. Louis, Mo. icago, Ill. 


Mer. Exch. Bldg, 
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San Francisco, Cal. | 
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Dependable Protection at 
low cost coupled with a 
long record of successful 
and satisfactory service 
makes the Lumber Un- 
derwriters a very desir- 
able exchange for Lum- 
bermen. 








IN 


* LUMBER ° 
UNDERWRITERS 





A.B. BANKS & CO., Mars. 


LITTLE ROCK . ARKANSAS 


FIRES! 


Fires take a huge toll annually from 
lumber yards ... and dry, flimsy 
weeds cause fires!! Are your prem- 
ises free from WEEDS? Here is an 
easy way to destroy them. Simply di- 
lute 1 gallon of Wilson’s WEED 
KILLER to 40 gallons of water and 
just sprinkle around your roadways, lum- 
ber piles and buildings... at the mills or 
in your yards. One good application a 
year is sufficient! Apply NOW ... be- 
fore the dry season! Send in a trial order 
to-day ... freight allowed east of the Miss- 
issippi River, on 5 gallons or over. Wéil- 
son’s WEED KILLER is clean, odorless, 
easy to apply and above all CHEAP! 1 
gallon $2.00 (makes 40 gallons), 5 gallons $8.00 
( makes 200 gallons ), 10 gallons $15.00 ( makes 


400 gallons), 25 gallons $30.00 ( makes 1,000 gal- 
lons ), 50 gallons $50.00 ( miikes 2,000 gallons ). 














Booklet mailed on request. 
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SPRINGFIELD, NEW JERGEY 





What she Associations Are 
Planning and Doing 


June 26-27—Southern Pine Association, Roosevelt 
Hotel, New Orleans, La. Mid-summer meeting. 


June 29—Western Carolina Lumber & Timber As- 


sociation, Wrightsville Beach, N. C. Summer 
meeting. 

July 10-11—Plywood Manufacturers’ Association, 
Edgewater Beach Hotel, Chicago. Summer 


meeting. 


July 24-25—Southern Sash, Door & Millwork Manu- 


facturers’ Association, Ashville, N. C. Sum- 
mer meeting. 
July 26—Millwork Institute of California, Hotel 


Alexandria, Los Angeles, Calif. 


Aug. 2—Northwest Lumbermen’s Golf Tourna- 
ment, Tacoma Country & Golf Club, Tacoma, 
Wash. Annual. 


Aug. 29-30—Carolina Retail Lumber Dealers’ Asso- 
ciation, Wrightsville Beach, N. Summer 


meeting. ‘qugeuauaaans 


Pennsylvania District Meeting 


PitTsBurGH, Pa., June 19.—The Northern 
Cambria County Lumber Dealers’ Association 
held a meeting in the Brandon Hotel at 
Spangler, Pa., last Wednesday evening, with 
almost a one hundred percent attendance of 
representatives of the ten yards in the district 
and several officers of the Retail Lumber 
Dealers’ Association of Western Pennsylvania. 
There were twenty-five 


Co., Flagstaff, Ariz., and the Saginaw & Man- 
istee Lumber Co., of Williams, Ariz. Ray 
Moore, auditor of the George E. Breece Lum- 
ber Co., DeWitt Garber, auditor of the White 
Pine Lumber Co., and C. M. Wood, attorney 
for the Cady Lumber Corporation, were other 
representatives at the meeting. Mr. McNary 
and A. J. McQuatters left Saturday afternoon 
on a business trip to Chicago. 


Wholesalers Deprecate Insinuations 


New York, June 17.—In a signed statement 
sent out to, the press, C. A. Mauk, president 
of the National-American Wholesale Lumber 
Association, has clearly set forth the high 
standards maintained by that association in 
the matter of business ethics. This statement 
indicates that the National-American has not 
in any way retreated from the high ground it 
has taken in this connection. In this state- 
ment, Mr. Mauk says: 

Recent discussions on 
ear cards or certificates injected 
into them remarks to the effect that these 
proposals will assist in eliminating unethical 
practices, or, to use the common expression, 


grade-marking 
have had 


and 





present, including the 





wives of some of the 
members. 

Following the dinner 
at 6:30 p. m. all the 
visiting State associa- 
tion officials gave short 
talks after which there 
was a roundtable dis- 
cussion of business con- 


ditions. The dealers re- 
ported business slow, 
the volume having 


fallen off materially 
with the depression in 
the coal mining indus- 
try and not having yet 














made any recovery, and 
collections are slow for 
what business there is 
moving. 

The North Cambria 
dealers report that their 
ability to weather the 


This artistic sand-etched Hoo-Hoo plaque was made by the Chicago 

Lumber Co. of Washington in its plant at Oakland, Calif., for the 

Concatenated Order of Hoo-Hoo and by a representatve of that organ- 

ization was presented to President Herbert Hoover, who recently be- 
came an honorary member of Hoo-Hoo 





depression is due to the 
spirit of co-operation and fellowship that has 
been built up by their association activities 
over a period of years. They also gave much 
credit to the ladies who look upon these meet- 
ings as a social event and have been largely 
instrumental in keeping the attendance close 
to a hundred percent for a number of years. 


Take Steps to Oppose Suit 


ALBUQUERQUE, N. M., June 17.—At a meet- 
ing of the Arizona-New Mexico White Pine 
Manufacturers’ Association, held here Friday, 
James G. McNary, president of the Cady Lum- 
ber Corporation, was selected to represent the 
manufacturers of Arizona and New Mexico in 
opposing the suit brought by the Federal Trade 
Commission to enjoin forty-six lumber com- 
panies in the western States from using the 
term “white pine” in connection with the sale 
of certain timber. Mr. McNary will confer 
with Willis J. Walker, president of the Red 
River Lumber Co., San Francisco, and with 
H. D. Mortensen, president of the Pelican Bay 
Lumber Co., Klamath Falls, Ore., who have 
been named by their respective States to oppose 
the injunction. T. B. Byrne, of Prescott, Ariz., 
was present at the Albuquerque meeting as a 
representative of the Arizona Lumber & Timber 


eliminate “grade juggling.” While it is not 
usually stated who resorts to these unscrupu- 
lous methods, by innuendo at least, it is in- 
ferred the trouble usually lies somewhere 
between the mill and the consumer, easily 
giving the impression that the intermediary 
at fault may be the wholesaler. 

The National-American deprecates such 
statements and sincerely hopes there will be 
no repetition of charges and counter charges 
affecting any branch of the lumber industry. 
Grade-marking and car card proposals can 
stand on their merits, the National-American 
having endorsed both with the only qualifica- 
tion that the grade-marking publicity should 
not discriminate unfairly against unmarked 
lumber and that trade-marking or car cards 
or certificates should not reveal the identity 
of the shipping mill. This position is recog- 
nized and well understood. 

We must all recognize, however, that dif- 
ferences of opinion exist even on such com- 
mendable proposals as grade- and trade-mark- 
ing and car cards. They are honest differences 
and should not be confused with rare and iso- 
lated deliberate misrepresentations, the extent 
of which can be easily exaggerated. 

Whenever possible, when this question of 
unethical practice is raised, we have never 
hesitated to declare that if any member of 
the National-American is involved in such 
charges, and they are proved, the evidence 


will be properly considered by our directors. 
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Our standard of membership is high and un- 
fortunately we have had to expel some mem- 
bers, but we occupy a unique position in that 
respect among the regional or national organ- 
izations and I am sure that the industry recog- 
nizes this distinction. 

We reiterate now that if any charges of this 
character against a member of the National- 
American are supported with required evi- 
dence, there will be no hesitancy on our part 
in maintaining our membership standard, 


Texas-Louisiana Millmen Meet 


SHREVEPORT, LA., June 17.—The Texas-Louis- 
jana Mill Managers’ Association met in regu- 
larly monthly session Saturday at Natchitoches, 
with President H. T. Roehl, of Lufkin, Tex., 
of the Lufkin Land & Lumber Co., presiding, 
and A. W. Larkin, of Houston, serving as 
secretary. Approximately thirty attended. 

W. B. Few, superintendent of the Frost 
Lumber Industries (Inc.), of Montrose, La., 
spoke on “Community Welfare.” “Feeding of 
Teams in the Woods,” was the subject of a 
general discussion, following which the gather- 
ing enjoyed luncheon at Hotel Nakatosh, being 
guests of the Natchitoches Chamber of Com- 
merce. Prof. V. L. Roy, president of Louisiana 
State Normal College, presided at the luncheon, 
at which there was a talk by P. A. Bloomer, 
of the Louisiana Long Leaf Lumber Co., a 
vocal selection by Mrs. J. Woodruff, of the 
music department. of the State Normal, and a 
vocal selection by B. S. Swett. Other musical 
features also were given. 


OUTINGS 


Quebec Retailers Plan Outing 


MONTREAL, QueE., June 17.—The Province of 
Quebec Retail Lumber Dealers’ Association has 
prepared an interesting boat trip for its mem- 
bers and their friends on the occasion of the 
fourth annual outing, which takes place on July 
19. The New Northland, of the Clarke Steam- 
ship Co., has been chartered for a week-end 
cruise combining the Saguenay trip, with a stop 
at Capes Trinity and Eternity, and also the 
North Shore cruise to the Gulf of St. Law- 
rence, with a stop at Godbout for mass on Sun- 
day morning if time permits. Clarke City will 
be visited on Sunday afternoon as well as Seven 
Islands, and a stop made at Murray Bay on 
Monday afternoon to allow the passengers to 
visit the new Manoir Richelieu. The boat will 
return to Montreal on Tuesday morning. 














Cincinnatians in Outing 


CINCINNATI, Ount10, June 18.—At one of the 
best attended and most enthusiastic annual out- 
ings of the Cincinnati Lumbermen’s Club, held 
this afternoon and tonight at the Miami Boat 
Club, the Hardwooders baseball nine triumphed 
again over the Yellow Piners. It was a hard 
fought contest in the last four innings, the 
score being 9 to 7. The Hardwooders’ captain 
and manager was Emil J. Thoman. Edward 
H. Ward, president of the Cincinnati Lumber- 
men’s Club, was the manager of the Yellow 
Piners. 

The long distance golf approach contest was 
won by W. C. Steele, lumber commission mer- 
chant, with John L. Hand as runner-up while 
the short distance approach was won by H. D. 
Madden, of the Sexton Mill & Lumber Co. 
Emil J. Thoman won the quoits game with 
T. T. Matthews as his partner. Edward Heitz- 
man won the horse-shoe pitching contest. 
Oharles Anderson and Joe Ryan were umpires 
in the ball game and Jack O’ Neill kept the 
official score. 

The outing was attended by a number of 
visiting freight officials and among the out-of- 
town lumbermen present were Charles W. 
Tunis, of Milan, Ind., former president of the 
club, and W. F. Sterrett, of Clearwater, Fla., 
who was a former secretary of the club. 


Plan to Develop Timber 


DuLutH, MINN., June 15.—Confidence in the 
possibility of developing enormous tracts of 
merchantable timber upon the cut-over lands 
of northern Minnesota under the assistance that 
will be afforded through the adoption of the 
auxiliary forest amendment at the 1929 session 
of the Minnesota legislature, is held by prom- 
inent lumbermen over this territory. Taking 
advantage of the opportunity afforded by the 
new law, four corporations included in the new 
Northwest Paper Co. organization at Cloquet, 
have filed a petition with Walter H. Borgen, 
county auditor, asking that the area designated 
in it shall be classed as an auxiliary forest and 
therefore entitled to participate in the low taxa- 
tion rate provided under it. Interests in the 
petition include the Northern Lumber Co., 
owner of 30,725 acres; the Cloquet Lumber Co., 
owner of 56,306 acres; St. Louis River Power 
& Improvement Corporation, owner of 15,689 
acres, Northwest Paper Co., owner of 51,683 
acres; and 18,017 acres owned jointly by the 
Northern and Cloquet companies, bringing the 
total area of lands up to 172,420 acres. The 
valuation of these lands is placed at $3 an acre, 
making the aggregate value of the proposed 
forest $517,260. 

These areas are now covered with small sec- 
ond growth poplar, birch, spruce, cedar, balsam, 
pine, tamarack, ash, Balm of Gilead and bass- 
wood that are of no merchantable value at pres- 
ent but which under the natural order of things 
will develop into merchantable timber within a 
few years. The lands are regarded as well 
adapted to reforestation by the self-reproduc- 
tion method and that is the course the appli- 
cants propose to follow. 





Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E. Burn- 
ham, patent and trade-mark attorney, Continental) 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering: 


1,714,701. Method of impregnating wood. Har- 
old P. Vannah, West Palm Beach, Fla., and John 


G. Gosselink, Berlin. N. H.. assignors to Brown 
Co.. Berlin, N. H. 

1,714,738. Flooring and the like. Arthur H. 
Smith, Schenectady, N. Y. 

1,714,798. Sawing device. William A. Meighan, 
Portland, Ore. 

1,714,837. Sawmill carriage snubber. 


knee 
Henry W. Ambrose, Conway, S. C. 

1,714,858. Process of veneering boardlike mate- 
rial. Armin Elmendorf, Chicago. 

1.714,859. Process of veneering. 
dorf, Chicago. 

1.715,167. Lumber grade-marking machine. Jo- 
seph G. McDonough, New Orleans, La 

1,715,206. Lumber and timber marking machine. 
Joseph G. McDonough, Eau Claire, Wis. 

1,715,207. Lumber marker. Joseph G. McDon- 
ough, New Orleans, La. 

1,715,380. Wood shaper. Oscar Onsrud, Chi- 
cago, assignor to Onsrud Machine Works (Inc.). 
same place. 


Armin Elmen- 


1,715,564. Combination woodworking machine 
Walter D. Patterson, Cedar Rapids, Iowa. 
1,715,949. Log trimming machine. William T- 
Rich, Lufkin, Tex. 

1,716,107. Saw adjusting device. George W. 
Bridges, Minden, La. 
oo. Cutter head. Alfred Schupp, Austin, 
ex. 

1,716,241. Machine for swaging saw teeth. Hugo 
Raimann, Baden, Germany. 

1,716,396. Set works. Elisha C. Turner and 


Seward S. Grammer, Wright City, Okla. 
1,716,520. Equalizer for stave jointers. 
V. Grace, Columbus, Miss. 
1,716,579. Nailing machine for strip flooring. 
Daniel J. Dougherty, Snohomish, Wash. 
1,716,783. Method of packing shingles. 
A. Latimer, Toledo, Ohio, assignor to C. A. 
Lumber Co., same place. 


William 


Charles 
Mauk 


1,716,801. Barrel making machine. William J. 
Smith, Bethel, N. C. 

1,716,941. Saw blade holder. George Zinggeler, 
Rochester, A 

1,716,946. Undercutter. Carl A. Beck, Cherry- 
ville, Ore. 

1,716,976. Saw. Rudolph B. Prentice, Portland, 
Ore. 

1,716,997. Logging hook. Tassos Antoniow, 
Seattle, -Wash. 

1,717,206. Band saw sharpener. William Gross- 
kopf, New York City. 





BABCOCK 
Spruce Ladders 













































































Taper Single 


Extension 


Fruit Single 





Sell a Ladder With 
Every Lumber Bill 





We Pay the Freight 





A Spruce Ladder for 
Every Purpose 








W. W. Babcock Co., Bath, N. Y. 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 


Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed “EXTRA STANDARD” 








JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 


Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bidg.,Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 








IMENSION LUMBER 


AND 


MAPLE FLOORING 
25/32 x 2% Face in 
First, Second and Third Grade. 
Brown Lumber Company 


Main Office: MANISTIQUE, MICH. 
Branch Office: 
1402 Eaton Tower, Detroit, Mich. 

















Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PIN 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


and 
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17 


17 





VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 








17 








Surface Measure 


ESTIMATOR 


Anew publication covering in the most compl 
PM ey oueeaumeenen 
plied to rapid estimatin ; 


of contents of fractional 
of baminet, vencay, toe beardand aalt e 
py ten ee ee Rt 


» etc., etc. 
pages. 


Pocket Size (434 x 64"") $5.00, Postpaid. 
American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 





Improved Insulating Material 


Croguet, Minn., June 17.—“Puncture-proof 
insulating-blanket” may become the unique 
nickname for Balsam-Wool as a result of radi- 
cal improvements in the material which are 
announced by the manufacturer, the Wood 
Conversion Co., of Cloquet, to go into effect 
July 1. The heavy kraft liners on both sides 
of the wood-fibre “wool” or mat, with which 
lumber retailers and builders throughout the 
country are familiar, is to be replaced by a 
heavy crepe paper which, besides being 
tougher, stronger and more flexible than the 
old liner, has 25 percent stretch. and therefore 
makes the blanket virtually puncture-proof. 

Use of this liner for the insulating blanket 
is no untried innovation. For several years 
a double thickness of it has been applied to 
each side of the mat in the special grade of 
Balsam-Wool used for the insulation of re- 
frigerator and passenger cars. The material 
has been adopted by many railroads and equip- 
ment builders because it withstands all the 
weaving, distortion and racking to which roll- 
ing stock is subject and at the same time re- 
tains its insulating efficiency. Tests by the 
Burgess Laboratories at Madison, Wis., 
showed that it would meet these requirements 
over 60,000 miles of travel with the rails a 
quarter-inch out of alignment. 

Recently a new machine was developed which 
does the craping as part of the regular process 
of manufacture. This places the better and 
more expensive type of liner within reach of 
the general building market. The new equip- 
ment was patented several months ago and is 
being installed now. Production of the im- 
proved material will be on a volume-basis by 
July 1 and shipments of it will begin on that 
date. 

Accidents that occur during the handling and 
application of the insulation, as when children 
play in an unfinished house, are far less likely 
to damage it than when the old type of liner 
was used. Since the improved material can 
stretch 25 percent of its length and width, 
it is practically puncture-proof. 

Other improvements that will make it easier 
and quicker for the carpenter to apply also are 
being introduced. Both the 17-inch and the 
25-inch widths are increased one-quarter inch 
in width so as to give a little more leeway in 
tucking the insulator in between studding, joists 
or rafters. All 17-inch and 25-inch material 
is ruled to indicate the flange by which it should 
be attached to the framing and is creased or 
scored to facilitate flanging. 


All material is lined down the center with 
marks indicating foot-measure, so that it will 
be unnecessary to measure off with a rule the 
strips required to fill a given space. The logo- 
type, “Balsam-Wool—It Tucks In,” and the 
Weyerhaeuser trademark are printed on the face 
of the material every six feet to provide posi- 
tive identification and increased display value 
on the job. At the same time, the “wool” or 
mat has been made firmer without sacrifice of 
its insulating efficiency and the bond between it 
and the liners has been increased. 


This new type of Balsam-Wool will go to the 
lumber merchant and onto the building lot in 
an improved package. Each roll will be wrapped 
in heavy kraft paper as heretofore, but a con- 
venient opening device has been added, and a 
specification-sheet is inserted in each roll. Also 
an attractive label has been devised to increase 
the display value of the material as it appears 
in the lumber warehouse or display room. 


Besides these improvements in its older and 
more extensively used product, and the recent 
engagement as sales manager of H. E. Peter- 
son, formier vice president of the Beaver Prod- 
ucts Co., the Wood Conversion Co. announces 
large expansion of its Cloquet plant. A 360- 
foot extension to its warehouse is being built. 
Office space is being doubled and the laboratory 
space is being increased. The capacity of the 
charger house, which serves both the Balsam- 
Wool machines and the machines that make Nu- 


Wood, the rigid structural insulation, is being 
doubled. Within the next few months the drier 
for the latter product will be increased in size, 


so that its 24-hour capacity will be increased 
from 70,000 to 125,000 feet. 7 





Sawing Wood, Rout Poison Bullet 


The ability of wood to record stirring events 
as they happen was again demonstrated re- 
cently, in the pattern shop of the Frankford 
Arsenal at Philadelphia, when a 3-inch plank 
cut from an Oregon pine tree was being sawed, 
The saw, a Disston circular, routed a 48-cal- 
iber poison bullet from the wood. The follow- 
ing is a reprint of the story as it was told 
in the March-April number of the Disston 
Crucible: 


More than thirty years ago, out in the State 
of Oregon, a poison bullet became imbedded 
in the trunk of an Oregon pine tree. 

Thereby hangs a tale which. may never be 
revealed. A stray shot during a duel; a miss- 
shot at some wild animal or human—either 
may account for it. 

The gunman must have been cold-blooded. 
He meant to make sure of his prey—whether 
man or beast. If the shock and torn flesh 
should not prove fatal, the poison injected into 
the wound would finish his victim. 

But “man’s inhumanity to man”’—and to 
beast, too, for that matter, oftentimes knows 
no bounds, and the most hideous death-deal- 
ing devices are employed. 

To the everlasting credit of the United 
States Government, be it said, the poison bullet 
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Bullet routed by saw from Oregon pine plank; 
poison cavity in butt end 


was banned in 1898. 
is but a curio. 

During the late war the Oregon pine con- 
taining the poison bullet was felled, reduced 
to three-inch planks and transported across 
the continent to the Frankford Arsenal in 
Philadelphia. 

Recently while sawing one of the planks 
with a Disston circular, in the pattern shop 
of the arsenal, the bullet was routed from its 
long repose. 

The general appearance of a poison bullet 
is similar to the ordinary bullet, except that 
in the butt end of it there is a ‘cavity for 
poisonous substances. 


Mill Destroyed by Fire 

CoLumsia, La., June 18.—Fire attacking the 
plant here yesterday of the Standard Lumber 
Co. destroyed the mill, with a loss of $25,000. 
Had it not been for the fire department of 
Monroe, La., making a 30-mile run to Colum- 
bia, the entire plant, consisting of dry kilns, 
planing mill and lumber yard would have been 
destroyed. It is not known whether the mill 
will be rebuilt, as E. H. Elsberry, president and 
general manager of the Standard company 
could not be reached. 


THE INCREASE in the use of hardwoods dur- 
ing the past year for desks and office furniture 
has been 2.6 percent, while there has been a 
decrease of 8.8 percent in the use of fibre and 
other substitutes for wood for the same pur- 
pose, it was pointed out by speakers at a 
recent session of the Appalachian Hardwood 
Club, at Cincinnati, Ohio. 


Today the poison variety 
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Our Monument 


The lumber yard down by the tracks 
Is not the show-place of the town. 
The fame it very often lacks 
That gives the dry goods store renown. 
Tihey seldom drive the stranger down 
To point with pride to lumber stacks. 
It always seems we lumberjacks 
Receive no monument or crown. 


And yet the empty wagons come 
Each day, and with their loads depart 
To build a little house for some 
Proud woman with a happy hean.. 
They never call our trade an art, 
For us the sounding brass is dumb, 
For us no happy song they hum, 
Who all their happy singing start. 


We never get a monument. 
We never get one, did I say? 
Well, down a little street I went 
And saw the happy homes today. 
I saw the porch where children play, 
I saw the pictures of content— 
Ah, yes, we get our monument; 
I found them all along the way. 


Between Trains 


SALInA, Kan.—We landed in this town at 
4 a. m., and the clerk said he didn’t know 
anything about any room. As it developed 
he didn’t, or much about anything else. Sec- 
retary Elliott had seen to it that one was saved 
for us, but we slept on a cot in the parlor 
while our room went unoccupied somewhere 
else, thanks to the clerk, who wasn’t even 
beautiful. 

Well, it was all worth it when we got over 
to Memorial Hall at last and found gathered 
there the beauty and the chivalry of the Kan- 
sas lumber yards. In fact the ladies just 
about outnumbered the men, which proves that 
the AMERICAN LUMBERMAN is the favorite fam- 
ily paper, just as we have always claimed it 
is. But the chivalry was not lacking. First 
thing we ran into Paul Kendall, of Kansas 
City, who, earlier in the day, addressed the 
convention on advertising. Then there was 
Fred James, the Leavenworth sash and door 
salesman, and Ash Grove Pollock, and Hal 
Spink, the shingleman, and A. J. Wartes, of 
Seattle, some of whom we hadn’t seen for 
years and years. We had a nice visit with 
J. R. Nulty, the Jewell retailer, Jewell, Kan., 
not diamonds and rubies—an Irishman, by the 
way, and proud of it. 

Secretary Woods, of the Southwestern, came 
over from Kansas City, and made many friends 
for his association. Jim Barry made some 
wise remarks about the farmers, expressing 
the idea that they would get better prices for 
their wheat if they stored it better, that is, 
in better buildings. It is a well-known fact 
that the farmer holds his wheat in the hope 
of getting a better price (meanwhile cussing 
the Roard of Trade for speculating), but stores 
it so badly that it is often chickenfeed by the 
time he decides to sell it. As a lumberman of 
the old school, we take off our hat to Jim 
Barry, of Manhattan. Another new found 
friend was F. D. Munn, who invited us down 
to Wichita, and J. A. Stippich, from the same 
good town. 

As to who deserves credit for the success of 
the convention, it is hard to say, there were 
so many—Secretary J. N. Elliott, of Salina, 
and also of course, and all the other officers. 
Nate Swanson helped a lot, as did H. C. Wild- 
gen, of Hoisington, chairman of the program 
committee; A. P. Sandborn, of Chapman, and 
Glen Taylor, of Lyons. Mrs. George Gunter 
was an active host in entertaining the ladies. 

One of the things that pleased the Kansans 
the most was the fact that Charles R. Black, 
president of the Southwestern Lumbermen’s 


Association, journeyed all the way up from 
Corning, Ark., to be present at their meeting, 
and provided one of its finest talks. We al- 
most missed him, and he almost missed his 
train, for he dashed in at the last minute to 
take us to his manly bosom in memory of 
some of the good times he and we have had 
at Little Rock at the meetings of the Arkansas 
association. 


We See b’ the Papers 


Lindbergh wanted to be let alone, yet he went 
and got married. 

Lindbergh made us hold up our heads; 
Schreiber makes us hang them. 


They are amazed at Chicago in Europe, 
where every nation totes a gun. 

Y’understand, Mr. Hoover merely O.K.’d the 
farm relief bill, he didn’t pay it. 

Evidently what Lindbergh was longing for 
was a wife on the ocean wave. 


If the Cubs win the pennant, the crutch manu- 
facturer ought to get some of the credit. 


Frenchmen have one reason for being in- 
dignant at Schreiber, but Americans have two. 

Speaking of partial vision, there is the police- 
man who sees the race and doesn’t see the 
betting. 

Lindbergh is gone, but up to the hour of 
going to press the Prince of Wales had not 
weakened. 


It costs only a tenth as much to make a 
talkie as it does to make a movie. Talk always 
was cheap. 

As far as the tariff bill is concerned, a crowd 
gathered and gave the farmer a lift, and then 
all climbed on. 


They used to throw a captive to the lions 
for a public spectacle; now they throw an 
automobile driver. 

Jackie Coogan has acute appendic‘tis, but, 
of course, nothing like Davy Lee. Wouldn't 
he have a cute appendicitis? 

As for the war debts, why bother about be- 
ing misjudged as a nation? Aren’t we all mis- 
judged as individuals, anyway? 

“There is no anti-American feeling among 
the British working men and women,” says the 
spokesman of the new labor government. We’re 
left-handed ourself. 


The Chicago Tribune runs the American As- 
sociation under the heading “Minor Leagues,” 
and then writes editorials giving the admin- 
istration advice on diplomacy. 

When Schreiber returns, at last there would 
seem to be some use for the baseball booer. 
But, unfortunately, the baseball booer is a type 
that would applaud a Schreiber. 


The Old Bean 


The days the old bean just won’t work, 
Then what you going to do?— 
Complain about it, maybe shirk, 
Or somehow still get through? 
We have those days 
Things go four ways, 
And all four ways are wrong, 
The moments come 
We just seem dumb, 
They happen right along. 


Then what you going to do, I ask— 
Or maybe you ask me— 

Throw up the job, desert the task? 
Is that the way to be? 

Well, yes and no; 

Don’t just let go 
The way some fellows do, 

Don’t sit and scold 

About the old 
But tackle something new. 
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M Look Here! & 
ALL'IN ONE CAR 


We're specialists in hard- 
wood flooring, trim and mould- 
ings, stepping and risers, etc. 

Our plan of shipping all 
these items in one car saves 
our customers money. 

Recognized quality, reliable 
manufacture, careful handling 
and loading. Low  priced— 
quality considered. 


FLOORING— 


Red Oak Maple Beech 
White Oak Birch 


FINISH AND TRIM— 


Chestnut Birch Ash 
Oak Poplar 


MOULDINGS— 


Oak Poplar Basswood 
Chestnut Birch 


STEPPING AND RISERS— 


Oak Birch 
BEVEL SIDING— 


Poplar 


: Write for latest price list. 


THE MEADOW RIVER 
LUMBER CO. 


RAINELLE, WEST VIRGINIA 
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CLO NING 


TRADE MARK 


How supercedar is build- 
ing sales and increasing 
profits for 817 dealers in 
48 states. 


Supercedar, the 90 percent red 
heart closet lining, was first 
made in 1926. That year we 
had 96 dealers. In 1927, 250 
dealers, in 1928, more than 800, 
in 1929, probably 1,200. 


These dealers sell anywhere 
from 1,000 feet to several car- 
loads each per year—of Super- 
cedar Closet Lining. But, the 
sale of a Supercedar Closet also 
means the sale of studding, 
siding, a door and frame, hard- 
ware, nails, quarter-round, etc. 


New business that does not rob 
any other department. Good 
business, too. because Super- 
cedar is Nationally advertised 
and accepted for what it is, the 
best to be had. 


Packed at mill in sealed boxes. 
Send for miniature sample box 
free with circular and price. 


aC BROWN § 


MEMPHIS 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 


4 





Order What You Need 


from Specialists in 
YELLOW PINE and 


HARDWOODS 
Lumber, Timbers, 
Ties, Piling 
WHITE PINE, FIR 


We are also Headquarters for 
Creosoted Products. 


Beaumont Lumber Co. 


BEAUMONT, TEXAS 
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Naval Stores Advisory Committee 


The Department of Agriculture announces 
the organization of a naval stores advisory 
committee to confer with the bureau of chem- 
istry and soils in connection with its work on 
turpentine and rosin. Speaking of the organ- 
ization of the committee, Dr. H. G. Knight, 
chief of the bureau, said: 

I feel that our research work on turpen- 
tine, rosin and related products known to the 
trade as naval stores can be decidedly helped, 
the pressing problems brought promptly to 
our attention, the enthusiasm of our force 
maintained, and the work better co-ordinated 


“with the work of other bureaus of the depart- 


ment, if we have the advice and interest of 
the outstanding men of the naval stores in- 
dustry. I am very much gratified that we 
have been able to organize such an advisory 
committee, which can study our work once 
or twice a year, go over it thoroughly with 
our people and help us to emphasize the 
things that most need to be done. 


Members of the advisory committee are: 
J. B. Davis, of J. B. Davis & Co., Albany, Ga., 
producers of gum turpentine and gum rosin; 
Frank L. Fogarty, of the Wood Chemical 
Products Co., Jacksonville, Fla., producer of 
destructively distilled wood turpentine and co- 
products; H. L. Kayton, of the Carson Naval 
Stores Co., Savannah, naval stores factor; J. E. 
Lockwood, of the Hercules Powder Co.. Wil- 
mington, Del., producer of steam distilled wood 
turpentine and rosin; C. L. Morrison, of the 
Morrison Co., Olustee, Fla., producer of gum 
turpentine and rosin; J. C. Nash, of the Co- 


lumbia Naval Stores Co., Savannah, exporter; 
Robert M. Newton, of the Newton Naval 
Stores Co., Wiggins, Miss.; producer of gum 
turpentine and rosin; C. F. Speh, secretary- 
manager of the Pine Institute of America 
(Inc.); Thomas J. Taylor, of Taylor, Lowen- 
stein & Co., Mobile, naval stores factors, and 
H. M. Wilson, of the Baldwin-Lewis-Pace Co., ° 
Jacksonville, naval stores factor. 


National Standowners Commended 


At a recent election by the National Stand- 
owners’ Association George W. Rhine, ot 
Washington, was re-elected president. In the 
last year this association has received much 
commendation from various organizations and 
persons interested in the beautification of road- 
ways and improving of establishments serving 
food to tourists. The membership of the as- 
sociation is made up of progressive, permanent 
wayside stand owners throughout the country 
and has pledged unanimous support in carry- 
ing out the work the organization has started. 

The association, among other things, fur- 
nishes a free architectural service, which has 
exerted a great deal of influence in the beauti- 
fication of roadside stands. This department 
furnishes members advice, plans and working 
instructions for building new stands, remodel- 
ing old establishments and adding modern rest 
rooms, camping facilities, bathing pools and 
other features. Nearly 300 designs have been 
supplied by the architectural department since 
the first of the year. 





New Northwest Tariffs 


PORTLAND, ORE., June 15.—The Union Pacific 
System has filed with the Interstate Commerce 
Commission new tariffs on lumber from the 
Pacific Northwest to Las Vegas, Nev., on ac- 
count of the great quantity of lumber to be 
used by the Government in the construction 
of the Boulder Basin dam, so officials here have 
announced. The new instructions to publish- 
ing agents are for through rates on lumber 
to Las Vegas as follows: From Eureka and 
Westwood, Calif., districts, 56% cents on each 
100 pounds; from Weed and McCloud, Calif., 
and Klamath Falls and Medford, Ore., districts, 
58 cents; Grants Pass, Ore., 59 cents; Lystul, 
Ore., 61 cents; points on Southern Pacific north 
of Lystul and south of Portland, 62% cents; 
points north of Portland—Seattle, Tacoma and 
intermediate points, including Longview and 
mills on the Cowlitz, Chehalis & Cascade and 
Newaukum Valley railways, 62% cents. The 
rate from Portland will remain at 60 cents. 
Routing from mills north of Portland and 
Vernonia is scheduled via the Union Pacific 
System through Salt Lake City, and from mills 
south of Portland and north of Lystul, routing 
will apply either Via Portland and Salt Lake, 
or via Southern Pacific through Colton, thence 
Los Angeles & Salt Lake Railway. 





New Rates Mean an Advance 


MEMPHIS, TENN., June 17.—Refusal of the 
Interstate Commerce Commission on last Fri- 
day to suspend proposed rates automatically 
put into effect the new rates on hardwood 
lumber from southern producing territory to 
points in Ontario and Quebec. The effective 
date was June 15, and the change means an 
advance of one cent per 100 pounds from 
the southern and southwestern producing 
territories to Ontario points, and an increase 
of 4% cents per 100 pounds to Quebec ship- 
ping points; however, the majority of the 
hardwoods move to Ontario. The rates from 
the southeastern territory are slightly higher. 

Word of the failure to suspend rates by 
the commission was received by J. H. Towns- 
hend, secretary-manager of the Southern 


Hardwood Traffic Association. The suspen- 
sion application was originally filed by ship- 
pers in the southeastern producing territory, 
who objected to the rates and asked suspen- 
sion. Immediately the traffic association for 
the shippers asked that if any rates were 
suspended the entire readjustment be sus- 
pended. Railroads of the southern and south- 
western regions joined with the traffic asso- 
ciation in this request, asking for suspension 
to keep proper adjustments and relation- 
ships. 


Week’s Revenue Freight Loadings 


Carloading of revenue freight for the week 
ended June 8 totaled 1,054,792, as follows: 
Forest products, 69,963 cars (as compared with 
66,817 cars the week before); grain, 38,955 
cars; livestock, 24,451 cars; coal, 153,242 cars; 
coke, 12,176 cars; ore, 79,454 cars; merchan- 
dise, 260,292 cars; miscellaneous, 416,259 cars. 


Seeks Reductions in Lumber Rates 


MINNEAPOLIS, MINN., June 17.—In a com- 
plaint filed with the Interstate Commerce 
Commission on June 15, the Northwestern 
Lumbermen’s Association, through its traffic 
manager, W. E. Keller, has attacked the 
rates on all forest products from the north 
Pacific coast to destinations in southern Min- 
nesota and southeastern South Dakota as 
being unreasonable, in violation of Section 1 
of the Interstate Commerce Act, and unduly 
prejudicial to certain of its members, in 
violation of Section 3 of the act. 





WHITE PINE transplants, 3 years old, set out 
by the Farm Bureau near Mount Morris, N. Y., 
in the spring of 1924, have made good growth. 
Some are 6 feet in height, though the average 
is about 3% feet. In 1927 some of the trees 
grew 10 inches, while in 1928 the same trees 
grew 18% inches. Only one tree in the planta- 
tion has been attacked by the white pine weevil, 
but some have suffered winter injury. 
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[NO. 4 OF A SERIES] 


Before the days of “mass production,” small port- 
able sawmills were used, and, when the timber adja- 
cent to them was removed, they were taken down 
and hauled to new locations. The transportation of 
the light mill machinery of early-day lumbering was 
relatively simple, and long log hauls were always 
avoided. 

It was the practice 50 years ago to locate moun- 
tain sawmills in small clearings, and haul to them 
such logs as ox teams made available. Where the 
ground was not too steep, the logs were handled on 
ox-drawn logging trucks: but the precipitous char- 
acter of the country did not permit of their very 
extensive use. A much more common way of get- 
ting logs into the mills was to drag them down 
chutes. 

A logging chute was the crude physical counter- 
part of a railroad, but neither ties nor steel was 
used in its construction. Poles from 18” to 24” in 
diameter were notched in such a way that they 
might be joined end to end, and they were laid 
parallel to one another on a roadbed prepared for 
them. A 6” or 8” sapling was usually dropped be- 
tween them to keep them from rolling together, and 
- were bedded in such a way as to keep them in 
place. 

These trough-shaped log ways always followed 
the main gulches into the timbered areas, branches 
leading from the principal chute to the head of every 
draw. Bulls and oxen 
were used in dragging 


derside and the driver was sufficiently vigorous in 
his use of expletives. The crudities of early-day 
logging have, of course, long since become memories, 
as sawmills now produce lumber in such volume that 
the timber is quickly removed from large areas. Long 
log hauls are therefore necessary, and the use of 
anything but the most up-to-date equipment would 
be very uneconomical. 

The first logging locomotive used in the Pine 
Woods of California was introduced in our camps 
in the early 80's. It weighed 7 tons and could, by 
making quite a number of trips each day over a 
short railroad, handle the logs to our mill. As time 
has passed, we have had to constantly increase our 
locomotive power until we now use 6 big locomo- 
tives, which are 10 times the size of the first one 
purchased. By comparison, “Betsy,” the peculiarly 
geared little “dinkey™ originally used, quite resembles 
an animated coffee pot. 

In our logging railroad construction work, it is 
often necessary to bridge veritable chasms and make 
deep cuts through rocky ridges. Very high class 
engineering skill is therefore needed in the handling 
of our railroad problems. 

Our logging activities date back to 1874, and we 
are happy to have lived so full a lumbering life. We 
are, moreover, proud to have so conducted our affairs 
as to be able to number among our employees 50 
men who have been with us for more than 20 years. 





the logs down the moun- 
tain side to the chutes, 
where the “trails” were 
made up. 

The length of a 
“trail” depended upon 
the size of the logs, the 
plan being to put the 
smaller ones ahead and 
graduate them front to 
rear. 

The grab hooks were 
fastened on the next to 
the last log, which was 
“dogged” to the one be- 
hind it. and a team of 
10 or 12 mules or heavy 
work horses. pulling 
alongside the chute, 
dragged these and every- 
thing ahead of them 
down to the sawmill. 
Such a team could move 
quite a long string of 








logs in this manner, par- 


ticularly if the bark had “Long log hauls are therefore necessary, and the use of anything but the 


been peeled from the un- 


up-to-date equipment would be very uneconomical.” 


MADERA SUGAR PINE CO., Madera, Calif. 


Because of their general interest, especially to all users of pine lumber, this 


series of letters 


by the Madera Sugar Pine Co., Madera, Calif., 


and sent to its entire list of distributors, is being. published serially in 
the American Lumberman, and will be available to any one interested. 
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A Nose Dive for 
Your Inventory 


Your inventory takes a nose dive 
when you avail yourself of Seidel’s 
quick order local lot shipment service. 


Big stocks cut your profits. Use 
Seidel’s from-one-board-up service and 


keep your stocks moving. Turnover 
makes you money. Need stock in a 
hurry? Ask Seidel! Telephone 0240. 


How may we serve you today? 


Soa 
(2 


iC. ce 
St. Louis, 











GULF RED CYPRESS 
COMPANY 
Distributors of high class Gen- 
uine Tide Water Red Cypress. 
Straight or Mixed Cars. Annual 

capacity of our mills 
150,000,000 feet Cypress 
50,060,000 feet Southern Hardwoods 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 











‘Yellow Pine 


‘Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 




















White Pine 





IDAHO 
MINNESOTA 
WESTMONT 
LONG and SHORT LEAF 


ALso | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 











Hardwood 


Sales Fair for This Season 


Mempuis, TENN., June 17.—Southern hard- 
wood demand is fair, shipments are heavy and 
production is low. Prices, while slightly off, 
are holding up fairly well for this season, and 
it is felt that the demand is satisfactory for 
late June. There seems to be some trend to 
heavy production on the part of a few manu- 
facturers, but it is thought that total output will 
not be heavy. The figures of the Hardwood 
Manufacturers’ Institute show a stable condi- 
tion, with orders about 77 percent, actual pro- 
duction about 72 percent and shipments about 
3 percent of normal production for the south- 
ern and Appalachian territories. 

The demand from the automobile manufac- 
turers is still dull. Some body plants are 
down and others are operating only part time. 
Some, however, including the new Murray 
plant at Memphis, are getting under way and 
consuming considerable hardwoods. Furniture 
demand seems better, especially in Virginia 
territory, and some improvement is seen in 
North Carolina and northern furniture centers. 
There is expectation of a better demand from 
the retail furniture trade after the summer 
shows. The box and crate and interior trim 
manufacturers are taking a nice volume of 
hardwoods. Demand from flooring manufac- 
turers is fair. The export demand is better 
and shipments are heavy. Some nice export 
orders have been placed with southern export- 
ers during the last few weeks. 

Weather conditions are ideal for heavy pro- 
duction throughout the northern part of the 
hardwood belt, but in the southern end the 
mills are stil! handicapped by high water. Nor- 
mal production can not be expected for at 
least thirty days, probably longer. More logs 
are becoming available daily and prices are 
steady. 


Some Species Slow; Others Active 


Evxins, W. VA., June 17.—Considering the 
season, demand for some West Virginia hard- 
woods is holding up fairly well. Maple and 
basswood are being sold in large quantities. 
Of late a better demand has developed for 
hickory, which thas heretofore been rather 
sluggish. Chestnut and certain kinds of oak 
are slow. There has been no recession in prices. 

The West Virginia Hardwood Co., which 
has been operating in Sweet Springs district, 
Monroe County, has cleaned up its Cove Creek 
timber and has removed about four miles of 
steel rail, which is being relaid up Back Creek. 


Automobile Woods Slow and Weak 


LouisviLteE, Ky., June 17.—The pessimists 
are telling the world that business is bad, while 
the optimists counter by saying that they are 
selling lumber at a fair price and feel that 
things will be much better after the July 1 
inventory. Automotive woods have been very 
quiet, as body plants are not buying, having 
curtailed operations. Some of the plants mak- 
ing automotive dimension stock are down or 
running on short time. For other items, de- 
mand is very fair. Radio and furniture trades 
have improved a trifle. Veneer and plywood 
business is sustained. The building trades are 
not showing up as well as they might, but the 
store fixture people appear to be fairly active. 
Prices on many items remain firm, but there 
is a little shading on plain and quartered sap 
gum and cottonwood. Automotive woods are 
considerably weaker, though the smallness of 
sales makes it difficult to determine what prices 
are. Magnolia is in very small demand, and 
maple and elm are not moving well. One job- 
ber remarked that he could buy himself poor 
if he would on 8/4 No. 2 C and B soft maple 


Business Dul 


at around $50, and that consumers had been 
turning it down at $55 to $57, whereas they 
had paid $62 to $65 and even better a few 
weeks ago. Only wholesalers with old orders 
in hand, on which they are still shipping, are 
showing any interest in automotive woods. 
Hard maple has been priced at around $85, 
$65 and $35 for 2-inch stock. Sound wormy 
oak is fairly firm at around $39 for C and B 
in inch stock and is the best moving item that 
the automotive trade consumes. 

Prices at Louisville on inch stocks: Poplar, 
FAS, southern, $85; ae. $95 ; = 
and selects, $65@70; No. 1, $48@55; No. 2 
$36@40; No. 2 B, sonar Walnut, BAS’ 
$240@ 250; selects, $165@170; No. 1, $95@100; 
No. 2, $40. Plain sap gum, FAS, $58; No. 1, 
$43; quartered sap, FAS, $61; No. 1, $46; 
plain red gum, FAS, $98; No. 1, $50; quar- 
tered red, FAS, $100; No. 1, $52. Cottonwood, 
$51, $35 and $32. Ash, $75, $50 and $30. 
Southern red oak, $68, $52 and $42; white, 
$85, $54 and $44. Appalachian plain red oak, 
$85 and $55; plain white, $96 and $58; quar- 
tered white, $135 and $175; quartered red, 
$110 and $60. 

It is reported that the Mengel Body Co. has 
reduced production and is now running on a 
9-hour a day schedule instead of 22 hours, and 
has arranged for vacations to be taken the last 
week in June and first week in July, or for 
an inventory period, when operations will be 
virtually at a standstill. 


Export Demand Is Active 


Macon, Ga., June 17.—The hardwood lum- 
ber market continued active this week, with all 
woods moving steadily to the eastern cities. 
There was a good demand for oak for flooring. 
The gums command a leading position. Prices 
were practically the same as they have been for 
the last few weeks. Export business is picking 
up, with inquiry heavy and supply of new or- 
ders generous. Logging conditions were gen- 
erally satisfactory, though local rains had 
brought some of the streams up again and 
forced crews out of the swamps. But there 
was a heavier flow of Jogs to the mills than 
could be utilized. 


Buyers Want Rush Shipments 


BuFFa.o, N. Y., June 18—Hardwood demand 
has shown a decline this month, after a pretty 
active period of several months. Sales to date 
this year exceeded the volume of a year ago. 
Dealers regard it as a natural situation for a 
lull to take place at the beginning of the hot 
weather season. They find that there is still 
inquiry for various woods, and that in most 
cases the prospective buyers want hurry ship- 
ments, having let their stocks run down to a 
minimum. 

Suspension of various tariffs revising the 
rates on lumber to Canadian destinations, re- 
cently filed by southern railroads, has been re- 
quested of the Interstate Commerce Commis- 
sion by the Buffalo Chamber of Commerce and 
the Buffalo Lumber Exchange. These tariffs 
would entirely eliminate the Buffalo route on 
lumber from all southern producing points to 
a very large and important consuming territory, 
forcing the business through the Detroit gate- 
way. Efforts are also being made to have the 
carriers agree to an immediate revision which 
will remove the majority of objections raised 
by Buffalo lumber interests. 

The terminal of the New York Central Rail- 
road here, which has taken three years to con- 
struct and thas cost approximately $15,000,000, 
will be opened to public inspection at 2 p. m. 
June 22. Under the direction of the Chamber 
of Commerce, a luncheon will be served in the 


For Current Market Prices on Hardwoods See Pages 75 and 76 
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ut Most Prices Steady 


station concourse to distinguished visitors and 
arrangements have been made to seat 1,800. 
The general committee in charge of the station 
dedication includes Ganson Depew, A. Conger 
Goodyear, Harry J. Roblin and George J. Zim- 
mermann. Mr. Depew is chairman of the hos- 
pitality committee, of which C. W. Goodyeat 
is also a member. Willis K. Jackson is on the 
reception committee. 

The anuual orphans’ outing,. given by the 
Buffalo Automobile Club, will be held at Dela- 
ware Park on June 26. C. Walter Betts, as 
for a number of years, is in charge of the ar- 
rangements. 

Fred M. Sullivan is spending several days in 
Michigan, where he went to attend the funeral 
of a cousin. 


Mills Foresee Larger Demand 


JACKSONVILLE, FLA., June 18.—The hardwood 
market seems especially slow, but the larger 
seasonal purchases are usually made in July. 
Practically all the mills have a good supply 
of all items of hardwoods, other than ash. 
There is no especial effort to secure orders, as 
it is felt that pushing sales would only weaken 
the price list. Magnolia and maple continue to 
move fairly well, though they are not as active 
as they were recently. Automobile body manu- 
facturers are watching developments in their 
industry before obligating themselves. There 
is a good movement of low grade hardwoods 
to box factories. Some oak flooring plants are 
active in their purchases, taking about all of 
the No. 1 common and lower oak that is de- 
veloped in the Southeast, but, prices for this 
stock are not attractive. Export demand for 
ash continues remarkably good. 


Orders and Shipments Exceed Cut 


ATLANTA, GA., June 17.—Though some hard- 
wood consumers are less active in the market, 
others have increased takings. While output 
has shown a further increase, orders and ship- 
ments continue to exceed it. Mills have little 
surplus in their yards, and several items are 
reported short, with dry lumber stocks unusu- 
ally low. Building trades are especially active, 
southeastern yards placing some _ excelleni 
orders for oak flooring, while millwork plant 
demand for shop has picked up appreciably. 
Oak flooring plants are running on a better 
basis than at any time this year, and are fairly 
active in the hardwood market. Improvement 
is reported in demand for better grades of gum 
from furniture plants. Orders continue to 
decline in the automotive field. There is a 
fair industrial call for maple flooring, with 
prices holding to a satisfactory basis. Export 
orders are fairly brisk. 


Some Items Active; Others Slow 


WarreEN, ArK., June 19.—The larger hard- 
wood mills in this district would like to have 
more orders, though practically every mill ad- 
mits that its hardwood flooring stocks are badly 
broken and it is finding some difficulty in filling 
the average mixed car order for oak flooring. 
There are no surpluses, while a number of 
items are not available for immediate loading. 
Some items are 3x1%-inch first and select 
grades and 13/16x1!4-inch second grade plain 
red oak flooring, and orders for these are ac- 
cepted only for deferred shipment. The small 
hardwood mills have accumulated some dry 
stock during the last sixty days, but they are 
having some trouble getting a ready market 
for rough oak flooring stock. The larger mills 
are out of the market at present for this. Sap 
gum has been in good demand, and a few of 
the large mills have found it necessary to pay 
a premium to get enough stock to fill orders 
for finish items. Several straight car orders 
for gum trim were placed. at satisfactory 
prices last week. 


Trade Slower But of Fair Volume 


Boston, Mass., June 18.—There has been 
just a little falling off this month in demand 
for hardwood lumber, not unusual at this sea- 
son. Business is in very fair volume, particularly 
so in the case of large firms well equipped to 
ship promptly any sort of hardwood lumber 
needed. Ash is conspicuously among the good 
sellers, and the demand for about all thick- 
nesses and grades keeps up very well, much be- 
ing taken for the manufacture of textile machin- 
ery. There is encouraging interest in gum, and 
the radio cabinet makers are substantial buyers. 

Oak flooring prices have again been advanced 
and the higher quotations are being rigidly 
maintained. Retailers here in the Northeast 
are buying hardwood flooring sparingly and 
only for immediate and pressing requirements. 
Flooring manufacturers say the business is 
very good in the middle West. and that they 
anticipate better trade in New England. First 
grade plain white oak flooring is now quoted 
$91.50 by the standard mills, second grade is 
$83.50 and third grade is $70.50 @ 71. First 
grade maple flooring is $98.50, and first grade 
birch flooring is offered at $83 @ 83.50. 


News of Baltimore Trade 


BattimorE, Mp., June 17.—W. Granville 
Taylor, president National Lumber Exporters’ 
Association, according to information received 
last week by Harvey M. Dickson, secretary of 
the organization, has returned from an extended 
foreign trip and is now home again at Ashe- 
ville, N. C. Mr. Taylor visited Italy, Austria, 
Germany and other countries and made an ex- 
tended inquiry into conditions abroad. 

The 50-year-old sash, door and millwork en- 
terprise, William C. Scherer & Co. (Inc.), has 
found it advisable to call in a business engi- 
neer. The preferred stockholders insisted upon 
more acceptable results, and Felix Adler is now 
engaged in making a detailed examination of 
the company’s affairs. 

W. S. Henderson, formerly with Greenleaf 
Johnson & Son (Inc.), has associated himself 
with the Ryland & Brooks Lumber Co., whole- 
saler. Mr. Luntz, also formerly on the staft 
of Greenleaf Johnson & Son, has engaged in 
business on his own account, representing sev- 
eral mills in this territory. 

The Brown-Bledsoe Lumber Co., hardwood 
wholesaler, has made arrangements with the 
Hoffman Lumber Co. to distribute the pro- 
duction from its Columbia, S. C., sawmills ex- 
clusively in southwestern Virginia, North Caro- 
lina and eastern Tennessee. 


Flood Threatened Stocks Off Market 


BROOKHAVEN, Miss., June 17.—There was a 
large number of orders for hardwoods booked 
here last week. The back waters of the Mis- 
sissippi have all of the newer mills tied up, be- 
cause they are unable to log. There were some 
heavy rains last week which have slowed up 
logging, cutting and shipping. The mills hold 
an extremely heavy order file and the buyers 
are pressing for delivery. The flood danger is 
rapidly passing and there is very little fear of 
the levees breaking. A lot of lumber being 
offered at low prices by mills in sections that 
feared floods will now be taken off the market; 
stocks of these mills are already badly de- 
pleted and their production will be low for 
several weeks. 

Demand for ash has been quite good, but 
stocks are low and wholesalers are buying up 
what is available, dry and partly dry. Beech 
stocks have been rather low, and recent orders 
have cleaned up all the dry surplus. Cypress 
has been showing a little more signs of life, 
and moving at a nice rate, but prices are not 
satisfactory. Quartered black gum stocks are 
quite low, but demand seems to have fallen off. 





There Is a Grade 
for Every Purpose 


! 

| Whether for the large ware- 
house and industrial plant 
where flooring must withstand 
terrific abuse, or for the pala- 
tial home or beautiful office 
building, we have a correct 
grade, thickness and size of 

| hardwood flooring. 


Architects, contractors, 
builders and dealers who want 
the best should specify 





We have manufactured more 
Maple, Birch and Beech flooring 
than any other manufacturer, in 
fact, we have furnished probably 
20% or better of this flooring sold. 
This fact is evidence of the su- 
periority of our products and of 


We also manufacture Hard 
and Softwood Lumber, 
Lath and Poles 


| their salability for dealers. 


Grand Rapids Trust 
Company 

Receiver for William Horner 

Perkins Bldg., Grand Rapids, Mich. 

Plant: Newberry, Mich. 


ee MAIL THIS COUPON 


Grand Rapids Trust Co. 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 


Gentlemen: — Please send me your 
latest stock list of ‘‘Old Reliable”’ 
Hardwood Flooring. 


I would like to receive future lists as 
they are issued. This will not obligate 
me in any way. 





Sy. 
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Wow Pine 


Phe Aristocrat of Structural Woods 


This strong, dur- 
able material will 
win if safe, per- 
manent. con- 
struction is 
wanted. 


R.W. WIER 


FirstNation! — HOUSTON, TEXAS 


Distributors:— WierLong Leaf LumberQ. 
Mills :~ Wrer,gate,Texas 








We have modern facilities 
for Kiln Drying, Resawing 
and Dressing Lumber. 


Lumber Company 
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RECOGNIZED QUALITY 


NEW Ly N bo N, WISCONSIN 
Latest Price List 











GOLDSBORO 
N. C. PINE 


Our “ Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 
Let us prove it on your next order. 


JOHNSON & WIMSATT 
WASHINGTON, D. Cc. 
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Quartered red gum stocks have shown a little 
activity. There seems to be a very much im- 
proved inquiry for 4/4 No. 1 common and 
selects plain sap gum, and better prices being 
offered, but this species is scarce. Lower 
grades of plain sap gum have been selling quite 
rapidly, but there has been little inquiry for 
FAS. Quartered sap gum is in larger demand ; 
stocks are low and prices are pretty firm. Mag- 
nolia stocks are quite low and the mills have 
gotten some more cutting orders, but logs are 
rather scarce. There seems to be improved 
demand for plain red oak, the Canadian market 
inquiring rather freely, especially for lower 
grades, and stocks are being reduced. Plain 
white oak stocks have sold quite well, and only 
thin oaks left. Poplar was the big seller last 
week and cutting orders booked will take the 
production of a number of items for several 
weeks. Poplar stocks are low and the market 
is firm. Sycamore and tupelo have sold fairly 
well, but tupelo prices seem to have slipped. 


Ocean Freight Rates Extended 


MemPHIs, TENN., June 17.— Ocean freight 
rates on heavy hardwood lumber from all Gulf 
ports to Bremen, Hamburg, Rotterdam, Am- 
sterdam, and Antwerp, have been extended 
through July 31, shipside, the rate being 30 
cents per 100 pounds, according to announce- 
ment made here today by the American Over- 
seas Forwarding Co. Light hardwoods take a 
rate 10 cents over heavy hardwoods. The rates 
to the continental ports have not been stable 
for some time due to tramp competition in the 
Gulf; however, it is thought that on Aug. 1 
the rates will again go back to 35 cents per 


100 pounds, as cargoes will become heavier at 
that time. Rates on hardwoods to other for- 
eign ports remain unchanged. 


Business Improvement Predicted 


CINcINNATI, On10, June 18.—Summer dull- 
ness appears to have settled on the hardwood 
business, sales having been perceptibly less than 
those of previous weeks. Inquiry was en- 
couraging, and there was no weakening of 
prices in proportion to the slump in business. 
There was a softening trend in maple, ash and 
several items of plain oak, particularly red, 
but concessions were hardly more than $1 on 
any item. 

It appears to be the consensus that business 
in July and August will be more brisk than is 
usual in those months. Construction has been 
so much delayed by continued rainy weather 
that contractors will have to hustle to get their 
work well under way. In the furniture line, 
which has been quiet. up to now, more activity 
is looked for after the bookings from the July 
show at Chicago are received. The piano trade 
is dull. A resumption of orders from auto- 
motive factories is looked for late in July or 
early in August. Activity is expected during 
July in millwork, flooring, siding and interior 
trim. 

Export inquiry is said to be better, although 
orders are rather difficult to develop. Prices 
are more satisfactory in the main. 

Pine and cypress are inclined to be dull, due 
to lethargy in the building trades, but better 
things are looked for in July. Prices are 
hardening. Demand for Pacific coast woods is 
opening up in better shape, and prices are 
firmer. Dimension is more active. 


June Wedding Bells Ring 


REED-PETERSON. Miss Patricia Shan- 
non Peterson, daughter of Mrs. A. F. Peter- 
son, of Hoquiam, Wash., became the bride 
of Sol S. Reed, son of Mr. and Mrs. Mark E. 
Reed of Shelton, Wash., on Saturday even- 
ing, June 15, in Hoquiam. The wedding Was 
solemnized at Trinity Episcopal Church be- 
fore a large number of relatives and friends. 
Miss Charlotte Peterson, sister of the bride, 
was maid of honor and Miss Kathry Callow, 
Miss Kathleen Peterson and Miss_ Louise 
Harron were bridesmaids. Frank Reed, of 
Shelton, attended his brother. A _ reception 
and dance at the home of the bride’s mother 
followed the ceremony. Mr. Reed and his 
bride left after the reception ona two months’ 
trip to Hawaii and the Orient. They will 
make their home in Shelton when they re- 
turn. The bride was graduated from Ho- 
quiam high school with the class of '26 and 
afterwards attended the University of Wash- 
ington. Mr. Reed was educated at Culver 
Military Academy and Washington Univer- 
sity and is a member of Psi Upsilon fratern- 
ity. Many out of town guests were in Ho- 
quiam for the wedding, among them Gover- 
nor and Mrs. Roland H. Hartley of Olympia. 
Miss Peterson's father was one of Grays Har- 
bor’s pioneer lumbermen and was for many 
years manager of the Pacific Lumber Agenc 
Mr. Reed is the son of Mr. and Mrs. Mark E. 
Reed of Shelton, his father being one of the 
best known loggers on the Pacific Coast. 


WEYERHAEUSER - LUDWIG. Frederick 
Weyerhaeuser, son of Mr. and Mrs. Frederick 
E. Weyerhaeuser of St. Paul, Minn., will 
marry Miss Margaret Ludwig, daughter of 
Mr. and Mrs. Theodore Ludwig of Westfield, 
N. J., June 25. Young Mr. Weyerhaeuser has 
just completed his senior year at Yale. The 
marriage will taxe place at the home of the 
bride’s parents. Miss Sara M. Weyerhaeuser, 
daughter of Mr. and Mrs. Charles A. Weyer- 
haeuser of St. Paul, will be Miss Ludwig’s 
maid of honor and only attendant at the 
ceremony, and Davis Weyerhaeuser, a brother 
of the bridegroom, who will be graduated 
this month from Andover school, Andover, 
Mass., will be best man. The bridal couple 
will honeymoon in Europe. 


JOHNSON-BRECKENRIDGE. The wedding 
of Sidney Herbert Johnson and Miss Carolyn 
June Breckenridge was celebrated June 8 at 
the residence of Mrs. A. C. Purdy of Tacoma, 
Wash., the brides grandmother. Mr. John- 
son is manager of the City Millwork Co. of 
Tacoma. The ceremony was performed by 
Rev. Robert Asa Smith of Tacoma and was 
attended by a small party of the relatives 
of the bride and groom. Fred Johnson, 
brother of the groom, acted as best man and 
the bride’s only attendant was Miss Irene 
Davis. Mr. and Mrs. Johnson left for a two 


weeks wedding trip, after which they will 
make their home in Tacoma. 


McPHEE-GLEASON. Miss Rose Gleason, 
daughter of Mr. and Mrs. Michael Gleeson, 
of Montesano, Wash., became the bride of 
Angus McPhee, son of Archie McPhee, of 
Aberdeen, Wash., on June 12. Mr. McPhee 
is a member of a pioneer family which has 
been identified with the logging business on 
Grays Harbor for many years. 


HUTZLER-CREENAN. John G. Hutzler, of 
the Hutzler Lumber Co., Buffalo, N. Y., was 
married on June 5 to Miss Gladies Marie 
Creenan, of that city. The ceremony was 
performed at St. James Catholic Church. Mr. 
and Mrs. Hutzler are taking a wedding trip 
to Yellowstone Park. 


UHL-GINN. Harry G. Uhl, assistant secre- 
tary of the National Lumber Manufacturers’ 
Association, was married June 20 to Miss Mil- 
dred S. Ginn of Sidney, Ohio. Mr. Uhl comes 
from the Buckeye State. Miss Ginn for some 
time has ‘been secretary of the Washington 
School for Secretaries. She is a graduate of 
Ohio Wesleyan University. 


Trouble and Litigation 


BIRMINGHAM, ALA., June 18.—R. H. 
Egglesten, secretary of the retail merchants’ 
association, was appointed receiver of thé 
Owenton Lumber Co., retailer in the 
western section of the city. This firm had 
been in financial straits for some time and 
recently called a meeting of its creditors. 
While willing for the creditors to take over 
the business the company would not make 
application for a receiver, but did not con- 
test the action of the creditors. The busi- 
ness will be closed out as promptly as possi- 
ble. Reason assigned for the failure by the 
owner was the inability to realize on sales 
of material, and slow pay mortgages. 


CHEHALIS, WASH., June 15.—H. H. Balch 
has made application for the appointment of 
a receiver for the Washington Fir Lumber 
Co., in superior court here, alleging that the 
company owes him $3,032. H. Goshun, 
trustee, and J. P. Van Orsdel are also named 
defendants in the action which declares that 
in December, 1922, the M. T. O’Connell Lum- 
ber Co. of Winlock issued $175,000 bond issue 
covered by a trust deed. The action filed in- 
volves this property. 


SPOKANE, WASH., June 15.—A petition in 
bankruptcy was filed for the Bullen Lumber 
Co., by Leslie M. Bullen, owner. Liabilities 
of $52,969 are listed against assets of $20,885. 
48 creditors are listed. 
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FUTCHER 


TRADE MARKE D 














Calcasieu ; Leaf 
Yellow Fine 
Structural 


Material 


Years ago architects and engineers 
adopted Calcasieu Long Leaf Yellow 
Pine timbers, joists and dimension as 
the standard by which to judge the struc- 
tural material to be used in their build- 
ings. Many of these discriminating buy- 
ers are still doing the same thing for they 
have always found ample strength and 
durability in this stock for any job. 


Few manufacturers have stumpage as 
well suited to cutting high grade structural 
material as our famous Calcasieu Long 
Leaf Yellow Pine. In fact, “LUTCHER” 
dimension, timbers and industrial lumber 
is hard to beat at any price. It has been 
a favorite for more than 50 years and is 
still going strong—not only with domes- 
tic buyers, but also in foreign countries. 


JeLutcher&Moore 
Lumber Company 
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Mills at Orange, Texas; Lunita, La. 





Business Changes 


ALABAMA, Springville—Weir Bros. Lumber Co., 
operating saw and planing mill in Springville for 
several years, has removed part of the plant to 
Chalkville and will operate a retail and manu- 
facturing plant. 

CALIFORNIA. San Francisco—The Waterfront 
Sash & Door Co., of Oakland and San Francisco, 
has changed its name to T. P. Hogan Co. Owner- 
ship, management and personnel remain. un- 
changed. 

FLORIDA. Perry—T. F. Williams, of Trenton, 
has acquired the plant of Perry Stave Co., and 
Plans enlarging the mill to handle cypress and 
oak barrels and will also establish finished barrel 
plant to make oak barrels for turpentine. 


GEORGIA, Sandersville—Red Bird Lumber Co. 
absorbed Rough Diamond Lumber Co. 

ILLINOIS. Alton—Illinois Box Co. now owned 
by Owen-lIilinois Glass Co., of Toledo. 

Benton—J. A. McCreery buys the Benton Lumber 
Co. and the W. L., Eskew Lumber Co. and will 
consolidate stocks at Eskew yard. 

Chicago—Smith-Starbuck Co. succeeded by Smith 
Wood Products Co. 

INDIANA, Akron—W. C. Bright & Son moved 
to Peru. 

Princeton—Davis Lumber Co, sold to A-1 Build- 
ing Materials Co., of Evansville. 


IOWA. <Audubon—A. J. Leake Grain & Coal 
Co. sold to Green Bay Lumber Co. 

MICHIGAN. Bay City—Alfred E. Pearce suc- 
ceeded by Paul N, Pearce Co. 

Detroit—D. L. and G. I. Dickinson succeeded by 
Dickinson Bros.-Van Doren (Inc.). 

Dundee—Spohr & Sons succeeded by Hixon-Pet- 
erson Lumber Co. 

MINNESOTA. Sturgeon Lake—Sturgeon Lake 
Lumber Co. sold to Gay Lumber Co. 


MISSISSIPPI. Jicksburg—Vicksburg Kiln Dry- 
ing Co., five miles north of Vicksburg, sold to 
Cc. M. Gooch Hardwood Co,, of Greenville, Miss. 

MISSOURI. Kansas City—O. E. Renfro Lumber 
Co. merged with Morrison Lumber Co. 

St. Louis—Sabine Lumber Co. removed head- 
quarters to Houston, 

NEBRASKA. MHarbine—Arnold & Wieters sold 
to Jansen Lumber Co. 


NEW YORK. Franklinville—Washburn-Spring 
fo. succeeded by Spring Lumber Co. 

Katonah—Katonah Lumber Co. taken over by 
the Dain Supply Co. (Inc.). 


PENNSYLVANIA, Philadelphia—Santee Head- 
ing Corporation removed headquarters to Lam- 
bertville, N. J 


SOUTH CAROLINA, Florence—Don_ Richard- 
son and B. F. Huntley have acquired the property 
of the Giles Bay Lumber Co. and plan erection of 
$150,000 plant. 


TEXAS. Houston—Hopper Lumber Co. sold yard 
to Buhmann Lumber Co, 

Houston—Union Texas Creosoting Co., of Orange, 
has acquired the Houston Wood Preserving Co. 


WASHINGTON. Everett—F. W. Faller has sold 
his interest in the Super Shingle Co. to Olof 
Carlson. 

Raymond—Raymond Veneer Co. is to remove 
its veneer manufacturing plant to Tacoma. 

Seattle—Excel (Ine.), shingle manufacturer, 
changing name to Excel Shingle Co. (Inc.). 

WISCONSIN. Gilman—Gilman Lumber & Sup- 
ply Co, (Inc.) succeeded by O. N. Lumber Co. 
(Inc.). 


New Mills and Equipment 


ALABAMA. lLuverne—A. D. Pryor and E. M. 
Davis, jr., have formed a company to establish a 
sawmill here to handle both soft and hardwood 
timber. 

Russcellville—Florence Lumber Co., of Florence, 
Ala., will enlarge and improve plants of Plaxco 
Lumber Co., recently purchased. 

Selma—Brownlee Lowry Lumber Co. planning 
rebuilding planing mill recently destroyed by fire. 

ARIZONA. Phoenix—The Valley Lumber Co. 
has begun erection of seven buildings at its lum- 
ber yard 1920 W. Van Buren St. 

CALIFORNIA. Sacramento—Doe Lumber Co., of 
San Francisco, has awarded contract for 48x113 ft. 
factory building on the Wright & Kimbrough in- 
dustrial tract. 

San Francisco—The Mullen Mfg. Co., cabinet 
work, is building an addition to its factory at 64 
Rausch St. 

FLORIDA. Kissimmee—Kissimmee Lumber & 
Supply Co. reported planning to rebuild planing 
mill recently destroyed by fire. 

Watertown—East Coast Lumber Co. reported 
planning rebuilding of sawmill recently burned. 

IDAHO. Pocatello—Anderson & Sons - Lumber 
Co. will soon begin reconstruction of burned saw- 
mill. 


OREGON. Grants Pass—Swede Basin Lumber 
Co. will erect box factory. 

Portland—M. M. Woodworking Co. making im- 
provements to factory. 

Portland—Portland Mfg. Co. rebuilding sawmill 
recently burned. 

TENNESSEE. Sequatchie—Chieago Hardwood 
Lumber Co. building artificial mill pond, covering 
15 acres; two band saw and resaw mills will be 
erected; spur track being built. 


WASHINGTON. Bellingham—Western Wood 
Working Co. will build shingle mill to take place 
of burned one and will install new machinery. 

Bellingham—uUpright Shingle Co. will erect a 
shingle mill cn Swamp Creek. 

Onalaska—Carlisle Lumber Co. building $50,000 
power plant and shelter for yard stock. 

Raymond—S. L. Dennis has begun construction 
of an alder and maple mill. 

Port Angeles—Beck & Littlejohn, of Olympia, 
have purchased 2,000,000 feet of fir timber and 
will erect a tie mill. 


Incorporations 


INDIANA. Dale—Brown Bros. Lumber Co., in- 
corporated; capital, $15,000. 

MISSOURI. Kansas City—Morrison Lumber Co. 
increasing capital to $200,000; removed to 3900 B. 
15th St. 

NEW JERSEY. Newark—Crawford Lumber Co., 
incorporated; capital, $100,000. 

NEW YORK. Brooklyn—Humboldt Lumber Co., 
incorporated; capital, $20,000; address Louis Kan- 
tor, 666 Willoughby Ave. 

Buffalo—Wood & Clarke, incorporated; capital, 
$20,000. 

Germantown—Germantown Wood Products Co., 
incorporated; capital, $5,000. 

Lyons Falls—Meacham Lumber Co., 
rated; capital, $300,000, 

New York—Lloyd Inlay Co., incorporated; capi- 
tal, $5,000; panels and screens. 

OHIO. Newcomerstown—F,. L. Enga Lumber Co., 
incorporated; 250 shares, no par value; old con- 
cern, 

OKLAHOMA, El Reno—Canadian Lumber & 
Oil Co., incorporated; capital, $30,000. 

OREGON. Eugene—Consolidated Mills Co. (Inc.), 
increasing capital from $5,000 to $15,000. 

Portland—Mill Creek Lumber Co., incorporated; 
capital, $25,000. 

‘PENNSYLVANIA. Philadelphia—7th St. Mill & 
Lumber Co., incorporated; capital, $5,000. 

TEXAS. Donna—Donna Lumber Co., incorpo- 
rated; capital, $75,000. 

WASHINGTON. Olympia—Olympia Wood Prod- 
ucts Co., incorporated; capital, $30,000. 

Seattle—Pacific Stained Shingles (Inc.), incor- 
porated; capital, $20,000. 

WEST VIRGINIA. Martinsville—Martinsville 
Lumber Co, increasing capital to $50,000. 


New Ventures 


ALABAMA. Trussville—Trussville Lumber Yard 
opening retail business. 


CALIFORNIA. San Diego—Whiting-Mead erect- 
ing new lumber yard at 217 14th St. to cost about 
5,000. 

‘ San Francisco—Bear & Durbrow have engaged in 
building materials business at 749 Bryant St. 

San Francisco—San Francisco Hardwood Floor 
Co. engaged in business at 800 Page St. 

GBPORGIA. Columbus—Columbus Box Co, has 
started operations in a new $25,000 plant. 

IDAHO. Orofino—White Pine Lumber Co. wil) 
construct four miles of logging road. 

LOUISIANA. Bossier City—Doyline Lumber Co. 
installing new yard, 

MINNESOTA. Hibbing—Hibbing Lumber & Sup- 
ply Co, will open yard. 

NEW YORK. Buffalo—H. H. Baker (Inc.) open- 
ing retail lumber business. 

Mount Vernon—Thos. M. Ralston has started a 
wholesale lumber business. 

PENNSYLVANIA. Christiana—Mullen & Faddis 
(1td.) recently started a retail lumber business. 

Philadelphia—Olney Coal & Builders’ Supply Co. 
will open a yard at Water and Clarkson Ave. 

Pittsburgh—C. Magill will open a commission 
lumber business at 812 Empire Bldg. 

Reading—Chapin Lumber & Supply Co. recently 
began business. 

TENNESSEE. Memphis—E. L. Page recently 
began a commission lumber business at 82 Madi- 
son Ave. 

TEXAS. Hereford—Thompson Lumber Co. will 
open lumber yard. 

Paducah—Paducah Lumber Co. recently began 
business. . 

WASHINGTON. Chehalis—O. S. & R. R. Nail re- 
cently started a sawmill. 


Casualties 


ALABAMA. Moundville—Drykilns and heading 
mill of J. E. Howell destroyed by fire. 

LOUISIANA. Ruston—E. L, Tuten Lumber Co., 
loss by fire, $7,000. 

MISSISSIPPI. Crystal Springs—The plant of ‘the 
Planters Package Co. has been damaged by fire; 
loss about $500,000. 

NEW YORK. New York—Cross, Austin & Ire- 
land Lumber Co., loss by fire. 

OHIO, Cincinnati—Box factory of J. P. Baker 
& Son in West End suffered small fire loss. 

SOUTH DAKOTA. Huron—Brumwell Lumber 
Co.’s plant destroyed by fire. 

WASHINGTON. Kent—Sawmill of Columbia 
Lumber Co. damaged by fire. 

Port Angeles—Crescent Logging Co., loss by fire. 

WBST VIRGINIA. Princeton—Princeton Lum- 
ber Co., loss by fire, $10,000; planing mill and 
machinery destroyed, 
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P What School for = 
the Lumberman’s Son e 


University of Michigan offers comprehensive 
course bining busi administration and 
forestry—ideal basic training for future leaders of 
lumber industry. Excellent staff and facilities. 
Graduates widely distributed and successful. 
Address Samuel T. Dana. Dean, School of Fores- 
try and Conservation, Ann Arbor, Michigan, for 
full information. 
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HAMMOND,LA. icRre 
Manufacturers of 

Virgin Long Leaf Yellow Pine 








Round Piling Any Lengths. 





RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
CANDY. LA 









Office. 
RUSTON, LA 
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Manufacturers 


Short Leaf Pine and Hardwoods 











Put 


“Come on Home” 
in your 


Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman t,” 
should be in every public library 
in America, 

Wouldn’t you like to be the one 
to put it in the library in your 
home town? (It ought to be in 
the high school library, too.) 

For $3.00 we will send you, post- 
paid, three copies—one for 


our- 
self, one for the library, and one 
for the high school. (Regular 


price, $1.25 a copy.) 

Can you think of as fine a thing 
to do, at so little expense?—any- 
thing so likely to delight librarian, 
teachers and pupils, and to pro- 


mote a love of home in your home 
town? 


Address the Publisher, 


431 South Dearborn Street, 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you.) 




















News Notes from Ame 


Seattle, Wash. 


June 15.—Word that intercoastal lumber 
rates would be thrown open for July and 
August, as a result of discord in the United 
States Intercoastal Conference, was of much 
interest to shippers here, who have wished 
for a lower rate. Previously Chairman R. C. 
Thackara had announced the $14 rate would 
run into July. Action of the conference fol- 
lowed complaint that market prices required 
a $12 rate basis. 

Prospects for car material business seem 
exceptionally good for the next four months, 
Edward S. Beals, sales manager for the 
Klement & Kennedy Mill, at Fortson, de- 
clared. Prices are expected to hold. 


H. O. Bissell, for the last eleven years 
associated with the John D. Collins Lumber 
Co., has accepted a position with the Carlisle 
Lumber Co., of Onalaska, near Chehalis, 
Wash. Mr. Bissell will be sales representa- 
tive in part of Iowa, Minnesota and South 
Dakota, with probable headquarters at Sioux 
Falls. 

Cc. E. Merritt, of the Huntting Merritt 
Lumber Co. (Ltd.), of Vancouver, B. C., has 
severed his connection. 

S. K. Ingham, of the Ingham-Hutchison 
Lumber Co., Oklahoma City, Okla., was a 
visitor in Seattle this week. Mr. Ingham, 
through different corporations, has large 
lumber manufacturing interests in the South, 
manufacturing southern pine and hardwoods. 
He has visited the Pacific Coast territory 
many times, and had some lumber interests 
in British Columbia. 

A. R. Johnson, of the Midwest Lumber Ce., 
Lincoln, Neb., is visiting the mills of this 
district. His company owns three retail luin- 
ber yards in Nebraska, besides doing a whole- 
sale lumber business from the Lincoln office. 
Before returning home he will visit relatives 
at Yakima. 

The Hofius Steel & Equipment Co., here, re- 
ports that it has sold thirteen Pacific coast 
type Lima locomotives to loggers of the 
Northwest in the last eighteen months, be- 
sides several other engines. 


Tacoma, Wash. 


June 15.—The action of the United States 
Intercoastal Lumber Conference in throw- 
ing open the lumber rate to the Atlantic 
coast during July and August, and cancelling 
the $14 rate set for July has created con- 
siderable confusion among local shippers. 
The failure of the proposed conference at 
Winnipeg between the shippers and the 
steamship operators is blamed for the con- 
ference action. Rates have already dropped 
from $14 to $12.50, and some of the local 
shippers are predicting an $11 rate before 
the end of August. 


Members of the executive and contact com- 
mittees of the Northwest Regional Advisory 
Board were guests of the Tacoma Lumber- 
men’s Club at the regular meeting here 
yesterday. The board is holding its quar- 
terly session in Tacoma. President Karl B. 
Kellogg turned the meeting over to Ernest 
Dolge, the representative of the lumber in- 
dustry on the board, who introduced the 
visitors. Mr. Dolge announced a new step 
by his committee, which will request the 
chairmen of the eastern boards to furnish 
the Northwest lumber industry with frequent 
and reliable reports on the probable needs of 
the lumber consuming centers. One of the 
questions discussed for the benefit of the 
contact committee was the changes needed 
in the present type of freight car for bet- 
ter and more rapid loading. The lumber- 
men, headed by J. G. Dickson of the Pacific 
States Lumber Co., and S. S. Waterman, of 
the St. Paul & Tacoma Lumber Co., urged 
the construction of cars with full size end 
doors, an improvement which they declared is 
badly needed. The increase in the movement 
of package lumber was also discussed. It 
was recommended that the West Coast Lum- 
bermen’s Association name a committee of 
shippers to confer with the railroad men 
on these two topics. R. S. Middleton, chief 


engineer for the Chicago, Milwaukee & St. 
Paul Railway, made an address on the use 
of structural grades by the railroads and 
outlined some of the problems solved during 
the last twenty years. His talk was followed 
by a general discussion of the question. 

President Kellogg announced that the an- 
nual Northwest lumbermen’s golf tourna- 
ment, sponsored by the club, has been defi- 
nitely set for Aug. 2 on the course of the 
Tacoma Country & Golf Club, and he will 
name next week the committees to take 
charge of the affair. 

The annual meeting of the Washington 
State Chamber of Commerce opened this 
afternoon at the Hotel Winthrop, and will 
be in session until Saturday night. The dele- 
gates were welcomed by Mayor J. G. New- 
begin and John Dower, president of the 
Tacoma Chamber of Commerce. Dan Hugo 
Winkenwerder, chairman of the Washington 
State Forestry Conference, and Maj. Everett 
G. Griggs, a trustee of the Chamber of Com- 
merce of the United States, will be two of 
the principal speakers. 

The Patterson mill at Puyallup was partly 
destroyed by fire early this morning. The 
damage was estimated at $6,500, with no 
insurance. The lumber in the adjoining yard 
was saved. 

The old plant of the Midland Lumber Co., 
which ceased onerations in 1924, is again 
in use, the new operators being the Specialty 
Manufacturing & Lumber Co. 

The John Dower Lumber Co. has started 
the construction of a new storage building 
at Sumner to double the canacity of the 
yard recently purchased in that city. 


Portland, Ore. 


June 15.—Transpacific lumber freight rates 
are reported here as at the lowest level since 
before the World War, business being done 
as low as $6.75 a thousand feet on Japanese 
squares, with rates on dimension § corre- 
spondingly low. Sven at that, little business 
is reported, while space is offered freely. 
The low rate for several years has been $8 
to Japan, while the average over a period 
of a number of years has been nearer $11. 
The rate to China is about 50 cents higher, 
at firmer quotations. 

The Japanese demamd for fir is light, due 
to the fact that large quantities were placed 
in storage by importers before imposition 
of an import duty, and business is expected 
to show little improvement until this sur- 
plus has been worked off. China, on the 
other hand, is buying more lumber now than 
for some time, and the outlook for a greater 
volume of business is promising. South 
America and Europe are taking fir lumber in 
increasing quantities, and some is being 
shipped to Australia. Japan is not altogether 
out of the market. 

Intracoastal lumber shipments are being 
booked at $12, it was reported here today, 
for July and August shipments. This is $2 
less than the rate agreed upon by the east- 
bound lumber conference, but subsequently 
thrown wide open. Coastwise lumber freight 
rates are reported as fairly steady at $4.50 
to California ports. 

Cc. E. Dant, vice president of Dant & Rus- 
sell Co., of this city; Z. M. Cox, of the 
Willamette Valley Lumber Dealers’ Associa- 
tion, of Eugene, and W. R. Pratt, represent- 
ing the Loyal Legion of Loggers & Lumber- 
men, left here today for Washington, D. C., 
with statements prepared for presentation to 
the Senate committee on tariff urging pro- 
tection for lumber and shingles. Western 
lumbermen are asking for a tariff of $3 on 
lumber imports, and shingle and cedar lum- 
ber manufacturers are seeking an import 
duty of 25 percent ad valorem. 

The new grading rules issued jointly by 
the Western Pine Manufacturers’ Association, 
of Portland, and the California White & 
Sugar Pine Manufacturers’ Association, of San 
Francisco, will be ready for distribution before 
July 1, when the rules are to become effective. 
Copies may be obtained from the offices of 
either association. Heretofore these rules 


have been published separately. 





mé 
ex 


Li 


in tt ne non i a ae, 











929 


1e 


use 
and 
ing 
ved 


an- 
na- 
efi- 
the 
vill 
ike 


ton 
his 
vill 
le- 
w- 
the 
i -40) 


ett 
m- 


tly 
he 
no 
rd 


oO. 
in 


ed 
ne 
he 


= 








June 22, 1929 


AMERICAN LUMBERMAN 


67 





Albert Hermann, research engineer for the 
Western Pine Manufacturers’ Association, 
returned this week from Florida, where he 
visited a number of woodworking plants and 
lumber dealers in the interest of Inland 
Empire pines. 

H. D. Moreland, cashier of the Philomath 
State Bank, at Philomath, Ore., who has been 
interested for some time in the lumber busi- 
ness, has resigned his position with the bank 
to devote his entire time to manufacturing 
and wholesaling lumber. 

Aubrey R. Watzek, of the Crossett-West- 
ern Co., and president of the Gales Creek 
Logging Company, has returned from an ex- 
tensive tour of Africa and Europe. 

c. C. Patrick, Portland wholesale lumber- 
man, is expected home next week from an 
extended eastern trip. 

Robert H. Parker, of the E. K. Wood 
Lumber Co. here, plans to leave on a trip 
to Minneapolis next week. 

William Ward, of the Ward Lumber Co., 
Portland, is making an eastern tour. 

The Weyerhaeuser Timber Co., for its new 
plants at Longview, Wash., has purchased five 
General Dry Kiln Co. external blower shin- 
gle kilns, these being duplicates of kilns re- 
cently completed for drying shingles at the 
Reed Mill Co., Shelton, Wash. It has been 
found that the use of forced circulation in 
shingle kilns permits drying at high speed 
without resorting to the high temperatures 
necessary for fast drying in the old-style pipe 
kilns formerly used for this purpose. The 
General Dry Kiln Co., which is located at 
Seattle, Wash., and New Orleans, La., also is 
installing three of its new external blower 
kilns, including building construction, at Port 
Albernia, B. C., for the Albernia Pacific Lum- 


ber Co. 
Denver, Colo. 


June 17.—Business in the local market con- 
tinues good. Building in Denver seems to be 
a little better than was predicted, and lumber 
sales are good. Business at country yards 
is active, but they have fairly good sized 
stocks, and are buying only as they need cer- 
tain items. Wholesalers report that while city 
business is not as good as it was last year, 
increase in country business is more than 
making up the difference. 


Spokane, Wash. 


June 15.—Demand for western red cedar 
poles has beeome lighter as public utility 
companies are still engaged in using stock 
from orders filled in early spring. In late 
summer, early fall orders will be placed. 
Trade in other Inland Empire lumber prod- 
ucts is also light. 

Commissioners of the five counties of east- 
ern Washington met with forestry profes- 
sors from the Universities of Montana, Idaho, 
and Washington, together with State and 
Federal forestry officials and lumbermen, last 
Wednesday at a luncheon conducted by the 
wood and products bureau of the Spokane 
Chamber of Commerce, to discuss timber tax 
problems. R. L. Bayne, of the Weyer- 
haeuser Sales Co., was in charge of the 
round-table discussions. B. H. Kizer, presi- 
dent Chamber of Commerce, welcomed the 
out-of-town guests and _ visitors. J. M. 
Brown, of the Long Lake Lumber Co., out- 
lined the reasons for the meeting. The Idaho 
and Oregon timber tax laws were explained, 
and the bureau hopes eventually to obtain 
similar legislation in Washington. A com- 
mittee was appointed to consider the prob- 
lems discussed, and a meeting was sched- 
uled for early fall. 

Spokane Hoo-Hoo will stage its own forest 
fire prevention campaign beginning July 5, 
when the regular noon luncheon program 
will be given over to hearing committee re- 
ports and the series of 33-minute speeches, 
which are to be delivered later before civic 
bodies and clubs. The speaking campaign 
will be opened July 9, when James M. Brown, 
of the Long Lake Lumber Co., will address 
the chamber of commerce. George Duffy, Ed. 
Hamacher, Robert Jones, Cecil Green, Ed 
Wert, Dave Brown, Will Morris, Ralph 


ricas Lumber Centers 


Edgerton, Willard Duffy and other members 
of the public speaking department of the Hoo- 
Hoo Club, will also give addresses. 

The annual Hoo-Hoo golf tournament will 
be held Friday, June 21, on the links of the 
Spokane Country Club. Bert Bartleson, in 
charge of the meet, reports that thirty-five 
golfers have already signed up. 

Don Lawrence, assistant general manager 
of the Weyerhaeuser Sales Co., left today 
for a visit among the eastern officers of the 
company. Accompanying him is Cc. S&S. 
Peterson. 


Milwaukee, Wis. 


June 17.—Retail business continues brisk, 
and better than normal for this time of year. 
Hardwood flooring, both oak and maple, re- 
mains at previous price levels, and quick 
shipments are difficult to obtain. Many 
northern mills are still sawing, and little 
has been shipped from the last season’s cut- 
ting. The mills do not expect carry-overs 
of any of the fast moving varieties and old 
stocks are nearly exhausted. It is conceded, 
however, that lower grade stocks are not in 
nearly so great demand as are the better 
grades. Box factory demand, while just be- 
ginning, is below normal, furniture factories 
are not taking their usual quantities, and 
interior trim manufacturers find trade slow. 
Other consumers throughout this region are 
taking more than usual. 


Vancouver, B. C. 


June 15.—Last week a large volume of 
cutting business was placed with the mills. 
Most of them have been curtailing during 
June, and are undecided as to how much they 
will produce in July. Large demand for mer- 
chantable cutting, especially from the United 
Kingdom and Continent, has put the mills 
in a very strong position and there is a 
general feeling that prices for this class 
of business will be strong, especially for the 
next forty-five days. Clears continue very 
scarce, and most mills are refusing to ac- 
cept any business until logs are available. 
During the last few days many Japanese 
inquiries have come into the market, and, 
with freight rates tending to be very low, 
prospects for securing considerable Japanese 
business are bright. 

Because of small consumption on the At- 
lantic coast, the volume of buying for that 
market is not very large, but British Colum- 
bia mills have a lot of orders from other 
markets and are not greatly affected. Indi- 
eations are that the intercoastal market will 
be quiet for the summer. 


Minneapolis, Minn. 


June 19.—Business in lumber and allied 
lines has, generally speaking, been good 
throughout the Northwest all this year, but 
prospects are taking on even a more rosy 
hue with current reports of crop conditions 
and the business situation as a whole. Al- 
though warm weather was late in arriving, 
in most of the territory there has been no 
lack of rain, and farmers are beginning to 
look ahead to a bountiful harvest of mixed 


crops, in such variety that prices on any 
one product are not likely to reach low 
levels. In this agricultural region the 


farmer’s attitude is helping trade all along 
the line. 

An example is the spurt taken last week 
in the sash and door trade, which finally has 
“found itself” after a long period of quiet. 
Both city and country business is being 
transacted in bigger volume, and there is a 
notable increase in inquiries from the smaller 
towns. Modernizing and new building are 
both factors in the market, and prospects are 
for increasing business for some months. 

With total sales of northern pine by mem- 
bers of the Northern Pine Association now 
well over the 120,000,000-foot mark for the 
year, W. A. Ellinger, secretary, reports that 
apparently the market will hold firm. There 
seems to ‘be no diminution in demand. 
Orders and shipments reported by member 
mills are breaking all records. This market 
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CJ PACIFIC COAST Co 














Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER Timser'ts. 


TIMBER CO. 
OSTRANDER, WASH. 
“The original long timber mill.” 











The Polleys 
Lumber Co. 


Manufacturers of 


| : Pondosa 


fe. Pine 
Selects 


General Offices and Mills: 
Shipments viaN.P- Missoula, Mont. 















Our Specialty— SOFT TEXTURED 


California White Pine 


BEVEL SIDING MOULDINGS 
BUNGALOW SIDING 


Prompt Service. Straight or Mixed Cars. 
We KNOW our service and quality will please. 


ELLINGSON LUMBER CO. 


KLAMATH FALLS, OREGON 























Bird Houses 





Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 











has held steady throughout the year, with 
the exception of the times when new high 
marks were noted in the association’s weekly 
statistics. Railroads are buying steadily, but 
not placing big orders. Most of the retailers 
are not carrying heavy stocks, and find it 
necessary to place small orders frequently. 

Orders for northern white cedar posts 
have fallen off somewhat in the country dis- 
tricts, although they are heavier than usual 
at this time of year. Pole trade continues in 
good volume. Much farm repair work has 
been done this spring, and orders from coun- 
try yards indicate that it is continuing. Both 
post and pole prices are firm. 

D. H. Robinson, Weyerhaeuser Sales Co. 
salesman, who was injured in an automobile 
accident recently which resulted in the death 
of George H. Chamberlain, is recovering at 
his home in Fargo, N. D., having been dis- 
charged from a Grand Forks hospital. Mr. 
Chamberlain was a salesman for the Charles 
R. McCormick Lumber Co. The accident oc- 
curred near Valley City, N. D. 

Mr. and Mrs. E. W. Backus-were among 
six persons injured when an automobile 
driven by their chauffeur, Charles Lang, col- 
lided head-on with a car owned by Graff 
Wolfe and driven by his son-in-law, Dick 
Sawyer. Mr. Backus is president of the 
Backus-Brooks Lumber Co. Mrs. Backus 
was thrown against the top of the sedan 
and suffered serious cuts and concussions. 
An emergency operation was performed at 
Abbott hospital. Mr. Backus was not seri- 
ously hurt. 


Duluth, Minn. 


June 19.—With production scarcely keep- 
ing abreast of orders, mills in the Head of 
the Lakes and adjacent regions are re- 
doubling efforts to accumulate stocks of 
northern pine, to forestall a shortage in 
many items next winter. Until last week, 
production had been below shipments and 
a mass of orders accumulated. Operators 
predict that at least 100 more cars a month 
will be needed to move forest products in 
the Northwest shippers’ advisory board ter- 
ritory during July, August and September 
of 1929 than were needed during the corre- 
sponding months last year. They point out, 
however, that while there are heavy orders 
on hand and shipments have likewise been 
above average, stocks rarely begin to accu- 
mulate before early in July. They will not 
do so this year, operators believe, although 
it is likely that the amount available will 
not equal that of 1928. 

The new cut is now going to the market 
in increasing quantity, favorable weather in 
most sections having speeded the drying. 

Inquiries at present are about on a par 
with those of last year, or higher, operators 
report, and only a few of the mills are mak- 
ing special efforts to obtain orders. 

Dimension stocks are still scarce, while 
some sizes of boards, 1x4-inch No. 3 com- 
mon and 1x6-inch No. 4 common, particularly, 
are in surplus. 

Rains through the northern part of Minne- 
sota and Wisconsin have for the time being 
reduced forest fire danger. 


St. Louis, Mo. 


June 17.—Buying of southern pine during 
the last two weeks has been fairly large. 
Prices are holding firm, and while manufac- 
turers believe that the basis should be 
higher, business is being accepted at the 
present level. Yards are taking in lumber 
in greater volume, but the industrial trade 
has been slowing up as a result largely of 
the falling off in export demand for auto- 
mobiles. Mixed cars have been the rule dur- 
ing the week, with the movement of shed 
stock increasing. 

Oaks seem to be the best sellers among 
southern hardwoods. Sales have been made 
on the basis of $65 for inch FAS red oak, 
and $85 for white, both f. o. b. St. Louis. Oak 
flooring is in light demand here, although 
layers of flooring have been busy with de- 
layed orders. 

Strikes of common laborers and plumbers’ 
helpers have been settled and these workers 
have returned to construction jobs which 
have been held up for some weeks. The 
iron workers are still out. 

The Bush-Burns Realty Co. has established 
a building products exhibition on the ground 
floor of the new 56-story building at 4011 
Delmar Boulevard. 


Norfolk, Va. 


June 17.—Demand for North Carolina pine 
has shown no marked improvement, but sev- 
eral items which have been very sluggish are 
moving better. Money is tight everywhere 
and retail yards and wholesalers find collec- 
tions bad. Millmen are inclined to force sales, 
and prices have become weak. Quotations on 
air dried roofers etc. are so low that many 
mills have closed down for the summer. 

There has been improvement in demand for 
band sawn edge 4/4 No. 2 and better, but 
circular stock is dull; prices are steady. Edge 
4/4 No. 3 has been very quiet. No. 2 and 
better 4/4 stock widths have been moving bet- 
ter. Orders for rough stock are all wanted 
shipped immediately and quick shipment 
brings fair prices. Rough finish prices are at 
the bottom. Small lots of dressed stock 
widths brivg full list. There has been a 
slightly better demand for 6/4 and No. 2 and 
better stock widths, but 5/ and 8/4 have been 
very quiet. 

Several cargoes of 4/4 edge No. 1 box, kiln 
dried rough, were sold at good net mill prices. 
Good air dried edge box is moving slowly. 
Edge 4/4 No. 2 box, dressed, has been moving 
better but is far from active. No. 1 4/4 stock 
box has not been so active but mills do not 
have any large unsold surplus. Some box 
mills are now preferring 6- and 8-inch widths 
in the rough. Box mills are satisfied with 
present prices, but are not going to purchase 
except to cover current needs. No. 2 4/4 stock 
box is moving pretty well. Box 5/ and 6/4 
have been very quiet. Box bark strips, 4/4 
rough and dressed, have also been inactive. 
There is a very good demand for 4/4 No. 2 
common cypress. 

There has been a better demand for mixed 
ears of flooring, ‘thin ceiling, better grades of 
dressed cypress, roofers etc. Prices are hold- 
ing up very well. Kiln dried roofers have 
been moving a little better. Air dried roofers 
have been quiet; and many large mills have 
closed down and others are going to just as 
soon as they ship out orders now on their 


oF Warren, Ark. 


June 17.—Orders booked by Arkansas pine 
mills last week were slightly under normal. 
The mills could have increased their bookings 
to normal or better by accepting the numer- 
ous offers made at lower than market prices, 
but still have fair order files and subnormal 
stocks, so are not disposed to grant conces- 
sions. Large buyers are apparently making a 
determined effort to beat down prices but are 
meeting with resistance. A fairly good volume 
of orders is coming from smaller country 
yards throughout the South, North and East, 
these offsetting to a large degree the decreased 
demand from larger cities. Industrial demand 
is showing a slight let-up, though unshipped 
orders for industrial concerns are in fair vol- 
ume for this time of year. The opinion pre- 
vails that demand will show a decided im- 
provement within sixty days. The demand 
continues to run largely to mixed cars, which 
bring more satisfactory prices than straight. 
Several fair sized orders have been placed for 
box shook and crating, with additional in- 
quiries making the rounds. The mills are sold 
up closer than usual on this class of stock, 
and on Nos. 2 and 3 shorts. No. 3 dimension 
is in fair demand, but stocks are very lim- 
ited. The low price at which small mills are 
selling No. 2 dimension will naturally lessen 
the demand for No. 3. No. 1 dimension stocks 
are fairly well assorted, though 2x4-inch 18- 
foot and 2x12-inch 18- and 20-foot No. 1 are 
searce. Orders requiring a varied assortment 
of lengths in No. 2 dimension are not easily 
placed. Both Bé&better flat grain and rift 
4-inch flooring are moving in good volume, as 
is 3-inch B&better rift. Plat grain B&better 
38-inch flooring is probably the weakest floor- 
ing item on the list. Drop siding stocks are 
still badly broken, with 18- and 20-foot B& 
better and No. 1 very scarce. Some mills 
have had to decline orders for 6-inch No. 1 
siding in Nos. 106 and 116, both of which are 
very scarce in Nos. 1 and 2 grades, but pat- 
tern No. 117 is in fair supply except possibly 
in 18- and 20-foot lengths. Bé&better finish 
is still moving freely in mixed carlots, and 
stocks are fairly well assorted, though a few 
items are still scarce—l14-foot casing, 5/4 
x12-inch, ix4- and 6-inch 14-foot, and 1ix8- 
inch 16-foot B&better are scarce. Inch com- 


mon is in fair supply, except No. 1, 1x6-, 10- 
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and 12-inch, and Nos. 2 and 3, 1x4-inch. Lath 
stocks are very low, with only a small amount 
of No. 1 available. The mills holding No. 1 
lath feel confident that they will be able to 
realize better than $4.50 mill basis later in the 
summer, and are holding firm for this price. 

A rain fell over most of the State last week. 
Cotton is making satisfactory progress, and 
other crops are in fair condition. 


Birmingham, Ala. 


June 17.—Retail business continues quiet, 
and yards have been buying sparingly, so 
that stocks have been worked down to the 
minimum. Contractors are busy with repair- 
ing and remodeling. New jobs are scarce 
and have been closely figured. Price cuts 
were reported by some shippers. Slow buy- 
ing caused most of the mills to look for 
orders. Twenty-four-hour loadings were 
promised on most items, and special cutting 
has been promised for 7% to 10 days, against 
the former 15- to 30-days’ delivery. 

Low grade stock is in better demand than 
uppers. No. 3 dimension is hard to find, and 
ealls are numerous. No. 3 flooring, both 1x3- 
and 4-inch, is sluggish and continues to de- 
cline in price. No. 3 common, 1x6-inch holds 
its May level, while No. 2 has dropped to 
within $1.50 of the No. 3 prices. No. 1 com- 


set of conical rollers. Parts can be replaced 
without having to rebuild the entire guard. 

O. A. Griffin, of Bessemer, has purchased 
several small tracts of shortleaf timber in 
the section below Bessemer, and will start 
up a tractor operation to cut dimension and 
ear decking for his retail yard. 

The Clanton Lumber & Supply Co., of 
Clanton, will close out its stock of rough 
dimension lumber and continue to handle 
shed stock and builders’ supplies. Competi- 
tion of small mills on rough dimension 
makes handling it unprofitable. 

The Propst Lumber Co., of Ohatchee, whose 
retail yard at Ensley will be closed on July 
1, plans additions to its milling operations 
as well as additional storage space for its 
concentration yard at Ohatchee. More tim- 
ber lands are being acquired. Equipment 
and stock of the yard at Ensley will be 
transferred to the Scott Lumber Co. 


Jacksonville, Fla. 


June 18.—The southeastern lumber market 
has just about held its own. Buyers seem to 
be taking matters into their own hands, and 
are not purchasing other than their immediate 
requirements. There has been no change in 
the general retail outlook in Florida, and com- 
petent authorities expect this summer to be 
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The shipment of lumber by water from the Gulf coast is one of the South’s important indus- . 
Photograph shows ships loading 
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with lumber at the wharves in Tampa, Fla, 





mon, 1x6-inch is about the only scarce item, 
and mills are not trying to accumulate any 
quantity. No. 1 and C finish, S4S as well as 
rough, is moving slowly and at a fair price, 
about $4 under March and April level. No.1 
flooring, 1x3-inch dropped to $29, mill, and 
ix4-inch sold as low as $28, although these 
sell better than many items. Shortleaf di- 
mension, both rough and surfaced, is slow. 
Special cutting continues in demand, at fair 
prices. Calls for longleaf dimension have 
been limited to No. 1. Long lengths, to 24 
feet, are in heavy demand for recent ware- 
house jobs. 

Bessemer retailers report the organiza- 
tion of an association, in which five have 
enrolled. E. J. Staub, manager of the Griffin 
Lumber Co., has been elected president. 
Meetings will be held each Thursday eve- 
ning. Efforts are being made to enroll every 
dealer in the district. 

A. Dishman & Sons, of Anniston, who 
operate the Anniston Lumber & Manufac- 
turing Co., one of the largest sash and door 
plants in eastern Alabama, have developed 
something new in a railroad cattle guard, 
made largely of wood. This consists of a 


one of the dullest on record as far as new 
building is concerned. 


Although pine mills have bookings that will 
keep them busy for several weeks, they are 
beginning to push for orders that can be 
counted on to keep them going. However, 
there has been no reduction in prices, and 
orders now on file should carry mills through 
this quiet period and avoid the necessity of 
concessions. Export orders continue to come 
in, and there has been some improvement over 
last week in sales of domestic timbers and 
special sizes. - The mills are keeping their 
shed stocks down to a minimum, and they 
have outlets for such items as flooring, ceil- 
ing, siding, sheathing and framing that seem 
to take care of the stocks as they are pro- 
duced. 


Inquiries and orders for cypress call for 
such an assortment of stocks that in most 
instances only the larger mills are able to 
figure them. The yards are demanding heavy 
runs of wide widths and long lengths, with 
no consideration at all for the fact that the 


mills can not manufacture all of their logs 
Mills fortunate 


into such widths and lengths. 


Co PACIFIC COAST Co 








1" NO. 1 HEMLOCK! 


BOARDS AND SHIPLAP 


Retail Lumber Dealers Every- 
where like our better West- 
ern Hemlock .and extra 
Snappy Service. We 
believe you will 
like them too. 


PACIFIC STATES 


LUMBER CO. 
TACOMA, WASH. 


Manufacturers of 
Douglas Fir, West Coast Hemlock, 
and Red Cedar Products 
REPRESENTATIVES: 
8S. B. Marvin, 518 Peoples Gas Bldg., 
Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., 
Minneapolis, Minn. 
Jas. A. Harrison, _ = Box 745, Sioux Falls, 
Frank Probst, P. O. Box 1187, Fargo, N. D. 
A. J. Brown, P. O. Box 171, Denver, Colo. 
H. E. Wade, 1330 J St., Lincoln, Neb. 


Associated Lbr. Service, 815 Lemcke Bldg., 
Indianapolis, Ind. 























SITKA_SPRUCE 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop 


(Strong to Edge Grain) 


Also Spruce Finish S45 


(13/16 x 1/2” Off in Width) 


Capacity 150,000 Ft. 
8 Hours. 
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WINCHESTER BAY LUMBER co. 


REEDSPORT, OREGON 














Factory Lumber 
Both FIR and SPRUCE 
also Fir Battens, Lattice or Mould- 


ings in straight cars or mixed with 
other items of yard stock. 


John D. Collins Lumber Co. 
White Bidg., SEATTLE, WASH. 








HIGHLNE STRUCTURAL _ GRADE 
DOUGLAS FIR 


Less Waste in Framing. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 











HANDY BOOKS for LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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CI - CALIFORNIA Coo 





Carer White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
ion eg Railway Exchange CHIC AGO, ILL. 


Poy Us First! 


We Specialize in 
Soft and Light 


California 
White Pine 


BOX, SHOP 
AND CLEARS 


Send us your 
inquiry today. 


Clover V alley clears to the 
Lumber Co. 








¥ 





We are pre- 
pared to fur- 
nish mixed 
cars of boards, 
dimension 
moulding and 








yard trade. 
— California * 


y, i, 
Feather River Quality 
California 
White 


Pine 












No. 2 
Shop and 
Better 


An annual capacity of 35,000,000 
feet and good stocks on hand in- 
sure prompt attention to your 
orders. Try us next time. 


Feather River Lumber Co. 


DELLEKER, CALIF. f 


J HOTELS Cd 











MB 
SAN FRANCISCO 


—500 rooms 
— Dining rooms and Coffee Tavern 


Garage under same roof. 


HOTEL WHITCOMB 


at Civic Center San Francisco 


James Woods Ernest Drury 
President Manager 





Vest Pocket Ready Reckoner pocket mana ~— 


including a lumber calculator for standard = 
estimated ry tty ee and miscellaneous useful lumber 
tabulations 


AMERICAN LUMBERMAN, Publisher, 431 Se. Dearborn St., Chicage 





enough to be able to meet such demands are 
able to stick to their lists. Although the stock 
could possibly be bought for less if the speci- 
fications were not so extreme, the yards are 
evidently willing to pay a little more and get 
exactly what their trade requires. The smaller 
mills are making some concessions in their 
prices and are able to get sufficient business 
to keep their stocks moving satisfactorily. 
Syd. L. Moore,.of the Jacksonville office of 
Robert R. Sizer & Co., accompanied by Mrs. 
Moore and two of their children, is on an 
extended motor vacation trip to New England. 
F. R. Ickes, of W. A. Evans Co., leaves this 
week on his annual three months’ vacation to 
his old home at Bedford, Pa. 
J. C. Curry, president J. C. Turner Lumber 
Co., New York, was here on a buying trip. 
M. L. Fleishel, president and general man- 
ager of the Putnam Lumber Co.’s operations 
in Florida, accompanied by Mrs. Fleishel, have 
left Jacksonville by motor, for Maine. 


Macon, Ga. 


June 17.—Dull demand, which has charac- 
terized the roofer market for the last three 
weeks, has continued, and as a result a 
number of mills have closed down and 
others have curtailed their outputs. Mills 
are filling old orders, but they appear to be 
unwilling to take on new orders at the prices 
being offered. The best orders of most mills 
are coming in from the Southeast. 

Continued buying of longleaf for railroad 
work and for the construction of mill vil- 
lages was a feature this week. Business 
was fairly good. Logging conditions were 
satisfactory. Most mills were operating full 
time and there appeared to be no effort to 
curtail production. There was a_e steady 
movement to the central market, as well as 
to Southeast points. 


Bogalusa, La. 


June 17.—The Louisiana State University 
forestry school opened Wednesday on the 
1,000-acre tract donated by the Great South- 
ern Lumber Co. two years ago, where it has 
established a permanent camp. Practically 
every specimen of tree grown in this section 
is found on the land in various stages of 
growth, so there are exceptional advantages 
for the study of forestry. Prof. G. D. Mark- 
worth is again in charge of the school and 
will be assisted by Prof. R. W. Hayes. Fol- 
lowing its usual custom, the Great Southern 
Lumber Co. is paying to the school the ex- 
penses of two students from this parish, 
Jewel T. May and Horace Sweeney. 

Charles W. Green, of the Eastman, Gardner 
Lumber Co., Laurel, Miss., and the Letellier 
Paper Co., of New Orleans, have each con- 
tributed $100 to the William Henry Sullivan 
memorial fund, which has now well passed the 
half-way mark. Rathbone DeBuys, of New 
Orleans, a widely known architect and a warm 
personal friend of the late Col. Sullivan, has 
offered to draft plans free of charge for the 
manual training school that is to be erected 
as a memorial to the late Col. Sullivan. 

The Great Southern Lumber Co. has donated 
$250 to the Bogalusa fund being raised for 
holding a gigantic July Fourth celebration in 
Goodyear Park. This was one of the first con- 
tributions received. 

A suit filed by Lewis Luchenbach, president 
of the Luckenbach Steamship Co. (Inc.), be- 
fore the Interstate Commerce Commissioner, 
alleging gross discrimination against its line 
in favor of the Redwood Line (Inc.), has made 
the Illinois Central Railroad Co. the defendant. 
Both steamship lines use the port of New 
Orleans for their West Coast ships, and it is 
alleged that*the Redwood Line is allowed a 
through and jeint rate by the Illinois Central, 
which privilege was refused the Luckenbach 
line, thus depriving it of the right to partici- 
pate in the transportation of freight it would 
receive otherwise. 

Redwood wall cases, which were sawed into 
lumber at the plant of the Great Southern 
Lumber Co. and built into cases at the Marx 
Sash & Door factory, all the labor being per- 
formed by Bogalusa workmen, have made the 
new Pace Drug Store at this place very attrac- 
tive and have won the admiration of its many 
patrons. 

The current issue of the Bogalusa Enterprise 
and American quotes at some length extracts 
from an address by Edward Hines, president 
of the Edward Hines Lumber Co., before the 
ways and means committee of the Chicago 


Association of Commerce, depicting the growth 
of the lumber business and its importance 
not only to Chicago, but to the country at 
large. 

D. T. Cushing, general manager of the Great 
Southern Lumber Co. and commissioner of 
finance, left last Tuesday for a week's busi- 
ness trip in Alabama and Mississippi. He was 
accompanied part of the way by Mrs. Cushing, 
who left for Miami, Pla. 


Pittsburgh, Pa. 


June 18.—Wholesale lumber dealers report 
yard trade off 15 to 25 percent as compared 
with what it was a year ago this time, but 
say the decline is offset by activity in indus- 
trial trade. The shrinkage in demand from 
the yards is attributed to the fact that the 
retailers are beginning to realize that profits 
are preferable to volume, and are declining 
small-profit business. Competition among re- 
tailers in Pittsburgh has been complained of 
as ruinous for the last two or three years. 
Interviews with wholesalers indicate, that 
total demand in the Pittsburgh district is fair. 
The good weather of the last two weeks has 
brought out some business which had been 
held up. 

Prices on West Coast and Inland Empire 
stock remain unchanged. Pondosa pine holds 
firm, and Idaho white pine is fairly stiff. The 
demand for the western woods continues about 
the same as recently. Prices on southern pine, 
particularly No. 2 common and better boards 
and dimension, are weak and have fallen off 
at least $1 since the first of the month. On 
mixed car orders for southern pine shed stock, 
it is hard to get prompt shipment, on account 
of broken stocks at the mills, but the volume 
of this kind of business in recent weeks has 
been small. Hemlock prices remain firm, but 
stocks of this item are accumulating to some 
extent at Pennsylvania and southern mills. 
The lath market is weak, as demand is dull. 

High-grade hardwoods remain fairly firm, 
with dry stocks of good lumber not too plenti- 
ful at the mills. Oak flooring prices continue 
at high levels. The mills appear eager, how- 
ever, to move red oak flooring, and prices on 
this are a little weak. Low grade hardwoods 
are somewhat weaker in price, with demand 
fair. 

H. F. Domhoff, president Acorn Lumber Co., 
spent last week equipping the new summer 
cottage he has just completed in Sherwood 
Forest, Md. 


New York, N. Y. 


June 18.—Lumbermen of New York have 
had at least two busy days. Yesterday and 
again today the wholesalers and the retailers 
were actively engaged in getting out their 
products. There has been a large movement 
of fir during the last week from distribution 
points into the yards, while incoming ships 
have added materially to already plentiful 
stocks here. Stocks of most woods are well 
assorted, but the exception is Inland Empire 
pines. There are serious gaps in the supplies 
of Idaho and to a less degree in Pondosa, and 
some of the wholesalers have despaired of 
filling them this season. Eastern spruce lath 
shipments have slackened up a bit and will 
not be coming in again in great quantity for 
thirty or sixty days, when -wholesalers will 
have in a measure cleaned up supplies now 
on hand. 

The Nylta Club has just announced that 
its summer outing will be held June 25 at Long 
Beach, Long Island, 

The June tournament of the Knot Golfers is 
being held today at the Oakland Golf Club, 
Bay Shore, Long Island, and the New Jersey 
Lumbermen’s Golf Association will have its 
June tournament tomorrow at the Braidburn 
Country Club, Madison, N. J., with W. H. Wal- 
lace as host. 

The Associated Lumber & Allied Material 
Salesmen of New Jersey met last week at the 
Newark Athletic Club, with thirty-two mem- 
bers present and Spencer D. Baldwin as the 
guest of honor. The salesmen will hold their 
outing at Eno’s Hotel, Tom’s River, N. J., 
on July 24. 

The Jacob Bayer. Lumber Co., of West 
Fifty-seventh Street, Manhattan, has pur- 
chased a yard site on Provost Street, between 
India and Huron strets, in the Greenpoint 
section of Brooklyn. The company will im- 
mediately begin improvement of the property. 

O. N. Cloud, secretary, manager of the Long 
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Leaf Yellow Pine Association, was a recent 
visitor in New York, conferring with Herbert 
F. Adey, who represents the association in this 
territory. 


Boston, Mass. 


June 18.—June has been disappointing for 
about all branches of the lumber trade. Retail 
yards in and around Boston are not mov- 
ing the substantial volume of lumber they 
expected to be handling, and there is corre- 
sponding quiet in wholesale buying. Build- 
ing in most sections of New England is re- 
ported far behind the record-breaking vol- 
ume attained in May and June of last year. 
Credits are being very closely scrutinized, 
and there is a strong effort to jack up col- 
lections. 

More or less uncertainty prevails in the 
eastern market for West Coast lumber, and 
business can only be described as quiet. The 
rate situation is disturbing. Despite the re- 
cent announcement that the conference rate 
of $14 would be maintained through July on 
cargoes from the Coast, intercoastal rates 
have now been declared open and there is 
talk of $10 @ $12 for July and August. One 
important eastern wholesale company is to 
operate its own ships. Prices for both mill 
shipment orders and transit lots are so very 
irregular that giving quotations just now is 
more or less guesswork. 

The three largest eastern spruce dimension 
manufacturers are making a determined 
effort to maintain lists this summer, and re- 
ports indicate that production will be cur- 
tailed 30 to 35 percent. Some small pro- 
ducers are offering to saw frame at $2 under 
the regular market, but these mills can not 
make prompt shipment’ or cut difficult sizes. 

George E. French, of the Atlantic Lumber 
Co., went to Washington last week with 
several other lumber manufacturers and 
merchants, to present to a Senate committee 
reasons why they believe that the proposed 
duties on forest products should not become 
a part of the tariff bill. 


Philadelphia, Pa. 


June 17.—During the first two weeks in 
June, trade in Philadelphia and south Jersey 
has improved and the stronger prices of last 
week remain unchanged. Hardwoods are bet- 
ter, with maple flooring demands sufficient to 
keep the prices at the new high level. Al- 
though his prospects are brighter, the retailer 
in the suburban yard is not doing as well as 
might be expected for this time of year. This 
has been attributed to the lack of buying by 
the farmer in eastern Pennsylvania and south 
Jersey. At this season farms usually plan 
for new homes and outbuildings but owing to 
poor prices received in 1928 they have been 
limiting their lumber purchases to the actual 
needs for repairs. 

The Sterling Lumber Co. is now located in 
its new offices at 1606 Finance Building. 

About 3,000,000 feet of fir will be used in a 
temporary bridge across the Susquehanna 
River connecting Columbia and Wrightsville, 
the material to be supplied by local dealers, 
the bulk of it by Sener & Co. of Lancaster, 
and Hess Bros., of York. Although the span 
will not be completed for a year and a half, 
several building projects have been started 
in York and Lancaster counties, with all- 
wood houses popular. 


Toronto, Ont. 


June 17.—The annual picnic of the lumber 
trade of Toronto, under the auspices of the 
Toronto Hoo-Hoo Club, was held at the 
Rouge Hills Golf Club June 14 with an at- 
tendance of over two hundred. Fine weather 
made the event enjoyable and special enter- 
tainment assured everybody a good holiday. 
Dinner was served at 7 p. m., after which 
there was an exciting game of soft ball be- 
tween wholesalers and retailers. The rest of 
the evening was spent dancing to the merry 
strains of a fine orchestra led by Jack Wach- 
ter. Winners of competitions were: Golf 
match, low net, Harold George, 61; low gross, 
Geo. W. Coyles, 92; lucky golf draw, Charles 
Macabe; girls’ race, Miss Porter; boys’ race, 
Jack Wachter, jr.; married ladies’ race, Mrs. 
D. W. Cathers; single ladies’ race, Miss Cos- 


tigane; clock golf, Miss Marian Boultbee and _ 


Mrs. Harold George tied for first place, Miss 
Boultbee winning the draw. 


The monthly meeting of the Wholesale 
Lumber Dealers’ Association was held on 
June 17 in the private dining room of the 
Toronto Board of Trade. Chairman R. Halli- 
day presided. The members held a long dis- 
cussion of terms of sale and the sentiment 
was strongly in favor of 60-day instead of 
90-day terms. It extended a vote of thanks 
to the Hoo-Hoo Club for its successful pic- 
nic. The association decided to adjourn over 
the summer months. 

Alf. Read, of Read Bros. (Ltd.), wholesale 
lumber dealers, Toronto, has been confined to 
his home by blood poisoning caused, it is 
thought, by an abrasion of the foot. 


Atlanta, Ga. 


June t7.—Improved weather has resulted in 
greater activity in southeastern building, but 
a large proportion of the business results from 
construction of new textile plants in the South. 
Retailers are for the most part carrying less 
than normal stocks, and yard demand is slow. 
Some of the larger mills are curtailing pro- 
duction schedules because of the sizable stocks 
they have. Demand is holding up fairly well 
for Georgia roofers. Railroads are active in 
the market for timbers and car materials. 
Export demand is rather slow. 


Brookhaven, Miss. 


June 17.—Southern pine orders took a very 
bad slump last week to about 40 percent less 
than production. The mills need orders for 
No. 2 boards, on which prices are low, but 
have not sold a large enough quantity. The 
southern pine market needs curtailment cor- 
responding to that effected on the West 
Coast, for buyers are afraid to buy, as they 
figure they can get lumber cheaper later. 
Their stocks are low and they would enter 
the market if prices were firmed by lowered 
output. The foreign buyers are taking large 
quantities as a lot of bargains are being 
offered. The rains of last week were ex- 
cellent for the crovs all over this section 
but slowed up some on the shipments of 
lumber. The fear of a flood is rapidly pass- 
ing and business conditions in the Missis- 
sippi Delta region are improving and that 
territory is really one of big markets now. 
Sales of longleaf mills are much better than 
those of shortleaf mills. Miscellaneous and 
short items have been selling well; any real 
bargain is a good seller. 

Last week 3-inch flooring was quite dead. 
There was a fair market for 4-inch, No. 1 
selling best. Mills are oversold on 3- and 
4-inch No. 3. There is excellent demand for 
drop siding, varticularly No. 1, in which 
Pattern 104 leads. A number of drop sid- 
ing items are oversold, and none are in sur- 
plus. There have been a number of sales of 
ceiling, both %x4- and %x4-inch. Recent 
sales of %x4-inch have reduced stocks to a 
low point. A good volume of %x4-inch B&- 
better and Nos. 1 and 2 has been sold, but 
stocks are still rather heavy. Recent sales 
of 5gx4-inch No. 3 ceiling cleaned up stocks. 
Shortleaf partition %x4-inch has been sell- 
ing freely, but longleaf sales are light. 
Bevel siding sells in nominal quantities, 
while square edge has been selling well. 
Molding is sold far ahead but mills are in 
better shape for giving service. There has 
been very little activity in B&better finish, 
but some orders have been entered for 1x3, 
4- and 1x6-inch saps, on which mills are 


oversold. No. 1 and C finish and. boards have 
been slow. 
Fencing, 4-inch, is not. selling very 


briskly. While there have been a few orders 
for 6-inch fencing and flooring, they are 
less than production. There have been a 
few sales of 8-, 10- and 12-inch No. 2 short- 
teaf for export, but the interior market is 
taking practically nothing, and stocks are 
accumulating. There is a heavy stock of 
ix8-inch No. 2 longleaf; stock of. 1x10-inch 
is light, and there is a fairly large stock of 
12-inch. There has been a fairly good sale 
of 5/and 6/4 No. 2. All kind of No. 3. lumber, 
from 1x4- to 1x12-inch, has sold well and 
stocks are low. Shortleaf mills continue 
oversold on 8-, 10- and 12-inch No. 3 and 
longleaf mills have hardly any No. 3 except 
6-inch S2S&CM droppings from No. 2, and 
some 1x8-inch shiplap droppings from No. 2. 
There is a rather light supply of No. 4, as 
grain door people have used a lot. Box 


shook orders have been coming at a goodly 
pace and mills are quite well booked up. 

The No. 1 longleaf dimension is holding 
fairly firm, as stocks are low and not much 
seasoned stock is available. Shortleaf No. 1 
sales are light, with production increasing, 
because mills wish to reduce output of No. 2 
boards. There has been heavy sale of No. 2 
dimension, longleaf and shortleaf, and stocks 
are becoming badly broken. Stocks of No. 3 
are low in both longleaf and shortleaf. 

Kiln dried No. 1 lath seems to be easing 
off, as orders at $4, mill, are hard to obtain, 
and a number of mills are accepting $3.90 
and as low as $3.75. No. 2 have been selling 
very freely at $3.25, with an occasional sale 
down to $3, but mills are oversold on No. 2 
for about three to four weeks, and produc- 
tion is light. Pine shingles have sold well 
and stocks of No. 2 saps have been reduced, 
as output is light. 


Albuquerque, N. M. 


June 17.—James R. McGrenora, general tie 
inspector of the Santa Fe system, was here 
from Chicago last week. Last month’s receipts 
of 125,000 ties by the local treating plant 
last month were the largest this year. The 
Santa Fe recently bought 400,000 oak ties from 
the Ozarks in Arkansas. 

H. H. Horton, of Minneapolis, Minn., west- 
ern representative of the Andersen Frame 
Corporation, was an Albuquerque visitor last 
week. 

M. W. Thompson, proprietor of the Builders 
Supply Co., and Mrs. Thompson are on a six 
weeks’ trip to Boston and other east coast 
points. 


(Concluded on page 78) 


Co PORTLAND. ORE. C2 











We Specialize in 


FIR | 


Plank 
Timbers 


Quality 
Long Dimension 


Long 
Joists 


Service 





The Griswold SALES AGENTS: 


Lumber Co, rider — 
Failing Bldg... Evergreen Lumber 
PORTLAND, ORE. Company. 























‘Willapa Lumber Co. 
Fir 
- Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 











RANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St.. CHICAGO 


~ << eee 





SA. a OS 


FE ET GD 


| 











ers 


72 


AMERICAN LUMBERMAN 


June 22, 1929 








CHICAGO 











CRONWALL & COMPANY 


Incorporated 


Lumber Company Financing 





Represent owners of 


PACIFIC COAST 
TIMBERLANDS 


For Sale on Attractive Terms 





231 South La Salle Street 
Continental Illinois Bank Building 


CHICAGO 




















Dimension Stock 


Kiln Dried, glued and machined to sizes, 
saves money to any manufacturer. Our 
booklet, “The Story of Dimension” is full 
of profit making ideas. It is free to any 
manufacturer of woodwork. 


E. BarTwouonew Harowooo Co 
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Collections 
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49-C giving rates. 


Use Clancy’s Red Book Service for ac- 
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J. W. Kinsley, of the Smith Lumber Co., 
Ridley, Ala., was a caller at Chicago lumber 
offices Friday of last week. 


J. W. Smith, sales manager of the Wausau- 
Southern Lumber Co., Laurel, Miss., called on 
the trade in Chicago Tuesday. 


C. R. Burgoyne, president of the C. H. 


Walker Lumber Co., of Pensacola, Fla., called 
at several lumber offices in Chicago this week. 


J. J. Limehan, secretary-treasurer of the 
Mowbray & Robinson Lumber Co., Cincinnati, 
is calling on the trade in Chicago and Detroit 
this week. 


Joseph Alexander, of the Southern Lumber 
Co., Fayette, Ala., called at the offices of Ohi- 
cago lumber distributers Tuesday. He had 
been to Detroit and was on his way home. 


J. H. Curtin, of Madison, Wis., sales man- 
ager of the Foster Creek Lumber Co., which 
operates mills in Stephenson, Miss., was in 
Chicago this week, and called on local lumber- 
men, 


R. C. Winton, of Minneapolis, in charge of 
spruce sales for the Winton Lumber Co.. called 
at the Chicago office of the company Monday 
to confer with A. K. Southworth, Chicago 
manager. 


L. J. Marshall, of Kansas City, Mo., rail- 
road and timber sales manager of the Exchange 
Sawmills Sales Co., was in Chicago Monday and 
Tuesday to confer with Frank R. Linroth, 
manager of the company’s Chicago office. 


Nils Gregertsen, of the Gregertsen Lumber 
Co., Chicago, spent the week-end at Cypress 
Lodge, his summer home on Eagle River, near 
Rhinelander, Wis. He was glad, he said, for 
a lull in the cypress market so he could enjoy 
the excellent fishing. 


George F. Mosher, who entered the employ 
of the General Electric Co. at Schenectady, 
N. Y., ten years ago shortly after he had 
graduated from Union college, was elected as- 
sistant treasurer of the company at a recent 
meeting of the board of directors. For the 
last two years he has been auditor of dis- 
bursements. 


Officers of the Farmers’ Lumber Co., Rock 
Valley, Iowa, have been elected as follows: 
John McKeegan, president; Fred Miller, vice 
president; E. C. Sutter, secretary; Fred Bau- 
der, treasurer; and John Tank, Fred Koch, 
Edwin Miller, Fred DeJong and Thomas Cul- 
linan, directors. A. J. Fritz was re-elected man- 
ager. The company is a co-operative venture 
and has been successfully operating for a num- 
ber of years. 


Several Chicago lumber distributers have 
moved into the new building of the Chicago 
Daily News since it was opened on May 1. 
Among these are: Redwood Sales Co., Room 
1725, Dain Lumber Co., Room 1732, Pacific 
Coast Plywood Manufacturers, Inc., Room 
1719, and the Union Lumber Co., Room 1849, 
all of whom moved from the London Guaran- 
tee Building, at 360 North Michigan Avenue; 
and the J. J. Pearson Lumber Co., Room 2117, 
which moved from 22 West Monroe Street. 


The Newberry Lumber & Chemical Co., of 
Newberry, Mich., has purchased all the prop- 
erties and business of the Charcoal Iron Co. 
of America, which was formerly operated by 
James D. Lacey & Co., operating agents for 
the receivers, Andrew H. Green, jr., and Ed- 
ward P. Smith. The headquarters of the 
Charcoal company were at Marquette and the 
mills were at Newberry, The Newberry Lum- 
ber & Chemical Co. will maintain its general 


- office at Newberry. 


Her many friends in the lumber industry in 


Chicago and elsewhere will be interested to 
know that Mrs. Edna C. Graves has been 
transferred from the Chicago office of the 
National Lumber Manufacturers’ Association 
to the headquarters office in Washington, where 
she has assumed her duties as secretary to 
Trade Extension Manager W. F. Shaw. Mrs. 
Graves was formerly connected with one of 
the large lumber concerns in the West. She 
was employed as secretary to Mr. Shaw in 
the association’s Chicago office during the time 
he was manager of the Chicago division. 


Milton V. Johns, of Chicago, sales manager 
of the Redwood Sales Co., believes in adver- 
tising the beauties of redwood wherever he 
goes. So instead of having his business card 
engraved on the usual paper he uses the true 
lumberman’s material, and presents a card 
printed on very thin redwood veneer. The card 
is only the thickness of any ordinary paper 
one, but it is of two thicknesses of redwood, 
as may be seen when it is held up to the light, 
when the cross-grain effect is plainly visible. 
With these cards, and the four pamphlets, 
printed in colors, which have just been pre- 
pared by the California Redwood Association. 
Mr. Johns believes he has some exceptional 
ways of showing the beauties and uses of red- 
wood. The pamphlets show the usé of redwood 
for interiors, exteriors, beamed ceilings and 
paneled walls, and siding, and explain by charts 
those parts of the house where the use of this 
material is recommended. 


Tender Bachelors’ Farewell 


Wasuincton, D. C., June 17.—Friends and 
associates of Harry G. Uhl, assistant secretary 
of the National Lumber Manufacturers’ Asso- 
ciation, gathered at the Press Club here last 
Thursday, at a dinner party, to tender him their 
congratulations and felicitations on his approach- 
ing marriage with Miss Mildred S. Ginn, of 
Sidney, Ohio. It was in the nature of a bach- 
elors’ farewell to Mr. Uhl, and the benedicts 
welcomed him into the “National Lumber Mar- 
ried Men’s Protective Association.” A very 
attractive, illustrated program was prepared in 
“before” and “after” shape, indicating how in- 
dustrious Mr. Uhl was at his office before his 
marriage and how he will spend his “at home” 
hours after marriage. The program headed, 
“Taking the Mystery Out of Marriage or De 
Mortuis Nil Nisi Bonum,” was graced by a 
number of talks, Wilson Compton, secretary- 
manager of the National Lumber Manufac- 
turers’ Association, delivered the benediction, 
and Walter F. Shaw, trade extension manager, 
presented a “Salaam and Soup” talk. ° 

Miss Ginn was secretary of the Washington 
School for Secretaries, though her home is in 
Sidney, Ohio. The couple is to be married on 
June 20. 


Westerner Says Outlook Good 


R. L. Hennessey, manager of the Mumby 
Lumber & Shingle Co. mills at Bordeaux and 
Malone, Wash., was in Chicago one day this 
week, calling on the local trade. Mr. Hennessey 
has been making a circle tour that has taken 
him into Texas and other points in the South- 
west, north to Chicago and Milwaukee, and be- 
fore returning to his headquarters at Bordeaux 
(Wash.) he will visit other large distributing 
centers in the North and Northwest. Mr. Hen- 
nessey has found business fairly satisfactory, 
although in most sections the building program 
has been delayed because of continuous bad 
weather. However, in the farming districts 


the crop situation is very encouraging and the 
outlook is promising for an active fall business. 

The Mumby Lumber & Shingle Co. is one 
of the outstanding manufacturers on the West 
Coast, and takes especial pride in the high 
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Lumber Situation the World Ovér 

WasuiNneTon, D. C., Sune 17.—Latest cable 
advices to the Department of Commerce from 
Shanghai indicate that the demand for lumber 
is fair, with the recent decrease in ec. i: f. quo- 
tations on Douglas fir offset by depreciated 
exchange. Native dealers are maintaining prices 
around 58 taels, with a prospect for a rise to 
60 taels. 

Present stocks of Douglas fir at Shanghai 
are estimated at 40,000,000 board feet, slightly 
under normal. Arrivals within the next four 
weeks are estimated at 15,000,000 feet. 

Stocks of 3,000,000 feet at Hankow are con- 
sidered normal. ‘Tientsin stocks are normal 
at about 11,000,000 feet. At Tsingtao stocks 
of 5,000,000 feet aré somewhat above normal. 

The departmerit is advised that May imports 
into Buienos Aires are estimated as follows: 
Pitéhpine, 16,000,000 feet; Douglas fit; 5,000,000 
feet; Paraé pine, 3,500,000 feet. Oak arid Cali- 
fornia pine arrivals dare described ds very 
heavy. Céontintied preferenée for native hard- 
woods and cedars, however, are limiting the 
demand for imported hardwoods, plywWoods and 
veneers. Arrivals of staves in May wete 50 
peréent less than in April, conditions in the 
wine industry continuing uncertain. 

The imimediate ftiture in the Argentine mar- 
ket generally is described as uncertain, due 
to continued dullness in building and dcon- 
stfuction for public works and labor difficul- 
ties, as well as uncertain conditions in the 
agricultural regions on aécount of the slump 
in wheat prices. Largé stotks of heavier di- 
mension in local yards and unusual imports 
in past months indicate limited pur¢hase ar- 
rivals during July and August. Port con- 
gestion has been relieved, but the port labor 
situation, especially at Rosario, is uncertain. 

A cablegram from Sydney, Australia, states 
that the success of the volunteer labor in the 
lumber strike makes an early settlement prob- 
able. 

French Trade Is Lively 


The French lumber trade is reported lively 
because of the Loucheur building program, 
which calls for the construction of 80,000 
dwellings within the next five years. While 
these dwellings are to be of brick and cement, 
large quantities of lumber will be required for 
scaffolding, concrete forms, stairways, rafters, 
lintels, etc. Prices already show a tendency 
to stiffen. Mostly cheap European lumber will 
be used. Considerable idle mill capacity is 
available in Sweden, Finland and Poland, 
which are reducing production 20 to 25 per- 
cent in the face of Russia’s announcement 
that she will cut 50 percent more lumber this 
year than last. This idle capacity could be 
readily called upon should the demand in 
France warrant it. 

Cable advices from Tokyo describe the Jap- 
anese market as dull, with sales small and 
prices firm. It is too early yet to determine 
the effect of the increased lumber duties on 
imports of lumber. Shipments continue to go 
forward in good volume, but are not as large 
as during the first quarter, when Japanese im- 
porters evidently were more active in anticipa- 
tion of the new tariff. 

Finnish sales for 1929 delivery at the end 
of May aggregated 1,445,000,000 feet, as com- 
pared with 1,386,000,000 feet at the same time 
last year. The estimated quantity of sawn 
wood available for 1929 is placed at 1,980,000,- 
000 feet, compared with 2,269,090,000 feet last 
year. 

Swedish sales for 1929 delivery to May 15 
amounted to about 1,317,000,000 feet, com- 
pared with 1,090,000,000 feet at the same time 
last year. 

The Netherlands lumber market is reported 
as more active as a result of the rather 
strong demand from consuming industries. 
Stocks of American softwoods are considered 
normal. Douglas fir prices are weak and 
southern pine operations have shown a ten- 


portioti of its ptodiict. Mr: Hetinessey tiad been 
away from tlie Coast thitee weeks when he was 
iri Chiéago; duritig which time he lias visited 
matiy of the éompaiiy’s distribtiters and has been 
etiabled to get first-hatid ififormatioii as to the 
situation in thé sections that he has visited. 


dency to fall off. American hardwoods are 
quoted at firm prices and stocks are consid- 
ered virtually normal. Stocks of European 
softwoods and hardwoods are reported to be 
Slightly below normal, while prices have not 
changed materially. 

A wire from Ottawa stated that around 
Montreal the lumber btisiness is somewhat 
backward, but in Ontario, where sawmills are 
busy, demand is steady. The lath market is 
very weak. 

Exports of all lumber from the United States 
during the first four months of this year ag- 
gregated 1,074,395,000 feet, an increase of 3 
percent over the same period in 1928. Im- 
ports, on the other hand, totaled 394,521,000 
feet, a decrease of 3 percent. 

Softwood lumber exports (excluding sawn 
timber) were 657,266,000 feet, an increase of 
7 percent, while imports were 355,375,000 feet, 
a dect'ease of 7 percent. Hardwood lumber ex- 
ports, including flooring, were 156,781,000 feet, 
ti decrease of 4 percent tinder last year. 

Exports of logs of all kinds totaled 138,941,- 
000 feet, a 10 percent decrease. Imports of 
cabinet wood logs wete 22,405,000 feet, an in- 
Grease of 29 pércent, while imports of other 
lo#s totaled 54,148,000 feet, a decrease of 22 
percent: 

etaaaastahie 


Lumber Troubles in Australia 


PektH, W. AtisTHaLta, May 9.—There does 
not seem to be an end in sight of ‘the strike 
in the lumber industry. Today about 20,000 
meén are idle, which number includes all those 
connected with the building trades—carpen- 
ters and joiners, carters and drivers, brick- 
layers, stonemasons and the like, who became 
involved through the declaration of the union 
of “black” timber, and preferential treatment 
of certain jobs. In order to combat this 
vicious practice the chambers of commerce 
decided that the “black or white” ban should 
apply ‘to all or none, and the result was a 
complete cessation of all building in Mel- 
bourne some days ago. It is estimated that, 
with the normal and seasonal lack of work in 
the fall months, and the influx of many coun- 
try workers owing to summer drouth condi- 
tions, ‘there must be at least 50,000 men 
unemployed in Melbourne today. The builders, 
however, have offered work to all their men 
on the terms of awards but only on condition 
that the timber they handle is declared 
“white” no matter where they get it from. 
The parties declare themselves determined to 
fight on, and neither side appears to be weak- 
ening. The men have lost immense sums in 
wages, and other unions at work have to sup- 
port them with heavy levies. There have 
been brutal attacks on volunteers, but many 
of the attackers have been arrested and sent 
to prison to think over their follies. The 
strike and depression in the industry are hav- 
ing a serious effect and sawmills are being 
closed down. 

While there was a fear of the strike spread- 
ing to Western Australia the men continued 
to work there but made an effort recently to 
evade the Federal award by registering as a 
separate body in the State court and filing a 
claim of wages and conditions. This has been 
frustrated by the employers applying to the 
Federal court for a formal order to join them 
and restrain the State court from interfering. 
The Federal judge has just given his decision 
in favor of the employers. The union threaten 
to take the matter to the Federal high court 
by way of appeal, but that is a costly process 
and funds are believed to be not too plentiful 
for that purpote. 

Since end of March good rains have fallen 
in most of the states and crop prospects have 
considerably improved. Increased wheat sow- 
ings are reported, but the fall in the world’s 
parity now reported from Chicago and Winni- 
peg has caused widespread pessimism as to 
the financial results. 
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i W k’ L b r Prices 
Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended June 15: 
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i Sars ps 25.64 | 5 and 19”. 61.71 | and lengths... 8.95 18&20’.38.50 45.14 OE eisasacens 37.25 | No. 2 random.. 24.03 
i 














ENGELMANN SPRUCE 


Prices f. o. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 

Inch— 4” 6” 8” 10” 12” 
wee, 6-16’.$51.00 $56.00 $56.00 $72.00 $87.00 


Nt © 6-16’. 54.00 67.00 82.00 
1, 6-16’. 50.00 0 § § 
41.50 49.00 


No 2; 8-16’. 
No. 3, 8-20’. 37.50 38.50 
No. 4, 4-20’. 32.50 35.50 35.50 
5”&6/4— 4"S&war. 4,6&8” 10” 12” 
D&btr., 6-16’..... $67.00 $69. 00 $72. 00 $82. 00 
No. Lébtr.,, 6-16". 64.00 66.0 9.00 9.00 
a t, Oe ce céxs 60.00 Ha 00 H+ 00 18: 00 
For Ba in No. 2, 4-, 8- or 12-inch, add 
$6; 6-inch, $9; 10-inch, add $8; in No. 3, all 
widths, add $6; No. 4, $4. 


$Furnished when available. 
*Contains 40 to 50 percent D&better. 


Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, includin ng 18- and 20- foot, $2. In No. 
2,add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 

10-foot: 
Dé&btr., 4-inch..$28.00 EE, 4-inch....... $18.00 
6-inch.. 31.00 G-inch...cccee 21.00 
Spruce and pine lath, 4-foot; No. 1, $7.75; No 
2 45. 





RED CEDAR SHINGLES 


Seattle, Wash., June 15.—Fastern prices, 
four or five bunches, f. o. b. mill, are: 
Pirst erenee Standard Stock 

Mixed with 

er lumber or 

shingles 

Extra stars, 6/2 ‘$ 2 400 2.75 $ tt ety 

Extra clears, 5 ie 2. 75@ 2.90 3.25 

DL, oie a-w6 ha See 3.75@ 4.00 Ay 300 4.10 
NS Fi ie be ala we 3.80@ 3.90 4.00 
Perftections .......- 4.75@ 5.10 5.00 

i 6. cons d6 ee ¢ 10.25@11.00 11.00@11.25 

Dimension, 5” 5/2.. 3.35@ 3.55 


Pirst Grades, Rite-Grade Inspected Stock 


Extra clears, 6/2... 2.65 
Extra clears ...... 3.40@ 3.65 
Fv oe» ee 4.00@ 4.10 
PT 4/16 eh<e eae 4.45 
Perfections ........ 5.00@ 5.05 


Second Grades, Standard Stock 


Common stars, 6/2.. 1.05@ 1.25 1.20@ 1.25 
Common stars, 5/2.. 1.65@ 1.75 1.65 
Common clears .... 2.05@ 2.10 2.10@ 2.25 
British Columbia Stock, Seattle Market 

th at edn e bate ES 3.90 

Eh oe ghee 06-6 4.25 

EE are 6 eine se o% 5.05 

Perfections ....... 5.25 

Royals (No. 1's)... 12.26 





INLAND EMPIRE PINES 


Portland, Ore., June 15.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices f. o. b. 
Spokane, as shown by orders reported by 
members during week ended Wednesday, 
June 12. Reports of prices shown on 82S in- 
clude sales of stock worked other than S2S on 
which the prices have been reduced to an 
S2S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Averages include both direct and whole- 
sale sales. Where prices shown are net to 
wholesaler they have been increased by 5% 
of the estimated mill price. RL means ran- 
dom length. AL means all lengths, regard- 
less of whether random or specified lengths 
are called for. Quotations follow: 


Pondosa Pine 
Feet 


7,500 1x8” No. 1 common S2S AL.... 38.53 
341,000 1x8” No. 2 common 82S AL.. 26.39 
449,000 1x8” No. 3 common S2S AL.... 21.72 
336,000 4/4 No. 4 common S2S RW RL. 15.32 

64,000 1x6” D select S2S RL......... 3.41 
19,000 5&6/4x4”"&wdr D sel S2S AL... 53.91 
72,500 1x6” C select S2S RL......... 61.46 
56,500 5&6/4x4”"&wdr C sel S2S RL... 62.50 
Cae © fo Wee Se, c orecderesees 35.25 

715,000 + pal No. 3&btr “ep s2s— 
Pr SRW as wie ste wee a a owas ac 37.31 
No. 2 [tun ys mcd eaters eb eaes 27.31 
Gah ARS reads deawe ese 66 21.17 

Idaho White Pine 
5,000 1x8” No. 1 common 82S RL.... 45.00 
37,500 1x8” No. 2 common 82S RL.... 35.00 
66,500 1x8” No. 3 common S28 AL.... 25.15 
29,000 1x6” D select S2S RL......... 49.29 
3,000 5&6/4x4”"&wdr D sel S2S RL... 76.00 
2,000 1x6” C select S28 RL......... 80.00 
Larch and Pir 

30,000 2x6” 16’ No. 1 dimension...... 20.37 
16,000 2x10” 16’ No. 1 dimension..... 21.42 

29,000 1x8” No. 3 common 82S RL.... 19.50 

8,000 4” C&btr vert. gr. fig. RL.... 41.94 

9,500 6” C&btr D/S or rustic RL.... 34.37 





POPLAR BEVEL SIDING 


Louisville, Ky., June 17.—Demand for pop- 
lar bevel siding has been a trifle quiet over 
the week, and production is off somewhat, as 
producers have fair stocks. Prices remain 
firm at the following levels, f. o. b. Louisville: 


No.1 No.2 


FAS Select com. com. 
OOO: oiiindid Nese cae $50 $40 $30 $24. 
OS RA ore 50 38 28 22 
EE... weddkhmeeaee 50 36 24 18 





DOUGLAS FIR 


[Special telegram to AMERICAN LuMBERMAN] 


Portland, Ore., June 18.—I*. o. b. mill prices 
on actual sales of fir, June 14, 15 and 17, direct 
only, reported by West Coast mills to the Davis 
Statistical Bureau, were as follows: 


Vertical Grain Flooring 


B B&btr Cc D 
a wivonn ee aak $42.25 $43.00 $29.50 a 
BE ee hack oe baa a 44.06 poet 
SP cutucwwavs 46.25 ciara 
Flat Grain Flooring 
De Seeneaaoheae 24.75 20.25 
ME Secret taba ate 35.50 31.75 
Mixed Grain ee 
ES Se areas araner debra $17.75 
Ceiling 
ME” Gl uviweena’ os 24.50 20.25 
Se” |. icwedecaee’ ver 24.75 18.25 
Drop Siding, 1x6” 
De haiead nee a alae ech 35.25 28.50 we 
Be newtcpaied eax 34.50 31.00 ei 
Ge” céidweeae é dices were 20.50 
Pinish, Kiln ‘Dried and Surfaced 
1x6” 1x8” 1x12” 
ee ee ere $43.50 $49.50 $55.75 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
Se Se ae $18.50 $18.50 $18.50 $23.00 
LS Tages wae 13.00 14.25 14.50 15.75 
Pte fos cee reas 10.75 10.50 10.50 ¢ aan 
Dimension ’ 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, Fy thick— 


4”.$19 ee eee “oh as “ok He ops ‘ 
6”. 18.00 18.25 20. 20.2 oy . $24.00 $25.75 


8”. 19.00 19.00 20. 3 20. 50 . 23.00 24.50 
10”. 19.25 19.50 20.25 20.25 20.75 23.75 23.75 
12”. 19.50 19.50 20.75 21.00 21.00 24.00 24.00 
2x4”, 8’, $19.50; 10’, $19.00; 2x6”, 10’, $17.50 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2.....$13.75 $12.50 $12.50 vans 50 $12.50 
No. 3..... 10.00 10.00 . are 

No. 1 Common Timbers 
3x3 to 4x12” to 20’, surfaced........... $21.00 
SxS to 123x137 to 40%, FOUMM. ..sccccccecs 18.75 
5x5 to 12x12” to 40’, surfaced........... 20.50 
Pir Lath 
ge ge ge I ee a ae ee $3.50 
B&better, Flat Grain Car Siding, 9 or 18’ 
eRe cea gs Ss =: SE ay $38.00 
ME Gainc td ck whe heh ecs Lo mete ba cbat et 42.00 





SOUTHERN PINE TIES 


New York, June 17.—Following are quota- 
tions on southern pine railroad ties f. o. b. 
New York: 





All 8’ 6”— Sap Heart 
MD * chain & ud Gry & Walled bw wins tke $1.35 $1.70 
EE RSE Rs POS, Awe Sele ae 1.25 1.60 
TS SE Be one aéd5 tne ed ake s Ge bate o 1.05 1.40 
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WEST. COAST SPRUCE 


[Special Telegram to American LuMBERMAN] 


Portland, Ore., June 18.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
Cl a 4/4 $34.00 @ 35.00 
1x4—10" . eee 55.00 5/4 ... 35.00@36.00 

Bee siding— 6/4 ... 36.00@40.00 


14x Ce Bre se 
ree Flat gr. 27.00 
Vert. gr. 31.00 


« Ol. noe 00 
Lath . 4.00 
Green box 18.00@19.00 





WEST COAST LOGS 


{Special Telegram to Amertcan LumBERMAN] 
Portland, Ore., June 18.—Log market quo- 
tations: 
Fir, ze ~ of No. 1, $22@23; No. 2, $16.50@ 
17.50; N , $12@12 50; peelers, $32. 





Fir, a Ungraded, 

Cedar: $15@18 

Hemlock: Ungraded, $10@12 

Spruce: No. 1, $2 6@32; No. 2, $20@24; No. 
3, $14@17 


Everett, Wash., June 15.—Log quotations: 
Fir: No. 1, $26; No. 2, $19; No. 3, $13. 
Cedar: Rafts of shingle logs only, $21; lum- 
ber logs, $35. 
Hemlock: No. 2, $t9@ 26: No. +“ 
Spruce, No. 1, $24; No. 2, $18; No. iS 
Latest log mar- 


Vancouver, B. C., June 15. 
ket quotations are as follows: 

Fir: No. 1, $22; No. 2, $16; No. 3, $11. 

Cedar, shingle booms, $26; $20 and $11; 
lumber logs, $28 and $21. 

Hemlock: $12. 








- NORTHERN PINE 


Duluth, Minn., June 17.—Following are 
prices on northern white pine f. o. b. Duluth: 


Common Rough o——_ and Fencing— 


O0&12ft. 14 ft. 16 ft. 

Po. 2, 2 Pn vkecan ga7. 00 $47.00 $51.00 
1x 5 or 6”... 49.00 49.00 51.00 

_. ere 53.00 53.00 51.00 

| 4 Met ore 60.00 57.00 56.00 

Pee. seeeans 82.00 80.00 80.00 

oe s seeee 36.00 36.00 41.00 
1x 5 or 6” 37.00 37.00 40.00 

Ree wevcnes 40.00 39.00 38.00 

See * Sawee vd 42.00 40.00 38.00 

= EE aa aikos cp 51.00 47.00 46.00 
MO. GR 2 sevens 28.00 28.00 29.00 
1x 5 or 6” 30.50 30.50 32.00 

Ee. be nes en 32.00 32.00 32.00 
A 33.00 32.00 32.00 
re rt 35.00 34.00 34.00 


For all white pine (Pinus Strobus) Nos. 1 
and 2, add $1; for S1S or S2S add $1. For 
haga | add $1. S4S, add $1.50. Flooring, 
4- and 6-inch, add $1.50 to price of fencing. 
Ceiling, %- and %-inch, same price as floor- 
ing. Drop siding, add 50 cents; partition, add 
$1; well tubing D&M and beveled, add $2, to 
price of flooring. 


No. 4, mixed, 6-foot and longer, 4-inch, $26; 
6-inch, $28; 8-inch, $29; 10- rw $29; 12-inch, 
$30; 1x4-inch and wider, $28.0 
No, 1 Piece om sislE— 


12’ 14’ 16’ 18&20’ 
. ee $35. 50 $33.50 $32.50 $33.50 $35.50 
2x 6” - 33.50 33.50 32.50 32.50 34.50 
2x 8” 35.50 35.50 33.50 33.50 35.50 
2x10” ... 37.50 38.50 38.50 38.50 39.50 
2x12” - 38.50 39.50 39.50 39.50 40.50 


No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 
Siding 4- and 6-inch, 4- to 20-foot— 


Canadian 

B&btr. Cc D E C&btr. 

A $41.00 $35.00 $25.00 $15.00 $32.00 
eer ee cs 45.00 40.00 30.00 18.00 34.00 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, S1S— 
8’ 10,12&14’ 16’ 


Sy ods Feta sas ateee $28.00 $29.00 $30.00 
8 rr eee 31.50 32.50 34.00 
SL. 20th seb wes cae 32.50 33.50 35.00 
EOE se Sea 35.00 36.00 37.50 
RM eves we ckeians ean 36.00 37.00 38.50 


For merchantable S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 

For shiplap or ‘flooring, add 50 cents to 
prices on No. 1 boards. 

Crating stock, S1 or 2S, 6” and wider, 6’ and 
longer, No. 2, $28; No. 3, $23 


No. 1 as Dinpasten, s1s1E— 


12’ 14’ 16’ 
2x 4” $32. 00 $32. 00 $32.00 $31.00 $33.00 
2x 6” ... 30.00 31.00 3100 381.00 32.50 
2x 8” ... 31.00 32.00 32.00 31.00 32.50 
2x10” . 31.00 34.00 35.00 35.00 34.00 
2x12” - 31.00 35.00 35.00 35.00 35.00 


For No. 2 dimension, deduct $3 from price 
of No. 1. 


WESTERN RED CEDAR 


Seattle, Wash., June 15.—Prices for red 
cedar siding in mixed cars, new bundling, 8- 
to 18-foot f. o. b. mi 


inch 
ear bad Nad “BR” 
CS ea $30.00 $27.00 $20.00 
SO ccccdresees 31.00 26.00 23.00 
Cinch 6 6.s%<08s .~ 85.00 32.00 23.00 
Clear Bungalow Siding 
%-inch %-inch 
SAMGN sciccccecssecosecveeee $47.00 $39.00 
WINCH oeccccccccccceseeeee - 56.00 43.00 
EB-EBGR <0 oss ccescentevesseccre 65.00 oses 
Clear Finish, 8- to 16’ 
$2 or 4S Rough 
GeO ccccnsccecegeseerces $ 75.00 $ 71.00 
TEN) se bS ee vccdesgvesscvcs 80.00 76.00 
TREE OS BO. co ctcnvtvcceess 90.00 86.00 
1n38- to 34". ..cese8 oe e 105.00 101.00 
Clear Ceiling or Flooring, One Side V or B 
1x3 and 4-inch, 10 to 16’.......6+2+++++$45.00 


Discount on Moldings 
Made from 1x3” and under............++-50% 


Made from other sizes.......++..+- -40% 
For 50,000 wang or more, additional’ ‘dis- 
COUNE .cccccccccccccscccceres Keeeenbeeee 
Lattice, S48, 4- to 16’ 
Cheer i si 100 lin. ft. 
1%” PRED ER SEES IEL SADE FAE NS Ite 40 
LEE. cccvcevese Sowewees oe ebbsoeenseonen 3 a 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended June 15: 


Plooring 

1x3” $6075 
Edge grain—Bé&better......... $62.75 % 
Flat grain—Bé&better......... 39.50 40.75 
ly Stee str he 35.50 
|e Rr 25.50 

Partition and Siding 
Drop siding, B&better, 1x6”............ $41.00 

Pinish and Moldings 
Finish, 1x5&10” B&better............... $60.50 
Finish, 5/4x5&10” B&better............. 69.50 
Case and a Gees ee 66.75 


Discount on moldings, 15%” and under.. 42% 
1%” and over.... 29% 


Boards and a 


ds and shiplap, 1x 8”, No. 1....... $34.00 
ve = i lh a at ee 

Shiplap, 1x8”, NO. 2... ..cccccescessevves of 
Boards, 1x8”, a ear 18.00 

Dimension 

a a. ot oe rer re $23.75 
eee 2 ap © on iek- 6s Oo one 27.50 

eG. ie EE cnns 60 res Came wp 31.75 
a ae oe eC A” a eer ee eee 24.00 
BRIS, TBH GO WM vce ctcne cust sess 25.00 

Lath 
ie RO ciwwisivnetae si aptsseterek ne $4.75 





NORTH CAROLINA PINE 


Norfolk, Va., June 17.—Following are typi- 
cal average f. o. b. Norfolk prices made dur- 
ing the period May 16 to 31, as reported by 
the North Carolina Pine Association: 


SE. oaks is OPUS ee ebetbeb ee ses een $46.05 
Mi. dtd aka eke bwadeds cee eeeeuweas ane 32.10 
SS . Gh iain. kts + ten knee heehee Re kee taeeee 24.80 
Ce BO Bi waccdsavecee oe vegudesesessete 20.95 
No.1 No.2 
ad ae ® box box 
a adel aeae aw $45 — 600 
PE rR Se Pe 48:60 oes ads 
ete ae or 46.40 $37.65 $28.55 $23.15 
SE” si6vacbn abs 47.60 adele 5% 6 chin 
Rs antares he Sei 50.50 37.75 29.25 23.80 
Bes eebecpe bee 52.80 41.25 28.385 23.55 
Se. s atekh arson 46.55 31.60 24.30 
Edge B&better— 
| PRA IRES OF REA re eed ee $48.00 
EE ira ate nw Onde ea a bs Wie ke CAO 66.70 
ES ih a ae ck chad eG a eh eee 69.45 
a fe al a aa ta is di ins le we SM 54.05 
Bark Strips— 
I. ci was wage6 6-6 40 woo + ree eteasceas $32.30 
SS. a cine cd coc tesapecdnacige 17.45 
_ he = b | Srey fo ee to 5.86 
Dressed 2%” 3” & 
(Flooring— Width Wider 
B&better, A. oo aledad $41.45 $40.30 
No. 1 common, }#”.......- 37.80 36.50 
Ott UE ccs ttcccc ys 41.10 41.50 
Box bark strips, dressed or resawn..... $17.90 
B&better bark strip partition........... 34.55 
No. 2 *Air 
ers dressed dried 
OSS 5 Ene er 9 Seam eeSr $28.45 $19.95 
eR Pe Ey ee gts 20.15 
MS heh eae oulaes bated sue & . 29.4 20.70 
BEE 2 ica okb hades eis cvwee . 30. 3B 21.35 





*F. o. b. Macon, Ga. 





OAK FLOORING 


Following are carlot quotations, Chicago 
basis, on oak flooring: 


}8x2y%” x1%” exe be re 

ist qtd. wht..$124.00 $124.00 $96.00 0 
lst qtd. red.. 91.00 86.00 75.00 70.00 
2nd qtd. wht.. 84.00 74.00 65.00 63.00 
2nd qtd. red... 78.00 72.00 65.00 63.00 
lst pln. wht.. 88.00 72.00 69.00 55.00 
ist pln. red.. 82.00 71.00 61.00 68.00 
2nd pin. wht.. 80.00 66.00 51.00 49.00 
2nd pln. red.. 77.00 68.00 61.00 62.00 
SE - Wectccs 67.00 60.00 38.00 42.00 
one: wed. ..... 57.00 60.00 38.00 41.00 
Fourth <:.:.c. 821.00 29.00 18.00 18,00 
1x2” %x1%” 

Se os ans a ve memaue $103.50 $103.50 
a a rere 103.50 103.50 
Be RA re ee 81.50 83.50 
TOME. sn oy 9-4-6 Sind a tee 81.50 81.50 
| a are ee ee 79.50 81.50 
ee | eer ee ee 713.60 75.50 
re re ae 71.50 69.50 
NN ao arg nhc ac hie s eral 67.50 69.50 
2 i Laks been des webaias 52.50 49.50 
DRM p<a'g'-A-0. & as Rtas 0-0 Fe a8 52.50 49.50 
WN oksuncee essere savabts ws 23.50 23.50 


New York delivered prices may be obtained 
by adding to the above: For }#-inch stock, 
$3; for %-inch, $1.50; for %-inch, $2 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows, f. o. b. cars flooring mill 
basis, during the week ended June 15: 








First Second Third 
tll area er $89.38 $69.69 $49.12 
APPALACHIAN HARDWOODS 


Cincinnati, Ohio, June 17.—Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture’ hardwoods today: 


on 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
|) eee $140@145 std te47 gs tr 
Selects ...... 105@110 0@115 15@120 
No. 1 com 80@ 85 380 90 00 95 
No. 2 com. 45@ 50 54@ 59 55@ 60 
Sound wormy 45@ 47 54@ 59 57@ 62 
a 1 ee Rep OAK-- 
a Be ree $115@120 
‘No. 1 com... 65@ 70 
No. 2 com... 46@ 50 ... 
PLAIN WHITE AND RED OAK— 
ery $1 00@110 sat oe $130@135 
Selects ...... 75@ 80 0@ 85 100@105 
No. 1 com... 60@ 68 seo 73 85@ 92 
No. 2 com... 40@ 45 48@ 55 55@ 58 
No. 3 com... 26@ 28 27@ 29 33 38 
Sound wormy 49@ 51 59@ 62 62 67 
Basswoop— 
|) arr $ 78@ 80 $ 7T8@ 80 $ 88@ 93 


No. 1 com... 57@ 60 62@ 67 70@ 75 
No. 2 com... 32@ 35 37@ 42 42@ 47 


CHESTNUT— 


SS $ 80@ 85 $ 95@100 $105@113 
No. 1 com... 48@ 54 54@ 59 60@ 65 
No. 3 com.. 22@ 23 23@ 24 23@ 24 
Sd. wormy and 
No. 2 com. 32@ 34 36@ 38 38@ 40 
No. 1 common 
& Better, 
sound wormy 35@ 38 38@ 40 40@ 42 
BircH— * 
SS ere ro $100@110 $105@115 $110@120 


No. 1 common 
and sel. ... 60@ 65 65@ 70 70@ 75 


No. 2 com... 35@ 37 40@ 42 42@ 44 
BEECH— 
i. Serre $ 60@ 65 $ 65@ 70 $ 70@ 75 
No. 1 com... 40@ 43 45@ 48 45@ 50 
No. 2 com 25@ 28 28@ 30 30@ 33 
PoPLAR— 
Panel & No. 1, 
13” & wider $140 $150 $160 
PD -indinas te 105 120 130 
Saps & Sel. 80 95 110 
ek, & Xeoctas 60 65 70 
a? See $ 38@ 41 45@ 47 49@ 51 
WO 2 Bi esese 33@ 35 36@ 38 38@ 40 
MAPLE— 
aaa $ 80@ 85 $ 85@ 90 $ 95@100 


No. 1 common 
and sel. ... 51@ 56 65@ 70 78 82 
No. 2 com... 34@ 39 40@ 45 47 51 


BLACK WALNUT 


Cincinnati, Ohio, June 17.—Prices on Amer- 
ican black walnut, f. o. b. Cincinnati: 

FAS ey wide: 4/4, $245; 5/4, $250; 6/4, 
sag 8/4, $26 

AS, 10” oa wider: 4/4, $275; 5/4, $280; 6/4, 

$286; 8/4, $295. 

Select: 4/4, $165; 5/4, $170; 6/4, $175; 8/4, $180. 

No. 1: 4/4, $95; 5/4, $115; 6/4, $125; 8/4, $140. 

No. 2: 4/4, $42. 50; 5/4, $45; 6/4, $50; 8/4, $55. 
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Following are prices 


NORTHERN HARDWOODS 


of northern hardwoods, f. o. b. Wausau, Wis.: 





AsH— Sort MapPLE— - Harp No. 

4/4 ...8 Te00 $ S000 $ gpa0 8 41.00 $ 3200/4 1.2 TOD Fo.od Ho FE.GD Fi.on 4/4. ..-# 70.00 8 0.00 8 E000 & $8.00 § 1709 

5/4 2.. 85.00 70.00 65.00 41.00 21.00 6/4 ... 84.00 74.00 62.00 35.00 21.00 eva --- i ta 67.00 sase | sabe 

6/4 |... 105.00 90.00 65.00 4100 21:00 8/4 2:. 96:00 86:00. 71.00 39:00 21.00 a4 °°? 6806 Ghee fkee oaee Oe 

8/4 2:1 110.00 95.00 75.00 45.00 2200 . po 10/4... 11800 9600 80, 00 bo 4 a0 

BircH— 4/4 80.00 55.00 27.00 19.00 12/4 ees oy .00 te 00 sees 0 5.00 eeee 

4/4 90.00 70.00 45.00 30.00 21.00 5/4 85.00 60.00 30.00 20.00 16/4 ... 170.00 145.00 0 eeee obese 

5/4 93.00 73.00 54.00 38.00 22.00 6/4 ... 90.00 65.00 30.00 *20.00 Add for 8-inch and wider, $12; 10-inch and 

6/4 ..- 96.00 76.00 60.00 40.00 22.00 8/4 .. 95.00 75.00 38.00 *25.00 wider, $30; 12-inch and wider, " 

8/4 ... 100.00 80.00 72.00 47.00 23.00 40974 <7, 105.00 85.00 62.00  ... Regular stock contains 60 ‘percent or more 

10/4 ... 110.00 100.00 90.00 60.00 .... jo74 22° 115.00 95.00 67.00 *30.00 14 and 16 foot, and the following percentages 

a ~+- 115.00 105.00 95.00 60.00 ee - of 12-inch and wider, 4/4, 10 percent; 6/, 6/ 

S/4 ... 19.00 64.00 36.08 34.99 .... Bridge plank and 8/4, 20 percent; 10/ to 16/4, 30 percent. 

so 10-1 nye ome rene Gn 8- ~ao ——_ So Harp MaPie RovucH Fioorine Stock— 
or n ’ 

2 4/4 ... 75.00 63.00 652.00 32.00 24.00 No.1 No.2 No.3A 

add $15; for 5-inch & wdr., 8-foot & lgr., add 4 ne en me Se. le Hoi Hes We, 21 

$2. 6/4 ... 82.00 72.00 54.00 36.00 26.00 4/4. .....cccccccscecee $48.00 $38.00 $28.00 

Price of No. 2 and better, 4- and 6-foot 3/4 ... 87.00 77.00 62.00 36.00 2600 gq i7..ic72iiirriiitt: 50.00 40.00 28.00 

lengths, $32. For select red, add $15. 10/4 90.00 80.00 65.00 465.00 see | Stee 

Rough birch, 6- to 16- Goat, yn suse face 12/4 er 90.00 75.00 56.00 eee No. 2 and 

clear, $80; one and two face clear ; 1x6- : better 

mee, tre aes esas, Wie) one and two face not Gro: "5/4, "880, or om grades FAB! $90 4/4 ....0...ccccccececeececceecceceeeas $38.00 

clear, $70; run of pile,’ $ No. 1,’ $70. Oe ee cages 147-00 

Sorr ELm— One and two face clear, 6- to 16-foot, 1x4- AS No. 1 ° 

FAS Sel. No.1 No.2 No.3 inch, $65; 1x5-inch, $75. GE. cvictes $70. 00 $60 00 $50.00 $35. 00 $22.00 

4/4 68.00 ae 38 Hy +4 35.38 et Rep Oax— ENp DRIED WHITE MaPLE— we. 2 

Bra : $300 73.00 60.00 30.00 23.00 4/4 ... 100.00 80.00 65.00 40.00 17.00 4/4 .........ccccceecceees $ 95.00 $ 75.00 

8/4 ... 88.00 78.00 65.00 36.00 23.00 5/4 ... 105.00 85.00 70.00 42.00 RN Becatepaeacenanmacqets per ie 102.00 77.00 

10/4 95.00 85.00 70.00 40.00 .... 6/4 ... 110.00 90.00 75.00 45.00 20.00 6/4 ..:.........22iIIITI 127.0 $2.00 

12/4 100.00 90.00 75.00 45.00 .... 8/4 ... 115.00 95.00 80.00 60.00 Ee Re torpesttetaspen 130.00 95.00 
Following were sales prices of southern hardwoods during the week ended June 11: 

4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
FicuRED Rep GuM— MIxED OAK— 
SE, gcc uvecnewe eaves edeteae Vecuphoweeed Sd. wormy. 42.00@ 50.00 ............ 0 ceceeecueece 63.25 ‘ 
pe +t gg ~ "FAS... 87.75 
TAS... .104.50@105.0 50@105.00 104.50 104.50 n Rt tesa Paes Ae wl oe 

a, Mat ig * 1° Speenmaallemtaaaataacte we Saree 63.50@ 67.00 Saps&sel. 63.00@ 66.00 69.00 13.00@ 74.36 ace ‘o0@ 75.00 

Se pI ao oe BT ee | No. 1&sel. 57.50@ 83.00 ............ a . i --  wekaapuedes ; 
No. 1&sel. 50.50@ 59.50 55.00@ 59.75 57.75 @ 62.50 2.0.2... No. 1 bees ae 55.60 7.50 $780 FAN Pe 

$33.50@ 36.75 ....... cee 9, EE radon b ae oe ee NO. = . . ° C—O ea ee eee ee eee 
Sooo + CROW SETS ” No. 2-B.. 29.50 29.50 29.50 29.50 
Sap GumM— AsH— 

EE SS ee eer 68.75@ 70.50 FAS 72.50@ 73.00 90.50 94.50@ 9.50 97.00@106 
No. 1&sel. 42.75@ 51.50 48.50@ 53.50 49.00@ 51.75 53.75@ 58.50 AS «see . . , 94.50@ 9b. 

Pin. FAS... 59.75@ 66.00 56.25@ 65.25 63.00@ 65.50 ............ __ No. L&sel. 46.50@ 55.00 ............ 59.50@ 68.50 0 
No. 1&sel. 42.75@ 50.00 45.00@ 50.00 45.75@ 50.75 55.00@ 68.25 Sorr MapLe— 

No. 2..... 26.50@ 29.25 29.50 28.75@ 33.00 ............ eee i  £$;¢ ‘siudexweetan eadadiale : 
; ere >” | | Kae keeehess eh guivedb clea -<eninwbees gees 
ae » “a — No. 2..... Be 46.78 
ee, Me i a mini : Sr ee eres ee ‘ wh 
Me tae. S676  .........ccee meee) * es a. , os ae — 
Pin. FAS... 46.00@ 48.75 Be eee Bae Bee es = a . 
No. 1Msel. 36.00 40.00 ............  sreceesseees senneeceeees ORY— 
Pe ce DE a: eveoeccavews 30.00 31.25 Pre ds bau Swake Seat eee ee ut cieectatnee 64.75 
Wuite OaAak— ee _ 

Qtd. FAS.. .128. 75@ 140.50 143.75@ 150.00 108 - = 3 'a a ae No Lesei SRECCOC RESO SSH Ceeesenndee 66. . eeceovececces.e 
No. 1&sei 77.75 ic ' ‘ De MD Atheros tevek. \eeektecugas URES ln. cl) hamimeninat 
en, UO On ska seenay enn cees 64.25 ge Beers SATE tees e rose res 28.75@ 34.25 33.75 

Pin. FAS... 91.75@102.00 103.00@117.25 111.75 137,25 Corton woop— i 
No. 1&sel. 55.75@ 66.75 4.75 68.50@ 75.25 73.25 PU fg cae Ot ad ee EE alin ead 
oe. £..:- Stee GOBO S475  _( ( ivecccecceces 57.25 Me dak eh o¢eneswaecad TS OC ee we OE ice eee Aa eee 
No. 3, fig. aa ae eee. ows weeseees  wetsedeonevn Bass woop— 

ie inne a ee oat | SS eae. © antes, Oe Be oe h Se ie ea 
pg ee errs rae st) e RU PERE oe ee ise in a cree ven) curate. Malas 
No. 1&sel. 6650  .. YT ES TRE OLE EERE GE ROIS MAGNOLIA— 

Pin. FAS... 70.00@ 80.50 87.75@ 95.75 ..........c: ccceeeeeeeee ee 98.25 ‘. 5, eae Ae ae $7.00 
No. 1&sel. 53.59@ 69.50 59.50@ 66.75 ............-- .....seee. No. l&sel. 51.75@ 57.25 58.50  .|........... 64.50@ 67.00 
en ee dae aad aoe No. 2..... 35.00@ 35.25 38.50 41.50 35.75@ 43.75 





PHILADELPHIA PRICES 


Philadelphia, Pa., June 17.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN adie secenaee are as follows: 


Southern Merchantable—1905 
(Dock Dellvere Philadelphia) 

Mississippi 

Southern Northern and 
Florida Florida Geormie 
eo tceep as $40.00 $44.50 55.00 
i nied demi 39.0 42.50 51.00 
Ee. seed cake 40.00 44.50 51.00 
EEO” scccres 50.00 52.50 56.00 
ee -crcews 48.00 49.50 54.00 
SE sdsewes 60.00 64.00 64.00 
PEE” § ceccws 56.00 61.00 62.00 
DEE” cacscce ork 67.50 71.00 
eT ae 64.50 69.00 
ETS os teede son 85.00 
ne” § sacave« wie 80.00 


Lengths 22 to 24 ‘feet add 
Ea 


$2. 
ch 2 feet additional, add $1.00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 


Longleaf Pine FPlooriug, 25/32x2%,-inch Face 
(Rail Delivery) 
Bé&btr, ht. rift..$92.00 No. 1 sap flat. .$45.00 
B&btr, sap rift. 74.00 No. 2 sap flat.. 28.00 
Bé&btr, flat..... 52.00 No. 3 sap flat.. 20.00 
Air Dried No. 2 Common Roofers 

D2sS&M— D4AS— 

1x6” x5 . -$27.50 1x10” %=x 9%..$29.00 
1x8 x7 - 28.60 1x12” %x11%.. 29.50 


Shortleaf Dimension, 84S, %4-inch Scant, 
10- to 16-foot 


WEST VIRGINIA WOODS 


Philadelphia, Pa., June 17.—Prices of West 
Virginia hardwoods, secured from authorita- 


tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5&6/4, $115@120; 
8/4, $125; 10&12/4, $185@140. Common, 4/4, 
$60; 5&6/4, $70; 8/4, $80. 


Chestnut: FAS 4/4, $85@88; 5&6/4, $100@ 
105. Common, 4/4, $56@58; 5&6/4, $62@65. 
Sound wormy, 4/4, $36@38. No. 2, 4/4, $27@29. 


Poplar: FAS 4/4, $110@115; 5&6/4, $125. 
Clear saps, 4-inch and up, 4/4, $82@85; 5&6/4, 
$90@95; 8/4, $95. Common, 4/4, $62@65; 
5&6/4, $70@73; 8/4, $78. No. 2-A common, 
4/4, $47; 5&6/4, $49; 8/4, $52@54. No. 2-B 
common, 4/4, $30; 5&6/4, $32@33; 8/4, $34@36. 


Red Oak: FAS 4/4, $95@100; 5&6/4, $110@ 
115; 8/4, $120@125. Common and select, 4/4, 
$60@63; 5&6/4, $72@75; 8/4, $75@77. No. 2 
common, 4/4, $45@47.50; 5&6/4, $47@650; 8/4, 
$50@55. 


White Oak: FAS 4/4, $110@115; 6&6/4, 
$125@130; 8/4, $130@135. Common and select, 





OS ce dbiememe $30.50 ao ie ear colt $31.00 
re 29.00 BE beet vctene 32.00 
Se siccacenes 30.00 
North Carolina Pine 
No. 2&btr. No. 3 No. 4 
MeO” ght. weccscvs $67.00 $62.00 om ei 
eet” GES cee coves 45.00 40.00 $29.00 
Kiln Dried North Carolina Sn ass - 
1x6”, x5 .-$31.00 1x10”, %x ag 4 
1x8”, exe: -- 33.00 1x12”, %x11%.. 34.50 
}i- inch thick, $1 more. 
Red Cedar Bevel Siding 
Ms C7, GORE -ccccedceveessccesesvevesé $39.00 
ee GE pc ce wectstreesecerseseues . 55.00 
TBS, GOO evccvcccorsescesoncves soccee Geee 
Maple Flooring f.o.b. Philadelphia 
4x2 4 1gyx2%" 
MFMA First grade........... $97.50 $98.50 
MF'MA Second grade......... 77.50 80.50 
MFMA Third grade.......... 57.50 56.50 
Pondosa Pine a 
, $5 $46. Ne 28 sf 7 
SAP. gesewviass 69.50 350 A 
ix eee . 79.50 64.50 44.25 38.25 
> ee 74.50 64.50 44.25 39.25 
.. - «ex ecckes $4.50 74.50 44.25 39.25 
SEE. ccncovecss 99.50 89.50 48.25 40.25 
13” and up..... 104.50 94.50 653.25 43.25 
‘Kath, foot if--$6.75 delivered 
sneéevntes? 6.50 o1.f.— eliver 
Fomiock oe acu ° at 90 c.i.f.— 5.50 delivered 


4/4, $65@70; 5&6/4, $75@80; 8/4, $80@85. No. 


2 common, 4/4, $50@53; 5&6/4, $55@58; 8/4, 
$60@63. 
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CALIFORNIA PINES 


San Francisco, Calif., June 15.—The follow- 
ing average wholesale prices f.0.b. mills, those 
on commons covering 1l-inch stock only, were 
reported by the California White & Sugar Pine 


Manufacturers’ Association for the period 
ended June 11: 
California White Pine 
No. 1&2 clr. C sel. Dsel. No. 3 clr. 
All widths— 
Os6  witbeun $68.30 $65.30 $52.90 $40.65 
BIG cenawes 68.00 63.60 52.25 55.70 
GPG viwniena 66.80 56.85 45.45 54.55 
8/4 . . 76.50 66.80 54.10 64.00 
California Sugar Pine 
iy eT eee es $94.05 $80.30 $51.65 
Bre caueane 86.05 72.70 oe ae 61.00 
SFO Ktvaece 86.15 66.70 alicia 61.05 
yt, oer 96.40 80.35 69.50 79.75 
White Pine Shop Mixed Pines 
Inch common. .$30.50 B No. 2 No. 3 
No. 1, 5/4 xa.w. 39.70 Common— 
No. 2, 6/4 xa.w. 28.95 4” «++ +$30.15 $21.85 
Panel, B&better 6 -- 29.50 21.50 
Ue” SAW. secs 59.15 8” . 28.45 22.10 
ee SS eae $21.95 
Australian Box, No. 2..... 17.10 
Mixed pines— Timbers ....... 28.90 
os ear ere Bevel siding 
¢ BOW eocacces . ” 6 
6/4 Xa.w..----. 44.50 ber 4x4 kT 
$/4 XA.W...+... aS 
eee $4.45 
White Fiz We Wie cans 3.35 
C&btr, all sizes.$38.80 wo 1 dim 1¥, 
oe 420 x4-inch ...... 18.75 
mension, Se ee a : 
a ctewene *. 19.05 Sugar Pine Shop 
Cedar Inch common. .$45.35 


No. 1, 5/4 xa.w. 45.00 


Pencil stock... .$25.25 No. 2. 6/4 xa.w. 32.95 





For Editorial Review of Current Market 
Conditions See Page 33 


NORTHERN PINE 


BUFFALO, N. Y., June 18.—Northern pine 
mill stocks are reported to be light, and in- 
dustrial plants state that they are not able 
to obtain all the low grade stock wanted. 
Just now many of these concerns have a good 
volume of orders on hand, and they are 
obliged to pick up lumber here and there to 
fill them with. The amount of dry stock is 
expected to increase to quite an extent a 
little later. Demand from the retailers is 
ealled slow. 








CHICAGO, June 18.—Industrials, retailers 
and railroads are in the market for northern 
pine, and demand for this material is be- 
coming more pronounced. There are good 
order files at the mills, and prices are firm, 
with stocks in good condition. 


HARDWOODS 


CHICAGO, June 18.—The hardwood market 
is firm, with industrials, furniture and body 
factories demanding all grades, varieties and 
thicknesses, though not in any large quan- 
tity. Stocks are in some better condition, 
with the first re-inforcements from the 
winter cut. It is thought that the bulk of 
the lumber cut last winter will be ready for 
shipment in about a week or so. Flooring 
factories are in full production, and are tak- 
ing large quantities of oak and maple 
flooring. 


CINCINNATI, OHIO, June 17.—Buying of 
southern hardwoods has continued rather 
slow, with prices unchanged and showing no 
signs of weakening. Furniture factories 
were taking small lots of gum, oak and wal- 
nut, and fair amounts of sound wormy chest- 
nut. Automotive factory buying was light, 
as was that by flooring plants. Wholesalers 
felt encouraged, however, because prices 
held firm. Export trade was light. 


BUFFALO, N. Y., June 18.—The hardwood 
market is not as active as it was up to the 
beginning of the month, when consuming 
plants were quite liberal buyers. A little 
buying is being done, by automobile concerns 
in particular, and in most cases immediate 
shipment is insisted upon. Wholesalers look 
for only a fair amount of trade in the near 
future. 





ST. LOUIS, MO., June 17.—The market for 
southern hardwoods is spotty. The demand 
here is rather light, yards showing very 
little interest. Manufacturers report stocks 





are low, and are declining to make conces- 
sions asked by consumers here and else- 
where. 


FIR, SPRUCE, CEDAR 


CHICAGO, June 18.—There is keen compe- 
tition in the fir market, but the price is hold- 
ing firm, with little change in the situation 
since last week’s report. Most of the busi- 
ness offered is in mixed cars, from the coun- 
try yards. Mills are reluctant to build up 
heavy order files, due to the annual shut- 
down expected July 4. Spruce prices are 
generally satisfactory, and there is a good 
movement of this wood. There is an active 
demand for cedar siding, with prices firm. 


KANSAS CITY, MO., June 18.—After a few 
days of a sagging tendency in fir, increased 
demand from the middle West and the 
northern States has bucked up prices to the 
old position. There has been a better in- 
quiry the last few days, and the outlook 
is much improved, especially for country 
yard business. 


BALTIMORE, MD., June 17,—The unsettle- 
ment in taheotanntal water freight rates is 
disturbing the market. The suspicion gained 
ground that some of the big sawmill com- 
panies which either had vessels of their own 
or stood in very close relation to steamship 
lines, gained advantages in the way of 
freight rates, and the agreement to main- 
tain the tariff at $14 went to smash. Heavy 
shipments have greatly increased the sup- 
plies on the eastern seaboard, and increased 
competition naturally tended to shut out dis- 
tributors who were at a disadvantage in the 
matter of shipping facilities. 


NEW YORK, June 17.—There has been a 
substantial improvement in demand for fir, 
although most wholesalers will say that busi- 
ness even now is nothing to boast of. A prob- 
able decrease in water rates later on might 
tend to prevent retailers from buying in quan- 
tities. Prices are standing firm for the mo- 


ment. 
HEMLOCK 


CHICAGO, June 18.—Northern hemlock is 
in very good demand, and orders are being 
given quite freely. The price remains firm 
at $3 off the Broughton list. 


NEW YORK, June 17.—Demand for hemlock 
has improved but slightly. Retailers who have 
been handling hemlock for many years say 
that their trade is normal and that western 
lumber is taking a firmer hold. Prices are 
holding firm. 


BOSTON, MASS., June 18.—Hemlock is quiet 
and prices show no essential change. Random 
boards are offered at $30@31; eastern clipped 
at $33@34, and northern clipped at $1 less. 
The local market for western hemlock is quiet 
and prices for both mill shipment orders and 
transit lots are very irregular. Retailers are 
disappointed with demand, and are generally 
indisposed to buy unless the price is very low. 


WESTERN PINES. 


KANSAS CITY, MO., June 18.—Yard orders 
for western pines are in better volume. In- 
dustrial demand holds up well. Demand for 
shop is large but prices have lost some of 
their strength with mill output increasing. 


BUFFALO, N. Y., June 18.—Western pine 
prices are holding steady all around, and 
slow shipments from the mills indicate a lit- 
tle stock on hand. Dealers find that it is tak- 
ing about twice as long as usual to get their 
orders delivered. There is not much business 
being placed in this territory, as both the 
retailers and industrial concerns are disposed 
to hold their stocks down to small amounts. 


NEW YORK, June 17.—It becomes more and 
more apparent that New York will go through 
the summer season with its stocks of Idaho 
and Pondosa pine badly broken. Few of the 
mills are supplying straight carlots. Prices 
are standing firm at the highest scale of the 
year. 

CHICAGO, June 18.—The Pondosa pine 
market is firm, and the demand continues on 
its improvement noted last week,’ especially 
from the factories and industrials. Orders 
from the retail yards are mostly for mixed 
cars. Stocks are still ‘somewhat broken. 
Sugar pine prices are firm, and there is a 
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“Tested, proved and Found 
the world’s best.” That tells 
the reasons why SIMONDS 
WIDE BAND SAWS have 
for years lead—and are to- 
day leading wherever timber 
is cut profitably. This repu- 
tation for efficiency has been 
gained only through 
SIMONDS ability to produce 
a TOUGHER STEEL, and 
consequently a STRONGER 
and more SUPERIOR blade 
to any other that has been or 
is offered millmen. 

The work they do on mills 
in all sections of the timber 
country is the BEST EVI- 
DENCE of their superiority. 
They are “HEAD AND 
SHOULDERS” OVER ANY 
BAND THAT HAS EVER 
BEEN PRODUCED. 
SIMONDS BAND is made 
by expert band saw makers 
from SIMONDS OWN 
ALLOY STEEL — a steel 
with a higher nickel content 
that makes it tougher, 
stronger and edge-retaining. 
While other bands are in the 
filing room a SIMONDS is 
on the machine matching its 
strength, speed and feed in 
a victorious battle of day-in 
and day-out cutting of more 
clean and marketable lumber. 

If you require an actual 
demonstration just see a 
SIMONDS BAND on any 
mill. The way it operates 
will convince you. 





We consider it a pleasure 
to answer any inquiries 
you may have about band 
saws or your band saw 
operation, 


SIMONDS SAW and 
STEEL COMPANY 


“The Saw Makers” 
Established 1832—Fitchburg, Mass. 
Pestine, Ore. 


ton, Mass. San Francisco, Cal. 
Detroit, Mich. Los Angeles, Cal. 
New York City Seattle, Wash. 
‘ontreal, Que, 


New Orleans, La. 
Lockport, N. Y. Toronto, Ont. 
Memphis, Tenn. 
Atlanta, Ga. St. John, N. B. 
London, England . 
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These Lumber Buyers 
will Come to YOU 


Here’s a way you can 
get NEW customers 
coming to your yard. 
Put in a free saw-filing 
service. Carpenters. 
contractors, farmers 
and others will appre- 
ciate this service and 
buy their building ma- 
terial from you. 
AUTO- 


FOLEY sac 
SAW FILER 


Automatically files saws with such mechanical 
accuracy that they cut faster and stay sharp 
longer. Evens teeth at the same time it files. 
Takes all kinds of hand saws, band saws %" to 
4%" wide and circular cross-cut saws, 3” to 24" 
diameter. Easy to 


















operate—a 14 year oor Foie, 
old boy can do it. Automatic 
Grinder 


Send for complete 
information at 
once. It's a great 
business builder. 


for large 
cross-cut 
and rip cir- 
cular saws. 


Foley Tt 
Saw Too! Co. 
Inc. 
129 Main St. N. E. 
Minneapolis, Mina. 











Dependable Wire Rope 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 


proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver 
San Francisco 
























( 1.0G HAMMERS amme 


Gnnt rane maRwiING RUBBER STAMPS y= 
— NEW ORLEANS, TAS 


426 CAMP ST, 


WARREN AXE & TOOL CO. 
WARREN, PA. 
nonors Panama -pacine GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tool: 


fair demand from the industrial trade. Little 
change is noted in the white pine market. 


CYPRESS 


CHICAGO, June 18.—Retail yards are buy- 
ing some cypress, to fill in weak spots in 
their stocks, and there are some orders from 
industrials, but the seasonal lull is having 
its effects, and lumbermen welcome it as 
vacation time. 


CINCINNATI, OHIO., June 17.—Red cypress 
finish continues the best seller on the list, 
and several good lots have been sold. In- 
dustrial buying here is more active, and 
covers tank stock and siding. Flooring is 
quiet. Prices continue firm, with stocks ade- 
quate, especially in upper grades. 


ST. LOUIS, Mo., June 17.—The market for 
No. 2 common yellow cypress is stronger 
than it was a week ago, on account of a 
scarcity of lower grade items. Uppers are 
more plentiful, and not in such good de- 
mand. Prices are unchanged. Red cypress 
is in fairly good demand. 

i 


EASTERN SPRUCE 


BOSTON, MASS., June 18.—The principal 
producers continue to quote $42 base for east- 
ern spruce frames. Production is being cur- 
tailed 30 to 35 percent. Easy schedules not 
wanted for prompt delivery can be bought 
around $40 base. Provincial random is quiet 
and prices are barely steady. Boards are dull, 
but offerings of dry lumber are very light and 
quotations are well held. Lath are moving 
slowly and sellers are conciliatory; some busi- 
ness is reported at $6@6.10 for 1%-inch, and 
$6.75 for 15-inch. 


SOUTHERN PINE 


CHICAGO, June 18.—The market in south- 
ern pine is showing some weakness, and the 
demand is light. Most of the buying is being 
done by the country yards, but these orders 
are sparing, as usual at this time of the 
year. Numerous transits exert a softening 
influence, but the large mills are holding firm, 
and, as the representative of one of these 
operators said, are “not worried.” 


BOSTON, MASS., June 18.—Irregularity in 
quotations for roofers has increased. Cur- 
rent buying is quiet. The 8-inch air dried 
are now being offered at $29@31. There has 
been no improvement in the demand for floor- 
ing. B&better rift shortleaf is offered at 
$70@71, and longleaf at $74@78. Partition 
is dull and the movement from yards through- 
out New England generally is disappointing. 
Wholesale yards describe current business in 
longleaf dimension, plank and timbers as very 
slow. 


CINCINNATI, OHIO, June 17.—An advance 
of 50 cents on common lumber was noted 
in reports from southern pine manufacturers. 
The Georgia Roofers’ Club issued a state- 
ment that fhe bottom had been reached in 
prices, and that firmer quotations could be 
looked for. Retailers were taking more 
lumber, but dimension and millwork demand 
was spotty, with prices unchanged. 


KANSAS CITY, MO., June 18.—Southern 
pine demand picked up strongly last week, 
and more strength was put into sagging 


prices. There is a very good demand from 
the East, and southern orders are in good 
volume. Most of the increased demand came 


from the middle West. 


ST. LOUIS, MO., June 17.—Sales of southern 
pine last week were said to be fully equal 
to the preceding week’s, with prices firm and 
unchanged. Most of the business was in 
mixed carloads of common grades, with some 
buying of shed stock with other items. 
Manufacturers are complaining of prices, but 
are accepting!’ business at present levels. 
Movement of transit cars to retail yards 
has improved. 


REDWOOD 


CHICAGO, June 18.—The retail trade is 
taking redwood in fair quantities, and 
orders are also being given by the indus- 
trials. Prices are firm. 


SHINGLES AND. LATH 


CHICAGO, June 18.—There is a brisk’ de- 
mand for shingles, and the prices are firm at: 
Extras, $5.25; standards, $4.35; sound butts, 
$3.25. 





KANSAS CITY, MO., June 18.—Shingle 
prices have shown more weakness in the 
last ten days, and the market for clears is 
anywhere from $2.70 to $2.80. Stars are 25 
to 30 cents less. The demand for siding has 
picked up a little, and prices appear to be 
firmer. Lath demand also is good, with the 
price situation unchanged. 


NEW YORK, June 17.—There has been a 
diminution of arrivals of eastern spruce lath. 
The wholesalers are well supplied and will not 
press for shipments until a big percentage of 
their supplies have been cleared away. The 
price for water shipments is around $6.25, ana 
10 to 15 cents more for rail. Of West Coast 
shingles there are ample supplies, and demand 


is fair. 
BOXBOARDS 


30STON, MASS., June 18.—Boxboards are 
moving in fair volume at steady prices. Stocks 
in first hands are moderate, and sellers are in 
no apparent haste to turn their lumber into 
cash. Round edge white pine boxboards are 


$27@ 30. 
CLAPBOARDS 


BOSTON, MASS., June 18.—Clapboards are 
moving auietly at fairly steady prices. East- 
ern spruce and native white pine are scarce 
and firm, but some bargains can be found in 
Coast clapboards. Retailers find current busi- 
ness disappointing and are buying sparingly. 


News Letters 


(Continued from Page 71) 


Kansas City, Mo. 


June 18.—Lumber demand here last week 
showed considerable improvement, and sales 
managers are taking a more sanguine view. 
Hot and drier weather has enabled farmers to 
get much corn planted in this section, and 
wheat prospects are excellent. There are fewer 
soft spots in the market than there were a 
week ago. Inquiry is much better. Industrial 
demand continues very good. 


San Francisco, Calif. 


June 15.—An 800-acre tract of redwood will 
be opened up by the Dolbeer & Carson Lum- 
ber Co. of Eureka, according to an announce- 
ment made this week. The company will 
build to the north fork of Eel River a 2%4- 
mile extension of the present Bucksport & 
Elk River Railroad, as a vital part of its le-g- 
ging project. 


Aberdeen-Hoquiam, Wash. 


June 15.—It is the consensus here that reduced 
production is having the desired effect of 
stabilizing prices. A canvass of the fir mills 
in Oregon, Washington and British Columbia, 
by a representative of the Four L, shows that 
most of the large plants have reduced output 
materially since May 20, and will continue to 
do so until the middle of June. Some mills 
are down one day a week, others two or three 
days, and still others closed for an entire week. 

The Aberdeen and the Montesano chambers 
of commerce have gone on record as opposed 
to the sale at this time of a large block of 
timber in the Quinault Indian reservation. In 
an Indian’ Service sale set for June 18. A 
telegram has been sent to Dr. Ray Lyman 
Wilbur, secretary of the interior. Postpone- 
ment of the sale of the timber is asked until 
after the Interstate Commerce Commission 
acts on the certificate of application for the 
Olympic Railway line. A similar resolution 
has been sent the secretary of the interior by 
the Indians of the Quinault and Quillayute 
tribes. The Aberdeen Chamber of Commerce 
charged that the Polson Logging Co. and allied 
interests would try to buy up Indian timber 
at the sale, and use such ownership as an 
argument against the building of the proposed 
extension into the Olympic Peninsula. 

J. E. Hellenius of the Grays Harbor branch 
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of the 4-L, has arranged for extensive exhibits 
of wood products at fairs throughout the 
country this summer. He is preparing an 
exhibit for the West Coast Lumbermen’s As- 
sociation to be placed at the Southwest Wash- 
ington Fair, in Centralia, and also at the county 
fair in Elma, Wash. 

Frank H. Lamb, of Hoquiam, who is a heavy 
owner of timber in this section, June 15 was 
re-elected president of the Washington State 
Chamber of Commerce. 


Shreveport, La. 


June 17.—Volume of trading in southern 
pine varies a good deal from day to day, and 
total orders make a fair showing. Prices on 
straight cars have sagged further, and one 
dealer reports having bought shiplap and cen- 
ter matched at 50 cents to $1 less than during 
last week. These cars came from east side 
mills, and indicate a surplus above market 
needs. A good volume of mixed car business 
is coming in right along, and brings better 
prices than straight cars. A seasonal shortage 
of small-mill labor prevails just now, and will 
continue for two or three weeks, until the 
cotton crop is laid by. The large mills are 
not having much difficulty in retaining full 
crews. The weather is favorable to woods and 
mill operations. 


The hardwood market remains rather quiet. 


P. C. Willis, local banker and president of 
the Norweal Council Boy Scouts of America, 
has made formal announcement of the unani- 
mous election of A. J. Peavy, Shreveport lum- 
berman, as chairman of the executive com- 
mittee of Region Five, comprising Louisiana, 
Mississippi, Alabama, Arkansas and Ten- 
nessee. 

John E. Kenney, treasurer of Kennedy & 
Denny Co. (Inc.), of Shreveport, is in receipt 
of advices from New York that his wife and 
daughter, Miss Marie Kennedy, sailed recently 
for Europe, where Miss Kennedy will con- 
tinue her studies. Mrs. Kennedy and Miss 
Kennedy will also tour the Continent, re- 
turning next fall, when Miss Kennedy will 
enter Centenary college here for her final 
year. 

Capt. R. J. Wilson, vice president of the 
Peavy-Wilson and associated lumber com- 
panies, after a very serious illness, is able 
to resume business. At present he is on a 
trip to neighboring communities, combining 
business and pleasure. Mr. Wilson’s condi- 
tion for a while caused deep anxiety. 


TRADE-MARK DEPARTMENT 


conducted by 


National Trade-Mark Company 


Washington Loan & Trust Building, 
Washington, D. C. 


We have arranged with the National Trade-. 
mark Co., Washington Loan & Trust Building, 
Washington, D. C., to conduct this department 
for our readers. The trade-marks have recent- 
ly been passed for publication by the United 
States Patent Office and are in line for early 
registration unless opposition is filed. For 
further information address National Trade- 
mark Co. 

As an additional feature to its readers, this 
journal gladly offers to them an advance 
search free of charge on any mark they may 
contemplate adopting or registering. You may 
communicate with the editor of this depart- 
ment, or send your inquiry direct to the Na- 
tional Trade-mark Co., stating that you are a 
reader of this journal. 


“Vavan,” No. 276,284—Yavan (Ltd), Lon- 
don, England. For heat-insulating compositions 
of formaldehyde sold in slabs and sheets; wood 
products, namely, veneers, plywood, and wall 
boards; and for blocks, slabs, or sheets formed 
of compositions of formaldehyde and sawdust 
or wood shavings or the like used variously 
for furniture, floorings, partitions etc. 


“Trox,” No, 280,304—The U. S. Waterproof- 
ing Co., Chicago. For waterproofing com- 
pounds for use in waterproofing, preserving. 
and repairing concrete, bricks, stucco, tile etc. 


Jimmie Wealferbesl! says :-— 


0 A 
an / QE? Modernizing S ketch 
Eas &: Priors Gets Action,” 


=|ERieK EFORE you try to sellan owner 
i iran of an old home a full bill of 
Be) i) oe material, get his interest by show- 
jt ing him a sketch of modernizing 

its appearance. Write our Modern- 
izing Service Dept. for a plan that 
is most successful. To save time, 
a get a kodak picture of an old home 
of some good prospect, mail it to 

us, and let us return a suggested service sketch without 
obligation. Show this to prospect before you make 
any other sales talk and see how easily the job is sold. 


Remember the quality of WEATHERBEST Stained 
Shingles means repeat business for you. There is 
seventeen years’ experience behind the WEATHER- 
BEST policy: “not to cheapen materials or process to 
meet price competition.” 














Check your files for Portfolio of Photogravures in 
color, Sample Color Pads, and Dealer Helps. Address 
WEATHERBEST STAINED SHINGLE CO., INC., 1532 Main 
Street, North Tonawanda, N. Y. 


Western “Plant — St. Paul, Minn. 
‘Distributing Warehouses in Leading Centers 
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Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 


Quality 


NORTHERN 
HARDWOODS 


from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 
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OBITUARY 


JOHN D. WARREN, 63 years old, first vice 
president of the Badger Lumber & Coal Co., 
died Sunday, June 16, at his home in Kansas 
City, Mo., after a short illness. Mr. Warren 
grew up in the lumber business, and for 
the last 26 years had been with the Badger 
company, having taken a position as auditor 
in 1903. Later he became secretary of the 
company and two years ago was elected a 
vice president. Mr. Warren is survived by 
three sons, Walter D., and Henri L., of Kan- 
sas City; Capt. Ross B. Warren, U. S. Army, 
now stationed in the Canal Zone; a daughter, 
Mrs. Stephen K. Owen of St. Joseph; a sis- 
ter, Mrs. Jennie Mundie, and a brother, Harry, 
both of Kansas City. The funeral services 
were held Tuesday at St. Andrew’s Episcopal 
church and burial was in Forest Hill Ceme- 
tery. 











AMBROSE BRYANT BEELER, aged 78, re- 
tired lumberman, died at his home, 1822 Bat- 
tery streeet, Little Rock, Ark., Saturday, June 
15. He was born in Kentucky and moved to 
DeWitt while a young man. Later he went 
to Little Rock to become manager of the 
Mechanics Lumber Co. in North Little Rock. 
Then he operated the Beeler Lumber Co. at 
Twelfth and Woodrow streets. Several years 
ago he sold the business and retired, but re- 
tained ownership’of the property. He had 
lived in the same home for more than 50 
years. 


JAMES E. THORNTON, JR., vice president 
of the Nylta Club and its former treasurer, 
died Sunday afternoon, June 16, in St. Cath- 
erine’s Hospital, Brooklyn, N. Y., after an 
illness of one week caused by an abdominal 
abscess. Mr. Thornton was 44 years old, 
having started in the lumber business when 
he was fourteen. He had been sales mana- 
ger of Leary & Co., Java Street, in Green- 
»oint, Brooklyn, for more than twenty years. 

e was a trustee of the New York Lumber 
Trade Association. The funeral took place 
Wednesday, June 19, from St. Ephraim’s 
Church, Brooklyn. Mr. Thornton is survived 
by his wife and three children. 


Cc. A. JAMES, Tulot, Ark., well known hard- 
wood man of the tri-state territory, died at 
the Methodist hospital, Memphis, Tenn., last 
Wednesday, after a brief illness. He was 54 
years of age. Funeral services were held on 
Thursday afternoon with burial in Jones- 
boro, Ark. Mr. James had operated a mill 
at Tulot, Ark., for a number of years. The 
name of his company was the C. A, James 
Timber Co. He is survived by his widow, 
one daughter, two sons, his father and two 
brothers. 


F. E. EASTMAN, manager of the White 
River Lumber Co.’s Minneapolis office for the 
last eight years, died suddenly the afternoon 
of June 14 at his home, 16 West Elmwood 
place, Minneapolis. Mr. Eastman was active 
in the Masonic order. Surviving are Mrs. 
Eastman and a son Homer, 17 years old. 
Funeral services were held June 17 and the 
remains were taken to Blue Earth, Minn., 
for interment. 


ANDREW C. ABELL, who had been con- 
nected with the lumber business in Houston, 
Texas, for many years, died at his home in 
that city on June 6 at the age of 61. Mr. 
Abell was born Oct. 10, 1866. He leaves a 
widow, one son, J. C. Abell, and two grand- 
children. Mr. Abell was associated with the 
Houston Cooperative Manufacturing Co. at 
the time of his death. 


MRS. BLIZABETH McMAHAN, mother of 
Mrs. W. E. Nickey, died in Memphis, Tenn., 
Friday, June 14, while on a visit with Mrs. 
Nickey and Dr. A. R. McMahan, her son. Mrs. 
Nickey was away at the time of the death, 
which was very sudden. Funeral services 
were held from the Nickey home, with burial 
in Huntingburg, Indiana, the old family 
home. 





JOHN C. HUNTER, retired lumberman, of 
Louisville, Ky., 82 years of age, died at his 
home in that city on June 12. He is survived 
by his widow and two sons, Willard Hunter, 
of Chicago; and Hubert Hunter, of Detroit, 
Mr. Hunter retired from business several 
years ago. 


EDWIN L. GEDNBEY, of the Boyd-Sinclaire 
Lumber Co., wholesale hardwood lumber 
dealer of New York City, died recently at his 
home in Mamaroneck, N. Y. Mr. Gedney had 
been associated with the company for a 
number of years and was well known in the 
lumber trade of the Metropolitan section. 








Advertisements will be inserted in 

this department at the following rates: 

30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a lime for three consecutive weeks. 
a line for four consecutive weeks. 


Eight words of ordinary length make 
ling. Count in signature. ~ 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























Special 


THE GREATEST MARKET PLACE 


For people in the lumber and woodworking 
industries to advertise in, is the Wanted and 
For Sale department of the AMERICAN 
LUMBFERMAN. Read the ads in the Classi- 
fied section—many opportunities are offered 
for buyer and seller. 

















When you want employees or employment or 

when you want anything or have something 
to sell, advertise in the AMERICAN LUM- 

—— Greatest Lumber Newspaper on 
arth. 


Our address is—431 8. Dearborn St., 
Chicago, Illinois, 








Wanted—Employees 


WE DESIRE TO COMMUNICATE WITH A 


Resident buyer of West Coast lumber for the pur- 
Pose of supplying the needs of certain of our 
clients which will average ten to fifteen million 
feet per year. References must be furnished as to 
your history, ability and integrity. Address com- 
munications to H. J. KAESTNER CO., INC., Times 
Bldg., New York, N. Y. 




















WANTED DETAIL MAN 


One who has had experience handling Yellow Pine 
Railway material detail preferred but will consider 
general detail experience. 

Address “F. 158," care American Lumberman, 





WANTED—GOOD SAW FILER 
For box plant in Northern Florida. Good salary 
and opportunity. 
Address ‘““G. 151,” care American Lumberman. 





DO YOU WANT EMPLOYMENT 
Write an advertisement ;send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S. Dearborn St., Chicago, Il. 





WANTED YOUNG MAN 
One experienced in salesmanship in general office 
work and capable of drawing ordinary house plans. 
Address “A. 16,” care American Lumberman. 





WANTED: EXPERIENCED LUMBER GRADER & 


buyer, must be young, energetic, capable and able 
to furnish suitable bond for handling cash and ref- 
erences ability as grader of all kinds hardwoods, 
capable closing car and cargo trades carefully. No 
others need apply. Answer only by mail. 
PERLEY R. EATON 
Suite 1905, 347 Madison Ave., New York City. 








Wanted—Employees 


WANTED: CHIEF DRAFTSMAN 


Need immediately, man capable of assuming full 
charge of drafting department with practical 
knowledge of detailing and billing special mill and 
cabinet work for building construction. Plant 














located in northern New Jersey close to New York ~ 


City. Apply at once stating age, salary and refer- 
ences, 


Address “B. 2," care American Lumberman, 





WANTED RETAIL MAN AS ASSISTANT 


to proprietor, conversant with office and outside, 
one who could take full charge if necessary, Ex- 
cellent opportunity, Southern Michigan. 

Address “‘B. 6," care American Lumberman. 


AT YOUR SERVICE 


The wanted and For Sale department will help 
you to get what you want. 

Have you something to sell? Tell us what you 
want to sell or send your advertisement we will 
carry the message to the people who are buyers. 
Everybody wants something or would like to sell. 

Send your advertisement to the AMERICAN 
LUMBERMAN, 431 So. Dearborn St., Chicago, III. 
AMERICAN LUMBERMAN, 431 8S. Dearborn S8t., 
Chicago, Ill. 


Wanted—Salesmen 


WANTED REPRESENTATIVE 


We want a live wire representative to handle our 
account with headquarters in, or near Akron, Ohio. 
Exclusive territory can be arranged. We prefer a 
commission arrangement and a man with an es- 
tablished trade. D. L. FAIR LUMBER CO., Louis- 
ville, Mississippi. 





























WANTED—INDUSTRIAL SALESMAN 


In Pittsburg territory to work on percentage of 
profit no drawing account or salary, by large Ohio 
Wholesaler, maintaining buying offices in Port- 
land, Oregon, Spokane, Washington and Southern 
Alabama, 

Address “‘A. 18,’" care American Lumberman. 





WANTED: MAN NOW SELLING 
WOODWORKING MACHINERY 


In Chicago district to also represent dry kiln man- 

ufacturer. Opportunity for right man to increase 

his earnings. Permanent connection desired. 
Address “B. 3,” care American Lumberman. 


Wanted—Employment 


EXPERIENCED MILL MANAGER 


Wants situation as manager or assistant manager. 
Have successfully managed for years a large 
Southern Pine mill. Can take complete charge of 
manufacturing and selling so it would produce the 
best results at a minimum cost. 

Good at directing and manufacturing and can 
handle the sales organization to good advantage. 

ould serve in any executive’ capacity. The 
reason for making a change is on account of 
plant shutting down. 

I am looking for a job that requires energy, 
grit and ability. Can furnish references from pres- 
ent employer and associates in business. Some well- 
trained, operating men are now available. 


Address “A. 4,” care American Lumberman. 





























A SPLENDID OPPORTUNITY | 


Because my present position offers no encourage- 
ment for the future here’s a rare chance for some 
manufacturer or dealer to secure the services of 
an exceptionally well trained man of high calibre 
—one who can handle your accounting, credit and 
collection departments; estimate from plans and 
specifications; a graduate from two schools of 
salesmanship—a “do-it-now” type, who given the 
opportunity will prove a real asset to his employer. 
For formal application please address 
“G. 166,” care American Lumberman. 





WANTED POSITION AS BAND SAWYER 


Mill foreman or superintendent of Hardwood cy-° 


press or pine operation or will accept. combination 
job sawing filing foreman and mill wrighting; 
have planing ‘mill experience North and South to 
the firm willing to invest in me. I offer good 
reference and good mill training; life experience; 
I will prove myself a good asset. A check on 
references will disclose real merit. 
Address “F. 161,” care American Lumberman, 


WANTED—SITUATION 


With a reliable wholesale concern by lady thor- 
oughly experienced with the retail lumber terms 
and details of office work. 

Address ‘‘A. 9,” care american Lumberman. 








WANTED AT ONCE 


Competent man for sales work and estimating. 

Must have experience in retail lumber yard. State 

experience, age, and salary expected in first letter. 
Address ‘‘B. 1,” care American Lumberman, 





WANT POSITION 


As yard foreman or lumber grader with 20 years’ 
experience in handling men. 
stump to car. No. 1 reference. 

Address “‘B. 12,’ care American Lumberman, 


Timber from the 
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